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LONGLEAF pine matures a crop of seed only about once 
in six or eight years. Such a seed year occurred in 1913 
and the tree produced a full crop of seed throughout its 
entire range. This has resulted in a very heavy stand 
of seedlings and should call for particular vigilance in 
preventing forest fires for the next two or three years. 
Such seedlings grow very rapidly and soon elevate their 
crowns where fire will not readily harm them. Nature 
has planted a new tree crop which would cost $5 an acre 
or more to plant by hand, and this value should be care 
fully conserved wherever reproduction is desired. 


A MAN was tried in Newport, Ark., last week for set- 
ting fire to a planing mill, the principal witness to his 
act having been a woman. It was discovered, however, 
that while the wheels of justice were getting ready to 
revolve the wheels of matrimony had made a revolution 
and the culprit had compounded his felony by marrying 
the principal witness. This disqualified her from testi- 
fying against him and the State lost its case. For the 
sake of the industry, however, it is hoped that this par- 
ticular incentive to matrimony will not gain further 
popularity. 





The Timber Trades Journal of London devotes a page 
in a recent issue to a rather interesting review of the 
Missouri ouster case in which the editor appears to 





have missed the fact that the pricelist in question was 
not an agreed list by the basing list, not binding upon 
any member in any way.. Upon this mistaken premise, 
however, the following comment, enlightening as to 
the English viewpoint, is made: 

So far as we know, the offences with which the defend- 
ants are charged break no canons of British law. In this 
country trade associaticns to uphold prices have never been 
“ strong feature, but it is safe to say that if similar legal 
ideas prevailed over here a number of firms would at one 
time and another have found themselves under the ban of 
the law. ‘The iaws of the United States are obviously the 
affairs of our cousins, and not our own, at least it may be 
permitted us to express gratification in no Pharisaicai 
spirit that our laws allow, without detriment to the in- 
terests of consumers, a larger scope to the operations of 
trade organizations and more liberty for trade coéperation. 





The Chance of Your Life. 


I am loaning money on lumber to carry while seasoning. 
Get rate equal 21 pct. a year. By rediscounting or using 
the paper as collateral, can meke over 60 pct. a year ‘on 
own capital. Will share with one or more parties supply- 
ing $5,000 to $10,000 each. Will be at Palmer House Friday 
and Saturday. S. Montgomery Smith.—Advertisement in 
Chicago Tribune. 

What need of a new currency scheme when opportuni- 
ties like this confront us? The seasoning of lumber, it 
must be admitted, is expensive if the carrying cost is 
21 percent a year. We can only suggest that the dry 
kiln people ought to get busy or the trade ought to 
quit shipping dry stock. Everything green from the 
saw, hereafter! 





An Invitation to a Practical Discussion 
of Advertising. 


With this issue the AMERICAN LUMBERMAN begins the 
publication of a series of articles contributed by a writer 
who long has been identified with the lumber industry 
and is a close observer of its development. In these 
articles the general question of lumber advertising will 
be exhaustively discussed. 

Every lumberman who has a dollar invested in stump- 
age, in manufacturing plant, in wholesale business or 
in retail yard is suffering some loss of business through 
the enormous pressure now being exerted on the public 
in favor of materials that in many respects are actually 
inferior to wood. 

The time seems to have arrived for aggressive action, 
if the trade is to protect itself from the inroads of com- 
peting materials that gradually are restricting the mar- 
ket for lumber. 

In presenting the articles, the first of which appears 
on page 27 of this issue, the AMERICAN LUMBERMAN 
extends to every lumberman an invitation to participate 
in the discussion. The columns are open and every shred 
of sound opinion that can be gathered at this time will 
be helpful to the entire industry. 





* } : 





THE Taiwan Lumber Company has been incorporated 
for $150,000 in Formosa to deal chiefly in Mount Ari 
timber. A $300,000 sawmill has also recently been 
built at Mount Ari, with American machinery, by an 
other firm. It will be operated by electrical power and 
is the largest and most modern equipped mill in Japanese 
territory. 
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The Abou Ben Adhem of Retail Asso- 
ciation Work. 


The retail lumber association had reached its millennium. 
It had become so potent in its ability to serve the retailer 
in his efforts to serve the customer that no retailer could 
afford not to belong, and the last recalcitrant had been 
taken into the fold. It had become such a vital factor 
in effective lumber merchandising that its principles had 
secured universal public recognition, and the dealer’s 
association membership certificate was framed in gold 
and hung upon the wall of his outer office, and proudly 
referred to in his stationery and advertising as a cer- 
tificate of his efficiency and progressiveness in his chosen 
occupation. 

A jubilee convention was in session, and a committee 
of the wisest men had been appointed to bring in the 
names of those who had done the most to plant the asso- 
ciation banner upon the highest peak. The committee had 
made its report, and the association’s roll of honor had 
been engrossed. Names were there of those who had 
served well in official positions; of those who had been 
ready and eloquent contributors to the speeches and dis- 
cussions of past conventions. 

The name that appeared at the top of the roll was, 
however, none of these. It had never graced an official 
roster of officers. It had not been prominent in the 
trade paper reports of conventions; and yet in the clear 
vision of that wiser time it was seen that this man had 
done more than any of the rest to uplift the work of the 
association from the swamps and quicksands and place 
it upon the pinnacle of successful accomplishment. 

Underneath his name was inscribed in letters of gold 
this legend: 

He was always in his place on time at convention 
SESSIONS. 





Revival of Consignment Evil in Foreign 


Trade. 


A recognized evil of the export trade, an evil that 
adversely affects the interest of not only American 
exporters but of foreign importers, is the practice of 
shipping lumber to foreign markets on consignment. 
For years this evil has been the subject of occasional 
discussion in these columns and periodically the mischief 
of the practice has been so impressed upon substantial 
exporters here and importers abroad that by combined 
effort along publicity lines they have been able to 
But times of dull trade in 
the United States are naturally the times when those 


place some check upon it. 


who manufacture for the export trade or who have 
stock that they imagine is fitted for the foreign de- 
mand attempt to place their goods abroad. 

The foreign situation is usually well defined. In 
the principal English ports, especially, accurate account 
is kept of the receipts, stock on hand and the movement 
of wood into consumption, and the lumber merchants in 
those markets are competent, and most of them honest, 
advisors of the American producer. But the latter, 
failing to secure orders from abroad or advices to 
ship, decides to ship anyhow, consigning the stuff to 
some broker whom he has had business with or whose 
name he learns, with a resultant all around loss. 

The proposition is just about like shipping cars on 
consignment to some lumber broker in an American city 
but with the loss and dangers multiplied, for the cost 
of shipment, demurrage and storage charges will eat 
up the value of a consignment even faster than will 
similar charges in our home markets. 

Further, the consignor is seldom informed as to 
species of wood or forms of product having the best 
chance of sale; consequently, these consignments which 
have to be disposed of are not only sold for less than 
cost but demoralize the market, as no buyer cares to 
enter into a contract for staple goods feeling that be- 
fore the arrival of the parcel for which he has con 
tracted consignments of the same character may be 
Janded for sale at any -obtainable price, maybe from 
$10 to $15 under the price that the buyer has agreed 
to pay for his contract goods. 

European markets are now generally overstocked and 
unauthorized consignments are ruining the trade for 
shippers who do a legitimate business and hold their 
lumber on this side until they have bona fide orders. 

In the January 31 issue of the Timber Trades Journal 
of London its Liverpool correspondent said: ‘‘It is 
somewhat difficult to understand why certain shippers 
continue to send wood goods to this market on consign- 
ment. 


It would be much easier to complete contracts 
for forward delivery if many of these consignments did 
We have repeatedly pointed this 


not reach our market. 





out, and make no apology for again referring to the 
matter.’’ 

Ever since the falling off in demand in this country 
the increase in consignments to European ports has 
been tremendous. Advices received from abroad state 
that these consignments are being sold at prices which 
will not net the American shipper a price equivalent 
to the f.o.b. value in America. 

There is no legal process which will reach the con- 
signment evil. Every American citizen has the priv- 
ilege of throwing away his money if he wants to, but 
it is a pity that there is not some way by which such 
people can be prevented from ruining the market for 
other people’s goods and from forcing a loss upon wise 
and practical business men. 





Great Lake Ports and the Welfare of 
Shipping. 


A movement having as its aim the forming of a 
permanent organization that will devote its energies to 
the developing of everything pertinent and of general 
value to the Great Lakes region, especially the water 
transportation facilities and different lake marine and 
port problems, was inaugurated in a conference held 
at Buffalo, N. Y., last week. The conference, which 
was held under the auspices of the Buffalo Chamber 
ot Commerce, was not only attended by representatives 
of vessel, shipping and board of trade interests of the 
leading lake cities, but War Department district engi- 
neers stationed at several of the chief lake ports and 
Lieutenant Taylor, of the office of chief engineer of 
the department at Washington, D. C., were present as 
representatives of the Government. 

The conference being held at a time when the Inter- 
state Commerce Commission is in the midst of an in- 
vestigation of shipping on the Great Lakes as relating 
to the question of competition, or lack of it, existing 
between the lake transportation and railroad interests 
gave it much added value. 

The purpose was not to form a permanent organiza- 
tion at the initial meeting at Buffalo, but simply to 
mold the opinions of all the different trade interests 
of the lake region into such concrete form that a per- 
manent organization might be the logical outgrowth. 
The interest the Federal Government took in the con- 
ference was due in large measure to the fact that it 
offered an initial opportunity for the district engineers 
at the different lake ports to meet with all the shipping 
and trade interests of the Great Lakes region. 

It is felt that the opportunity offered is one in which 
the Government may be able to reach a complete under- 
standing regarding the Great Lakes situation and that 
as a result the welfare of all lake and shipping interests 
may be treated in its broadest aspects and from a 
viewpoint of general good rather than with reference 
to the individual needs or desires of any special port. 
The conference was attended by capable speakers who 
are thoroughly conversant with every phase of trans 
portation problems as related to the Great Lakes. 

The conference idea fostered by the Buffalo Chamber 
of Commerce is one out of which great good can come 
if cooperation between the lake shipping interests, busi- 
ness interests of the port cities and the Government is 
directed in the right channel, and with an intent to 
correct conditions that have had a detrimental influence 
throughout the last several years. The problems in- 
volving shipping on the Great Lakes are many, and 
cooperation between the shipping and trade organiza- 
tions of lake ports and Government officials who have 
marine questions under their supervision appears to be 
the only reasonable means through which solution may 
be had. Some time probably must elapse before a 
permanent organization can be effected, but such an 
organization may be expected to evolve cut of the con- 
ference that had its initial meeting at Buffalo. 





An Unjustified Attack Upon a Useful 
Forest Product. 


Why a specialty concern should criticize a wood with 
Which if has little if any competition is difficult to 
imagine, but the fact remains that an acrimonious attack 
is made against a certain wood in the monthly house 
organ of a Cleveland (Ohio) sash and door concern. 
Hxcerpts from the article appearing ‘in the above-men- 
tioned publication follow: (The italics are ours.) 

Where wood is desired for use where the elements will 
act upon the material, it is very unwise to use the wood 
known as hemlock, as it is the poorest wood that can pos- 
sibly be used where rain and wind can reach it. 

* * * and it is almost impossible to paint it so the 


building will have protection of any value against the 
elements. 


A hemlock board laid on the ground will draw dampness 
enough from the earth in a few minutes to make the upper 
surface wet. 

Water poured on the upper surface of a hemlock board 
will pass through the board and wet the under side while 
the person is thinking about it and turning the board over. 

The article is unsigned. Perhaps its author does not 
care to acknowledge his responsibility. The unquali 
fied statement is made that ‘‘a hemlock board laid on 
the ground will draw dampness enough from the earth 
in a few minutes to make the upper surface wet.’’ If 
the man who made the statement will vouch for the 
veracity of it there should be a great field for hemlock 
in some sections during the periods of drouth when 
apparently no power on earth can attract moisture 
from the soil or skies. 

Hemlock is not a resinous wood, therefore why should 
it not take paint? After all, we doubt if paint is a 
necessity in the preservation of hemlock to any greater 
extent than in the case of many other woods, 

The best place to look for champions of any com 
modity is in the district where the commodity is found 
and where its users are the thickest. Wisconsin manu 
facturers find the market for hemlock increasing steadily, 
Rural building in Wisconsin consumes approximately 
one-third of the hemlock manufactured in the State. 
The total cut of hemlock last year in the Badger State 
was 451,204,000 feet. 
ground and a vastly larger amount be exposed to the 
weather. 

A publication of the Northern Hemlock & Hardwood 
Manufacturers’ Association contains a picture of a barn 
‘*built in 1841 of hemlock, still standing and in good 
condition, that never has had a bit ef paint on it.’’ 


Some of this must touch the 


The association’s secretary, R. 8. Kellogg, of Wausau, 
Wis., is prepared to back up the statement concerning 
the picture and the facts in connection therewith, as 
well as to offer other concrete examples of the 
longevity of hemlock. 

Some ulterior motive must lie behind the action of a 
sash and door concern that issues ‘‘a monthly publica- 
tion of particular interest to lumbermen, architects and 
contractors’’ and admits such statements to its columns. 
It certainly can do the company no good and can but 
work an injustice to a useful wood. 





Standardizing the Hours of the Saw- 
mill Day. 


No less a personality than the president of the Yel- 
low Pine Manufacturers’ Association made the state- 
ment some time ago that the sawmill industry should 
be put on a 10-hour day basis. He is also reported to 
have predicted that the time is coming when an 8-hour 
day must be considered; but that time is so far in the 
future that undoubtedly he would not now give it 
serious thought. But the 10-hour day should appeal 
to the lumber industry as a wise and practicable fea- 
ture in the standardizing of sawmill and logging 
methods. 

Time was when a lumberman worked twelve hours 
The old 


farmers’ rule from sun to sun applied in pretty nearly 


a day or as long as conditions would permit. 
every line of business. The few daylight hours of the 
winter compensated for the long hours of the summer 
days. But now it is entirely practicable, so far as 
light is concerned, to work in the woods or mill or 
store or office any and all hours regardless of what the 
sun may furnish in the way of illumination. The mat- 
ter comes squarely to a question of principle, to be 
settled deliberately after consideration of the eco- 
nomie and human questions involved. 

Now the 10-hour day is the rule at the sawmills of 
In the 
A few in the 
North, especially in the Northeast, do so, and on the 


the country, but there are many exceptions. 
South many mills run eleven hours. 


-acific coast an 11-hour day is frequently maintained. 
But in these times of standardization, when the effort 
is made to put the competitors in a business on an 
even basis of cost, so that they will enter the markets 
on as nearly a common basis as practicable, these ex- 
ceptions should be wiped out. It is a question, too, if 
the 11-hour operation has any financial advantage over 
the 10-hour. 

A southern lumber concern operating several mills 
had always run its logging and mill operations eleven 
hours a day until a few months ago. It is noted for 
its generous and humane attitude. toward its em- 
ployees, and yet it imagined it could not cut its day 
to ten hours. But it tried the experiment and to its 
surprise found that it turned out just as much lumber, 
and that of a better quality, in the 10-hour day than 
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it used to in the eleven. Such would probably be the 
experience of every well conducted lumber enterprise. 
To shorten the day to eight hours is another proposi- 
tion. That would undoubtedly involve a large de- 
crease in product with no compensating advantage in 
quality, for the reason that under ordinary conditions 
men can do good work in the woods or mills for ten 
hours. Other considerations, mainly social in their 
character, would be involved in a further reduction. 

The industry is standardizing manufacturing meth- 
ods, accounting, grades and all sorts of things. Why 
not standardize the hours of labor? If this be done 
the standard should certainly not be more than ten 
hours as a day’s work. 





New Attitude of the Lumber Industry 
Toward Closer Utilization. 


An era in the development of the lumber industry has 
been reached when all its departments in all sections 
of the country give at least respectful consideration 
to problems of forest conservation and closer utilization 
of the product of the forest. 

Not very many years ago great sections of the coun 
try contained hundreds of billions of feet of timber 
Where stumpage had no assignable value. So long 
as that condition existed, as it once existed everywhere 
in the country, it was useless to expeci the men who 
risked their time and money as pioneers to think about 
small savings or close utilization. Even yet there are 
timbered regions where the stumpage price is low, when 
perhaps a dollar a thousand would be an outside estimate 
of the average. It is difficult in such regions to do any- 
thing of importance along lines of closer utilization, yet 
the fact that stumpage everywhere has today a quotable 
value leads the timber owner and lumberman to give re 
spectful attention, even though in a disinterested sort 
of way, to projects for increasing the value of hold- 
ings and getting more out of the timber and therefore 
increasing the possible profits. 

“The situation in the United States today in these mat- 
ters ranges from no practical application of finer tim 
ber utilization to the most elaborate and complete utili- 
zation. Travelers may visit the Pacific coast and some 
other sections of the country and find places where the 
seeming waste of material is appalling. It is indeed 
to be regretted that a resource that has such potential 
value and is to be of such importance to the future 
of the country should not be fully utilized, but under 
the conditions the timbermen and lumbermen of those 
sections are doing about as well as they can, fully as 
much as the possible margin of profit will permit. In 
other sections of the country—and this matter is usually 
decided by age and stage of development—various de 
yrees of conservation and utilization are to be noted. 
Perhaps the most complete utilization 1s to be found in 
Michigan. In one section of that State nothing goes 
to waste in the woods or at the mills; not a stump nor 
a treetop nor a branch but what finds its way, if not to 
the saws, to the chemical retort or the charcoal burner. 

This, however, is to be said in criticism of the major 
part of the lumber industry and in the way of sug 
gestion: that most lumbermen do not go as far as 
they might go with profit in the direction of utilization. 
The lumber business has in this country been a pioneer 
occupation, It is of comparatively recent time that 
it has been developed into an organized scientifically 
conducted industry. 

As with most pioneer enterprises there has been a 
tendency to despise the finer economies and the smaller 
profits. A lumberman who in, good years might make 
25 percent on his business was inclined to scorn a 5 
percent profit that could be secured only by study and 
inventive genius and managerial skill, forgetting that 
these small profits might make all the difference in the 
long run between a winning and a losing business. 

Who has not seen sawmills, cutting some specialty like 
car sills, whose only aim seemed to be to produce the 
specialty with the fewest possible movements of the 
carriage, cutting the slab down to the measure of the 
piece at the first cut and then throwing the slab away 
and with it some of the most valuable lumber in the log? 
Ask the operators why they did it and they would say: 
‘“We are making ear sills. We can’t bother with the 
side boards, and-besides, we are not equipped for making 
siding and ceiling and would have to hunt a market 
for boards and strips.’’ Yet at one time, while this 
method of operation was prevalent in the South, a mill 
in Alabama was making reliable profits, year after year, 


sufficient to warrant running the entire business out of 

sap lumber that most of its competitors threw away. 

The time has come when the lumbermen must pay 
(Concluded on Page 28.) 





Advertising Forest Products 


A Discussion of Possibilities of Publicity—by Wilson Durand. 








I—THE PURPOSE OF ADVERTISING. 

In attempting a discussion of Advertising as 
it should be and eventually will be applied to 
the broad general selling problems of the lum- 
ber industry the first really important considera- 
tion is to determine the purpose or purposes to 
be served. In years past a large part of the ad- 
vertising done by lumbermen has been devoid 
of fixed purpose; based, rather, on blind belief 
that ‘‘advertising pays,’’ or has resulted from 
the persuasive eloquence of the advertising sales- 
man. Advertising, properly planned, may be 
made to serve as foundation for the growth of 
a structure of business; but foundations are not 
laid until the surveyor has finished his work and 
the architect has made plans and specifications. 


— 


The experience of lumbermen who have adver- 
tised their business extensively has demonstrated 
that advertising, even without preliminary sur- 
vey and determination of purpose, brings liberal 
returns. That advertising, even blindly directed 
advertising, does pay may be attested by the 
results, attributable to no other source, achieved 
by many representative lumbermen; that the 
same investment handled in a different way, ap- 
plied more carefully in the lght of present 
methods, would produce still greater results can 
hardly be doubted. 

Until recently advertising in the lumber field 
has been confined largely to the promotion of in- 
dividual enterprises. Such advertising, of 
course, is far simpler in character than that the 
lumber industry is now considering, the purpose 
of which, stated in a very general way, is to in- 
erease the sale of forest products—to defend 
wood against the attacks so bitterly waged by 
materials that are being substituted for it. The 
experience of the individual advertiser is of lit- 
tle value in connection with such an undertak- 
ing; new means and methods must be called into 
action. 

Primarily what the lumber business needs is 
a tonic. It has too long imagined itself secure 
in its position, scorning the new salesmanship so 
eagerly grasped by competing industries. In- 
ertia must be overcome within the industry and 
then misapprehension without. In other words, 
the Purpose, which must be kept always in view, 
is Education. 

The lumberman must be educated to the im- 
portance of his business; to the value of his 
product based on its utility; to the need of mod- 
ern sales methods; to the economic factors in- 
volved in distribution of his product; to the de- 
mand, constantly shifting, that originates with 
the consuming public and must be satisfied. 

The public must be educated to a better un- 
derstanding of the uses of wood; of its points of 
superiority over materials to which it is without 
question superior; of the workings of the indus- 
try itself, which has been so grossly misrepre- 
sented. Education must be the sole purpose. 

And educational means must be employed. 

The greatest obstacle to be overcome within 
the lumber industry is the average lumberman’s 
belief that he is too busy to pay attention to any- 
thing that does not directly concern him and his 
own business. That belief for many years stood 
in the way of the successful operation of the 
trade associations, until most lumbermen learned 
that the association does have a direct bearing 
on the business of its individual members. A 
roll call of association secretaries would bring 
out some remarkable facts about difficulties en- 
countered in educating the trade to its present 
appreciation of the value of organization and 
of organized effort. Education was necessary 
and advertising—the tireless publicity furnished 
by the trade journals—was largely responsible 


for the development of trade organization to its 
present efficiency. And now the same battle 
must be waged in behalf of advertising, itself, 
and advertising—educational advertising—must 
be the weapon. 

That the education of the trade itself is of 
first importance is apparent on superficial ex- 
amination of the conditions that are to be over- 
come. If lumbermen had kept pace with their 
competitors in other industries, with manufac- 
turers of brick, cement, steel and other materials 
that are encroaching on the markets for wood, 
the normal outlets for wood products would not 
today be congested and in some cases practically 
closed. No attempt to educate the public can be 
successful so long as the public sees that the 
tutor has not learned his own lesson. Until the 
lumber manufacturer learns something of the 
value of his own product, until he appreciates 
that lumber is a more logical material for his 
own use than steel and concrete, he can hardly 
be a helpful participant in a campaign the pur- 
pose of which is to educate the consuming pub- 
lic. Nor will his contribution of a few dollars 
to an advertising fund offset his continuing to 
build sawmills of steel and concrete—sawmills 
that will be standing advertisements of substi- 
tutes, inferior for such purpose. 

The public is always receptive. The difficul- 
ties encountered in an attempt to educate the in- 
dustry itself will be found far more formidable 
than those that will arise when the investor 
seeks to impress upon the public the de- 
sirability of wood as a building material and for 
innumerable other purposes to which it is well 
suited. The public is willing, even eager, to 
be educated. For the public, which eventually 
pays for the products of every industry, is al- 
ways seeking the best. It is an impartial judge 
and increasingly appreciative of merit. 

Educational work, whether it be advertising 
or some other form of instruction, must, of 
course, be based on the truth. So it must be the 
constant purpose of such a campaign on behalf 
of wood to tell the truth and no more than the 
truth. The public, which is quick to reward 
merit in goods offered for sale, is equally prompt 
in meting out punishment for any attempt to 
miseducate and misrepresent. This tendency is 
growing so rapidly that in advance of pure ad- 
vertising legislation many publishers are find- 
ing it necessary to exclude from their columns 
any advertising that tends to create demand for 
goods of doubtful merit. 

Much of the advertising of substitutes for 
wood has disregarded this important principle, 
with the result that the lumber industry at this 
late day may undertake a truth-telling campaign 
safe in the assurance that every misrepresenta- 
tion, every false statement, every misleading ar- 
gument offered on behalf of the products of com- 
peting industries will react against those respon- 
sible for such advertising and against their 
goods. 

To tell the truth, to impress it first on lumber- 
men and then upon the public that consumes the 
products of the industry; to conduct the cam- 
paign in such way that there ean be no reaction, 
no pitting of one branch of the industry against 
another, no opportunity for a meritorious coun- 
ter-campaign based on the mistaken misinforma- 
tion of lumbermen who stand sponsors for the 
undertaking; to blaze a clean trail to better busi- 

ness and to a better appreciation of the manifest 
uses and advantages of forest products—these 
must be the objects of a suecessful advertising 
campaign in this field. And no step should be 
taken that is violative of these principles. 


Next week: “Two Kinds of’ Advertising Co-related.’”’ 
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(Concluded from Page 27.) 
attention to the finer economies and smaller profits. It 
looks as though the big profits of the past accruing in 
good years are not hereafter to be expected and, on 
the other hand, it is to be hoped that the heavy losses 
of the past can be avoided in the future. But if the 


product of an acre of timber in dollars and cents can 











be increased materially and regularly by closer manu- 
facture and finer manipulation, the value of the stump- 
age is thereby increased and the business is put upon 
a basis of more assured profits. 

These things, however, take thought and study and 
close attention to small details that have been too seldom 


found in the lumber industry. These things must be 








cultivated; and it will be found that out of what is 
now neglected and allowed to go to waste ean be se 
cured profits that will give practical assurance of con 
tinuous success in the future. It is gratifying that 
lumbermen as a class occupy at least a receptive attitude 
toward these matters, and no longer scoff at the smaller 
profits offered by the salvage schemes. 





Notwithstanding the fact that there is no real boom 
in the business world business men are optimistic as 
to the outlook for business. At present trade is mov- 
ing along quietly and it will so continue until there 
has been a complete readjustment to the new condi- 
tions of the tariff and currency legislation. This will 
take some time and in the meantime the development 
of business is slow, and while the tendency is still to 
buy cautiously larger sales are expected with the 
approach of spring. The lumber business, the severe 
storms of the last two weeks, snow east of the Rockies 
and rain on the coast have retarded and checked busi- 
ness. Late reports are to the effect that in Missis- 
sippi and Louisiana six inches of snow fell last 
Wednesday. This naturally has a tendency to halt 
transportation and trade, but a continuance of the 
improved conditions in the general lumber trade previ- 
ously noticed is in evidence, although that the pre- 
ponderance of the reported improvement consists of 
expectations based on confidence for the future is to 
be regretted. The yards have been doing considerable 
buying, but nothing is in sight to create work for the 
mills beyond keeping up retail stocks and meeting 
the call from builders and factory consumers until the 
railroads and big corporations shall begin to place 
orders for forward delivery during the season. The 
fact that all classes of dealers and users of lumber 
last fall were exceedingly conservative in buying and 
are now not overstocked will assure at least a fair 
demand and movement throughout the spring and 
perhaps may cause a larger movement than now is 


foreseen. 
* * 


Some of the reports this week are to the effect that 
railroads are showing an interest in the market and 
are buying ties, timbers and car material. It is pretty 
generally conceded, however, that the railway com- 
panies have not yet entered on any large movement 
for improvement or expansion. Railroad equipment 
orders are still backward, the companies evidently 
waiting for something definite to be handed down by 
the Interstate Commerce Commission with reference 
to the 5 percent advance on freight rates. They be- 
lieve that they need some such assurance to be able 
to finance new undertakings satisfactorily. Since the 
southern and Pacifie coast operators are dependent 
upon the railroads for marketing a large part of their 
output it is scarcely probable that big business in the 
lumber line will occur until orders come in freely from 
the railroads and the car works. 

Prices are steadier and more uniform than they 
were a few months ago and producers are apparently 
resolved to insist upon a higher range and more uni- 
formity in values. This tendency seems to have had 
some effect, especially in respect to southern pine, and 
the influence is running through other branches of the 
trade. The stand of manufacturers may be effset by 
the severe climatic conditions that have seemed to 
put a stop to buying for the time being. The real test 
of price endurance will come when the spring trade 
acquires full volume, but that is dealing in futures, 
although it is hoped that it is not very far off. 

* 

In many of the yellow pine consuming centers of 
the country snow the last week put a severe and ef- 
fective crimp in the lumber business. This was espe- 
cially noticeable in the Missouri-Kansas district, but 
the snow was a blessing in disguise, for it will be of 
great benefit to winter wheat and farm conditions in 
teports this week from 
the South are full of sunshine. Manufacturers are 


the Southwest generally. 


greatly encouraged over prospects and the mills in 
the east Texas district report that lumber is conceded 
to be worth up to $1.50 more than during December. 
Mills of Louisiana have orders booked ahead, but most 
of them are for thirty days. Manufacturers are still 
firm when quoting prices. Numerous offers at old 
prices are being made, but producers are said to be 
unwilling to accept this business. The notable feature 
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of the yellow pine trade is the fact that railroad orders 
are more numerous. Millmen are greatly encouraged 
over the number of inquiries that are being received 
from all parts of the middle West and Atlantic Coast 
territory. In Mississippi the conditions are identical 
With those in other localities. Prices remain steady 
and unchanged. In Arkansas unusually heavy buying 
has occurred during the last week. Export demand is 
on the increase and all that seems necessary to put the 
market where it belongs is the resumption of buying 
by the railroads. Probably the reports made represent 
the extreme view of the market, but there is no doubt 
that both demand and prices in the Southwest have 
improved, since northern dealers reflect this condition 
in their reports. In Chicago the recent storm checked 
trade temporarily. Wholesalers report that in January 
they received a good run of orders, but the mill supply 
trade in Chicago have orders on their books to keep 
them running for some time. Notwithstanding the 
severe storms the large cities report plenty of con- 
struction work in sight and that with the moderation 
or weather the spring demand will be fully up to 
normal. 
* ~ * 

Northern manufacturers are still giving more 
thought to the situation in the woods than to the mar- 
keting of lumber. Owing to the late start of hauling 
they are hoping that the ._present cold weather will 
hang on until the end of March. Even with this the 
input would be considerably less than last year. As 
tar as the sales end of northern pine is concerned it 
is still in its winter hibernation, and the recent severe 
storms have added to this dormant character. As is 
usual in February, buyers are trying to ascertain the 
real condition in respect to stocks and prices before 
turning in their orders. Stocks of uppers are in good 
assortment, but prices remain about unchanged and 
good feeling is strong on account of the favorable 
statistical state of northern pine. Some of the con- 
sumers are looking for reduction in prices but there is 
little prospect of any alteration in prevailing quota- 
tions. Eastern trade is quiet but wholesalers are hold- 
ing prices steady. <A slightly better demand is re- 
ported for low grade white pine and stocks are still in 
poor assortment. 

“ + 

Seasonable quiet prevails in the hemlock trade. 
Adverse weather has called a halt in orders and ship- 
ments, but the spring trade is expected to put in an 
appearance under better weather conditions. When 
weather permits of building operations hemlock is still 
getting its share of the growing demand. Manufac- 
turers are firm in the belief that hemlock will have 
as good a chance this season in competition with yellow 
pine in common territory as it had last year. 

Washington and Oregon manufacturers are waiting 
patiently for the lumber business to right itself. On 
top of the recession in demand since last summer the 
manufacturer is now confronted with labor troubles. 
The labor bosses have demanded an 8-hour law and 
recognition of the union. The lumber manufacturers 
refuse to accede to these demands, for the last five 
years have been a period that has scarcely shown any 
profit in their operations, and they are adverse to al- 
lowing employees to run their business, anyway. If the 
worse comes to worst it is figured that the manufacturers 
will prefer to close their plants than to give in to the 
demands of labor. This will mean practically paralyzing 
the general business of the State of Washington. The 
marked feature of the west Coast lumber business is 
the cargo trade. This branch is keeping up in fairly 
good shape, but the railroad shipping lacks snap. Tim- 
bers are bought on a $9 basis, although some millmen 
are asking $9.50. In the Flathead Valley the ship- 
ments will probably fall short of this time a year ago. 
In the meantime the manufacturers are overhauling 
their plants and putting in a full supply of logs. West- 
ern pine shows considerable improvement. Inquiries 
from eastern points are much heavier, demand being 


especially good for Idaho white pine and thick material. 
Prices are holding steady. It is estimated that the 
season’s curtailment will be about 15 percent greater 
than that of last year. In California the tone of the 
market is firmer. While prices are unchanged there 
is a feeling that conditions will steadily right them- 
selves. Heavy rains have interfered with railroad traftic, 
especially in the southern part of the State, but the 
abundance of water means prosperity in the sections 
that suffered last year from drouth. Box material is 
looking up. White pine manufacturers are preparing 
to resume logging as soon as weather conditions will 
permit. The snow in the high mountains will undoubt 
edly prevent the sawmills from getting an early start. 
Red cedar shingles remain steady at $1.65 to $1.95. 
The idle mills will probably remain closed, as the demand 
is not strong, orders being only about sufficient to 
absorb present production. 


The hardwood business of the country is steadily en 
larging and will so continue to do as the demand from 
the consumers of hardwood lumber becomes heavy. Al 
though this growth is slow it is sufficient to encour 
age the trade to the belief that it will acquire normal 
proportions during the spring months. Prices are being 
fairly well sustained and show increased firmness in 
some items, notably the lower grades of cottonwood and 
gum, Oak is reported in more zctive request and there 
is a steady call for this material, both plain and quar 
tered. Ash is moving without difficulty and at full quo- 
tations. Sound wormy chestnut is in especially good 
request. In the North manufacturers are holding for 
stiff prices and it is thought that contracts will likely 
be made at a higher basis than a year ego. Stocks are 
not heavy and the input of logs this year in Wisconsin 
and Michigan will possibly be the largest in years. 
Trade in the East is not as good as in the central West, 
but hardwood conditions are improving and evidently 
nothing is in sight to disrupt the market. Therefore 
there is no reason for a break in prices. 

* * * 

The cypress trade is showing a gradually increased de- 
mand, with prices firm and showing an upward tendency. 
A good deal of stability to the market is noticed. The 
notable feature is still a steady call for mixed ears. 
Lath and shingles are very active, but the factory trade 
is quiet. Some crossties are being absorbed by the rail- 
roads. In the East the demand is fairly good, orders 
heing confined, however, to small lots for quick ship- 
ment. Reports from Kansas City, St. Louis, Buffalo 
and Chicago are to the effect that the situation is grad- 
ually improving. Demand for yard stock is steady, 
with prices firm. 


* wo 

The severe snow and rain storms of the last three days 
practically put a stop to lumber operations in Virginia. 
This has naturally restricted the movement of North 
Carolina pine. Since the cold spell in the North and 
East building operations have been hindered more or 
less. The general opinion among Noith Carolina pine 
operators now is that as soon as spring shall fairly open 
and building begin there will be a good demand for 
their product. Reports of the larger operations for 
January show that the cut was slightly in excess of 
shipments. Some of the mills whose cut was heavier 
than shipments are able to hold the extra stock until 
they secure what they term a reasonable price. 

% ¥ ¥ 

Eastern spruce conditions show a repetition from week 
to week. Demand is but little improved and prices have 
been about stationary for the last thirty days. The 
West Virginia product has been going at prices from 
$3 to $2 off list. In Pittsburgh $2 oft is quoted and 
the trade has slowed down materially the last week or 
so. The one redeeming feature is the, fact that little 
surplus stock of spruce is on hand. In the East trade 
is being transacted on a small scale, owing to the 
severity of the weather. Logging conditions have been 
ideal in Maine and New Brunswick and a normal crop 
of logs will be harvested. 
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February weather has not been favorable to the ae- 


celeration of business revival. Repeated continental 
storms, with snow and cold weather in the northern 
States east of the Rocky Mountains, rains in the South 
and torrential precipitations and destructive floods in 
California, have been serious hindrances to marketing 
and transportation, have been damaging to crops on the 
Pacific slope and have caused apprehension about the 
winter grains in Kansas, Nebraska, northern Oklahoma, 
Missouri and Arkansas. In Kansas and Oklahoma 
spells of mild weather and rains have swept away much 
of the snow covering, so that what was considered a 
favorable condition in January has been followed by 
fear that the crop has been so exposed that serious 
injury may result. The final outcome, however, may 
demonstrate that such dubious forecasting was mainly 
groundless. The financial and business interests of the 
country are now anxiously watching for development 
of fall sown grain, for it is known that on results in 
respect to winter wheat will much depend the rise or 
stagnation of general trade in the last quarter of the 
first half of the year. 
* * * 

In a general way, business since the beginning of the 
year has shown considerable increase, mainly in the 
supply of merchandise to the retail trade, which had 
become much depleted and run down during the three 
months prior to the holidays. After the passage of the 
ederal reserve act there was a reaction from doubt, 
hesitancy and depression to a degree of confidence and 
a going forward in all regular lines of trade and manu- 
facture that involved small and medium operations, 
as distinet from the great corporations. Such were 
the developments in this direction after the year end 
settlements, inventories and readjustments that the 
country seemed to have entered, almost at a bound, on 
a new period of prosperity. Probably this would have 
been the experience if other hindering causes had been 
absent. “The big corporations, including the rail- 
roads and the iron and steel interests, were still de- 
pendent on the money markets of the world for refund 
ing an indebtedness that had accumulated during the 
last several years, or since the panie of 1907. Though 
since the beginning of retrenchment in the last half of 
1913 economies had been practiced on a large scale 
by the railroads and the industrial corporations, with 
a resultant accumulation of funds in the banks that 
handle investments and finance speculation in securi 
ties, investors mainly stood aloof from the stock mar 
ket, and, though later taking hold of bonds as a means 
of conserving their resources and securing an income, 
they did this with insistent discrimination. This left 
new issues neglected, while only the best and well 
seasoned bonds had the eall. As the old year passed 
out and January revealed the actual status of finance 
and business there was a considerable reinvestment in 
bonds, though a careful selection of them by buyers 
was the rule. But altogether the security market 
showed increased life, and the degree of advance in 
stocks that was in evidence during December became 
more pronounced in January. Much of the interest 
manifest in both classes of corporate issues resulted 
from the ease in money that had supervened and the 
amount of idle funds that had accumulated. Seeing a 
healthy movement of the good securities the promoters 
of new capital, much of which was of an untried and 


venturesome sort, put out a large aggregate of new 


issues, hoping that the interest of investors had become 
so aroused that at least a part of such issues could be 
marketed. Though some of them have been financed 
and sold, the result has not been a brilliant success. 
Investors are still cautious and prefer moderate and 
sure returns to those that are only in the promising 
stage with not much guaranty at that. At the same 
time good securities are well absorbed, according to 
statements by competent authority. 
* * 

But the degree of advance that had been realized 
in stock dealings during late December and January 
has since suffered a relapse, and during this month has 
pursued an undulating course that results in little 
gain or loss as an average. The market is constantly 
watching the trend of legislation at Washington, the 
policy of the administration in respect to the trusts, 


weighing the probabilities concerning the final deci-~ 


sion of the Interstate Commerce Commission in the 
railroad rate case, eventualities in the Mexican im- 
broglio, the legislative outcome in the intercoastal tolls 
question, and other matters that can be seized upon by 
bulls and bears on ’change. Amid such a complica- 
tion of influences a general upward tendency in the 
stock market seems impossible. It moreover seems 
that we can not look for a great increase in the financ- 
ing of new enterprises, or much expansion of the old 
ones, until there has been an extended period of gen- 
eral prosperity among the independent large and small 
manufacturing concerns, and an accompanying larger 
employment of the laboring people. 
. * 3 


A reasonable conclusion is that when the reserve 
bank plan shall become operative there will be a 





stronger incentive than heretofore for the independent, 
non-trust industrial concerns to push their business. 
This would help some toward the restoration of pros- 
perity. But the great corporations and combinations 
of industries that depend for capital on annually issu- 
ing large blocks of stocks and bonds must continue to 
depend on the big metropolitan banks, syndicates and 
underwriters for means to finance their annual expendi- 
tures. Thus the security markets are involved, not 
only in this country but in Europe. Credit of the 
larger corporations, including the railroads, must con- 
tinue to depend upon the money markets of the avorld. 
In this particular, while conditions at times may be 
favorable to a degree of prosperity among the smaller 
industries and related business of the country, appar- 
ently there may be a depressed state of the mammoth 
concerns that have to secure capital and finance their 
business by means of the security markets of this 
country and Europe. Hence it seems that at the pres- 
ent time we first must look for a rise of business 
among the smaller and independent industries, which 
shall naturally feel the benefit that will come from a 
credit sustained by the regional banks. How far this 
independent, non-trust element can go toward the 
restoration of general prosperity remains to be seen, 
* x * 

In the foregoing connection, even at this early stage 
in the new development, and even when the effect of 
reserve bank operations is only in anticipation, a 
revival of trade in the country at large and some ex- 
pansion in manufacture are obvious. Probably the 
smaller industrial concerns are working at about nor- 
mal capacity, and the larger independent concerns are 
operating about full handed; in fact, reports of mer- 
cantile agencies, trade journals and other sources of 
information indicate this status. As for the wholesale 
and retail merchandise trade, general reports indicate 
a normal business for this season, with an increasing 
tendency to make commitments farther ahead than 
prior to the beginning of the year. This shows that 
the mass of business people are getting to work as 
usual at this season and have faith in the year’s 
results. Yet it is evident that credit needs a sustain- 
ing influence, and that this is weaker than it should be 
hy reason of the fact that payments are inclined to 
tardiness and the conditions of readjustments are more 
or less different. A conservative policy by the banks 
in credit matters also continues. The commercial 
paper market is even reported narrower than earlier 
in the year. In the leading centers the banks have 
heen loaded up with such instruments of credit, and 
the tendeney is to take over only such paper as is of 
the positively prime order until production and move- 
ment of commodities shall have so stimulated trade 
as to make realizations in paper values quicker and 
easier. In grain exports the demand abroad has not 
heen of a character to stimulate the market on this 
side to the degree of maintaining firmness in prices. 
In current time the prospect for active export market 
is not so good as it might be, though the condition 
of winter wheat being a matter of some concern the 
feeling among grain dealers should strengthen. The 
wheat market is being subjected to some strain the 
final effect of which remains to be developed. The 
importing countries are said to need more wheat than 
they can obtain outside the surplus of this country, a 
factor that will be more pronounced a little later in 
the season. 

* * * 

The McAdoo committee that had ‘in charge investi- 
gations and hearings looking to the establishment of 
regional banks under the Federal Reserve Act, which 
body returned recently to Washington, was greatly im- 
pressed by the fundamental soundness and vigor of the 
industry and business of the great interior of the 
country and the financial resources of the country at 
large. Evidences are plentiful of a vast growth in 
the productive development of the country at large, as 
well as that of the banking power that has kept pace 
with productive capacity. The committee also was 
favorably impressed by the general unanimity with 
which the reserve act has been received in all parts 
of the country. Secretary McAdoo concludes that with 
the country generally so prosperous and fundamentally 
sound in credit resources the new banking system 
can not fail to inspire such confidence in business men 
as shall give the country a great impetus in progress, 
and restore monetary, commercial and industrial affairs 
to a degree of prosperity never before known. This 
view is based on the belief that never again will there 
be a lack of money for banking purposes,’ nor conse 
quently bankers’ panics so destructive of general credit 
and disastrous to business. The publication of Secre- 
tary McAdoo’s views, based on actual findings of the 
conditions of the country, gave much encouragement 
to the financial and business men of the country, except 
in cases where partisan prejudice or rack-routed 
biased opinion, grounded in ultra-conservative habit, 
was opposed to any change whatever. Nevertheless 
it should be fully understood that time will be needed 
to bring about such a banking reform and readjustment 


as is contemplated, and in the meantime credit will 
have to be sustained, and business to be done, much 
on the old basis; though the prospect of a change to a 
better banking, currency and credit method should 
have an encouraging effect on finance, industry and 
commerce. 

a % * 

At present as pronounced a hindrance as any to the 
restoration of financial confidence in high quarters is 
the railroad rate question. The security market is 
actually waiting and fluctuating until the rate matter 
shall be settled one way or another. A considerable 
seare was thrust into the stock market when it was 
mistakenly, or purposely, announced that the Interstate 
Commerce Commission would not be able to decide the 
rate matter until September next. That alarm was 
quickly dissipated when executive authority at Wash- 
ington stated that the Commerce Commission probably 
would be able to reach a conclusion that would mainly 
determine for or against the proposed advance of rates 
on the eastern lines by the middle of June next, or be- 
fore the summer vacation period. Thereupon the fever 
in the stock market subsided. But to the ordinary 
observer it looks as if the thrusting in of the tap-line 
question had complicated the matter about as radically 
and suddenly as the throwing of a wrench among the 
wheels mixes up a machine. Good authority declares 
that managers and executives of the railroads in the 
eastern districts—that is, from Chicago eastward—say 
privately that they are at their wits’ ends to find a way 
to a literal complance with the rulings of the commis- 
sion in the industial-or tap-line railway instance. The 
quandary is to find how properly to serve the plants 
without creating friction and starting a new batch of 
appeals to the commission. One of the great difficulties 
in the premises is that some of the industrial railroads 
are independent lines that perhaps serve a number of 
factories. This is a conspicuous feature at Buffalo, as 
one instance. Some of these industrial roads are in 
position to claim the rights of a regular traffic railroad, 
performing public service, while the Interstate Com- 
merce Commission compels the trunk lines to prorate 
with such stub systems. The present perplexity of 
the coneerns owning such roads is to know where to 
draw the line. The eastern railroad managers fear 
the possibility of delay, though the recent assurance 
from Washington that a decision will be reached in 
June has been something of a relief to their anxiety. 
The main reason of their concern is the fact that they 
have several schemes pending for refunding and the 
issuing of new securities, the success of which will 
much depend upon a favorable decision of the com- 
mission. If it should be averse, no one can forecast 
the result on the railroad security market as a whole. 
One thing we can be sure of: It would make a lively 
disturbance on the stock market for the time being, 
with what results no man can foresee. 


* * * 


The railroads are said to be showing all possible 
respect for the decisions of the Commerce Commission. 
At numerous conferences held recently in Pittsburgh 
and New York the proposition has been considered of 
putting a price on every possible kind of service to 
shippers that may be performed. This is considered 
an odd and peculiar change from the previous policy 
of the roads, but is being thought of because the Com- 
merce Commission has insisted that the roads must 
cut out all possible gratuities to shippers, such as rebat 
ing tap-line services, including the ‘‘spotting’’ of 
cars. Complaint is also made that the processes of 
the Interstate Commerce Commission are altogether too 
long drawn out. The industrial rate case has been be 
fore that body for almost eleven months—longer than 
that in some parts of the country. 


* ¥ % 


The barometer of general business, the steel industry, 
is reported to be more concerned about prices than the 
rate of production compared with capacity. A late 
report is to the effect that the market is in a hesitating 
mood. No heavy buying is expected by the companies 
until after the Interstate Commerce Commission shall 
have handed down its decision in the rate case. The 
managers and executive officers feel better than they 
did a while ago, or since they have’ been assured from 
Washington that the decision will come in June. Dur- 
ing the last week the market showed little change. 
The wire end of the industry is more flourishing than 
it was, and the American Steel & Wire Company is 
operating not far from capacity. The foreign situation 
is closely regarded, and operators allege that prices 
in Europe are being watched and prices here are being 
held down by the Underwooé tariff. Assertion is made 
that higher prices can not be expected in this country 
until there shall be recovery abroad. The steel busi- 
ness in England and Germnay, however, is looking up 
to some degree. Railroad steel buying is expected to 
remain at a low ebb for three or four months, at least. 
Buying this month admittedly has fallen off, which is 
accountable for the weakness of prices.: 
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DOMESTIC. 
General. 


York legislature Feb 
ruary 23, Governor Glynn proposed the creation of a_ per- 
manent court ‘of inquiry to be composed of the living for 
ner judges of the Court of 
ducting all future inquisitions into State departments. 


In a special message to the New 





Appeals for the purpose of con- 


Mrs. Robert Louis Stevenson, widow of the famous novel 
ist and writer, died at “Stonehedge.”” her home in Monte- 
cito, Cal., February 18. 

Prepared for a campaign in spreading the movement of 
greater agricultural production through improved methods 
and diversification, the dairy, silo and forage crop demon- 
stration special train, operated jointly by the Santa Fe and 
the Colorado State Agricultural College, started from Den- 
ver last week. 

Second Assistant Postmaster General Stewart has com 
piled statistics.to refute the contention of railroads that 
the Government is underpaying them $15,000,000 a year 
for carrying the mails; and to show that the Government 
is paying all the service is worth. 

Chancellor Stevens, sitting as judge in the chancery court 
of Harrison County, at Gulfport, Miss., February 20 handed 
down 2 decisién which perpetually enjoins the Louisville & 
Nashville Railroad from engaging in intra-state commerce 
in the State of Mississippi 1e chancellor also fined the 
railroad $402,000—S$200 for each of the 2,010 days on which 
the Louisville & Nashville has defied the order of the State 
railroad commission to stop its trains at Front Street, near 
the bridge, at Bay St. Louis. In the six years of its 
travels the case has been to the Mississippi Supreme Court 
twice and to the United States Supreme Court once. 





T 





The Department of the Interior has anonunced that 
28,000 acres of agricultural land in eastern Washington, 
mostly in Lincoln, Douglas and Asotin counties, have been 
designated for entry under the enlarged homestead act. They 
will be subject to filing in March. 

Seven persons lost their lives and property damage esti 
mated at $4,500,000 was caused last week by one of the 
worst rain storms in the history of California. 

Col. George W. Goethals said February 21 that, barring 
unforeseen accidents, the Panama Canal will be open for 
merchant ships July 1. 

Seoring 514 hits out of 7 shots, the United States cruiser 
recently established a new world’s record for 
torpedo firing in practice off the coast of San Diego, Cal. 


California 


Henry Moore Teller, who was secretary of the interior 
in President Arthur’s cabinet and for more than thirty 
years United States Senator from Colorado, died at Den- 
ver February 23 at the age of S4. He was one of the 
“original silver Republicans.” 
A St. Louis commission merchant recently received a 
consignment of 36,000 eggs from China. Under the new 
tariff law eggs are admitted free of duty into this country. 
He said he could sell the eggs to retailers at 20 cents a 
dozen and still make a profit. 

The gunboat Sacramento was launched February 21 from 
the Cramp shipyard at Philadelphia. It is 225 feet 8 inches 
long. 

It was announced officially at New York February 21 that 
after March 1 no more liquor will be sold by the New York, 
New Haven & Hartford Railroad on any of its trains. This 
action was taken in the belief that such sales are not per- 
mitted by the laws of Massachusetts, Rhode Island and 
Connecticut. 

Arthur P. United States 
Reclamation recommend to the Government 
plans for bringing under cultivation 500,000 acres of land 
in the San Luis Valley, 


chief engineer of the 
Service, will 


Davis 


Colorado, now unproductive. 
Washington. 


General arbitration treaties ratified by the Senate Feb 
ruary 21 renewed for five years agreements with Great 
Britain, Japan, Italy, Spain, Norway, Sweden, Portugal 
and Switzerland. The treaties, briefly, provide for refer- 
ence to The Hague tribunal of legal differences and questions 
relating to the interpretation of other existing treaties which 
can not be settled by diplomacy 


The agricultural appropriation bill, carrying funds aggre- 
gating $18,947,000 and radical changes, 
including a reorganization of the Department of 
Agriculture was reported to the 
Chairman Lever of the 


proposing many 
general 
House Februarv 20 by 
agricultural committee. 

The House naval committee has voted against building a 
naval drydock at any point on the Atlantic coast this year 
and thus disposed of the rival claims of Norfolk and Phila 
delphia 

There was $1,866,619,157 in gold coin and bullion in 
the United States at the close of the last fiscal year, 
according to a report recently made by George F. Roberts, 
director of the mint. 

One architect each in San Francisco, Philadelphia, Balti- 
more, Boston, St. Louis, Chicago and Washington and three 
in New York have been invited officially to compete in 
drawing plans for the George Washington memorial building. 











By a vote of 40 to 18 the Senate, in executive session, 
February 20 rejected the Chamberlain amendments to the 
arbitration treaties. Chamberlain desired to exempt from 
arbitration the admission of aliens, the attendance of aliens 
at schools, Panama Canal tolls and all questions relating to 
the Monroe doctrine. 

Hearings on new laws to regulate grazing on non-arable 
public lands will begin at Washington March 38 as the 
result of a conference February 19 between Representative 
Kent, of California, Chief Forester Graves and President 
Wilson. 

George Washington's birthday anniversary was observed 
in Congress with brief exercises February 25 Vice Presi 
dent Marshall broke a custom and made a brief address 
from his desk, and Senator Swanson read General Wash 
ington’s farewell address. 

The golden jubilee of the Knights of Pythias closed at 
Washington February 21 after a three days’ session. 

Frank W. Mahin, a Republican, has been removed from 
his post as consul at Amsterdam and from the consular 
service because he paid his charwoman $2 a week instead 
of 50 cents a week. Secretary Bryan has given the post to 
his friend, Dominico I. Murphy, a Democrat. 

An investigation of the manner in which labor disputes 
are settled amicably in foreign countries has been under- 
taken by the commission on industrial relations. The result 
of the inquiry will form the basis for recommendations of 
national legislation designed to avert strikes. 





Official count by treasury officials February 24 showed 
7,465 national banks have applied for membership in the 
federal reserve system, that eighteen banks have notified 
the organization committee that they will not apply, and 
ten have not been heard from. 

In a statement to the 
marine and fisheries, Dr. 


Hlouse committee on merchant 
Hugh M. Smith, Federal commis 
expressed himself in favor of uniform 


A MENACE TO FIREMEN. 


Safety Neglected in Fireproof Construction 
Demonstrated in Milwaukee Fire. 


sioner of fisheries, 








A little fire in a ‘‘fireproof’’ building in MilWau 
kee, involving a money loss estimated at only $7,000, 
fatally injured one fireman and seriously injured nine 
others. It was in the Blumenfeld-Locher building and 
originated from crossed electric wires among packing 
boxes in the basement. 

This building was the latest type of reinforced con 
crete. It had no wood in it, not even the floors being 
overlaid with wood, and was considered the best fire- 
proof building in the city. The building did not burn, 
but Chief Clancy, of the Fire Department, declared 
that as a menace to lives such buildings were almost 
as bad as the old style structure of brick and wood. 

‘*This, fire was like one started in a vault,’’ said 
the chief. ‘‘The smoke could not get out, and it 
doubled and trebled in volume without any chance to 
recede. (The poisonous generated with the 
smoke, more dangerous, as they could not 
escape. The lives of firemen are in almost as much 
danger fighting a blaze in a fireproof building as 
they were before such structures were erected.’’ 
reinforced concrete building is theoretically very 
safe from all accidents, including those arising from 
fire, but as a matter of fact this type of construction 
has not yet advanced to the point where its capabili- 
ties and hazards are thoroughly understood, and _ it 
has in addition some disadvantages of its own. Some 
times through deterioration. of the cement before 
being put in the place or because of an improper mix 
the building may be so weak that it will collapse, as 
has happened a number of times, or in case of fire 
the walls and floors, if too thin, may disintegrate 
under the combined action of heat and water. But if 
the building be of the best type, strong enough and 
cohesive enough to resist all ordinary attacks, its 
contents may not be fireproof and the fire fighters 
meet with peculiar difficulties. They can’t knock out 
a hole for the introduction of a stream of water as 
they can in a brick,or wooden building, because of the 
reinforcement itself. As Chief “Clancy says: ‘‘Such 
a building, if it have not ample window space, is a 
vault’’—and a death vault ‘at that. 

Another practical objection to the reinforced con- 
crete structure is the difficulty of making repairs or 
alterations or of wrecking it in case it is necessary 
to replace it with some other building. The tangled 
mass of concrete and steel is sometimes impregnable 
to the force of dynamite; in some cases it has been 
necess@ry to break up the concrete with dynamite 
and then cut the reinforcement into sections before 
the debris could be removed. Possibly the time may 
come when for a permanent building concrete may 
be the most desirable material, but that time is not 
yet. 


gases, 


became 


> 





regulations governing the catching of food fish in interstate 
waters as necessary to save the dwindling fish supply of 
the United States. 

Navy and other high officials of the Nation at Arlington 
National Cemetery ,February 16 paid homage to the men 
of the battleship Maine who lost their lives in the epoch- 
making catastrophe in Havana Harbor sixteen years ago. 

Representative Knowland, Republican, of California, de- 
livered woman suffrage speech in the House February 20, 
containing many references to the attitude of President 
Wilson and the Democratic party. He said equal suffrage 
was inevitable. 

Senator Ransdell February 21 introduced a bill in the 
Senate appropriating $500,000 to fight malaria and typhoid. 


FOREIGN. 

The Argentine Government will send to Congress during 
the approaching session a bill creating an Argentine em 
bassy at Washington. 

Sir Arthur Conan Doyle has forwarded to Premier Asquith 
a petition from prominent British authors urging British 
participation in the Panama-Pacific International Exposi- 
tion in 1915. 

The putting to death of William S. Benton, a British 
subject, by General Francisco Villa at Juarez, Mexico, has 
aroused the British parliament and _ people. 
State Bryan has ordered a full investigation. 


Secretary of 


Senator Davilmar Theodore, the rebel leader, and members 
of his staff fled February 21 from Cape Haitien, Hayti. 
The city was later occupied by the Federal troops. The 
rebel army was routed February 20. 

An appropriation of $400,000 to provide for official French 
participation in the Panama-Pacific International Exposition 
at San Francisco has been yoted by the French Chamber 
of Deputies. 

An inflammable dart for use on aeroplanes was tested at 
Bue, France, February 19 in the presence of military air 
results. The dart carries a small 
reservoir containing gasoline which explodes on contact. Its 


experts with satisfactory 


purpose is to set fire to dirigible balloons or buildings. 
Statistics compiled by the customs department show that 
Canada’s total trade for the nine months ended December, 
1913, was $857,856,983, an increase of $78,869,855) over 
the corresponding period of 1912. 
The German dreadnought 
and last which will carry 


Kron Prinz, the seventeenth 
12-inch guns, was launched at 
Kiel, Germany, February 22 and christened by Crown Prin- 
cess Cecilie. 

The convention of the International Commission for Ma 
rine Research in the Mediterranean was opened recently at 
Rome by the minister of marine. 

By a vote of 43 to 42 the assembly of South Africa Feb 
ruary 18 rejected woman suffrage. 





The German Reichstag February 17 passed a bill appropri- 
ating $50,000 for the Olympic games in 1916. 

At an expenditure of $20,000,000, it is expected to make 
Montevideo, Uruguay, one of the best equipped ports in 
the world. 

A sharp attack on Admiral Dewey in regard to the state 
ments made in his autobiography concerning the German 
fleet at Manila during the Spanish-American War in 1898 
was made in the German Parliament February 19 by Mat 
thias Erzberger, one of the leaders of the Clerical party. 
He said the statements of Admiral Dewey had excited the 
greatest amazement in Germany. 

Notwithstanding the bombardment by gunboats and by 

heavy artillery of the Equadorian Government, Esmeraldas. 
capital of the province of the same name, still remains in 
the hands of the rebels, 
Dyke Acland, parliamentarian under secretary 
of foreign affairs, informed the British House of Commons 
that it would be impossible to hold the third Hague peace 
conference in 1915, as under the rules a committee must 
sit for two years in advance of the meeting preparing a 
program, 


Francis 


Guillermo Billingburst, the deposed president of Peru, 
was sent into exile February 18. together with his son 
George aad his minister of the interior, Don Gonzalo Tirado. 
They sailed for Panama on a war vessel. 

Hans Berliner, a German balloon pilot, carrying two 
passengers in his spherical baloon, reached Kirkiachan, in 
the Ural mountains, Russia, recently after a forty-seven 
hour flight from Bitterfeld, Germany. 

Prince Williarn of Wied February 21 formally accepted 
the throne of Albania tendered to him by Essad Pasha, at 
the head of a deputation of Albanian notables. 

At the French War Office at Paris February 20 it was 
announced that 10,000,000 pounds of flour would be placed 
in a warehouse in Paris to be used in feeding the population 
of the French capital in the event of ordinary railroad traffic 
being interrupted at any time by the mobilization of the 
French Army. 

Cotton raised in India last year exceeded by almost 13 
per cent that of 1912, according to a report of the Interna- 
tional Institute of Agriculture at Rome. 
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JANUARY HARDWOOD INSPECTION. 


National Hardwood Lumber Association Inspection 
Bureau Reports for January, 1914— 
. Statistics Compared. 





The report of the inspection bureau of the National 
Hardwood Lumber Association shows a total of 9,581,- 
926 feet of lumber officially inspected during January, 
1914, and 154,828 feet reinspected, this inspection work 
costing the association more than $800 in excess of the 
amount earned by the inspectors. At a meeting of the 
board of managers in January a resolution was adopted 
authorizing the secretary to receive all inquiries from 
members pertaining to interpretation of any of the in- 
spection rules, these to be answered by him after con- 
sultation with members of the inspection rules com- 
mittee. The following table shows the number of feet 
inspected in the various districts in January by both 
salaried and fee inspectors: 

Salaried Inspections. 

Feet 
inspected, 

974,001 


District 


wt District inspec 
Chicago aii 


Detroit, Mich 


St. Louis, Mo...... 674243 Mlinois and Indiana 
30) ae | | es 287,205 Memphis, Tenn... . 


Bristol, Tenn...... 
Chattanooga, Tenn. 
New Orleans, La... 
Louisville, Ky... ... 
New York, N. ¥.... 
Toronto, Ont...... 
Pittsburgh, Pa..... 
Baltimore, Md..... 
Minneapolis, Minn... 


Nashville, Tenn... . 
Mobile, Ala....... 
Cincinnati, Ohio... 
Huntington, W. Va. 
Buffalo, N. Y 

Philadelphia, Pa... 
Boston, Mass..... 





Fee Inspections. 






Feet. Feet. 

MICHIGAN inspected, MICHIGAN inspected, 
Escanaba ........ 21,080 Manistee... - 327,997 
Boyne City........ 107,785 Menominee cece demoed 
lraverse City.... 215,% Petoskey ......... 107,691 
Cheboygan : POMOIOM 2s ese DONG 
POPEOM ...-... , 
Ludington ....... 261,425 2,556,545 
Grand Rapids... . 21,065,719 

Total original inspections........... YS1 026 

Reinspections. 


Il. A. Hoover, chief inspector 
New Orleans, La.. 





Total reinspections 


TO SELL NAVAL STORES ESTATE. 


Court Decision Orders Disposition of Extensive Prop- 
erty—Plants in Georgia and Mississippi In- 
volved in the Decree. 


SAVANNAH, GaA., Feb. 24.—By a decree rendered by 
Judge W. B. Sheppard, of the Florida circuit, presid 
ing in the federal court for the southern district of 
Georgia, the estate of the Yaryan Naval Stores Com 
pany, comprising lands, titles, plants and patents, valued 
at approximately $2,000,000, will be sold. 

The decree was rendered while the court was in session 
at Valdosta, and has just been received in the office of 
the clerk of the court here. The decree was rendered 
on the petition of J. 8S. Brailey, jr., and E. W. Stetson, 
receivers, for leave to sell the property. The case was 
argued February 6 in ‘the United States court at 
Macon. 

Judge Sheppard presided in the place of Judge 
Kkmory Speer, in the southern district, against whom 
impeachment charges have been filed and are pending. 

The Yaryan company, which has plants at Bruns 
wick, Ga., and Gulfport, Miss., has been in litigation 
for more than a year. The order provides that the 
plant in Harrison County, Miss., shall be sold April 
14 for not less than $140,000, and those at Brunswick 
and in other parts of Glynn and Pierce counties April 7 
at not less than $425,000. 

E. W. Stetson and R. R. Hopkins, of Macon, have 
been appointed commissioners to make the sale. 











FOREIGN MARKET DISTURBANCES. 


Markets Unsettled by Unprofitable Consignments— 
Scope of Evil Practice—European Importers 
Already Overstocked. 





BALTIMORE, Mb., Feb. 17.—Shipping on consignment 
has so unsettled the foreign markets, especially those in 
the United Kingdom and some on the Continent, that 
experienced shippers deem it pertinent to sound a solemn 
warning against the practice. That this warning should 
be heeded no one acquainted with conditions abroad for 
a moment will doubt. The history of the export trade 
of the last twenty years is punctuated with records of 
disasters attributable mainly to the forwarding of stocks 
to foreign markets regardless of the demand and on the 
chance of coming out whole. If the bad effects of 
consignment shipping were confined to persons given to 
this method it would not be so serious a matter, but. 
unfortunately, all other members of the trade are af- 
fected by the inexperience or folly of a single consign- 
ment shipper, and the entire trade suffers. 

This is readily apparent to anyone who will bear in 
mind that the manifests of steamers are open on the 
other side for the inspection of any one who cares to 
see them. Say that one steamer carries a shipment of 
lumber on order. The receiver of this shipment, who 
has agreed to pay a certain price, decides to ascertain 
what others are doing and takes a look at the manifest 
of the steamer. He sees that where he has gotten per- 
haps two or three cars the vessel has brought over 
fifteen or twenty cars, or even more, of consignment 
stocks, which must take the chance of, the market, In- 





quiry in the market will show, perhaps, that the con- 
signment stock is under pressure, and is finally disposed 
of at. a materially lower price than the contract buyer 
has agreed to pay. Of course, the contract buyer will 
immediately become dissatisfied and find fault with the 
shipment in the hope of getting the price he must pay 
down to the returns on the consignment lumber. In 
this way the entire market is almost at once influenced 
for the worse by the cargo of a single steamer, and the 
evil spreads into practically every division of the trade. 

The foreign broker may be conscientious enough, but 
he also feels that for the sake of the difference between 
the amount the exporter draws when he sends the bill 
of lading and the full price he can not spend the time 
endeavoring to look up possible buyers who would pay 
the full price, the sum of the extra commission being 
insignificant. The broker, therefore, feels impelled to 
close the transaction as soon as possible, and the result 
is that the consignment nets the consignor perhaps $5 
or so less than he ought to have received, which is 
often the difference between « profit and a loss. Large 
sums of money have been lost by shippers through con- 
signment shipping in the past and a continuance of the 
present practice will only cause history to repeat itself. 
Stocks of oak and poplar boards and oak planks are 
reported to be large in the foreign markets mentioned, 
and there is much pressure upon the quotations. Con- 
signment shipping can only make matters worse and 
postpone the time of recovery. 





BRIGHT BUILDING PROSPECTS. 


Early Outlook Encouraging—Optimistic Expectations 
in Practically All Sections—Improve- 
ment Over 1913. 


An investigation was made as to building prospects for 
the country by the American Carpenter and Builder with 
results that on the whole are encouraging to those who 
supply building materials. The replies to inquiries were 
arranged by grand divisions of the country and States. 
The situation is thus briefly stated: 

In all of the north central States, without exception, 
builders expeet better business. These States include 
territory from Ohio to Kansas-Nebraska, and from the 
Ohio River to the north. In the north Atlantic distriet— 
New York, New Jersey, Pennsylvania and Vermont- 
builders look for an increase in building over 1915; 
in Maine, Mississippi, New Hampshire and Rhode Island 
normal conditions are expected. Connecticut builders 
seem to be doubtful about the outlook or too conserva 
tive to make predictions. 

In the south Atlantic district, which includes every 
thing from Virginia and Delaware to Florida, about an 
average condition is expected to prevail. Maryland ex 
pects a decidedly better building business than last year. 
West Virginia, North Carolina and Florida expect an 
increase, but the remaining States look for a normal 
business. Reports from the southern central States are 
encouraging. All look for a better vear than last; Loui 
siana is enthusiastic over the outlook. 

The western States as a whole are also optimistic, al 
though Washington, owing to the depression in its chief 
industry, does not expect so good a business as last 
year. The same influences affect Oregon, yet that State 
looks for a far better condition than last year. The 
same is true of California, Idaho and Utah. The Prov 
inces are recovering from their depression of the last 
two years and all of them look for larger building opera 
tions in 1914 than in the recent past. 


LABOR SITUATION STRAINED. 


Differences Between Employers and Employees Un- 
settled—Other Manufacturers Prepared to 
Aid if Necessary. 








EvERET?T, WaAsH., Feb. 23.—Interest has been centered 
largely in the labor controversy of the Robinson Manu- 
facturing Company and local unions and ex-employees. 
The trouble arose when the Robinson company discharged 
some of the union men. There was a conference of 
other employees and the company says 120 men quit. 
The union claims 217 men left and only 150 men were 
left at work. On the other hand the company asserts 
that 110 men continued at work and that the number 
is steadily increasing. The plant has not shut down 
and a statement was issued saying that operations were 
getting back on a normal basis. 

While the flurry in the Robinson plant is of compara- 
tively small importance, there is a possibility that it 
may result in drastie action on the part of all the large 
lumber mills here. The following statement, issued early 
last week, indicates how the leading manufacturers 
stand: 

We, ths undersigned manutacturers of the city of Everett. 
in case the Robinson Manufacturing Company is unable to 
operate its plant on the open shop plan by March 4, agree 
to support the said Robinson Manufacturing Company. 
morally, financially and to the extent of closing our plants 
until said plant is operating regularly under the open 
shop plan: Clark-Nickerson Lumber Company. Canyon Lum- 
ber Company, Weyerhaeuser Lumber Company, Ferry-Baker 
Lumber Company, Walton Lumber Compagy. Eclipse Lumber 
Company. 

Local lumber manufacturers say the agreement. will 
be strictly lived up to. 

‘““We are runnning the factory,’’ said Thomas Robin- 
son, president of the Robinson Manufacturing Com- 
pany. ‘‘The trouble comes at a good time, if it had to 
come, for business is quiet. We have not fully decided 
what we shall do, whether to wait awhile and give our 
employees an opportunity to return to work, or whether 
we shall put new men on the job.’’ 


A PROPOSED RATE SOLUTION. 


How Rates May Be Reduced, Tonnage Increased and 
Revenues Not Lowered—Scope of a 
Comprehensive Plan. 








SoutH BENp, WASH. 

Editor AMERICAN LUMBERMAN: ‘The Western Pine 
Manufacturers’ Association a short time ago proposed 
to reduce the freight rate by loading large cars to full 
capacity or, as we understand it, making a graduated 
rate according to the weight shipped. We do not be 
lieve this is practical, for the reason that the railroads 
would be asked to furnish excessive sized cars, which 
they would not be able to do at all times. Three years 
ago we submitted the attached plan applying to lumber 
shipments from the west coast, and at that time it met 
with some favor among railroad men, but on account of 
one railroad not being willing to consider it the matter 
was dropped. A compromise was later’ talked of, set- 
ting the minimum at 18 or 20 pounds per cubic foot, 
but we do not consider this plan feasible for the reason 
it would produce endless confusion in figuring the 
freight rate and no doubt result in a great number of 
overcharges. We still feel that our plan is the most 
just and feasible one we have heard of and as the 
Panama Canal will be open to commerce within«a few 
months it would appear that this would be an opportune 
time to bring it forcibly before the railroads. 

T. E. PEARSON. 
Freight Rate Plan. 

The lumber manufacturers of western Washington and 
Oregon are approavhing a crisis on account of not be 
ing able to dispose of their product at a price equal to, 
or greater than, cost of production. The principal cause 
of this condition is excessive rail freight rates on the 
lower grades of lumber to Missouri River points, forcing 
an excessive amount of low-grade lumber on the Cali 
fornia market, which at the presefft time is netting the 
mills from $2 to $4 a thousand feet less than cost of 
production. 

At the present time a rate is being made of 40 cents 
on lumber from this territory to Atlantic coast ports by 
steamer via’ the Tehuantepec route, and if this rate is 
attractive, including a transfer of cargo, the tendency 
will be for a lower rate after the completion of the 
Panama Canal, and it follows that a large amount of 
lumber will be shipped away via that route from west- 
ern terminals. 

At this time western lumber manufacturers are cur- 
tailing their output and under present conditions many 
of them may soon go out of business, which will seri 
ously affect the amount of lumber tonnage and general 
business from this terfitory. : 

Realizing that the interests of the lumber manufac- 
turers and railroads are mutual, the following amend- 
ment to present lumber tariffs is offered, believing that 
this plan will enable the lumber manufacturers to reach 
territory with common grades of lumber between present 
rates of 40 and 50 cents and thereby increase present 
rail tonnage at least 20 percent and at the same time 
the railroads will receive as much per ton hauled as un- 
der present tariffs, with the benefit of not less than 20 
percent increase in lumber tonnage. 

On all cars 36 feet and longer. up to and including a 
weight ot 40,000 pounds, to comply with the present tariff 
rates and on any additional amount shipped in excess of 
$0,000 pounds, the rate to be one-half the amount of the 
present tariffs. 

On all ears under 36 feet in length a weight of 50,000 
pounds to be charged at present tariff rates and on any 
additions! amount shipped in excess of 80,000 pounds the 
rate to be one-half the amount of present tariff. 

As to flat cars loaded with lumber we would suggest 
a reduction in rate equal to the average reduction caused 
by the above amendment, as only green lumber is loaded 
on flat cars. ‘ 

On a general average this would work out about as 
follows: 





Pounds. 

Finish lumber, K. D., actual weight..........6.006. 2,000 
Green lumber, actual weight, 50 percent more than 

| Fe 1 eae ee eer reer err Tore errr re 3,000 

Average load, K. D., 36-ft. and longer...........+++ 40,000 

Average load, green, 36-ft. and longer............+. 60,000 

Average tare, 36-ft. and longer............- . 35,000 


Tare and K. D. load, 75,000 pounds, 50c¢ rate, $200, or 

26 2/3¢ per ewt. hauled. 

Tare and green load, 95,000 pounds, 50c rate, $250, or 

26 1/3e per ewt. hauled. 

Figure 40,000 pounds at 50c. 
Figure 20,000 pounds at 25e. 
Average rate, 60,000 pounds, $250, or 41 2/5e per cwt. 

On this showing, the railroads will secure the same 
revenue in hauling the heavy load on a 414,-cent rate 
that they do hauling the light load on a 50-cent rate 
per ton hauled; also they will not be reducing the rate 
on high-grade finish lumber for the reason that the 
cubie capacity of cars will not permit loading a greater 
weight than covered by the present tariff rates. The 
railroads would also gain much in equipment, two cars 
of green lumber producing the same revenue as three 
ears of dry lumber. 

The territory which western mills can reach as against 
southern pine mills has for several years remained close 
to the 40-cent line, which extends from Denver through 
Crawford, Neb., western South Dakota and _ eastern 
North Dakota. With the above amendment in foree it 
would enable western mills to reach 50-cent territory, or 
Missouri River points, with common lumber. 

At the present time southern lumber manufacturers 
enjoy a territory covering three-fourths of the United 
States and secure a rate of at least 5° percent less 
for distance hauled to the principal market centers. 
Their haul to Chicago is as great as our haul to the 
Dakotas, their rate 24-cent against our rate of 40 to 
50 cents, or, their rate to Chicago is the same as our 
rate to the eastern boundary of Washington. 
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BRITISH COLUMBIA TIMBER ROYALTY. 





Act Adopted by Legislative Assembly Fixes Rate—Special Log Scale to Be 
Used—License Fees Changed. 


Fixing royalties on Crown timber and the annual re- 
newal fees for special timber licenses for a period of 
forty years and the adoption of a special log  seale 
throughout the Province is the purpose of the Timber 
Royalty Act adopted by the legislative assembly of the 
Province of British Columbia to become effective Janu- 
ary 1, 1915. This act repeals and amends certain see- 
tions of the Forest Act adopted in British Columbia in 
February, 1912. 

Investors objected strenuously to the method of assess 
ing fees on timber licenses and the fixing of royalties 
on Crown timber, largely on account of the uncertainty 
with regard to the increase of royalties and the further 
uncertainty as to what the increase would be or when 
it would be made. Three years ago an act was passed 
giving license holders the privilege of making their li- 
censes perpetual and renewable ‘‘as long as any timber 
remeins on the ground.’’ Lumbermen considered this 
an important step toward a good title on a timber 
license. 

Under the section governing fees in the Forest Act 
adopted February 27, 1912, the fee for any special 
license covering not more than 640 acres of land or 

5 

for the annual renewal of any special license west of 
the Cascade Range was $140 and $115 east of the Cas- 
eade Range and the electoral district of Atlin, while 
under the Tiniber Royalty Act just adopted the fee for 
each special timber license covering not more than 640 
aeres of land is reduced to $100 in territory east of 
the Cascade Range and the electoral district of Atlin; 
licenses west of the Cascade Range remaining the same. 
The new law covers the period from January 1, 1915, to 
December 31, 1954, and designates the maximum fees 
to be charged during that period as follows: 

Timber cut on Crown lands west of the Cascade Range 
and suitable for the manufacture of lumber and shingles, 
graded under certain provisions of the act as No. 1 or No. 
2 Douglas fir, spruce, cedar, pine or cottonwood, during the 
five-year period beginning January 1, 1915, will be assessed 
a royalty of 85 cents a thousand teet, board measure, 
according to section 6 of the new act. A royalty of 50 
cents a thousand feet, board measure, will be assessed 
upon all other timber suitable for the manufacture of lum 
ber and shingles in that part of the V’rovince west of the 
Cascade Range. 

During the same period of five years a royalty of 50 cents 
a thousand feei, i 




















board measure, will be assessed on all 
timber suitable for the manufacture of lumber and shinies 
cut upon Crown lands in that part of the Province | ins 
east of the Cascade Range and south of the Dominion I: 
way belt. or within the watershed of Seymour Arm and 
Adams Lake. or between the watershed of the North Tromp 
son River, south of the junction of that river with ta 
Clearwater River. or within the watershed of the Columbia 
River excepting the watershed of the Canoe River. 
Sixty-five cents royalty a thousand feet, board measure. 














will be assessed against all timber suitable for the man- 
ufacture of Iumber and shingles cut in any portion of the 
Province in respect whereof provision is not otherwise made 


by this act 

From January 1, 1920, to December 31, 1954, the fore- 
going scale of royalties will be increased according to 
the increase, if any, in the average wholesale selling price 
of lumber (free on board point of manufacture) over 
$18, by percentages as follows: 

FOR THE 5-YEAR PERIOD BEGINNING JANUARY 1 
Percent. 
1 Oe | Ae : = ei os stk SREP 25 





1935 

ee ; - . 

1945 .. ; ' oe - si pSoukie eek oe 

LO oer ee he aie 

For each of the foregoing five-year periods for which a 
sum equivalent to a percentage of any increase in the 
average wholesale selling price of lumber is to be added to 
royalty as provided in section 6 of the act, the increase will 
be calculated upon the average wholesale selling price, free 
on board point of manufacture, for the first four and one- 
half years of the preceding five-year period. 





The bill also sets forth that for a period of ten years, 
beginning January 1, 1915, the grading of timber shall 
be in accordance with the grades provided in the fol- 
lowing schedule: 








Cedar. 

No. 1—Logs 12 feet and over in length, 2V0 inches and 
over in diameter, that will cut 20 percent or over of their 
scaled contents in clear lumber In cases of split timber, 
above diameter will not be considered 

o. 2—-Logs 14 inches and over in diameter up to 24 feet. 
and 12 inches in diameter and over 24 fect in length, that 
will cut merchantable lumber or better. This grade will 
admit a good grade of shingle-log 

No. 3—Rough logs that are only fit for a low-grade of 


shingles, shiplap, or dimension timber. 
Culls—Logs lower in grade than No 
culls. 


3 shall be classed as 


Fir. 

No. 1—Logs suitable for flooring, 1 
less than 20 feet long. not less than 
clear, fre+ 
clear timbe 

No. 2—Logs not less than 14 inches in diameter, not over 
24 feet long, or not less than 12 inches in diameter, and 
over 24 feet, sound, reasonably straight. free from rotten 
knots or bunch-knots, and the grain straight enough to in- 
sure strength. 

No. 38—Logs having visible defects, such as bad crooks, 
bad knots, or other defects that would impair the value and 
lower the grade of lumber below merchantable. 

Culls—Logs lower in grade than No. 3 will be classed as 
culls. 





asonably straight, not 
30 inches in diameter, 
from such defects as would impair the value for 






Spruce, Pine and Cottonwood. 


No. 1—Logs 12 feet and over in length, 30 inches in 
diameter and over, up to 52 feet long, 24 inches if over 
32 feet long, reasonably straight, clear, free from such de- 
fects as would impair the value of clear lumber. 

Vo. 2—Logs not less than 14 inches in diameter and not 
over 24 feet long, or not less than 12 inches in diameter 
and over 24 feet long, sound, reasonably straight. free from 
rotten knots or bunch-knots, and the grain straight enough 
to insure strength 








Vo. 8—Logs having visible defects. such as bad crooks, 
bad knots, or other defects that would lower the grade of 
lumber below merchantable. 

Culls—Logs lower in grade than No. 3 will be classed as 


The act provides that the foregoing grades may be 
revised at the end of the 10-year period by the depart- 
ment, subject to an appeal to the Lieutenant-Governor 
in Council, each revision to remain in force for a period 
of ten years during the period for which royalties are 
provided by the act. 

Royalties on inferior timbers such as poles, piling, 
cedar shingles, bolts, railway ties, mining props and 
tence posts shall not be subject to increase prior to De 
cember 31, 1929. 

Present Royalties. 


The present royalties established in section 58, sub- 
section 1 of the Forestry Act are: 

Shingles—-50 cents a thousand feet. board measure 

Poles and Piling—1 cent for each 4 lineal feet. 

Railway Ties and Mining Props—50 cents a thousand 
feet, board measure 


Log Scale. 


On or after January 1, 1915, the British Columbia 
log scale will be used throughout the Province for the 
measurement of all timber under the provisions of the 
Timber Royalty Act and the Forest Act and any amend 
ments thereto. The act provides that nothing within it 
shall be construed as to apply to 16-year special timber 
licenses, timber leases or timber sales made prior to the 
Act. 

The bill provides that anyone operating a mill or other 
industry which may eut or use timber upon which a 
royalty is imposed under this act shall keep such books 


of account showing quantities of lumber sold and the 
wholesale selling price thereof, free on board point of 
manufacture, and shall furnish such statement concern- 
ing quantities sold and selling prices as the Minister 
may direct. He shall produce for the inspection of any 
officer duly empowered by the Minister for this purpose 
such books and accounts as the Minister may require. 
Publication will be made by the department each year 
showing the total amount of lumber reported as cut 
in the Province during the preceding year and the total 
amount returned as the wholesale selling price of such 
lumber, free on board at point of manufacture. 

The royalty on all timber scheduled on and after the 
first day of any 5-year period for which a change in 
royalty is provided must be paid at the rate established 
for that 5-year p@riod no matter when the timber may 
have been cut. 

When timber suitable for the manufacture of lumber 
or shingles is cut west of the Cascade Range and not 
graded by an official scaler, royalty must be paid at 
the rate of 75 cents a thousand feet, board measure, 
during the 5-year period beginning January 1, 1915. 
For each subsequent 5-year period for which royalty is 
provided by this act, the royalty on such timber will be 
increased above 75 cents by an equivalent to the percent 
age of increase in the wholesale selling price of lumber. 

A person committing any offense against the provisions 
of the Timber Royalty Act shall be liable to a penalty 
of not less than $25 nor more than $300 in addition to 
costs. The Lieutenant-Governor in Council may from 
time to time make, amend, vary, or repeal rules and 
regulations for carrying out the purpose and provisions 
of the act, including matters wherein no express provision 
has been made. 

As an interpretation of the words: ‘‘average whole- 
sale selling price of lumber free on board at point of 
manufacture,’’ the act says this phrase means the aver- 
age price per thousand feet, board measure, received in 
regard to all lumber sales throughout the Province; this 
amount to be ascertained from reported sales by divid- 
ing the total amount of money reported as received from 
the sales by the total feet reported sold. Each ascer- 
tainment is to cover a period of one year except where 
semiannual ascertainment is necessary. 





ECHO OF THE MISSOURI OUSTER CASE. 


Grayson-McLeod Lumber Company Asks for a Reduction of Fine from Fifty 


Thousand Dollars 


sr. Louis, Mo., Feb, 24.—Waiving its right to appeal 
to the United States Supreme Court, the Grayson-McLeod 
Lumber Company, the ninth lumber company to beg for 
its corporate existence, asked the Missouri Supreme 
Court, en bane, Monday to rescind its judgment of ouster 
and to reduce the company’s fine from $50,000 to $5,000. 

The motion to modify the judgment and suggestions 
in its support, as filed by the Grayson-MeLeod Lumber 
Company, by its attorneys, H. S. Priest, Arthur N. Sager 
and T. E. Francis. was as follows: 

Comes now the Grayson-McLcod Lumber Company, one of 
the responderts in the cause of the State of Missouri. ex 
inf., Attorney General, vs. Arkansas Lumber Company et al, 
respondents, and humbly protesting that it has never know- 
ingly violated the anti-trust laws of Missouri and asserting 
its willingness to abide by the judgment of this court. 
in so far as it is able to do so. and expressly waiving its 
rights to have said judgment reviewed »y the United States 
Supreme Court on writ of error, recpectfnlly moves the 
court to modify its said judgment in the following respects : 

(a) By veseindine that part of said judgment wherein 
respondent is ousted from all its corporate rights, privileges 
and franchises: and 





(b) Py redveing the fine of $50,000 imposed upon re- 
spondent to an amount not in exeess of $4,000—that being 
the maximum amount respondent is financially able to pay. 





We censtrue the order of the court reiaining jurisdiction 
of the case and the respondents. made at the time the vari- 
ous moticens for rehearing and for modification of the judg- 
ment were overruled, to be an implied invitation to any 
respondent who conceives that the punishment inflicted upon 
it is unjust, either with respect to character or quantum. 
\o file suggestions showing upon what facts such belief is 
predicted: and we avail ourselves of this implied invitation 
by showing to your honors that the punishment decreed 
against this respondent by the judgment will, if it is en- 
foreed, result in the ruination of respondent and work a 
consequent hardship upon its stockholders, without any re- 
sultant advantage or benefit to the State. 

In order that the court may understand how disastrously 
the judgment, if executed, will affect respondent. we sub- 
mit the following brief statement of its history and _ its 
present financial conditions. 

Respondent was originally organized with a_ capital stock 
of $1.000,000. 60 percent of which was held hy William 
Grayson and the balance hy Nelson W. McLeod. Mr. Gray- 
son was the president and active executive officer of the 
company. promulgated its policies and had direct charge of 
its physical properties and manufacturing plants, which 
were located entirely in the State of Arkansas Upon the 
death of Mr. Grayson in March. 1919. his stock interest 
passed to his sons, G. W. Grayson. W. E. Grayson, William 
Grayson and Inghram Grayson. who now hold the same, 

Shortly after Mr. Grayson’s demise, Mr. McLeod having 
severed his active connection with the respondent, the 
stockholders determined to sell the property of respondent 
and to have it go out of active business. In pursuance of 
that determination, on June 10, 1910. respondent sold all 
of its property, including its manufacturing plants and 
equipment to the Graysonia-Nashville Lumber Company. re- 
taining only its denuded timberlands, located in the State 
of Arkansas. the area of which is approximately 47,000 
veres: and since that time respondent has not manufactured 
any lumber. and its only business has been to act as an 
agent for the sale of lumber. 

At the time of this sale respondent’s capital stock was 
reduced from $1,000,000 to $400,000, and the only asset 
it had left was, and the onlv asset it now possesses is, the 
denuded timberlands, against which there is an = ineum- 
brance of $125.000. These denuded lands were not in 
cluded in the sale for the reason they would be of no value 
to the vendee company, and they were not sold to any one 
else because ther were not salable in bulk. Perforce of 








to Five Thousand. 


necessity, therefore, they were then retained by respondent, 
and it has continued to retain them up to the present time 
with the hope and expectation that, by a system of coloniza 
tion, and by cutting them up into small tracts and selling 
them to people of small means who are not able to pay the 
purchase price outright, and can pay it only in installments 
extending over a long period of time, they could be real- 
ized on. 

However, if these lands are sold in bulk and at a forced 
sale, they will bring little, if anything, above the amount 
ot the incumbrance of $125,000 that exists against them. 
Respondent has no funds on hand with which to pay the 
fine of $50,000 imposed upon it, and in view of the fact 
that its sole assets consist of these denuded lands, which 
are already incumbered to their full loan value, it would 
be impossible for it to borrow such a large amount. Indeed, 
it would not otherwise be possible to borrow such an 
amount; the decree of this court) dissolving respondent 
would cast such a cloud upon its title to these Jands that 
the result could not new be accomplished. 

It results, therefore, that if the judgment of the court 
be net modified, the equity of respondent’s stockholders in 
the denuded lands will be confiscated, since, as we have 
stuted before, the only way in which such equity can be 
realized on is by gradual sale of small tracts of the land 
to people of small means, who are not able to pay the pur- 
chase price outright, and can pay it only in installments 
extending over a long period of time 

Not only is the amount of the fine imposed by the judg- 
ment disproportionate to the ability of respondent to pay, 
but it is out of harmony with the precedents established in 
all of the other cases of like kind that have been before 
this court, in each of which the offenses were more flagrant, 
the offenders more wealthy, but the fines imposed were, with 
one ra pg smaller than the one imposed upon respondent 
in this case. 

In the Insurance Companies’ case (152 Mo. 1) the com- 
bination embraced practically every insurance company 
doing business in this State, and the record showed that the 
compnies had not only fixed the premium rates for insur- 
ance but had exacted such rates in writing insurance. The 
companies were not ousted and were fined only 

In the Packing Companies’ case (273 Mo. 356) it was 
shown that a secret agreement had existed for years, under 
which prices for meat were constantly maintained at a 
high level. These companies were not ousted and were 
fined only $5,000 each 

In the Standard Oil case (218 Mo. 1) it was shown that 
the respondent had, through its agreement in restraint of 
trade, maintained high prices upon the products of petro- 
leum, that its business and even its profits ran into the 
millions, and yet this company was not ousted and was 
fined $50,000. 

In the Harvester Company case (237 Mo. 383) the actual 
value of the assets of the chief concern involved was over 
$150,000,000, It had maintained high prices on the product 
in which it dealt for a long period of time, and the fine 
imposed upon it was $25,000, 

The affidavits filed in support of respondent's previous 
motion to modify the judgment show that during the eight 
years from 1905 to 1912, inclusive, the gross amount re- 
ceived by the respondent for lumber sold in this State 
amounted to only $296,115.90, upon which an average net 
profit of 3.7 per cent was realized, so that the profit obtained 
by respondent on its Missouri business for these eight years 
was only $11.399.43-—-approximately one-fifth of the fine 
levied against it. 

A fine of $5,000 exacted from this respondent would 
work much more hardship upon it, and as a result wonld be 
much more of a punishment than was the fine of $50,000 
exacted from the Standard Oil Company or the $25,000 
fine imposed upon the International Harvester Company. 

We suggest the $5,000 maximum merely because that is 
the utmost that respondent can pay without being required 
absolutely to sacrifice the equity of its stockholders in its 
only asset—the denuded timberlands in Arkansas. We fee} 
that a thousand-dollar fine would be more in line with re- 
spondents ability to pay, and more in line with the pre- 
cedents above set out 
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The Forest Products Exposition to be Held in the Coliseum, 
Chicago, April 30 to May 9, 1914. 














Hil ffi 1) he 


WT) yn Le" 3 It Brae 


awe 

ie ie 
dn Ge rep 
sa ty a ee 
ne fe enti ify, * 

















































































































ASSOCIATED EXHIBITORS. 


National Lumber Manufacturers’ Association. 

North Carolina Pine Association. 

Northern Pine Manufacturers’ Association. 

Southern Cypress Manufacturers’ Association. 

West Coast Lumber Manufacturers’ Association. 

Western Pine Manufacturers’ Association. 

Yellow Pine Manufacturers’ Association. 

Michigan Hardwood Manufacturers’ Association, in 
cooperation with the 

Northern Hemlock & Hardwood Manufacturers’ 
Association. 

California Redwood Manufacturers’ Association. 

California Sugar Pine Manufacturers’ Association. 

Red Gum Manufacturers’ Association, 


Oak Manufacturers. 

Yellow Poplar Manufacturers. 

Maple Flooring Manufacturers. 

Sash and Door Manufacturers. 

Tight Stave Manufacturers. 

Slack Cooperage Stock Manufacturers. 
Veneer Manufacturers. 


American Wood Preservers’ Association. 


Woodenware Manufacturers. 
Cedar Lumber Manufacturers. 
Shingle Manufacturers. 

Box Manufacturers. 

American Forestry Association. 
United States Forest Service. 
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Reduced Floor Plan, of the Coliseum, and Names of the Various Associations Whose Exhibits Will 
The Individual Exhibitors, Displaying Allied Lumber Lines, Machinery Etc., 
Will Be Located in the Smaller Spaces Surrounding the Large Exhibits, and in the Gallery. 


[Interior Sketch View, 
Occupy the Center of the Building. 
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Lumber Transportation 


Railroad News of Special Interest to Lumbermen 








LUMBER DOCKET OF THE COMMISSION. 


MARCH 2. Greenwood, S. C., before Examiner Hines: 
Fourth Section applications Nos. 1548—Southern Rail- 
way Co.; 703—Charleston & Western Carolina Railway 
Co.; 703—Atlantic Coast Line Railroad Co.; 1594—Rich- 
mond, Fredericksburg & Potomac Railroad; 603—Old 
Dominion Steamship Co.; 769—Merchants & Miners’ 
Transportation Co.; 2172—Ocean Steamship Co. of. Sa- 
vannah; 1779—C. C. McCain, agent; 1952—Louisville & 
Nashville Railroad Ce.; 458—Nashville, Chattanooga «& St. 
Louis Railway; 1530—Central of Georgia Railway Co.;: 
3918—Georgia Railroad; 3965—Cincinnati, New Orleans & 
Texas Pacific Railway; 1 —Seaboard Air Line Railway. 
MARCH 4. Argument at Washington, D. C.: 
4844—In the matter of bills of lading. 
MARCH 7. Argument at Washington, D. C.: 
I. & S. 269—Lumber rates from Southern 
points to eastern points. 
MARCH 9. Minneapolis. Minn.. before Examiner Berry: 
5979—Northern Pine Manutacturers’ Association et al. 
vs. Chicago & North Western Railway Co. et al. 








Railway 





MARCH 13. Knoxville. Tenn., before Examiner Hines 
I. & S. 357—Lumber rates to Knoxville, Tenn. 
MARCH 14. Memphis. Tenn.. before Examiner Hines 





6468—Southern Hardwood Traffic 
Central Railroad Co. et al. 
MARCH 14. Argument at Washington, D. C.: 

. & S. 299—Rates on lumber and other forest products 
from points in Arkansas and other States to points in 
Iowa, Minnesota- and other States. 


Bureau vs. Illinois 





EARLY DECISION PROMISED ON PROPOSED 
RATE INCREASE. 
{By ODELL.] 

WASHINGTON, D. C., Feb. 25.—Through Commissioner 
Harlan, the Interstate Commerce Commission has 
promised an early decision in the advance rate matter 
which has been under investigation ever since the 
middle of last December. While the operation of the 
proposed new schedule has been suspended until Sep- 
tember 12. Commissioner Harlan declared that the date 
had no other significance than that the case is not yet 
ready for decision. He expressed the hope of the other 
members of the commission that the final determina- 
tion of the question might be reached before the com 
mission adjourned for the summer, which usually is 
about July 1. 

Efforts have recentiy been made to create the impres 
sion that President Wilson is seeking to influence the 
commission to grant the advanced rates that the rail 
roads are asking. It can be said, however, on the 
highest authority,that the President is not doing any- 
thing of the sort. He has not even discussed this ques- 
tion with the members of the commission and does not 
intend to do so while it is under consideration. The 
President feels that this is a question that is up for 
judicial decision, and that it would be as much out of 
place for him to express his views to the commis- 
sion as it would be for him to discuss a case that is 
pending in the Supreme Court with the chief justice or 
the associate justices. 

As a matter of fact the President has never expressed 
a view that can be quoted authoritatively by anyone 
on the subject and it is uot known by his friends and 
closest associates whether he favors the advance or not. 
The commission has been much more frank in indicating 
its position than the President, and the views expressed 
bv Commissioner Harlan throw still further light on the 
question. He said: 

In order that it may be clearly understood by those 
who have not been able to follow the progress of our 
hearings, it may be well again to explain that the com- 
mission has before it here two subjects of inquiry, 
namely: : 

(a) Are the present revenues of the carriers adequate? 

(b) If not, how may they be supplemented? 

With respect to the first of these issues, the carriers 
have already offered much testimony, but their witnesses 
have not been cross-examined; nor have the investiga- 
tions by the commission on that question been completed. 
We are also advised that certain shipping interests will 
submit important testimony touching the adequacy of 
the present revenues of the carriers. In aid of an under- 
standing of the first question and a proper solution of the 
second question. the commission, as I explained at a 
recent hearing, has also addressed certain inquiries to the 
earriers which they have not yet been able fully to 
answer. Pending the preparation by the railroads of 
their replies, we have been hearing the protests of ship- 
pers against the proposed increases in the rates on cer- 
tain particular commodities in which they deal or are 
otherwise interested. A hearing was also had on Febru- 
ary 1 3 and 14, regarding the propriety of a charge by 
carriers for certain special services that are now per- 
formed by them without charge in addition to the pub- 
lished rate. At that hearing testimony was offered by 
the railroads and large shippers regarding the following 
free services: Trap or ferry car service; placing cars for 
loading or unloading on sidings serving industries; free 
lighterage: tunnel deliveries in Chicago; storage free and 
at unremunerative rates; reconsignments and_ diversions 
in transits, and free holding of equipment under load at 
New York terminals beyond the customary free time 
allowed at other terminals. 

A hearing will be had in Washington on February 27 
and 28 to consider further the question of making a 
charge for spotting cars for loading and unloading on 
private spur and side tracks, for the trap or ferry cat 
service, and for the tunnel and lighterage services in 
Chicago. It is expected that the final arguments upon 
these subjects will be had before the full commission at 
Washington on March 16 and 17. 

Our records disclose that there are 25,000 spur tracks 
and sidings in the territory east of the Mississippi River; 
and, manifestly, it is neither desirable nor possible to 
examine in detail each one of these operations. 3ut 
typical examples of the differert classes of private spur 
and switch tracks will be helpful in enabling the com- 
mission to determine— 

(1) The propriety of a charge by carriers, in addition 
to the rate, for the spotting and trap car service. 

(2) The amount of the charge and the manner in which 
it should be assessed. 








At the hearing on February 27 and 28 none of the 
services to and from and within industrial plants of the 
general character described in the industrial Railways 
Case will be further censidered. But throughout the tetri- 
tory the spotting service is performed by the carriers to 


.coal yards, lumber yards, elevators, warehouses, and fac- 


tories, by placing cars for loading and unloading at par- 
ticular points on the private spur tracks leading to them, 
in accordance with the requirements of the’ shipper. 

Information is also desired at the hearing as to what 
the amount of the charge should be, if any is to be 
imposed. The suggestions already made to the commis- 
sion range from 50 cents a car, in cases where the opera- 
tion is simple, the spur track short, and the district not 
congested, to $2.50 a car in cases where congestion exists 
and the service is extensive. The commission desires to 
be fully advised at the hearing on this point. 

That part of the case that pertains to the proposed 
increases in the lake-and-rail rates will be heard at 
Washington on March 12, 13, and 

Separate hearings will be assigned later to consider 
lighterage and other special services at New York City 
ane in New York Harbor, and concerning reconsignments 
and diversions in transit. free storage, etc. 






Lumber Shippers Protest 5 Percent Increase Proposal. 

Representatives of more than two thousand lumber 
shippers and manufacturers appeared before the com 
mission last Friday and Saturday to protest against the 
application of the 5 percent increase in freight rates 
to that commodity. It is not a case where the lumber 
men think that the railroads should not be permitted 
to increase their revenues, and they readily agreed 
that it would be for their own interests as well as for 
the interests of the whole country if the railroads could 
be placed on a sounder financial basis, but the feeling is 
that the rates on lumber and forest products are already 
too high on the average. The objection is made that if 
the rates are horizontally increased 5 percent, as is 
proposed by the railroads, the burden will fall more 
heavily on the lumber industry than on other interests. 

Among those present at the hearing were: J. F. 
Rhodes and M. F. Gailagher, representing the National 
Lumber Manufacturers’ Association; J. E. Stark, of the 
Southern Lumbermen’s Club of Memphis; Howard 
Townshend, of the Lumbermen’s Association of Mem- 
phis; O. M. Rogers, representing Theodore Kuntz, Cleve- 
land, Ohio; E, W. MeKay, traffic manager, Southern 
Cypress Manufacturers’ Association, New Orleans, and 
Mr. Roper, of Norfolk, Va. 

Mr. Gallagher laid before the commission a number 
of statistical exhibits showing the relation between the 
rates on lumber and other building material, and other 
data of material interest to the commission. He de- 
clared that the lumber interests as a whole pay over 
#300,000,000 a vear in freight rates, on which a 5 per- 
cent increase would amount to an added tax on the 
industry of $15,000,000 annually. 

There seemed to be some question in the minds of 
counsel appearing before the commission whether there 
is any very general objection to the 5 percent increase 
in the lumber industry, and it was questioned whether 
there are 2,000 lumbermen opposed to it, but J. E, 
Rhodes set them at rest on that score by explaining that 
a vote had been taken by means of letters, which con- 
clusively proved that there was the opposition indi- 
cated. Furthermore he declared that in open discussion 
the lumbermen had voiced their opposition to any 
advance, but that if there is to be a horizontal advance, 
the lumbermen are about evenly divided on the ques- 
tion. 

It was stated to the commission that a conference had 
been held last week between the Michigan Hardwood 
Manufacturers’ Association and the Michigan Railroad 
Commission, at which it developed that the Michigan 
associations were in favor of a horizontal increase, but 
were not in favor of having it fall more heavily on 
them than on other interests. It was also pointed out 
that if there is an increase in the rates on lumber, the 
railroads will themselves be one of the greatest suffer- 
ers, as they use about 20 percent of the output and 
would have to bear their share of the burden. 

The complaint of Mr. Kuntz, of Cleveland, as an 
nounced by his representative, O. M. Rogers, was that 
there is no uniformity in the matter of rates on logs. 
It was contended by him that logs should uniformly 
take a lower rate than lumber. Mr. Kuntz is a manu- 
facturer of sewing machine cabinets and church furni- 
ture, his timber supply is getting further and further 
away, and he can not take advantage of the milling-in- 
transit privileges. Mr. Rogers objected strongly to 
including logs in any scheme for a horizontal advance 
in rates, 

The southern lumbermen are interested in the present 
proposed advance, not so much because it will affect 
them directly, but that there is a general understand- 
ing that if the railroads of official classification terri- 
tory succeed in getting an advance, the southern lines 
will immediately put in similar increases. Also they 
assume that the advance in official classification terri- 
tory will have the effect of advancing through rates, 
which will affect them, as it is not presumed that the 
southern lines will absorb all the increase. 

John R. Walker, representing the Southern Hard- 
wood Traffic Bureau and president of the Lumbermen’s 
Bureau, told the commission that there was an economic 
phase of the matter which should be given consideration 
in determining the right of the railroads to increase 
the rates on lumber. That phase, he said, was the 
effect that it would have upon the forest industry. 

‘‘Tumber has no unique characteristics,’’ he said. 








‘*Other materials can be substituted for it, and in faet 
they are being substituted, and while it is not possible 
to put a regulative cost on the raw material—that is 
lumber—it is being done in the substitute materials. 
In furniture, car building and in many other ways, 
lumber is being ousted from the field. Only 2,000 out 
of a total of 30,000 cars requisitioned for the last year 
called for wood. Steel cars are taking the place of 
wooden ones.’’ 

He mentioned other substitutions and declared the 
carriers will not receive as great revenue from the 
substitutes as they do from timber and forest products, 
because the hauls are not so long and the rates are 
not so high. 


Need Is for Rate Reduction. 


Mr. Walker advocated that as a purely economie 
proposition, there is need for a reduction of at least 
10 percent in the lumber rates. 

Speaking for himself and also for the Hardwood 
association, James E. Stark, a manufacturer and whole 
saler of hardwood lumber, flooring and cooperage, said 
that during the last seven years timber has moved 40 
or 50 miles away from Memphis, and that the present 
rates do not allow of the movement of low grade 
material, which consequently becomes waste on account 
of the rapidly increasing agricultural value of the land. 

The mills at Memphis bring logs from a radius of 100 
miles, he said, and as gum is a cheap lumber it is im- 
possible to bring out anything under 22 inches. He 
also called attention to the immense amount of sub- 
stitution that is going on, and also to the importation 
of foreign woods, especially Japanese oak, with which 
they must compete, not only on the Pacific coast, but 
aso in London and Liverpool. He also declared that 
they are meeting strong competition from the manufac- 
turers of steel furniture. 

_Mr. Stark said that he and the members of. his asso- 
ciation have absolute faith in the judgment of tbe 
Interstate Commerce Commission and he said that he 
believed that the body will find some other means by 
which the railroads can effect economies. He did not 
believe, however, that the prohibition of free spotting 
of cars would be an economy. 

J. H. Townshend, secretary and traffic manager of 
the Southern Hardwood Manufacturers’ Association, 
offered a statement showing the present and proposed 
rates via the Ohio & Virginia. He stated that it is a 
matter of common knowledge that this advance if 
granted will be followed by an advance in southern 
classification territory and offered a comparative state 
ment of rates. 

Chester E. Childs, a New England manufacturer, 
presented testimony to show that the present rates on 
lumber are entirely too high. He was informed that 
the proposed 5 percent advance would not affect the 
New England local rates, but Mr. Childs expressed the 
fear that the wholesale disintegration of roads now 
contemplated in New England will not be beneficial to 
the shippers. He declared that as soon as the New 
Haven road disassociated from the Boston & Maine and 
its other lines, rates will be increased. He suggested 
zone systems of rates to be inaugurated under the 
supervision of the commission on a mileage basis, plus 
terminal costs. 





DECISION ON BILLS OF LADING MATTER. 


WASHINGTON, D. C., Feb. 24.—An opinion has been 
handed down by the Interstate Commerce Commission 
in the matter of bills of lading, which has been under 
investigation for some time. 

Carriers and shippers in official and western classitica- 
tion territories, in order to prevent unjust discrimination, 
had joined in a request for the commission’s approval of 
i Waiver for a specified period of the four-month limita- 
tion within which claims for loss, damage, or delay must 
be presented, as contained in the bills of lading referred 
to in tariffs on file with the commission. 

The commission held that it has no authority to order 
carriers to disregard their tariffs, nor does it feel justitied 
in acquiescing in the adjustment of matters brought into 
the condition here presented by reason of disregard of 
tariff provisions, except from the necessity of a situation 
like this, when to do otherwise must leave uncorrected 
grossly unjust and widespread discriminations. For these 
reasons the carriers should deal with all claims of this 
character upon their merits in good faith and without 
discrimination as to this rule regarding the period of 
time within which such claims should be presented. The 
reasonableness of such period of limitation was not passed 
upon, 

In the opinion which was written by Commissioner 
Clements, reference is made to the report of the com- 
mission of June 27, 1908, in which a uniform bill of 
lading was recommended for use among all carriers. 

“‘In that report,’’? says Commissioner Clements, *‘ it 
was indicated that the commission would not at that 
time undertake to order carriers to use this form of 
Hill of lading, and it was made clear that the recom- 
mendation thereof was to be understood as subject to 
such modification or change as might be found neces- 
sary, either by experience or upon further investi- 
gation.’’ 

Commissioner Clements points out that this uniform 
bill of lading was generally adopted by carriers in 
official and western classification territories, and quotes 
the following provision, (section 3, paragraph 3), em- 
bodied in it: . 

Claims for loss, damage or delay, must be made in 
writing to the carrier at the point of delivery or at the 
point of origin, within four months after delivery of the 
property, or in case of failure to make delivery, then 
within four months after a reasonable time for delivery 
has elapsed. Unless claims are so made, the carrier shall 
not be liable. 

Commissioner Clements says that investigation has 
shown that this provision is generally disregarded by 
the carriers. ‘‘{n many instances in the establish- 
ment of commodity rates, they have not made proper 
reference to this provision published in their classifi- 
cations so as to make it applicable to their commodity 
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rates,’’ he says, ‘‘in this respect again, there appears 
to have been no unitormity of practice. 

““The observance and enforcement of this limitation 
as to the time for presenting to the carriers loss of or 
damage or delay to freight in some cases, and the 
waiver or disregard of it in others, result of course in 
widespread and serious discrimination in the territories 
mentioned, ’” 

The carriers in the South did not generally adopt 
the so-called ‘‘uniform bill of lading,’’ but adopted in- 
stead another form known as the ‘‘standard bill of 
lading,’’?’ which contained many features, including 
this provision, common to both. These carriers, how- 
ever, did not make the provisions of their bill of lad- 
ing a part of their classification or tariff schedules, 
and there does not appear to be much cause of com- 
plaint in this respect in that territory. 





INTERSTATE TRADE COMMISSION BILL. 


WASHINGTON, D. ©., Feb. 25.—Senator Oliver of 
Pennsylvania, a member of the Senate committee on 
interstate and foreign commerce has introduced an 
amendment to the bill creating an Interstate Trade 
Commission, which would exempt from the operations 
of the proposed law all corporations whose capital stock 
is less than $160,000, or whose business is less than 
$100,000 a year. The amendment would also exempt 
all corporations from the operations of the law which 
do a strictly retail business, and those whose business 
is the publication of newspapers and periodicals. 

Senator Newlands, chairman of the committee, de 
clares that it will be several days before the Interstate 
Trade Commission bill will be ready for introduction. 
The Adamson bill for the creation of such a Commission, 
which is now before the House has not been introduced 
in the Senate, and it has practically been abandoned 
in the House, as the committee has decided to thor- 
oughly redraft it and a sub-committee has been ap- 
pointed for that purpose. Every effort will be made by 
the committee to make the bill conform to the ideas of 
President Wilson and Attorney General McReynolds, 
both of whom have been parties to several conferences 
at the White House with members of the House and 
Senate committees on the subject. 





PROPOSED NEW LUMBER RATES IN LOWER 
MICHIGAN. 


oe 


LANSING, Micu., Feb. 25.—At an informal gathering 
of railroad interests and lumber shippers of Lower Michi- 
gan before the Michigan Railroad Commission in this 
city February 12, Commissioner C. L. Glasgow stated 
that the object was to get both shippers and carriers 
to agree to some basis of rates that would be acceptable 
to both. It must be understood that the lumbermen 
of Michigan have gone on record as being favorable to 
the 5 percent advance in freight rates to apply on 
lumber, provided there was a general similar advance of 
5 percent in Official Classification Territory and their 
competitors not only in Upper Michigan, Wisconsin and 
Illinois, but on lumber reaching Michigan territory from 
the South and West in competition with their own prod- 
ucts. With this understanding the railroads serving the 
eastern part of the State, which include the Michigan 
Central,. Detroit & Mackinac and Grand Trunk railways, 
have issued tariffs on lumber in carloads exactly 5 
percent above their present lumber rates. The rail- 
roads serving the western portion of the State, including 
the Grand Rapids & Indiana, Pere Marquette, Ann 
Arbor, Manistee & Northeastern railroads and others 
have not issued tariffs as yet, because of the uncertainty 
of their acceptance by the shippers and also by the 
Michigan Railroad Commission. 

It developed that the railroads serving the eastern 
part of the State had granted shippers along their 
lines a comparatively lower scale of rates than that 
which exists on the western side of the State and there 
was a contention between the lumber interests involved 
that the scale of rates on lumber in carloads in the 
Lower Peninsula of Michigan should be equalized, at 
least brought to a more common basis than heretofore 
has been in effect. This proposition was objected to 
by the lumber shippers from the Saginaw Valley and 
astern side of the State as they did not care to have 
the basis changed in any way except the straight 5 
percent advance. 

As a result of the conference the railroads serving the 
western side of the State agreed to check in rates prac: 
tically 5 pereent in advance of the present rates, using 
the new proposed sixth class as a maximum, and tariffs 
of the carriers on the western side of the State will 
be filed on this basis. 

The proposed lumber tariffs and the lumber tariffs 
already issued will all be protested until such time as 
the general advance of 5 percent goes into effect, other- 
wise the present lumber rates will not be changed. 





TEXAS COMMISSION CANCELS SPECIAL RATE. 

Austin, TEX., Feb. 24.—Following its policy of dis- 
couraging special rates and making straight mileage 
rates apply, the Texas Railroad Commission has canceled 
the so-called water or special rate of 14%4 cents on lumber 
articles taking lumber rates from Texas lumber millling 
points to Corpus Christi, Rockport, Portland, Aransas 
Pass and near-by points. The hearing of the case was 
held in November, 1913. The railroads asked for the 
abolition of the special rates, while lumber interests, 
notably those of Corpus Christi, stated that the rate was 
necessary for the development of the industry in their 
section. The commission has ordered that the lumber 
rates to points on the San Antonio & Aransas Pass, 
south of Beeville to Corpus Christi, and Rockport also, 
to Port Aransas shall not exceed 20 cents a hundred 
pounds. 












Congress and Legislation 


News from Washington and Other Capitals 








TAP-LINE DECISION MAY BE REVERSED. 
[By ODELL.] 
[Special telegram to AMERICAN LUMBERMAN.] 

WASHINGTON, D. C., Feb. 26.—Arguments in the tap- 
line cases in the Supreme Court were postponed from 
February 24 to some future day, to be announced later. 
The Government attorneys suggested March 16, but the 
court is not ready to set the exact date. No explanation 
was given for the postponement, but a report is current 
that the Interstate Commerce Commission is preparing 
to reverse itself on the whole tap-line proposition and 
therefore the Department of Justice is willing to have 
the hearing before the Supreme Court delayed until the 
commission shall have handed down its new decision. 

The cases now before the Supreme Court are those in 
which the Commerce Court recently decided against the 
order of the commission in which the tap-lines were de- 
clared to be plant facilities for the proprietary lumber 
companies and were, therefore, not entitled to be classed 
us common carriers, or to participate in a division of the 
through rates so far as the proprietary companies’ ship- 
ments are concerned. An appeal was taken to the 
Supreme Court, but in the meantime the commission re 
opened the case and has already had a hearing. 

It is expected that a prompt decision will be rendered 
and the impression is that the commission will make 
sweeping changes in its previous order, amounting to a 
virtual surrender to the decision of the Commerce Court. 





PACIFIC COAST SHINGLE INDUSTRY. 

WASHINGTON, D. C., Feb. 24.—A ‘‘tempest in a tea 
pot’’ occurred on the floor of the House a few days 
ago when Representative William E. Humphrey, of 
Washington, charged that Secretary of Commerce Red- 
field had made a report on the shingle industry not 
in accordance with the facts, designating the two in- 
vestigators sent to Washington by the Secretary of 
Commerce as ‘‘a couple of two-by-four cheap detec- 
tives.’’? Representative Humphrey had made the state 
ment that more than half the shingle mills on the 
Pacific coast have been shut down as a result of the 
Underwood tariff law, and that the Democratic tariff 
had put the big shingle industry in his State out of 
business, and an investigation of conditions on the Coast 
had been demanded. 

The report filed by the investigators and on which 
Secretary Redfield based his letter shows that it is cus- 
tomary for many shingle mills on the Coast to close 
during the winter months and that there had been an 
effort to secure a curtailment of production during the 
latter part of 1913 in order to hold production within 
the limits of demand. The report is comprehensive, 
covering views of many of the manufacturers as to 
conditions that for a long time have been considered 
detrimental to the shingle industry and offering sug- 
gestions for betterment. One serious obstacle encoun- 
tered by the Coast manufacturers is that they are com- 
pelled to dry their shingles so thoroughly in order to 
place them in eastern markets on the existing rail rates 
that the quality is damaged and the life taken out of 
the shingle. In this connection one manufacturer said: 
_ The opening of the Panama canal may bring us a decided 
improvement. It will open the way for a large percentage of 
our tidewater output to be shipped by canal green or par- 
tially air dried. ‘The greatest general objection to our 
shingles in the East is on account of excessive drying, and 
if this will be the means of overcoming this it will be a 
good thing, and may bring about the shipment of green or 
partially dried stock by rail. This matter is being discussed 
with the railroads and a special green-shingle rate may be 
evolved. There are many difficulties in the way, but they 
can probably be overcome. This would avoid the many 
complaints that arise from washboard and split shingles as 
well as the song, “The life is dried out.” 

Another alleged fact brought out in the investigation 
was that little difference exists in the cost of production 
in British Columbia and in Washington. On this ques- 
tion the report says: 

The statement that labor in the State of Washington can 
not compete with the cheap labor in British Columbia does 
not seem warranted. It is true that a large number of 
Chinese are employed in British Columbia shingle mills. It 
is true that the rates of pay for oriental labor are lower 
than the rates paid in the United States, and that they are 
lower than those paid white labor in British Columbia. It 
is also true, however, that the oriental labor employed in 
3ritish Columbia shingle mills is less efficient than white 
labor. The facts obtained during the course of this investi- 
gation lead to the conclusion that if there is any difference 
between the labor cost of producing shingles in the two 
countries it is small. Shingle producers who own and oper- 
ate mills in both this country and Canada declare that their 
cost of production is no less in British Columbia than it is 
in the State of Washington. One of the most successful 
shingle manufacturers in this country investigated producing 
conditions in British Columbia, with the view to erecting a 
mill in that country. After making a thorough investiga- 
tion he concluded that Canada offered him no advantages. 
and he immediately planned to erect a mill of about 700,000 
feet daily capacity in the State of Washington. The con- 
struction of that mill is in progress. Two other experienced 
shingle manufacturers have recently organized a company to 
erect a mill in the State of Washington with a daily capacity 
of 350,000. 


GOVERNMENT WINS TITLE TO TIMBERLANDS. 

Attorney General McReynolds has received word 
that the Government has won a test case in Arkansas 
involving title to more than 160,000 acres of valuable 
timber and agricultural lands. He has announced that 
in consequence of this victory, the Government will 
probably recover damages of more than $1,000,000 for 
timber cut from these lands. 





ADVOCATES CHANGES IN FOREST RESERVE 
ADMINISTRATION. 

That the present administration of forest reserves is 
too cumbersome as handled from Washington, and that 
the stimulation of community interest in conservation 
would better be advanced if the communities were per- 
mitted to gather a revenue from the forest reserves— 
either State or nation—were statements made by George 
Schlecht, of Duluth, Minn., a close student of forestry 
and the conservation of by-products of the forests, dur- 
ing a visit to the AMERICAN LUMBERMAN this week while 
en route to New York. 

Mr. Schlecht sees in the forest reserves many unde- 
veloped resources which would be a source of revenue 
without depleting forest growth; in fact, he pointed out 
that the development of these resources would tend to 
increase conservation through the elimination to a large 
degree of conservation’s greatest enemy—fire. 

‘*T would like to see the time,’’ he said, ‘‘ when, in- 
stead of temporary lumber camps, permanent industries 
would be established in or adjacent to forest reserves 
for the utilization of the so-called minor forest crops, 
many of which are of annual growth and now going to 
waste in great quantities every year. 

‘This would give employment to many persons in com- 
munities adjacent to the forest reserves and be a great 
source of revenue without disturbing the forest cover. 
Persons who were employed in such forest industries 
would realize the necessity for keeping fire out of the 
forest, since it would destroy the source from which they 
earned their wage.’’ 

There are many possible developments, Mr. Schlecht . 
said, which could be made profitable. He advocates the 
establishment of power plants for generating electricity 
in the forest reserves and says there is a great deal of 
plant life on the floor of the forests which can be made 
revenue-producing and that the harvest of this plant life 
would tend to make the forest floor more clean and less 
likely to catch on fire. He also calls attention to the 
fact that in Germany the toy industry thrives as in no 
other country and the material used is mainly forest 
refuse. He believes the same industry would thrive in 
this country. 

Mr. Schlecht criticized the action of a State in setting 
aside certain cut-over areas for reforestation without 
making some provision for the township or county in 
which these areas are located, in lieu of taxes which are 
cut off when the property changes from private to 
State ownership. He cited a case in northern Wisconsin, 
mention of which has been made previously in the 
AMERICAN LUMBERMAN, where the State bought ecut-over 
areas for forest reserves, thus depriving a certain county 
of a large part of its revenue for the upkeep of schools, 
roads and public improvements. While this case has 
been remedied through legislative enactment to the end 
that the State pays the county a fraction of the tax the 
property would draw under private ownership, still Mr. 
Schlecht points out that the county is loser. 

When asked if he believed State administration of na- 
tional forests would solve the problem, he said: 

‘*T would even go farther than that; I would bring 
it down to county, community and municipal control. I 
believe the greatest good will come of national or State 
forest reserves when the communities in which the re- 
serves are located directly benefit from them.’’ 

PPP PDD ID DDD IDO 


REDUCED OCEAN RATES ON LUMBER TONNAGE. 

racoma, WASH., Feb. 21.—Effective March 1, Dodwell 
& Co. (Ltd.), general freight agents of the ‘‘ Blue Fun- 
nel Line,’’ have announced a new schedule of ocean 
freight rates on lumber tonnage destined for European 
or Oriental ports. The new schedule shows a reduction 
of 25,000 feet in the rates now prevailing and, 
applying from Tacoma, Seattle, Victoria and Vancouver, 
covers practically the whole range of ports ,in Europe 
and United Kingdom where the importation of lumber is 
of any considerable importance. As this line of steamers 
operates from the west coast to Liverpool the Liverpool 
rate of 75 is used as a basing rate in the new schedule. 
With the new schedule, the agents have issued a com- 
parative statement showing shipments of lumber to 
Europe and the Orient via the ‘‘Blue Funnel Line,’’ 
from 1904 to 1913 inclusive, the figures given indicating 
feet in board measure, as follows: 


YEAR— Orient. Europe. Totals. 
I eg oracd wis eiele aialeiers 7,031,954 1,350,723 8,382,657 
BOE ais, 64.8 0:6 tse ernie ace 5,606,661 1,131,464 4,738,125 
PN ow oe as mca etce ees 4,815,099 3,035,061 7,850,160 
Bi ee ccuesicae’s 7,934,885 7,236,982 15,171,867 
RUPEE oa857 Godrace Yd eras Vte's 3,058,440 9,037,591 12,096,031 
DE eet oun ge aoa 2.986.632 4,694,042 7,680,674 
BORG) 20 Wie < ses a ecwaneoior 5,236,942 6,933,702 12,170,644 
BO ee siccaes See ... 4,981,195 7,793,802 12,774,997 
TORS cence ose e eee 9,196,870 1,127,517 16,324,387 
BOGGe ae cows cores 7,638,271 8,310,561 15,948 





56,486,929 56,651,445 113,138,374 
—AAQewerwewa" 





Grand totals 


WHILE insects do greater annual damage to forests 
than fire or any other one cause it has been popularly 
supposed that this damage was largely uncontrollable. 
It is probable, however, that this belief will be over- 
turned in time inasmuch as the Bureau of Entomology 
and the Forest Service working together last year cov- 
ered more than 160,000 acres in their insect control 
operations. 
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ECONOMIC NECESSITY OF RETAILER. 


[Excerpts from Address of John W. Barry Before Western Retail Lumbermen’s Association, Winnipeg, Man. | 


One of the principal addresses made last week at 
the annual meeting of the Western Retail Lumbermen’s 


Association of Canada at Winnipeg, Man., was by 
John W. Barry, of Cedar Rapids, Iowa, whose subject 


was ‘‘The Economic Necessity of the Retailer.’* Mr. 
Barry went at length into his subject and not only told 
of the different trade conditions that prevail in the 
United States and Canada in a very able manner, but 
traced in detail the economic changes that had gone 
on in the United States leading to the passage of 
laws intended to curtail monopoly and unethical prac- 


tices in business. The beginning of Mr. Barry’s talk 
related to the laws existing in the States which have 
had a most important effect on influencing business 
methods. He in part said: 

In talking in a foreign country, one is often handi- 
capped by want of knowledge of local conditions, but, 
like the laws of the Medes and Persians, the laws of 
“trade are unchangeable, the same now and always, the 
same here and everywhere. So in considering with you 
one of these laws; namely, the economic necessity of the 
retailer, I feel that we are at once upon common ground. 
My only fear is that I may not present the facts as well 


as they should be presented to such an audience as this, 


because speaking is not my profession. I am engaged in 
the lumber business just as you are and from your own 


experience you will know that my speaking is of a private 
and not a public nature. In getting me here, the posi- 
tion of your secretary recalls the story of the bishop who 
could not find a supply preacher for a certain occasion, 
so went himself. At the conclusion, the good deacon in 
trying to express the thanks of the flock said: “It was 
so kind of you to come, bishop, but we could have gotten 
on just as well with a poorer speaker if one could have 
been found.’’ 
Laws Against Profit. 


To prove the economic necessity of the retailer requires 
no academic discussion or learned citations from the 
scores of political economists. It is more than sufficient 
to refer to a few of the many laws designed to prevent 
his making a profit, despite which he is still in the very 
prime of usefulness, stripped for battle today as never 
hefore and still doing 90 percent of the business and that 
solely because his methods conform to the laws of trade, 
even though at times claimed to be contrary to the laws 
of the land. Dun and Bradstreet, those great American 
fortune tellers, still list retailers among the ‘400.” 

I come to you from Iowa—the most peaceful State in 
commercial captivity, and yet a State where it is a crime 


for men to agree. Here are some of its laws against 
profit: It shall be unlawful (Sec. 5067) for dealers en- 


gaged in like business to agree on the price at which to 
sell or to have any mutual understandings, however re- 
mote, as to uniform prices, under penalties as follows: 

1. Fines of $500 to for 
months in the county jail, or both. 

2. To prove that the prices at 
bought were so fixed cancels the 
debtor. 


> 


3. It is specifically made the sworn duty of the county 
attorneys and grand jurors to enforce these laws in their 
respective counties. 

It matters 
eost, at cost or above cost—the 
to anything. The blue laws of 
mere Sunday-school regulations in 
above. They recall the action 
when elected to the legislature, 


$2,000 or imprisonment six 


goods were 
relieves the 


which 
debt and 


be below 
crime is agreeing 
colonial days are 
comparison with the 
of an automobilist who, 
moved to put automobiles 


not whether an agreed price 


under the game laws, providing for a closed season. Will 
anyone deny that Iowa business is entitled to a closed 
season? Its retailers survive only because the laws of 
the trade are stronger than the laws of the land. The 
retailer is an economic necessity. Nor is Iowa alone in 
the race against profit. In the forty-eight States are a 
total of sixty-six laws, each along the same general lines, 
while in the United States are fifteen national enact- 
ments. ‘That you here, in Canada, have been apt pupils 


is shown by a 
Quebec; 11 
Manitoba; 4 
Columbia. 
You have a total of sixty laws for 
average of over eight to the 
six in forty-eight States, 


record of 14 enactments for Ontario; 6 for 
for Nova Scotia; 6 for New Brunswick; 7 for 
for Northwest Territies, and 12 for British 


seven provinces—an 
province against our sixty- 
or an average of less than one 
and one-half to the State. Here is a compliment indeed. 
proving that it requires about five times as many laws 
to keep you from making a profit as it does us. Sure 
it is that business stability is often threatened. Indeed, 
the commercial failures for 1911 were $201,000,000, in no 
small part due to the laws here referred to. The Nation 
stands aghast at a fire loss of $214,000,000 for the same 
period, and wisely seeks further fire protection, but the 
one loss is as much a tax on society as the other and 
enters every whit as much into the high cost of living. 

Your own sixty laws warrant the belief that you will be 
interested in the story of our Sherman law—the daddy of 


all of our antiprofit laws—and I am told by E. M. Trow- 
ern, Dominion secretary of your Retail Merchants’ Asso- 
ciation, that this same Sherman !aw was taken as the 


hasis for your laws. 


Sherman Antitrust Law. 


Mr. Barry went very thoroughly into the subject of 
the Sherman antitrust law of the United States, giving 
a complete history of that measure from the time it 
was first introduced in C ongress, through the period it 
was under discussion and up to the time of its enact- 
ment and the way the law has worked out in the 
United States in curtailing big business and the way 
it has been used as a club over the head of the small 
retailer. His discussion of this phase of the trust 
problem was complete and gave his hearers an explana- 
tion of exceptional merit as to how trust legislation has 
worked out in the United States. 

After detailing phases of the Sherman law, factors 
that led up to its enactment, and its trade effect since 
enactment, Mr. Barry continued: 

While Congress had specifically 
pointed manner to make 


the most 
competition 


refused in 
the preventing of 


illegal, yet the several States as well as your Dominion 
Government imitated the Sherman law with additions 
more or less similar to those obtaining in [owa. In 1910 
you wisely repealed some of the more drastic features of 
your Combines Investigation Act (9-10 Edward VII, Chap- 
ter 9), but we have continued in the direction of still 
more stringent measures until the cbeying of one law 
involves the violation of another and it is almost im- 
possible to do business within the law. Such laws, 
together with the widespread inquiry as to the cause 
of the alleged high cost of living, the absurdly false 
advertising of mail order retailers urs ging that local mer- 
chants are all to blame, all combine to force the local 
dealers into a most chaotic condition. Some of them in 
self preservation, disregarding the laws, are coéperating. 
while many others trying to act in conformity with the 
laws are operating on the principle of “dog eat dog,” 
otherwise referred to as ‘‘the survival of the fittest.” 
Now there is no more accurately established law than 
that a force follows the lines of least resistance. It is 
equally true as a law of trade that goods finally go to 
the ultimate consumer along the channel of least resist- 
ance. Just so long as the local retailer is that channel 
he will continue, despite State and national laws and for 
the same reasons that the railroads have continued along 
necessary economic lines contrary to both the Sherman 
law and Federal covrt decisions. On the other hand, 
whenever and as often as he ceases to be the most 
economic channel he will be displaced, just as certainly 
as machine work displaces hand work. No law, State or 
national, is required, because the laws of trade can never 
long be disobeyed. It is therefore highly fitting that 
local retailers should study to improve their own busi- 
ness methods as the very bulwark of their defense against 
all comers. In every business the one thing preventing 
profit is expense. To know, therefore, not only the total 


but the individual items making the aggregate expense 
and to apply such knowledge, is the most important step 
toward profit and that economic position which is proof 
against even the most radical laws, 


The Foundation of an Industrial Commission. 


In discussing the plan that the American Congress 
is now considering for the establishment of a Federal 


trade commission to have control over corporations, 
Mr. Barry said: 

So far from being confusion worse contounded, here is 
the most hopeful sign—the very rising sun on the busi- 


ness horizon. It is the dawn of the new competition, 
“the survival of all,” and the death knell of the old, “the 
survival of the fittest,” in human affairs. ‘The com- 
munity—the public conscience—-is aroused to the fact that 
it has no more right to stand idly by while competitors 
kill one another financially than would a police officer 
have to permit them to kill each other physically; both 
are a crime, the burden of which falls on the community 
asa whole. It is a distinct recognition of the fact that 
the so-called antitrust laws are as utter failures in the 
conduct of mercantile affairs as they were long ago 
proved to be in the conduct of the railroad affairs. It is 
the highest proof of the economie necessity of the retailer 
and lays the foundation for national and State commis- 
sion on trade to regulate commercial affairs along the 
same general lines by which railroads are regulated. <A 
bill establishing such a trade commission is now pending 
in Congress and in support of which many lumbermen 
have appearcd in Washington. It spells the end of de- 
structive legislation and heralds the dawn of constructive 
law-making. Yes, in time it will be safe for even a retail 
lumberman to go around without being supplied with an 
alias, an alibi and an appearance bond. Business will in 
time be accorded and will assume that high station in 
justly entitled. 


human affairs to which it 
During his talk, Mr. Barry also outlined the laws 
of various States which have to do with the regulation 


of business, and the effect that these laws have had. 


is so 





“PRESERVE THESE LISTS!” 


For the convenience of lumbermen who wish to have 
something to say regarding the antitrust legislation 
now under consideration in Congress, and other matters 
which may arise, the following list of the committees 
most likely to have charge of such bills is presented. 
The chairman of the committee in each case leads the 
list. The lists of committees are as given by the Con- 
gressional Directory issued for the present session, 
consequently are authoritative and up-to-date. In each 
case Democrats lead on the committees, Republicans 
follow, and on some of them there is a representative 
of the Progressive party. 


Committees of the House. 
Interstate and Foreign Commerce. 


William C. Adamson, of Alben W. Barkley, of Ken 
Georgia. tucky. 

Thetus W. Sims, of Tennes- Sam Rayburn, of Texas. 
see. Andrew J. Montague, of Vir- 
. Harry Covington, of Mary- ginia. 
lan Perl D. Decker, of Missouri. 

William A. Cullop, of Indi- Frederick C. Stevens, of Min- 

5 nesota. 

vennke E. Doremus, of Mich- John J. Esch, of Wisconsin. 
igan. Joseph R. Knowland, of Cal 

J. Henry Goeke, of Ohio. ifornia. 

George F. O’Shaunessy, of Edward L. Hamilton, of 
Rhode Island. Michigan. 

Charles A. Talcott, of New Eben W. Martin, of South 
York. Dakota. 

Dan V. Stephens, of Ne- Frank B. Willis, of Ohio. 
braska. A. W. Lafferty, of Oregon. 


Raymond B. Stevens, of New 


Hampshire. 


Judiciary. 
sao D. Clayton, of Ala- John J. Mitchell, of Massa- 
bam chusetts. 
Edwin. ‘Y. Webb, of North Andrew J. Volstead, of Min- 
‘arolina. nesota. 
Charles C. Carlin, of Vir- John M. Nelson, of Wiscon- 
ginia. sin. 
John C. Floyd, of Arkansas. Dick T. Morgan, of Okla- 
Robert Y. Thomas, jr., of homa. 
Kentucky. Henry G. Danforth, of New 
H. Garland Dupre, of Louisi- York. 
ana. L. C. Dyer, of Missouri. 
Walter I. McCoy, of New aad “7 ‘aaesae of Penn- 
Jersey sylvan 
John W. “Davis, of West Vir- Ws alter M. “Chandler, of New 
gini 
Daniel I. MecGillicuddy, of James K. Vardaman, of Mis- 
Maine. Charles 8. Thomas, of Colo- 
Jack Beall, of Texas. rado. 
Joseph Taggart, of Kansas. Joseph T. Robinson, of Ar- 
Louis FitzHenry, of Illinois. kansas. 
John F. Carew, of New York. Clarence D. Clark, of Wyo 
John B. Peterson, of Indiana. ming. 
Committees of the Senate. 
Commerce. 
James P, Clarke, of Arkan- F. M. Simmons, of North 
sas Carolina. 
Duncan U. Fletcher, of Flor- Knute Nelson, of Minnesota. 


ida. George C. Perkins, of Cali- 
George E. Chamberlain, of fornia. 

Oregon. William Alden Smith, of 
Joseph E. Ransdell, of Louis- Michigan. 

jana. Theodore E. Burton, of Ohio. 


Morris Sheppard, of Texas. Isaac Stephenson, of Wiscon- 


James K. Vardaman, of Mis- sin. 
sissippi. Coe I. Crawford, of South 
John K. Shields, of Tennes- Dakota. 
see. George T. Oliver, of Pennsyl 
Thomas §S. Martin, of Vir- vania, 
ginia. 
John H. Bankhead, of Ala- 
bama. 
Finance. 
F. M. Simmons, of North Thomas P. Gore, of Okiaho- 
Carolina. ma. 
William J. Stone, of Mis- Boies Penrose, of Pennsyl- 
souri. vania. 
John Sharp Williams, of Mis- Henry Cabot Lodge, of Mas- 
sissippi. sachusetts. 
Charles F. Johnson, of Porter J. McCumber, = of 
Maine. North Dakota. 
Benjamin F. Shively, of In- Reed Smoot, of Utah. 
diana. Jacob H. Gallinger, of New 
Hoke Smith, of Georgia. Hampshire . 
Charles S. Thomas, of Colo- Clarence D. Clark, of Wyom- 
rado. ing. 





Ollie M. James, of Kentucky. Robert M. La Follette, of 
William Hughes, of New Jer- Wisconsin. 
sey. 


Interoceanic Canals. 


James A. O'Gorman, of New kr. M. Simmons, of North 
ork. Carolina. 
John R. Thornton, of Louisi Frank B. Brandegee, of Con 
ana necticut. 
William E. Chilton, of West William Ek. Borah, of Idaho. 
Virginia. Coe I. Crawford, of South 
John K. Shields, of Tennes Dakota. 
see. Joseph L. Bristow, of Kan- 
Thomas J. Walsh, of Mon- sas. 
tana. George C. Perkins, of Cali 
Charles S. Thomas, of Colo- fornia. 
rado. Carroll S. Page, of Vermont. 


Robert L. 
ma, 


Owen, of Oklaho- 


Interstate Commerce. 


Francis G. Newlands, of Ne- Thomas P. Gore, of Oklaho- 
vada. ma. 

Ellison D. Smith, of South Moses E. Clapp, of Minne- 
Carolina. sota. 

Atlee Pomerene, of Ohio. Albert B. Cummins, of Iowa. 

Charles S. Thomas, of Colo- Frank B. Brandegee, of Con- 
rado. necticut. 

Henry LL. Myers, of Mon- George T. Oliver, of Pennsyl- 
tana. vania. 

Joseph T. Robinson, of Ar Henry IF. Lippit, of Rhode 
kansas. Island. 

Willard Saulsbury, of Dela Charlies E. Townsend, of 
ware. Michigan. 

William H. Thompson, of Robert M. La _ Follette, of 
Kansas. Wisconsin. 

James Hamilton Lewis, of 
Illinois. 

Judiciary. 
Charles <A. Culberson, of Thomas J. Walsh, of Mon- 


Texas. tana. 
Lee S. Overman, of North August O. Bacon, of Georgia. 

Carolina. Clarence D. Clark, of Wyo- 
William E. Chilton, of West ming. 

Virginia. Knute Nelson, of Minnesota. 
James A. O’Gormun, of New William P. Dillingham, of 


York. Vermont. 
Dunean U. Fletcher, of Flor George Sutherland, of Utah. 
ida. Frank B. Brandegee, of Con- 
James A. Reed, of Missouri. necticut. 
— F. Ashurst, of Ari- William E. Borah, 
zon Albert B. Cummins, 
John X. Shields, of Tennes- Elihu Root, of New 
see. 


HARDWOOD RESOURCES OF PANAMA. 


A recent consular report compiled from data fur- 
nished by S. P. Verner, traveling sanitary inspector for 
the Canal Zone Commission, gives some interesting in- 
formation regarding the probable extent and value of 
Panama hardwoods. These inelude about 100,000 trees 
of cacique, estimated to be worth at least $70 a tree, 
inasmuch as cured timber is quoted at 35 cents a pound. 
It is one of the most valuable of that locality and 
natives obtain $5 for a whip stock or cane manufactured 
of this wood. The ancient Indian chiefs (caciques) 
used this wood for their scepters or batons of office. 
There is estimated to be $180,000,000 worth of Hon- 
duras mahogany at $90 a thousand, including in this 
the true mahogany and also the two botanically dif- 
ferent woods which are so nearly like the true mahogany 
that they are commercially sold together. Of the espave, 
the favorite canoe wood resembling mahogany, there is 
an estimated value of $130,000,000. Of the guayacan, 
similar to lignum-vitae, $40,000,000 worth is estimated. 
It is very durable, railway ties of this wood having 
been placed on the Panama Railroad for at least fifty 
years. Two other commercially valuable woods are the 
laurel, a yellow, fine grained, durable wood worth about 
$60 a thousand feet and estimated at $60,000,000. Also 
an evergreen, the caoba, a wood as hard and elastic as 
hickory, but which splits straighter than most tropical 
hardwoods. It is estimated that there is at least $70,- 
000,000 worth of this timber in Panama. 


of Idaho. 
of Iowa. 
York. 
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MAKING YOUR TOWN BETTER WILL MAKE IT BIGGER. 


In their relations with outsiders towns and communities are like big business 
concerns, except that instead of offering only merchandise they offer educational, 
religious, social and political advantages. Only a few persons in the world are 
willing to make their homes and bring up their children in communities that 
have nothing to offer but merchandise. Most persons, in fact, have found that 
the town that offers the best in educational and religious instruction, in society 
and in polities possesses the best in business facilities and offers the greatest 
opportunities for its citizens to prosper. 

Everybody knows what the term ‘‘hoom’’ means when applied to a town’s 
growth, and a ‘‘boom’’ is about the last thing that the permanent resident cares 
to see. ‘‘Booms’’ not orly produce a ‘‘mushroom’’ growth, but they bring in 
hosts of unserupulous speculators whose motto is to ‘‘make hay while the sun 
shines’’ and get away before the storm sets in. The extravagant claims made by 
‘‘hoomers’’ ultimately produce a reversal of public sentiment and opinion regard- 
ing a ‘*boomed’’ town or community and develop a prejudice that can not be 
removed in years. One man who has been ‘‘taken in’’ in a real estate deal can 
do more harm to a community’s reputation than the community itself can undo 
in a generation. 


Citizens Give Character to Community. 


Throughout the United States there are thousands of communities that, in 
material resources and in the opportunities they offer for acquiring a competence, 
present inconsequential differences. But the person who looks about him for a 
place to settle is attracted to that community in which he will have good neigh- 
bors and be associated with a citizenship that is unselfishly devoted to the public 
welfare. Rich lands are all well enough in themselves and material wealth is 
indispensable, but wealth of character in its citizens is what makes a community 
a good place in which to make a home, to rear and educate a family. 

There have been times when all the cities and sections of the United States 
were bent on growing bigger, and were giving little thought to the subject of 
growing better. But in late years a change of sentiment and policy has been 
observable almost everywhere. This change of sentiment is well exemplified in 
the slogan of the Alpena (Mich.) Chamber of Commerce, ‘‘ A better before a bigger 
city. 

No community can go ahead without money—wealth. But if its best citizens are 
so engrossed in the mere accumulation of wealth that they 


can give none of their time, thought and attention to the 


fe § | 
PEAR A. 


petent or dishonest management it may be wasteful, extravagant and ineflicient 


There are in many sections communities that have placed their local govern 
ments in the hands of their most intelligent and enterprising citizens, and with 
splendid results. -This situation, however, can be brought about only when those 
citizens are willing to accept office and devote a considerable share of their time 
to the performance of its duties. In fact, it too often has happened that the 
busy man elected to office has neglected his duties and thus has disappointed 
electors who held out high hopes of the results to flow from his work in the 
public’s behalf. 


Personal Sacrifice Often Necessary. 

All the really great men known to American history entered public life at great 
sacrifice to their private interests, but their services were needed in the great 
work to be performed, and nobody now questions their wisdom in sacrificing their 
private interests for the public good. Had they not done so, they might have 
remained unknown or known only as successful business or professional men, 
instead of being held in grateful remembrance by all who love their country and 
appreciate disinterested services given its behalf. 





EDITOR AND MERCHANTS BOOST KANSAS TOWN. 


Down in Pawnee Rock, Kan., is an editor named Pete H. McKechnie. You would 
almost know what to expect of McKechnie when you had learned that he signs his 
name just plain ‘‘Pete,’’ not ‘‘Peter’’ nor ‘‘P. H.’’—just Pete. Well, people who 
have been reading Kansas papers lately may have seen an item headed something 
like this: ‘‘Town Row Is at an End.’’ That was Pete’s town, Pawnee Rock. 
One paper, the Beaumont (Tex.) Enterprise, had an article entitled ‘‘ New Boost 
Editor Ends Town Row.’’ Beaumont is along way from Pawnee Rock, but good news 
travels far as well as fast. 

Now it doesn’t really matter what the situation was before ‘‘Pete’’ got busy. In 
fact, Pete, in telling about it, doesn’t say much about ‘‘I’’ did; he prefers ‘‘we,’’ 
for he says they sure have a bunch of good merchants in Pawnee Rock. We had 
heard and read so much about the place that we asked Pete to tell*us what it 
was all about. This is what he says. He evidently is far too modest: 

PAWNEE ROCK, KAN., Feb. 6, 1914 

Dear Sir: Regarding the get-together move pulled off here last fall will say the mer 
chants were first interested in the project by pointing out to them that trade properly 
belonging to them was going elsewhere, all for the lack of the reaching out spirit, show 
ing the farmer that his patronage was wanted—wanted bad 
enough so that the merchant would more than meet him half way. 
By a campaign of liberal advertising in which bargains were 





public their wealth will be of little more value to the com- 


offered that could be seen at a first glance were of the real money 





munity than if it were removed from the locality. . = 
We hear a great deal nowadays about the harm which the Agcy 
mail-order houses and the chain store systems do the com- 
munities in which they operate. We say they take the money 23456) J!) 
away and leave nothing in return. They pay little or no Sunes 


1b (7181920 





taxes, contribute nothing to the welfare of the community 
and are in fact leeches that suck its life blood and leave 
it without either the strength or energy to perform its proper 
functions. 


Personal Service Needed. 

But what shall we say of the citizen who in his anxiety to 
accumulate wealth is utterly indifferent to every other pur 
pose in life? What shall we say of the citizen who having 
acquired a competence in the form of taxable property is 
unalterably opposed to every public improvement becanse it 
will involve the payment of taxes? 

Sometimes the excuse or reason given for opposition to 
increased appropriations for public improvements and in- 
creases in taxes to meet them is that the public money is 








in having their homes finished in 


saving variety, the farmer was at once interested. 

The next step was the provision of the free picture show for the 
patrons of the town every Saturday afternoon. Two shows were 
put on free of charge, the merchants paying the show company 
for it. The trade was increased and customers who had gone to 
the other towns previously are coming here now. If I have had a 
part in putting down the town row it was done merely by keeping 
the merchants bhustiing for the trade that rightfully belonged to 
them, but was going elsewhere while they were watching their 
competitor. Getting satisfactory results from the free show days, 
they naturally became more agreeable to one another. 

Am sending you the issue of the poultry show exhibits. This 
show was made possible only through the liberal contributions of 
the merchants and codéperation of the farmers with pure bred 
chickens. 

We told the merchants it was easier for a merchant to boost 
for the town than to be busily engaged in watching his neighbor, 
and they have found it out. By so doing they have made a good 
town better and can daily see that it pays bigger returns. It is‘a 
rule I have always followed in newspaper work to say a good word 
for the town and its merchants, get their good will and then 
work on them to boost for themselves and the town in which they 
live. When they get to doing that everybody in the community 


E s will be benefited. You see there is not much of a story in it after 
ar y u ers all; merely a get-together movement of the merchants and going 


after business in a manner that shows they wanted it, meanwhile 


Get Advanta e forgetting petty annoyances. 
g Am sending you the papers showing the merchants’ advertise 


ments for business, poultry show winnings and comments on the 
town row being dead cte. 


not wisely spent. The answer to this is that the duty to see time to start a garden and enjoy the It was easily done with a good bunch of fellows like there are 
that money raised by taxation is wisely expended is just as real benefits of a home during the here. ‘ 


important as the rating of the taxes; it may indeed be more 
important, for liberal appropriations placed in incompetent 
or corrupt hands are almost sure to be diverted from their 
proper channels and may be used directly to defeat the pur- 
poses of those who give freely of their money for the public 


welfare. ber your money will buy anywhere. 
Come in and we'll talk it over. We've 


Hence the rural communities, and all other communities 
for that matter, need not only the money of their pros 
perous and honorable citizens, but they need their services in shingles. 
the interest of honest, efficient government. 

Altogether too often the rural community elects to office 
persons who need the money and who have more time than 
ability to perform the duties of the offices they hold. No 





best part of the year. 
templating a new home, we will help 
you figure it out within the amount 
you want to spend and at the same 
time give you the best values in lum- 


everything from 


heavy timbers to 


(Name and Address) 


If you’re con- Of course, there is only one real, simonpure sure-enough 
Pawnee Rock, Kan., and only one Pete McKechnie; but there 
are thousatds of communities in which editors and merchants 
ought-to and can as well as not get together just the same as 
Pete and his fellow merchants got together and with the same 
beneficial results to their communities. How about your town 


and community? 
eee 


HATtiespurG, Miss., Feb. 21.—The vigorous campaign being 
waged bv the members of the Business Men’s Club of Laurel 
in an endeavor to raise $51,500 in the five-day campaign are 


meeting with wonderful success, and since the campaign 





opened Saturday $33,750 has been subseribed for the move- 





community can hope to make worthy progress until it elects | Sample Ad from Quarterly Series Furnished ment. The proceeds of the affair will be used toward the 
to ice persons w anna > bes : Ase 5 Free to AMERICAN LUMBERMAN Subscrib- rection of a new Young Men’s Christian Association Build- 
office persons who repre sent the best they possess in ers. Electrotype Plates of the Complete erect ii ; sae a sd 
honesty, industry and progressiveness. Public business does Ads, of the Illustrations only or just the ing in Laurel. The Eastman, Gardiner Lumber Compan} 
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REALM OF THE RETAILER. 


Observations in Agricultural Texas—Retailing Lumber in a Cattle Country—Trade Problems and Peculiarities in the 
Lone Star State—Criticism of a Judicial Grandstand Play—Good Roads and Progress. 


IN A CATTLE COUNTRY. 


The trip from Gainesville, Tex., to Fort Worth is 
pleasant to a farmer so far as scenery is concerned. 
This, I reckon, is some of the finest agricultural land 
that this part of our good old country affords. Out 
here we are getting onto the *‘treeless plains’’ of the 
poet, though the great range country lies farther 
west. Riding through this country of an afternoon I 
saw farmer after farmer out with plow and mules 
turning over some of the blackest dirt it has ever 
fallen to my lot to see. Sometimes we may make a 
fetish of black dirt, just as Europeans do of noble 
blood. If your European ean trace his ancestry back 
to some husky old road agent who made a living by 
holding up merchant trains in the days when there 
were no deputy marshals and prosecuting attorneys he 
feels so stuck up over it that the rest of us are as 
nothing and below his horizon. It may be that way 
with black dirt. There are other colors of earth that 
will bring forth bountifully and furnish seed to the 
sower and bread to the eater and sometimes a pro 
fusion of cockleburs. But unless it’s gumbo or some 
other morbid mistake you can generally count on your 
black soil for fertility. There is a lot of it in Texas. 
Some of the Texans admit that there is a little danger 
of drouth, but others do not. This is not an agricul- 
tural journal, but black land is going to mean a world 
of wealth in this State when it gets well developed. 
Some of this will find the retail lumber business. 
Some of the boys down this way get. discouraged 
bucking variable markets and depression and compe- 
tition—especially competition—but if a man has the 
resources to hang on there is more satisfaction in 
hanging on where the future looks favorable. I have 
been in localities where lumber sellers were hanging 
on because they could do nothing else. They were like 
fish caught in the shallows with the tide going out. If 
I know anything about conditions, the Texas tide is 
rising. 

Texas Retailers’ Specific Problems. 

What a lot of things a retailer has to take thought 
of lest they rise and smite him! He has worries 
enough when everything moves along normally, anid 
then when some little thing throws the machine out ot 
balance he is due for gray hairs. Sometimes his 
heaviest debtor skids off into’ insolvency, some 
times his foreman quits. I have known a flourishing 
lumber trade to be thrown into confusion for a time 
because a trusted bookkeeper threw up her job to start 
an infant industry of her own. Down this way two 
problems especially set the retailers’ teeth to clatter 
ing. One is collections and the other is competition. 
These two bogies fever the dreams of all the retailing 
fraternity the country over; but down here they do it 
oftener and harder. On the tombstone of many a 
board parlor that went the way to the boneyard is 
cut the one word ‘‘Competition.*’ Nobody knows 
just what to do for that kind of thing. There is no 
Government agency that measures the amount of 
business that is to be had in a town and then licenses 
only just enough retailers to handle the business. 
Given too many yards in a place nothing is left to do 
but to wait for some of them to die. This is not 
pleasant for any person. There is something spooky 
about it. A real merchant who is also a real man 
ean not take much pleasure in his rival’s troubles. 
He may wish the man would leave, but he doesn’t often 
hope for disaster to turn the trick. Generally the 
thing that is best and fairest is to recognize that 
there are so many yards and so much business; there 
are going to be that many yards and the same amount 
of business, so the thing to do is to divide up on it 
and get a fair price. Cutting prices won’t change the 
volume that A does, for B will cut just as much. 

The only trouble with this perfectly grand scheme 
is that it won’t work. Aside from that one little 
thing it is just splendid. The business is pretty well 
divided up, but it is divided on wonderfully narrow 
margins of profit. Sometimes a microscope is needed 
to see the profit at all. Then the temptation comes to 
throw a hole into the other fellow’s business that 
will quiet him down, even if the hole is not as deep 
as a well or as wide as a church door. That but little 
knocking of each other’s business and little fighting 
are done except to sell on narrow margins speaks well 
for these Texans. Fort Worth, where I am now, is 
doing a pretty good business, but it is divided up 
among so many yards that many things have to wait 
until there is more business or fewer men doing it. 
For example, not a dealer in the town has a motor 
truck for making deliveries. Some of the men will 
buy them when conditions change, but that phrase, 
‘‘when conditions change’’ is wonderfully charged 
with meaning. 


COMMERCIAL CONTRASTS. 


Forth Worth is a great old town. As you guessed, 
it used to be an army post in the bully old, woolly 
old days. Nothing is left of the fort now except an 
old well with a stone house built over it. But not 
many years ago the buffalo used to call this country 
home. The old timers tell of strings of buffalo wagons 
a mile long. Thirty-five years ago some of the wild 
cattle were left, but by that time most of the herds 








Were farther west. Then the cow men found out 
that they could raise more steer meat on the same 
amount of grass than they could of buffalo meat. Fort 
Worth became practically the center of the cattle 
industry and has come near to maintaining that 
place. The land around it has now been cut up into 
small farms, but not so many vears ago nothing but 
huge pastures surrounded the city. This continues to 
be a cattle center because of the packing plants 
located here. Cattle are shipped here from all over 
the State, from Oklahoma and Mexico, and from the 
States east and west. 


THE INFLUENCE OF GOOD ROADS. 


It is odd how one business will help another along. 
For example, in the old days before the packing plants 
came pouitry and eges were hardly worth producing. 
Once in a while the price would jump out of sight, but 
it «did that only because nobody had any to sell. 
Now the price is steady, and it is high, too, the year 
round. The packing plants are always ready to take 
all the surplus. The market is steady because it does 
not have to depend on local trade. Transportation has 
brought this about. Fort Worth is in easy communi- 
eation with the whole world by railroads. But the 
railroads are not the only things that count in this 
business. The local wagon roads make most of the 
difference. When you want eggs vou have, perforce, 
to go back to the hen to get them. Hens live in the 
country and are not embarrassingly numerous. To 
get those fresh eggs from the farm to town is just 
as important as to get them from town to the place 
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Sometimes a Mic rOSCO pt Is Needed to See the Profit. 


where they are finally used. This means wagon roads. 
To underestimate the worth of some of these things 
Probably the cost a bushel for getting wheat 
from the threshing machine to the bins and from there 
to town is greater than all the rest of the handling 
ot it until it becomes flour. I don’t know about that, 
but it will do as a guess. The reason is that the first 
handling is not svstematized, and it can not be be- 
cause not enough of it is done on one farm to pay 
for the machines and tracks and so on. It is done by 
manual labor and by teams instead of by machines. 
But without good roads the thing is made many 
times worse. J know of one place where one team of 
horses can haul 100 bushels of wheat to town and do 
it easily. I know of another place where four horses 
got stuck pulling a wagon with no load in it except 
one trunk, and that trunk had no excess. In many 
parts of the North in the slashings berries could be 
vrown at a profit except for one thing: To get the 
things to market would be next to impossible. In 
the mountains are rich mines that have been discov- 
ered and known to be rich, but they have to wait 
tor development until the roads are built. [ remem 
ber one place that was entirely transformed by a road 
being put through. Farmers who had been deadbeats 
and shiftless learned to be thrifty. Values of land 
doubled in a few vears, all due to the road. Now 
this part of Texas believes in good roads. I think 
the same may be said of the whole State, but I have 
not been over it all. I was told that this one county 
has appropriated $1,000,000 for good roads, exclusive 
of bridges. Several roads are to be built across the 
county, the understanding being that adjoining coun 
ties will continue them. Some people rank good 
wagon roads right after interurbans as agencies in the 
opening up of a country, but sometimes the wagon 
roads would seem not to need take second place. 
This is one score in favor of the automobile. Many 


is easy. 


city men who would oppose taxation for the purpose 
of building country roads change their minds when 
they own cars. 


This is the thing that unites city men 





and country men on the good roads platform, and 
once the roads are built the city man discovers that 
it pays him big returns in the added prosperity and 
the extra money spent with him. He may wear out 
car after car on these roads, spending infinitely more 
on tires than he ever did to make the road. Perhaps 
the fun is worth the money, but the road brings in 
the money. 
Some Peculiar Texas Advantages. 

In matters like these the western States seem to 
be much more alive and progressive than some of 
their sister commonwealths that have been on the 
job longer. Out here every man is just as good as 
every other, if not better. Hence the movements are 
those that will benefit the whole people. Perhaps 
this is because the interests are much the same, since 
the people are still on practically the same level. So 
far this is an agricultural and stock-raising State. 
Nearly everyone depends directly or indirectly upon 
these industries, so that expenditures for helping them 
along help everybody. In the older States there is 
a diversity. Agriculture wants one thing, mining an- 
other, manufacturing still a third. There is no pulling 
together, and eventually power in the form of wealth 
swings the scale its way. The rest are left out and 
not benefited, save for the inevitable indirect benefit 
When any part of the body politic begins to get fat. 

Texas is not reaily such a simple proposition as this 
seems to sound like. Her interests are going to be 
a multitude, and when they get full grown the mother 
State will be like the old woman that lived in a shoe. 
The gas and oil industries are already well grown. 
In fact, the State is a whole empire in itself. A 
lumber dealer said that within the State’s borders is 
every kind of climate, and that the citizens could 
live comfortably and in luxury on the things their 
own commonwealth afforded. Among these products 
are salt and coffee, and these two unusual products 
may stand as proof of the lumberman’s statement. 

Lumber Retailing in Fort Worth. 

The retailing interests in Fort Worth are many. 
but 1 may as well confess that I didn't see all of 
them. No doubt it is my misfortune that [ did not. 
But time is limited, and no little of it is required 
in which to visit eighteen vards. According to my 
red book the population of the city is 73,312. Doubt 
less at present the citizens claim a greater number 
than that. But using this figure for the time it means 
a yard for about every 4,000 people. That would be 
all right tor a country town, because of the eountry 
trade. The Fort Worth dealers get along, but they 
wish they were seven instead of their real number. 
But instead of taking it out in wishing they have 
gotten busy in the rush for business until they all 
have Phidippides, the original Marathon artist, look 
ing like a country constable chasing a touring ear. 
None of the men I talked to have had anything mean 
to say about their competitors. Perhaps they were 
too courteous to say what they thought, but even that 
is an advance over what I sometimes find. 

Retailing lumber in a city of this size or bigger is 
as different from what the same business is in smaller 
places as a wake is different from a tea party. In 
the big place, I reckon most of the large bills are 
sold to contractors. Here a contractor has to be a 
pretty shrewd man in his own line, hence the selling 
points have to be price and prompt delivery. A dealer 
may know all the men in the city. I reekon that 
would be possible for a genius, and it might help him 
a little. Wide acquaintance is hardly ever a detri- 
ment. But it is not as valuable as it would be in 
the small town. In fact, the advertising stunts that 
work so well in the country are of less value in the 
city. That kind of advertising would serve to catch 
some of the small trade that does not come by the way 
of the contractor, but buying enough calendars ani 
space on theater curtains and distributing match boxes 
and such gear would cost a considerable sum in com- 
parison with what it would bring in. Perhaps such 
advertising pays in the city. But the city man can 
get along without it better than can the country man. 
Friendship and price both count in country and city; 
but friendship is the big winning card in the country, 
price in the city. A man in a big town may count 
you as one of his best friends, but if you can not make 
the price right he will buy where it is made right and 
not dream that such action possibly could put a strain 
on your relations. It is a matter of impersonal busi- 
ness. This is one of the reasons that city business is 
done on such close margins. It is also a reason why 
a man without the faculty for buying right has no 
place in the big town, In the country he might make 
it up in salesmanship. Almost anybody in the city ean 
make sales. By that I mean meeting the buyer and 
telling him the prices. They will do the selling. In 
the country the psychology of salesmanship is a for- 
tune-making virtue. In the big town buying and 
handling the credits are the big man’s burdens. 

Solving Overhead Expense Problems, 

Of course, operating expense has to be watched with 
the hawk’s eye in those places where things are done 
pretty closely. To let the profits run down the drain 
pipe, so to speak, is only too easy. The Barber Lum- 
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her & Mill Company, of Fort Worth, has the overhead 
expense of doing business trimmed down as far as it 
can be done safely. One oflice man and one book- 
keeper handle the office end of what is not a small 
business by any means. The office man, lL. P. Boat- 
wright, said he believed they had the company’s per- 
centage of overhead expense cut down as low or lower 
than any other yard in the city. But just here comes 
in an example of the evil of too many yards. Mr. 
Boatwright said that with the systematic way of 
handling things which he had worked out the yard 
could handle twice the business with the same office 
force and with no great addition to the yard force. 
Here is the answer to the argument some men advance 
that much competition always means low prices; it 
does not. There is always a certain amount of ex- 
pense that can not be reduced below a certain point. 
This is a tax against the business and has to be 
paid. If there is much competition less business 
will come to the yard, and the tax will have to be 
borne by this less amount. So of course the per 
centage is going to be higher. 

‘*We own a mill and a tract of timber,’’ Mr. Boat- 
wright said, ‘* but we are not cutting any this vear. 
We have been able to buy lumber cheaper than we 
could afford to make it. There is no wisdom in 
throwing good timber on to the market unless it has 
to be done, for there’s always going to be a demand 
for timber. Some of the big companies have to keep 
on cutting whether they want to or not. Men want 
them to lower their output, but how can they? Their 
timber is on oil lands and according to contract has 
to be cut off by a certain time. Other companies have 
to have an income to pay interest on their bonds, so 
the production keeps right on whether the price is 
high or low. We purpose to keep our trees until the 
price pays us well for cutting them.’’ 


Sentiment in Regard to the Missouri Ouster. 


Mr. Boatwright got to talking about the ouster 
cases and the things that Missouri seems to be getting 
ready to do to some of the lumbermen. In fact, a 
number of lumbermen down here have been talking 
about this curious decision. 

‘*Missouri is getting ready to be sorry if she kicks 
some of those boys out,’’ he remarked. ‘‘In the first 
place, it seems foolish to think that those men with 
their vast holdings and obligations and the number 
of men depending on them and their business would 
deliberately run the risk of getting tangled up in 
the law. Business men doing as much as they are 
know that they will be looked over pretty carefully 
and will be caught and made to suffer if they don't 
keep straight. They are no fools. Little men might 
think they could afford to take a chance on the prob- 
ability of being overlooked. If the big men broke 
any law it was because the law was so obscure that 
nobody knew what it meant. There’s been too mach 
politics mixed up in this monopoly business as it has 
heen fought out in Missouri. Mr. Hadley started it 
in this direction when he got rewarded so highly for 
his services. Maybe it isn’t so, but it looks as though 
some clever lawyers have been trying to do themselves 
good in the same way without caring what happened 
to business. It seems as though the whole business 
from the passing of the laws to administering them 
has not been on a disinterested basis. That’s just 
the way it seems to an outsider. The State is going 
to lose by such a policy. Kansas City is pretty nearly 
the product of lumber. St. Louis is another great 
lumber point. Both cities are going to suffer as much 
as the lumbermen do if these men are ousted. Mis- 
souri is getting a black eye, too. New concerns are 
going to take notice of this and be careful to incor 
porate somewhere else. The risk apparently is too 
great in Missouri.’’ 


Motive Power and Business Prospects. 


This is the first yard I’ve seen for some time that 
handles any considerable quantity of redwood shingles. 
This shows that about any kind of material can be 
handled if the start is made. Some cypress shingles 
are sold, also a number of red cedar. 

This yard has one unusual feature. When IT came 
along toward the oflice JT noticed a big sign on the 
gate—‘‘Cows for sale.”’ So when we were back look- 
ing at the big open sheds Mr. Boatwright showed me 
some yards in which were some Jersey cows and 
calves. This, as you may guess, is not in the center 
of the city. In the sheds was a span of voung mules. 

‘*Mules are the great delivery power,’’ Mr. Boat- 
wright said. ‘‘Probably one reason that trucks are 
a little slow about coming in is because the mule has 
such a strong hold down this way. This is a notable 
mule market. Dealers buy them up farther west and 
sell them in the cotton States. Trade in these ‘cotton 
mules’ is a considerable industry in the town. A good 
mule never quits pulling. Hitch him to about any 
load of lumber and he’ll either pull it out or keep 
trying until you make him quit. He takes less feed 
than a horse and is not so easily hurt or made sick. 
The mule is one of the things that truck makers will 
have to take account of when they try to market 
their machines down this way.’’ 

In Mr. Boatwright’s opinion this will be a good year 
for business. The unanimity of the Texans in the 
belief that things are going to improve is remarkable. 
I take this as a hopeful sign. It is easy to crab and 
air a grouch and rail upon the world. Most of us do 
that when there really isn’t much the matter. The 
lumber dealer will see things as black as the big spade 
just because the other dealer got a chickenhouse bill 
that he was figuring on. Optimism indicates two 
things: That the men are pretty good sized men, and 
that conditions: are really encouraging. Mr. Boat- 
wright does not look for any great amount of building 





until pretty well along in the season. Texans, accord 
ing to his statement, do not put up buildings on pros 
pects any more. This being an agricultural country 
the prosperity depends on a good crop. When that 
is assured the buildings will be assured. Bad crop, 
bad building year; good crop, good building year. 
While it is not possible to say just what the crop will 
be, everything else looks favorable. Hence we feel 
good. 


PECULIARITIES OF TEXAS RETAIL TRADE. 


A friend of mine studying for the ministry says 
that when he gets to be a genuine preacher he will not 
write his sermons in the parsonage or do any other 
professioual work there unless all the other places are 
shut. His idea is that a man ought not to take his 
work into his home. That sounds queer when applied 
to the ministry, but it isn’t any more odd than taking 
your home into your place of business. That is just 
what has happened in the yard belonging to the John 
EK. Quarles Lumber Company, of Fort Worth. Mr. 
Quarles has a real office building, built in such a man- 
ner that it not only seemed natural but even advisable 
to live in part of it. J wasn’t in the upper part that 
is used as a domicile, but those who have been say 
it is an elegant as well as a homelike place. Those 
two qualities do not always go together. Mr. Quarles 
is vice president of the Lumbermen’s Association of 
Texas and is widely known in the lumber world. But 
he was busy getting squared around above stairs, so 
I talked to Mr. Barrett, the secretary of the company. 

Not much country trade comes to this yard, and 
this is what is to be expected. Country trade goes 
to the country towns. But in this connection it is 
interesting to notice in going into Fort Worth on the 
railroad that the nearer one gets to the city the 
smaller are the country towns. They finally get to 
be little more than a place where the accommodation 
trains stop to let the people on and off when they 
go to the city to trade. It is so close that the majority 
of them would rather go there anyway, so the local 
trade is often handled in one general store, Nothing 
is bought except some little stuff that the farmers 
think doesn’t amount to much anyway and that they 
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One of the Things the Truck Makers Will Have to Take 
Account Of. 


have to have right away. But this does not apply to 
lumber, at least not so extensively as to other things. 
A granger and his wife can go to the city with a grip 
and a basket and bring all the dry goods they want, 
sometimes also some goods not so dry, in these carry- 
ing arrangements. But a man can’t put a barn bill 
in his hip pocket or have it checked to the home town 
as baggage. Your city dealer will ship out a bill once 
in a while, but a town generally has to be very small 
if it does not have a more or less complete stock of 
lumber. Mr. Barrett spoke of selling cypress for little 
jobs such as a watering trough and things of that 
kind. The small town dealers do not generally carry 
the cypress. Probably all the dealers carry and adver- 
tise it, but the sales are not heavy as compared with 
other woods. Yellow pine seems to have the field. 
This is not so far removed from the producing district, 
and for that matter vellow pine is a good kind of 
wood to tie to. The Quarles yard advertises poplar 
and white pine also, but the sales on these woods are 
comparatively small. 

One of the bad knots to untie just at this time is 
making collections. This company has a string of 
country yards, and Mr. Barrett told me that most of 
them had fully twice as much on the books at the 
beginning of the vear as they had at the beginning 
of 1913. So this thing which I called competition’s 
twin bogie holds in small towns as well as in big 
ones. Probably at least part of the reason for slow- 
ness of collections lies in the financial billiousness that 
affected the national digestion at the close of last 
year. With the corrective measures taken and already 
an improvement noted in the patient’s condition, 
future collections should be easier. 

‘“‘This is a great farming country,’’ Mr. Barrett 
said. ‘‘We are getting a number of eastern and north- 
ern farmers down here. Those men come from parts 
of the country where black soil costs $200, $300, almost 
any price an acre, and find land here that is just as 
good, exeept that there may possibly be a little more 
danger of drouth, for $50 or $60 an acre. It looks 


good to them.’’?’ I heard a man say that a large 
umount of fine farming land in Arkansas may be had 
at a very low price simply because so far it has been 
overlooked. There has always been a popular faney 
that the farming land in Arkansas is thin and hills 
and not worth much, and this unfounded prejudice 
has kept back the development of the State. If that 
is the case there ought to be several fortunes lying 
around for some unprejudiced person to pick up. 


A JOBBING SPECIALIST. 


The Jones-Hurt plant is a large one, but this is at 
least partly due to the fact that the company does 
considerable jobbing. A stock of about 3,000,000 feet 
is under the big sheds. The day I was there Mr. Ryan 
said he had shipped a jobbing order to San Angelo, 
which is a pretty long haul. Fort Worth is well 
located for a jobbing business. The same railroad 
facilities that serve to bring cattle into the town from 
all the surrounding country serve also to take other 
freight back. Fort Worth is a railroad town. Stand 
on the viaduct over the railroad vards and you think 
you are in Chicago. I don’t know the amount of 
freight handled here in the course of a year, but it 
must be a vast amount. This insures generally that 
the rates will be right, another thing necessary in the 
makeup of a jobbing town. This out-of-town trade 
consists of white pine, cypress and oak flooring for 
the most part. The demand for these items is not 
great enough for every yard owner to carry them in 
stock, hence the jobbing demand. 

‘‘We have not as yet put in trucks,’’ Mr. Ryan 
said, ‘‘but in one respect at least the city is pretty 
well fixed for truck deliveries. Fort Worth is said 
to have the largest percentage of paved streets of 
any city in Texas. We are getting large amounts of 
good country roads built, and that ought to have some 
effect on the local jobbing. If we could reach some of 
the small towns that are close enough for us to make 
the round trip in a day with a truck we ought to be 
able to enlarge our business notably.”’ 

Another advantagg in living in a railroad center 
besides the obvious one of having good shipping ar 
rangements is the regular payroll distributed at a 
division point. The shops employ a large foree, and 
engineers and conductors make it their home. There 
high-salaried men make good citizens, build good 
homes, and spend much money in doing it. It may be 
possible to think of certain objections to a railroad 
town, but in connection with these are attendant cir 
cumstances that may modify the verdict. 


HAULING AND TRANSPORTATION ADVAN- 
TAGES. 


The Kelsay-Hawes Lumber Company will be the 
first in all probability to put in a truck. Mr. Kelsay 
said he had just about made up his mind to take that 
step. 

‘*We have hauls of six miles or more as it is now,’’ 
he said. ‘‘This makes it impossible for a team to 
go on more than two trips a day. It is this kind of 
hauls that make a truck necessary. We don’t expect 
to be able to do all our delivering with machinery. 
But probably we will put in a couple of trucks and 
still keep a string of teams.’’ 

The Kelsay-Hawes yard is surrounded by railroad 
tracks; it is right down in the very thick of them. 
Mr. Kelsay said he liked the place very much, both 
because it is never any trouble to get switching done 
and because the yard is in almost the exact center of 
the city. The business center lies farther north, and 
the yards used to be located farther in that direction. 
But the land became too valuable to pile lumber on. 
Lumber seems to be getting so it is worth its weight 
in Government bonds, but it is not yet of such value 
but that a fairly good sized stock takes a large amount 
of groun- to lie on. A bank can use valuable ground 
to store its money on and then pile eleven or nineteen 
stories of office rooms atop. The land where the Kel- 
say-Hawes yard used to be got to be worth $60,000 to 
$70,000, and of course brought in no returns except 
the profits on the business. When sales must be 
microscopically close at best the pa¥ment of interest 
on any such investment as that is a heavy burden. 
The company let it go, and the new location is giving 
even better satisfaction than the old, expensive one 
did. 

Shed and Selling Lore. 


Mr. Kelsay remarked that no dealer in this climate 
could afford to be without sheds. It is unpleasant 
enough to dig lumber out of a snow drift, but it is 
doubtful if as much actual loss results from snow as 
from the tropical heat of the sun in summer time here 
in Texas. 

‘We can build sheds that do all right pretty 
cheaply,’’ Mr. Kelsay said. ‘‘It is possible that these 
sheds of ours might not be worth much in those parts 
of the country you have mentioned as not having any 
sheds at all. We can get some very cheap lumber 
here that does for the purpose all right, so that our 
sheds don’t cost us more than $1 to $1.50 a running 
foot.’’ 

Mr. Kelsay laid considerable stress on the difference 
between deing business in Fort Worth and in a smaller 
town. He said it was possible to make up some losses 
by careful and heavy buying, but that this would 
not take the place of knowing how to do business in 
other ways. 

“A man could come in here and lose a million if he 
didn’t know what to buy, how to set prices, and how 
to collect. Business sense and knowledge of human 


nature help along, but they have to be pieced out with 
some pretty accurate knowledge of handling lumber in 
this particular place. 
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MASSACHUSETTS RETAILERS IN CONVENTION. 


Over Three Hundred Dealers in Attendance—Tried Officers Honored by Re-election — Routine Business Disposed 
of Handily—Light Entertainment and Serious Matters Considered at an Enjoyable Banquet. 


Boston, Mass., Feb. 24.—More than 300 retail lum- 
bermen from all over the State gathered Saturday after- 
noon, February 21, in the American House at the thir 
teenth annual meeting and banquet of the Massachusetts 
Retail Lumber Dealers’ Association. Some matters of 
vital interest to the lumber industry of New England 
were discussed. The distinguished guests of the asso- 
ciation included Hon. William 8. McNary, a Boston port 
director and chairman of the State Harbor and Land 
Commission; President Nelson H. Walcott, of the Na- 
tional Wholesale Lumber Dealers’ Association; Rev. 
Willard Scott, of Brookline, and Secretary K. C. Evarts, 
of the Retail Lumber Dealers’ Association of the State 
of New York. 

L. Arthur Williston, of Holyoke, president of the 
Massachusetts Retail Lumber Dealers’ Association, called 
the first session to order at 10 o’clock in the morning. 
Reports of officers and committees were heard and the 
official business of the organization was transacted. When 
this discussion was finished the annual election of officers 
was in order. 

This resulted in the unanimous reélection of L. Arthur 
Williston as president and W. H. Sawyer, of Worcester, 
as vice president. Ernest N. Bagg, of Springfield, was 
given his seventh term as secretary of the organization, 
and William A. Fuller, of Clinton, was chosen to succeed 
Charles K. Ferry, of Pittsfield, as treasurer. Directors 
of the association were elected as follows: 

For three years—Lyndon H. Chase, Springfield; William A. 
saldwin, Pittsficld: H. T. Fales, Framingham. 


For two yvears—F. K. Pliny W. Wood. 
Worcester: 


; Southworth, Ware; 
William G. Gains. Greenfield. 
For one year iv 


) Charles K rerry 
Wood. New Bedford. 


Pittsfield; Edmund 








Charles P. Chase, the genial and popular member from 
Springfield, was selected to represent the association as 
a delegate to the National convention. 


L. A. WILLISTON, HOLYOKE ; 


teélected President. 


THE BANQUET. 


Preceding the banquet at 2 o’clock in the afternoon 
was a reception in the spacious corridors of the hotel, 
when many old friendships were renewed and new ones 
begun. When the doors of the Mahogany Room were 
thrown open about every one was in the mood to enjoy 
the repast spread within. 

The very attractive 
favorable comment. 


souvenir aroused much 
They were bound in a paper imita 
tion of quartered oak with a mission finish and contained 
a number of things both amusing and instructive, besides 
the list of good things to eat. Perhaps the biggest hit 
was made by the alleged quotations from a romantic 
volume by a well-known Worcester lumber merchant, 
interspersed with the bill-of-fare. 

All credit for the very successful meeting was accorded 
the banquet and reception committee, consisting of Lyn 
don H. Chase, of C. P. Chase & Co. (Inc.), chairman; 
Charles 8S. Potter, of the Hampden Lumber Company, 
treasurer; Ralph B. Stone, E. E. Stone Lumber Com 
pany; William H. Sawyer, W. H. Sawyer Lumber Com 
pany; H. W. Sears, jr.. J. K. & B. Sears Company; 
J. L. Barney, Pope Lumber Company; Charles K. Ferry, 
C. S. Ferry & Son, and Ernest N. Bagg. 

President Williston, acting as toastmaster, presented 
as the first speaker Port Director MeNary, who warned 
the lumbermen that when the Panama Canal opens 
in midsummer it will have a tremendous effect upon 
the timber business of the East. He declared the inva- 
sion of New England by Pacific coast lumber, via the 
canal, will make the conserving of eastern timber re- 
sources a matter of self protection. He appealed to the 
lumbermen to get ready for this ‘‘ western invasion’? by 
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cooperating with those interested in forest conservation. 
Mr. MeNary gave a very interesting description of the 
methods employed in Germany in forest preservation and 
predicted that these same methods will soon be adopted 
hy all the big timber operators of this country. 

President Nelson H. Waleott, of the National Whole- 
sale Lumber Dealers’ Association, the next speaker, 
stirred the Massachusetts retailers by the charge that 
the manufacturers of the country are conspiring with the 
retailers to squeeze the wholesalers out of business. He 
urged the retailer to support the wholesaler and ex 
plained in detail why one was necessary to the other. 
President Waleott asserted that whereas the manu 
facturers draw a sight draft on a wholesaler for a 
lumber shipment they gladly allow the retailer sixty 
days’ credit and are doing everything at present to at- 
tract his patronage. 

The Rev. Willard Seott, D. D., who is a de luxe edition 
of erudition, good humor and practical philosophy, was 
the final speaker on the program. Dr. Scott is so popular 
with the lumbermen of this State that his was the only 
photograph they reproduced on their menu card, and 
some lumber-dealing Homer wrote a versified tribute to 
him, which was reproduced verbatim, as follows: 


HERE’S A HEALTH tO HIM! 


Sir Walter's all right—as men do gi 
With his Kenilworth and Ivanhoe ; 
And Gen’ral Winfield wasn’t so slow 
When he fit so hard in Mexico; 
Bat to beat our Good Friend, WILLARD SCOTT, 

They sure have got to go a lot! 
More’n most men know, he’s done forgot! 
We say it from the heart--Great Scott! 


President Williston also was honored with a song in 
which his name occurred. His fellow members sang it 
with a vim that must have made him thrill. Here is the 
way it went: 


In your eyes the light of love is softly beaming, 

My dearie so sweet and cheery ; 

In your hair a ray of gold was gleaming 

Like moonbeams that shine; 

Williston, we still love you for the sake of Auld Lang Syne, 
\nd I call you when | go to sleep a-dreaming, : 
That old girl of mine, 


Those attending the banquet numbered over 250. 
NOTES OF AN ENJOYABLE MEETING. 


Boston, Mass., Feb. 21.—The energetic committee 
on arrangements for the annual meeting of the Massa- 
chusetts Retail Lumber Dealers’ Association, headed by 
Lyndon H. Chase, the newly elected 3-year director, 
with that enthusiastic young lumberman, J. L. Barney, 
as chief lieutenant, were largely responsible for the 
unqualified success of this lucky ‘‘thirteenth.’’ 

Charles K. Ferry, for two years the efficient and loyal 
treasurer of the association, resigned in favor of his 
fellow-officer, William A. Fuller, of Clinton, because his 
business left him no time for outside work. Mr. Ferry 
is the active member of C. 8S. Ferry & Son, of Pittsfield, 
and one of the most popular of eastern retailers. He is 
an ideal official and has made hosts of friends, not only 
for himself, but for the association, in his official 
capacity. 

The new treasurer, William A. Fuller, is a prominent’ 
lumber dealer in the section north of Worcester and 
takes a leading part in the affairs of his town and 
county. He is a great booster in behalf of association 
activities and firmly believes in the efficacy of frequent 
‘‘get togethers’’ as an incentive and inspiration to the 
trade. 

There was general regret that sudden illness pre- 
vented the annual appearance of two of the staunchest 
association boosters, former president Henry W. Sears, 
of Middleboro, and the veteran lumberman whom every- 
body loves, E, E. Stone, of Spencer. Telegrams of 
regret, sympathy and good wishes were sent them from 
the banquet hall by Secretary Bagg. 

The Fletcher Lumber Company, of Springfield, is one 
of the newest members of the Massachusetts associa- 
tion, and William A. Fletcher was at the banquet with 
his appetite for cassolette, lobster and creamed aspar 
ague tips in good working order. 

The genial banquet treasurer, Charles S. Potter, of the 
Hampden Lumber Company, former alderman and _ all 
around athlete, gave a good account of himself in 
getting more of the members and their friends ac 
quainted than ever before. 





NEW YORK LUMBER TRADE BANQUET. 


New York, Feb. 25.—The annual banquet of the 
New York Lumber Trade Association was held at the 
New Biltmore, this city, last Thursday and was a very 
successful affair, over 200 lumbermen being present. 
This is the first banquet the association has held in two 
years and the first formal lumber function to be given 
in the New Biltmore which is the last word in hotels 
in New York City. Preceding the dinner a half hour’s 
reception was tendered by the association and members 
of the retail associations and other wholesale friends 
and out of town delegates from other exchanges and 
associations had an opportunity of renewing acquaint- 
ances. The menu was very elaborate and well served. 
Russell J. Perrine, president of the association, presided 
and the head table included a number of prominent 
lumber guests. There was no speaking, the entertain- 
ment being in the hands of a committee consisting of 
C. E. Kennedy, B. L. Tim and J. D. Crary. Mr. Crary 
states, however, that for the first time in the history 
of the. New York Lumber Trade Association he had 
absolutely nothing whatever to do with the banquet 
or entertainment arrangements and that the credit is 
due entirely to Messrs. Kennedy and Tim who worked 
hard to make the entertainment a success. It was very 
novel, well applauded and provided a couple of hours 
of unusually good enjoyment. 








COMING CONVENTIONS 


March 3—Northern Forest Protective Association, Marquette, 
Mich. Annual meeting. 

_ March 4, 5—National Wholesale Lumber Dealers’ Associa- 
tion, Iroquois Hotel, Buffalo, N. Y. Annual meeting. 

March 5—Northwestern Iowa Retail Lumbermen’s Associa- 
tion, Martin Hotel, Sioux City, Iowa. Annual meeting. 

March 10, 11—National Coopers’ Association, Jefferson Hotel, 
St. Louis, Mo. Annual meeting. 

March 26, 27—North Carolina Pine Association, Norfolk, 
Va. Annual meeting. 

April 7-9—Lumbermen’s Association of Texas, San Antonio, 
Tex. Annual meeting. 

April 8, 9—North Carolina Forestry Association, Asheville, 
N. C. Annual meeting. 

April 30—Northern Hemlock & Hardwood Manufacturers 
Association, Chicago, Ill, Quarterly meeting. 

April 30-May 9—Forest Products Exposition, Coliseum, Chi- 
cago, Ill, 

May 5, 6—National Lumber Manufacturers’ Association, Chi- 
cago, Ill. Annual meeting. 

May 15—American Forestry Association, Cornell University 
Ithaca, N. Y. Spring meeting of board of directors. 

May 21-30—Forest Products Exposition, Grand Central Pal- 
ace, New York City. 

May 30—Lumbermen’s Club of Houston, Houston, Tex. An- 
nual meeting. 

June 15-17—American Supply & Machinery Manufacturers’ 
Association, Greenbrier Hotel, White Sulphur Springs, W. Va. 
Annual meeting. 

June 18, 19—National Hardwood Lumber Associdtion, Buf- 
falo, N. Y. Annual meeting. 

July 9, 10—American Forestry Association, Chautauqua 
N. Y. Midsummer meeting. 

July 21, 1915—American Forestry Association, 
Pacific International Exposition, San Francisco, Cal. 











Panama 





SAGINAW VALLEY ANNUAL. 

Bay City, Micu., Feb. 23.—The twenty-second annual 
meeting and banquet of the Saginaw Valley Lumber 
Dealers’ Association will be held in this city Saturday, 
Feb. 28, at 6:30 p. m. 





NATIONAL HARDWOOD LUMBER ASSOCIATION. 

Preparaticns are going forward for the seventeenth 
annual meeting of the Nationai Hardwood Lumber As- 
sociation, which will meet in Buffalo, N. Y., Thursday 
and Friday, June 18 and 19. The railroads are en- 
gaged in an active campaign for the passenger busi- 
ness in connection with this meeting. The New York 
Central has announced a special train from Chicago, 
leaving on the afternoon of June 17, via the Michigan 
Central. An unusually large number of Michigan mem- 
bers of the association have signified their intention 
of attending this meeting in Buffalo and arrangements, 
it is expected, will be made for the Chicago special 
to take on extra cars at Detroit for the benefit of the 
Michigan contingent. 





NORTHWESTERN IOWA ANNUAL. 

J. H. Knox, of Primghar, Iowa, secretary of the 
Northwestern Iowa Retail Lumbermen’s Association, 
announces that the program in preparation for the an- 
nual convention of the association to be held at Sioux 
City, Thursday, March 5, at the Martin Hotel, will be 
as interesting as any that have ever been arranged for 
an annual meeting of the organization. The sessions of 
the convention will be held in the banquet hall of the 
Martin Hotel, the morning session beginning promptly 
at 10:30 o’clock and the afternoon session at 2 o’clock. 

In the evening at the Martin Hotel, a banquet will 
be given to the members and visiting lumbermen and 
following the banquet there will be a theater party at 
the Orpheum Theater. Indications are that the attend- 
ance will be large and officials believe that the annual 
will be the best in the history of the organization. This 
association is notable for the many young lumbermen, 
wide awake and progressive, that it has in its member- 
ship. Typical of the progressiveness of the younger ele- 
ment is Secretary Knox, whose live and up-to-date 
methods have greatly strengthened the work of the 
association. 


WHOLESALERS’ ENTERTAINMENT. 

Burra.o, N. Y., Feb. 25.—The local lumbermen who 
have had charge of the arrangements for the conven- 
tion of the National Wholesale Lumber Dealers’ Asso- 
ciation at the Hotel Iroquois next week have been busy 
during the last few weeks, and it is now stated that 
preparations are about completed for a very successful 
convention. 

For the first evening two entertainments have been 
arranged. One will be for the ladies and the other 
a smoker, both to be held at the hotel. The chairman 
of these two affairs is C. Walter Betts, who states that 
an entertaining program has been provided which will 
make each event well worth attending. The subcom- 
mittee to look after the reception to the ladies is com- 
posed of R. T. Jones, of North Tonawanda, M. 8. Burns 
and H. I. George. For the smoker the subcommittee in 
charge is made up of O. E. Yeager, A. W. Kreinheder, 
I. N. Stewart and J. L. Crane, of North Tonawanda. 

The committee in charge of securing a speaker and 
toastmaster for the banquet, which will be held on the 
evening of the second day, is composed of M. E. Preisch, 
chairman; M. M. Wall and O. E. Yeager. One of the 
chief speakers on this occasion will be Congressman 
Thomas Upton Sisson, of Mississippi, who was secured 
after a visit to Washington by O. E. Yeager. Mr. 
Sisson is a speaker of national reputation. Other 
speakers will be Rudolph Lemieux, ex-postmaster gen- 
eral of Canada under the Laurier administration, and 
Field Secretary Trefz, of the National Chambers of 
Commerce. A prominent lumberman of this section 
will be selected as toastmaster. 





The local committee to look after finances in con- 
nection with the convention is composed of the follow 
ing: A. W. Kreinheder, chairman; F. M. Sullivan, 
Anthony Miller and M. M. Wall. This committee has 
also been actively engaged during the last two weeks. 





TO MOVE ASSOCIATION HEADQUARTERS. 

SEATTLE, WASH., Feb. 21.—The regular monthly meet- 
ing of the West Coast Lumber Manufacturers’ Asso- 
ciation will be held in the assembly room in the Henry 
Building, Seattle, Thursday, February 26, at 1:30 p. m. 
At a meeting of the board of trustees February 10, at 
Centralia, W. B. Mackay, of Portland, was reélected 
president of the association; J. H. Bloedel was elected 
vice president and C. 8. Gilchrist treasurer. The board 
voted to recommend to the monthly meeting that the 
by-laws be changed so as to provide for the location 
of the general offices to the city in which the president 
resides. 

This change is recommended so that the offices now in 
Tacoma may be moved to Portland the present year, that 
President Mackay may keep in closer touch with the 
affairs of the organization. They were located in Ta- 
coma when E. G. Griggs, of Tacoma, was president 
that he might be in touch with the work at that time. 
Another proposition that will come up at next week’s 
meeting upon recommendation of the trustees is that 
general meetings be held quarterly instead of monthly, 
that the trustees meet every month, and that any mem- 
ber may attend the trustees’ meeting if he desires. 





NORTH CAROLINA PINE MONTHLY. 

NORFOLK, VA., Feb. 23.—The regular monthly meet 
ing of the North Carolina Pine Association, held Febru- 
ary 19 in the main parlor of the Monticello Hotel, this 
city, was not very largely attended. While there was 
plenty of optimism in evidence, yet on the other hand 
those present seemed to make it a point to say just 
as little as possible other than expressing their hopes 
in the future. At 11:30 a. m., President Horton Corwin, 
jr., called the meeting to order and it was decided to 
dispense with the reading of the minutes of the last 
meeting. 

Some correspondence was then read by Secretary 
Roper received from Richmond manufacturers covering 
an employer’s liability or workmen’s compensation law 
now before the Virginia legislature, which would work 
untold hardships on the manufacturers of the State. 
Hearing on this bill was to be held on the night of 
February 19 and the Richmond people requested that 
a delegation from the pine association be present. Dis 
cussion of this important measure brought forth the fact 
that personal interviews would do more than all the 
letters and telegrams possible and a motion was made 
and earried that a committee be appointed, without re- 
striction as to numbers, to go to Richmond on the after- 
noon train to appear before the committee hearing the 
bill and endeavor to have passage delayed until the 
manufacturers could put forth their side of the case and 
a fair and equitable measure both to employer and 
employee could be drafted. President Corwin appointed 
the following committee to go to Richmond: J. T. 
Deal, chairman, Norfolk; J. R. Paschal], Richmond; 
P. D. Camp, Franklin; Ira Johnson, Edward Rogers, 
C. I. Millard, John M. Gibbs, all of Norfolk. 

Secretary Roper then read some correspondence re- 
garding the advisability of installing a traffic depart- 
ment in the association in connection with other work. 
It was finally decided that the president appoint a 
committee of three to investigate the matter and report 
at the next meeting. 

As the delegate from the North Carolina Pine As- 
sociation, President Corwin gave a brief report of what 
transpired at the recent meeting of the Chamber of 
Commerce of U. S. A. in Washington. Mr. Corwin 
stated that the majority of the program was given over 
to trust legislation and that he was sorry that all the 
members could not have been present. 

The question of inspection on crooked lumber was 
brought up and discussed at some length. It was 
finally decided to refer the matter to the inspection 
committee for investigation. 

President Corwin announced next that he, with the 
aid of the secretary, hoped to make the annual meeting 
a banner one in the history of the association. He asked 
that every member attend as he was endeavoring to 
secure some good speakers for the banquet and Mr. 
Roper was endeavoring to do the same thing for the 
business meeting. The annual will be a two-day event, 
the first day a business session with a banquet at night, 
and the second day one of pleasure and sight-seeing. 
The dates fixed for holding the meeting are Thursday 
and Friday, March 26 and 27. 

No further business having been brought up for 
action, the meeting adjourned at 1 p.m. Luncheon was 
then served in the ‘private dining room of the hotel to 
the members and their guests. 
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WEST VIRGINIA CONCATENATION. 

ELKINS, W. VA., Feb. 24.—Six kittens were trans 
formed into full-fledged tommies at a concatenation of 
the Conecatenated Order of Hoo-Hoo held at Marlinton 
last week. The candidates were Massie Gatewood, J. W. 
Yeager, B. E. Smith and C. W. Moore, of Marlinton; 
W. B. Hopkins, of Watoga; W. V. Dunnington, of 
Onoto. 

The starved kittens and the full-grown felines to the 
number of 38 did ample justice to a banquet served 
after the initiation. Responses to toasts were made by 
G. W. Wilson, of Wildell, Dr. Wilson, of Marlinton, 
E. B. Smith and Rev. Rachal, of Marlinton; W. B. Hop- 
kins, of Watoga, and G. L. Hyde, of the same place, 
and by W. H. Mason, of Elkins. 
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SOUTHERN RETAIL LUMBERMEN IN ANNUAL MEETING. 


Members From Three States in Enthusiastic Convention—Addresses on Topics of Present Day Interest, Including 
Cost of Doing Business and Lien and Income Tax Laws—Banquet and Concatenation. 


JACKSON, TENN., Feb. 24.—One of the most Interest 
ing *‘round table’’ discussions of the cost of doing 
business and the lien law that have characterized a 
retail association meeting anywhere in the country this 
season was the chief feature of the first session of the 
fourth annual convention of the Southern Retail Lum- 
ber Dealers’ Association at the Knights of Pythias 
hall in Jackson today. There was about the usual 
attendance, but in enthusiasm the meeting quite 
eclipsed any meeting of the organization in the past. 
President G. T. Ransom, ot Jackson, presided. The 
invocation was by Rey. R. A. Clark, of Jackson. J. D. 
Johnson, of Jackson, delivered an eloquent address of 
welcome. The first official address of the morning was 
that of the president, G. T. Ransom. He said: 


President’s Address. 


The Southern Retail Lumber Dealers’ Association has 
had a short but honorable career, a slow but continuous 
vrowth in membership, now numbering about 40, distributed 
umong three States, but mostly in ‘Tennessee. We should 
have many more must have if we ever attain the suecess 
of a well organized association. 

The object of the association is to pretect its members 
against unbusinesslike methods in the wholesale and retail 
lumber trade, diffusing accurate information among its mem 
bers, to settle differences, and to promote a larger and friend 
lier intercourse between the wholesaler and retailer and gen 
‘ral discussions of practical, every-day problems that arise 
in their business. 

The last year has been an uneventful one in most of the 
departments of the association work, but I believe our organ 
ization was never in better shape to produce good results 
for its members than at this time. The good judgment and 
efforts of our efficient secretary have brought the organiza 
tion to a high degree of efficiency, which has been reflected 
by the harmonious relation which exists between this asso- 
ciation and ali branches of the lumber trade. Our relation 
to the manufacturing and wholesale trade was never more 
cordial, and much good has been accomplished by bringing 
the wholesaler and retailer together in our annual meetings 

One of the greatest needs of the association today is a 
larger membership. It seems to me it should not be neces 
sary ac any time to show any retailer the necessity of join 
ing our association. I couid give many specific reasons why 
it would be to the interest of retailers of this territory to 
become members of the association. If all the retailers in 
West Tennessee, North Mississippi and West Kentucky should 
join us we would have one of the greatest organizations 
known for the good of the trade. It is the pull-together 
spirit that will accomplish results ‘United we stand, di 
vided we fall’ is a truism as old as time, the real meaning 
of which is more fully realized as the days yo by. “In 
union there is strength” is an acknowledged fact not to be 
controverted or disputed, and therein lies the hidden power 
of organization. As for examplk Could you imagine the 
retailers zoing before a legislative body single-handed asking 
for legislation vital to them’ Each retailer would have an 
idea of his own as to the kind of a bill to be presented 
and- there would likely be as many bills as there were re 
tuilers. There must be a unity of purpose before beneficial 
results can be obtained, and this can only be accomplished 
through an organization of those directly interested. 

If our association stands for those things which tend to 
upbuild and develop. then it can not be broken down. It 
is the duty of every retailer to become «2 member and co 
jperate to the fullest extent of his ability in bringing the 
retailers together and see that the association is strength 
ened and its effectiveness made complete. Our association 
covers an important territory, a territory that should be 
covered, aad we think. and insist. that there is not a re 
tailer who does not ‘d it as an educator and a protector. 

I feel that it is a great honor and pleasure to have served 
as the executive head of this association for the last twelve 
months. I feel that the efforts of the association have been 
to make the trade | 





















better and more harmonious. I believe 
that every member appreciates the truth of this statement 
but there are many outsiders who have received the indirect 
benefits of this association and do not help to share its 
burdens, and I appeal to every member to use his best 
efforts to bring these outsiders into our organization. Is it 
not worth the effort, considering the future possibilities of 
our association ? 
Secretary’s Report. 

Secretary V. R. Smith of Memphis reported for the 
vear as follows: 

Since our last gathering in this place, a year ago, the 
lumbermen have passed through a strenuous year. Prradk 
has been demoralized, the money market has been tight 
and competition strong. but the lumbermen in our territory 
have weathered the storm with very few exceptions. 

As is always the case when prices are off and business 
is dull association work is done at a discount. When each 
dealer is searching for trade, both wholesaler and retailer, 
he does not take kindly to any suggestion that would keep 
him off the other fellow’s toes, even if the other fellow 
is the association itself and the suggestion that he pay his 
yearly dues. 

Your secretary has no complaint to register. We have 
gone through tue year nicely. More members have paid 
dues for the year and more new members, or old ones made 
new by their return to the fold. have come in than in any 
previous year. This is most encouraging and I express with 
confidence the opinion that our association will soon br 
stronger than it ever was. 

Your secretary has won no great victories that he can 
recount today such as would thrill your hearts and so en 
thuse you as to cause you to commit an assault and battery 
in order to reach him that you might sign an application 
for membership, or pay your dues for the last or ensuing 
yeer, but the association has watched your interests and 
on two hours’ notice your secretary went to Nashville on 
March 26 in the interest of the “lien law” that has caused 
us some worry for four years. The amendment, similar to 
the one previously offereé, was not passed, but it is just 
to you that I say that the present law, in my opinion, will 
at some time in the near future be so amended as to make 
it necessary for Tennessee dealers to notify the owner when 
they want the protection afforded under the law. It is a 
most difficult thing to make an owner see that he. the 
maker of the contractor, should stand sponsor for that con- 
tractor rather than the innocent material man. That when 
the owner has placed in the contractor’s hand, by giving him 
his contract, the purchasing power he is the one who, rightly. 
should take the risk, if risk there be. Some material men 
realize that this change is coming, and even now, under 
our present law, are giving notice to owners where they 
sell a contractor. I commend this course for the considera- 
tion of the members of this association. 

Your secretary has had but one complaint during the last 
vear and believes there will be no cause for further com 
plaint along the same line. 

Again I would impress upon all retail lumber dealers 
that it is our purpose to safeguard their every Interest by 
striving to be “safe and sane” in handling association busi- 














ness. During the last year the association put in circulation 
more high-class literature than ever before in its effort to 
lin the confidence of the skeptical. The result of this 
and other efforts will be seen during and after our present 
meeting. 

A financial report, which would not be of interest to you, 
will be presented to the auditing committee when appointed. 





President Ransom appointed the following commit- 
tees for the convention: 
_ Nominations W. TT. Ingram, Trenton, Tenn.:; M. M. 
Eledge, Corinth, Miss.; W. K. Hall, Fulton, Ky. 
Resolutions— A. Ll. Banning, Memphis, Tenn.; Mallory 
Davis, Memphis, Tenn. ; T. R. Reynolds, Union City, Tenn. 


Audit—oO. R. Beard, Sharon, Tenn.; B. F. Jarrell, Hum 
boldt, Tenn. 


Enthusiasm and Individuality. 

P. F. Cook, of St. Louis, Mo., made a splendid impres 
sion on the convention with an eloquent address on 
‘*Enthusiasm and Individuality.’’ The title not only 
described the subject of the address but also its qual 
ity, Mr. Cook’s thought being new and expressed with 
enthusiasm. He believed individuality necessary in 
any business and enthusiasm necessary in every walk 
of life, high or low, great or small. But the mainspring 
ot all human action is character, and the man with 
character, be he rich or poor, who leads an upright 
life, is of greatest value to the community. He said: 

Character is a facet, and that is much in a world of 
pretense and concession Character, not accomplishments, 
but character personally controlling these does the work. 
Manners carry the world for the moment, but character, 
xentlemen, carries the world for all times. First find the 
man in yourself if you would inspire manliness in others. 
Like begets like the world over. Every man should stand 
for a force which is perfectly irresistible. How can any 
min be weak who dares to be at all? Even the tenderest 
plants force their way up through the hardest earth and 
the crevices of the rocks, but the right sort of a man no 
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Inaterial power can resist. What a wedge—a beetle--what 
a catapult is an earnest man, 

Now, my friends, in recounting the essentials of an active 
and purposeful life, I can not—L must not—underestimate 
the value of enthusiasm in any man’s life, be he old or 
young, 

Success is often less due to ability than it is to enthusi 
asm, to be thoroughly in earnest. The world makes way foi 
the man who believes in his mission. No matter what 
objections may be raised, no matter how dark the outlook, 
he believes in his power to transform into a reality the 
vision which he alone has seen. It has been well said 
that all the libertics, reforms and political achievements of 
society have been gained by nations thrilling and throb 
bing to one great enthusiasm. Enthusiasm will steady the 
heart and strengthen the will: it will give force to the 
thought and nerve to the hand, until what was only a 
possibility becomes a reality. No barrier however for 
midable, no obstacle, however insurmountable it} may seem 
to the timid or the faint-hearted, can bar the way to any 
youth possessed with enthusiasm for a high ideal. Never 
before in the world’s history has the youth fired by en 
thusiasm had such an opportunity as he has today. It is 
the age of young men and young women. The world looks 
to them to be interpreters of new forms of truth and beauty. 
Secrets, jealously guarded by nature, are waiting to re 
veal themselves to the enthusiast who is ready to devote his 
life to the work inventions, foreshadowed today. are wait 
ing for the passionate patience of enthusiasm to develop 
them. Every occupation, every profession, every business. 
is clamoring for enthusiastic workers, for people who are 
in earnes*, for people who are alive to the present and its 
opportunities. 

Enthusiasm is the compelling power that overcomes all 
obstacles. Indifference never leads armies that conquer, 
never models statutes that live, nor breathes sublime music. 
nor rears impressive architecture, nor moves the world with 
heroic philanthropies. Enthusiasm it was that wrought the 
statue of Menon, and hung the brazen gates of Thebes, it 
fixed the mariner’s trembling needle upon its axis and first 
heaved the tremendous bar of the printing press. It opened 
the tubes of Galileo until world after world swept before 
nis vision; and it reefed the topsail that ruffled over 
Christopher Columbus in the morning breezes of the Baha 
mas. It |! held the sword with which freedom has fought 
her battles, and poised the ax of the dauntless woodsman 
as he blazed the pathway of civilization. It turned the 
mystic leaves upon which Milton and Shakespeare inscribed 
their burning thonghts. and sustained and soothed the 
heroic soul of Vincent de Paul in his declining days. 

Enthusiasm is the inspiration of everything great. With 
out it no man is to be feared, and with it no man is to be 
despised. It is the most potent factor in the accomplishment 
of all that is of value. It is a spiritual power. It has 











its birth among the higher potencies. It is in its very 
nature uplifting, and I would suggest it as a watchword to 
the members of the Southern Retail Lumber Dealers’ As- 
sociation. 

The Cost of Doing Business. 

From Mr. Cook’s idealistic address the convention 
passed to the ‘*Cost of Doing Business,’’ the subject 
being presented by T. B. Reynolds, of Union City, 
Tenn., and Mallory Davis, of Memphis, Tenn. Mr. 
ee : ; ‘ : 

Reynolds said that the cost of doing business must 
include all items. The item of ‘*bad accounts’? Mr. 
Reynolds cleverly described as follows: 

When a man goes into the retail lumber business in a 
town he is unacquainted with the people. In consequence 
he will spread on his books some aceounts that ought not 
to be there, ‘That I deem his initiation fee. As he goes 
wiong from your te year he will accumulate some other such 
accounts— net so many perhaps, but some. That L call his 
“dues.” 

Mr. Reynolds said he had one of the best competitors 
on earth, and he wouldn't swap competitors with any- 
body. He had asked his competitor what it cost him to 
run his vard and they had agreed that the cost of 
doing business was 15 to 16% percent on the gross 
business. This included interest on the investment 
and operating charges, but did not include bad ae- 
counts. 

Mallory Davis, of Memphis, Tenn., read a carefully 
prepared statement on the same subject. His address 
was as follows: 

This subject in which we are so vitaliy interested has 
been discussed so frequently, ardently, akwardly, intelli 
sxently, ignorant!y and violently that [I fear my personal 
experience or observation will add but little to your present 
knowledge. 

In this d: of systems, efficiency, card indexes ete., the 
average ret: lumber merehant’s faith in the old fallacy 
that it costs 15 percent or 20 percent or 25 percent of his 
eross sales to operate his business has been rudely shaken. 
In almost every village, town or city he has conditions 
that increase cr decrease his cost tor operating which 
probably do not apply elsewhere, and in my opinion, it is 
impossible for him to use any given percentage of his in 
voice cost at all times to represent his actual selling ex- 
pense. To illustrate: Take the staple item of No. 2 sheath 
mg; When this item costs you $18 a thousand and you are 
figuring 20 percent of invoice cost to cover your expense, 
you are adding $5.60 a thousand to arrive at your actual 
cost delivered on the job. Now when the market declines 
to S14 a thousand your 20 percent added is only $2.80 a 
thousand against $5.60 when the market is $18, and in 
reality it costs vou exactly the same to handle 1,000 feet 
of sheathing, whether your invoice cost be $12 or $20, 

In the city Where we at all times have outside or transi 
ent available teams it is an eusy matter to arrive at the 
vetual cost a thousand feet for hauling lumber into and 
out of your yard, and even though you use your own 
teams it is an easy matter to know your exact cost so far 
as hauling from the car to the yard and to the job. An 
accurate record of this item of cost in Memphis, applying 
to dimension, bourds, finish, flooring ete., is as follows: 


ly 
ul 








Stacking on yard or bulking in shed, per thousand. ...8 50 
Average delivery in city, per thousand............. 1.00 
Depreciations culls or rejects, per TROUSANG. ..<:.4.0% 20 


Making a total of $1.75 a thousand which must be 
added to your invoice cost to take cure of that part of the 
expense. 

In attempting to present my experience you will note 
that I treat the overhead or fixed expense separate from the 
vard or delivery expense. 

Phe item of SL average delivery in the city includes 
wages of loaders and checkers on the yard. We find that on 
an invesiment of $25,000 in the city one can do a business 
under normal conditions of S100,000 gross, for which your 
invoice cost will be $75,000 for illustration, and your aver 
age price per thousand S16.) When operated conservatively, 
und when every one is on the job, to do this volume of busi 
ness will cost as follows 








Interest on investment... ... ; eer rrr, me 
NE ewig is ie eer oe TE ee eI ee ee SC 350 
TAR Oe UN COIS: be 1 | SS Sie ae Se ae eae gn 300 
Munager’s salary be aes rahi a hots ce nara ails 2,100 
FOOMEEORCE sacs ccs cass ee: A rae reer erer erase” 1,000 
SUUR NEN IN MNES CRAM 0s sao on ssh sm hd. aera yee el oe Sew. vob 6 ~. 2,000 
Estimator and assistant to manager............... 1,500 
Depreciation on equipment and improvements...... B00 
Postage, stationery and advertising............. ae 600 
jad accounts, kicks, claims and allowances......... 1500 
POM RMUAN NRO NNNTINE oo cic cc 56) cps alee esc Wyo, SS Sth : ee 600 


NEARED MIRON ARNON Sc oo a5's, stare ib a Gis a> Rais werner ee 


. 810,750 


Assume that your invoice cost is $75,000 and your total 
volume is $100,000, which would show a gross profit of 
$25,000. Also assume that your average cost a thousand 
is $16, you would handle 4,687,000 feet of lumber, on which 
your yard delivery would cost you $1.75 a thousand, $8,200, 
and when added to your overhead of $10,750 make a total 
of $19,950, leaving a net profit of $5,050, which makes your 
selling expense 2655 percent of invoice cost. This is not, 
however, correct or accurate, because you are trying to as- 
sume an average cost. Now your overhead of $10,750 is 
1414 of vour actuai invoice cost of $75,000, provided your 
expense does not exceed my estimate, and when $1.75 a thou- 
sand is added to your invoice cost, plus 1413, then you 
have your actual cost. It is our experience that these 
items of cost can not be reduced. 

You will note that $1.75 a thousand added to stock that 
cost $12 plus 1414 is $3.47, which is 2811/12 percent of 
your invoice cost, but when $1.75 a thousand plus 1414 per- 
cent is added to stock that cost $24 a thousand you have 
85.19, which is 21% percent. 

You may be able to reduce your yard and delivery cost 
in some localities, but it is impossible in the city. In the 

$12 boards and $24 finish, 








lustration which I have used, $ 
you will note that the same fixed items of expense show 
an cost of 2811/12 percent on the boards and only 215¢ per- 
cent on the finish. 

In my estimate of overhead expense you notice I have 
allowed 1% percent of the volume for bad accounts, kicks, 
complaints ete. I think this is very conservative for reason 
that the allowances which you are frequently called on to 
make, shortage claimed ete., are usually allowed and no 
record is kept of same, while your loss accounts are charged 
off and the percentage of loss accounts to volume is very 
easily ascertained. Allowances are credited directly to your 
customer’s account, and you have no means of, knowing 
what percent of your volume they represent. 

The other items on the overhead account are substantially 
correct, for it is our experience that when you pay much less 
you usually get quite a little less. Even in the city this 
overhead expense is sufficient to take care of possibly a 
larger volume than $100,000, but I believe the ratio of ex- 
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pense to volume, $10,750 for $100,000, is substantially cor- 
rect when not including your yard and delivery expense, and 
a firm doing $50,000 in the city would not be able to cut the 
overhead in half. 

In this day of fierce competition it is exceedingly haz- 
ardous to figure your entire cost on a percentage basis, but 
taking the plan I have outlined for yard and shed stock, 
then for moldings, sash, doors, columns etc., add 8314 per- 
cent to your invoice cost, you should show a reasonable 
return to the capital invested. 

I sometimes think, from our experience, that the cost 
for doing a retail lumber business is to the average lum- 
ber merchant a door to which he has no key; a veil past 
which he can not see; a hidden mystery, the results of 
which he can not fathom. 


President Ransom invited a general discussion. W. 
K. Hall, of Fulton, Ky., said he figured his cost of 
doing business to be about 17 percent exclusive of 
interest on investment but including 2 percent of bad 
accounts. H. C. Canaday, of Mayfield, Ky.; F. 8. Coun- 
cil, of Jackson, Miss.; Douglas Malloch, of Chicago, of 
the AMERICAN LUMBERMAN, and others took a hand in 
the discussion. O. R. Beard, of Sharon, Tenn., reported 
that his bad accounts were not over one-tenth of 1 per- 
cent, and none of them was over a year old. 

‘*T have some ten years old that I will give you for 
nothing,’’ said Mr. Hall, ‘‘so you will have some.’’ 


Lien Laws. 

H. C. Canaday, of Mayfield, Ky., interestingly dis- 
cussed the lien laws. He said: 

There are very few, if any, laws on our statute books 
that do not have more or less opposition among our people, 
and almost all opposition to law is caused by the want of 
knowledge and understanding of the spirit and intention 
of the law; and it seems to me that this can truly be said 
of the lien laws of our land. 

It looks to me like the lawyers, the officers, the newspa 
pers and courts are all opposed to the lien laws, and my ex- 
perience has been that it is harder to get the lawyers and 
courts correctly to understand and execute the lien laws 
than any other laws at all. When the present lien laws 
of Kentucky were adopted our circuit judge declared them 
unconstitutional and they had to be carried to the supreme 
court before they could be enforced. 

Now it seems to me our lumber journals and newspapers 
should publish the laws and explain them to the people, 
our journals and newspapers do a great deal toward mold- 
ing public opinion and they should correct any erroneous 
opinions that people form regarding the intent and purpose 
of these laws. A year or so ago there appeared an article 
in the Memphis Appeal condemning the lien laws, and it 
went so far as to say the lien law was concocted by the 
material men and dishonest contractors for the purpose of 
fraudulently forcing the landowners to pay both parties for 
the materials they used in their buildings. Now while this 
is absurd, and wholly untrue, it is damaging to all mate- 
rial men, and such talk as this will have the public believe 
that all lumbermen are thieves, scoundrels and swindlers. 
Such mistakes as this should not occur in our newspapers, 
for they are not only damaging to the material men, but also 
to the public. 

I suppose almost all of our States have what are known as 
the homestead exemption laws, which secure to every family 
at home free from execution. Now our lien laws are in 
tended to force these homstead people to pay for the mate 
rial they use in building this home that at once becomes free 
from execution. Isn't this right and just’ Certainly no 
honest person will contend that people should be allowed 
to purchase lumber and other material and build a home 
und refuse to pay for it and hold it free from @xecution 
under the homestead exemption laws. 

And now as to the “dishonest contractor.” Ile is selected 
and employed by the landlords and the material men have 
nothing to do with him until he applies for material, Then 
it appears that the “dishonest contractor” and the land 
lord have gone in together to swindle the material man out 
of his lumber, and if it were not for the lien law, they 
would succeed. Then is the lien unjust because it) forces 
the dishonest landlord and contractor to pay their debts * 
But you say the landlord is not dishonest, but the con 
tractor is. Well then, you are the fellow that employed the 
“dishonest contractor’ and can you blame the material man 
for requiring you to hold the money you have agreed to pay 
the contractor and see that the material man is paid for 
the lumber that is used in your house?’ This is all the lien 
law requires of you, and now is there anything dishonest 
or unjust in that’ 

Uphold our lien laws and explain them to the people and 
let them see and know that they are only required to take 
eare of themselves and see that their money goes where it 
belongs and that it pays for the labor and material that 
go into their homes. 






y. 


There was an ‘‘experience meeting’’ on the lien law 
that was amusing as well as instructive. Secretary 
V. R. Smith, of Memphis; 8. B. Enochs, of Jackson; 
B. F. Jarrell, of Humboldt, and others discussed the 
law. As to the ‘‘second elause,’’ Mr. Enochs said his 
attorney had told him that he could remove his material 
used in a house, but in taking away the siding he must 
be careful not to disturb the nails or the paint or in 
removing the lath not to disturb the plaster. 

This ended the Tuesday session. 

WEDNESDAY SESSION. 

JACKSON, TENN., Feb. 25.—The fin: i session of the 
fourth annual convention of the Southern Retail Lumber 
Dealers’ Association was held today. Memphis was 
selected as the place for holding the 1915 meeting and 
an active campaign for new members ,was outlined, one 
of the inducements being a reduction in the dues from 
$10 to $5 per year. 

The first speaker at the Wednesday session was James 
3oyd, of New Orleans, who interestingly and clearly 
explained the workings of the income tax law and 
answered questions on that subject. 

W. K. Hall, of Fulton, Ky., the newly elected presi 
dent of the Kentucky Retail Lumber Dealers’ Associa 
tion, who is also a past president of this association, 
diseussed ‘‘ Price-Cutting and the Remedy.’’ Mr. Hall 
said: 

li_has been said that “competition is the life of trade.” 
T think that might be changed to “life of the buyer but 
often the financial death of tke seller.” We are in busi- 
ness to make 2 living out of it and we all recognize the 
fact that the firm that cuts prices to less than a legitimate 
profit can not stay in business very long. The cause of most 
price cutting is that there are so many people in business 
who have not enough business judgment to know just how 
much profit they are making. , ; 

They think that if they pay $10 for an article and_ sell 
it for $11 they have made $1 on it, when in fact, they have 
lost at least 50 cents. They do not take into consideration 
the capital invested in the business, which is worth at 
least 6 percent, taxes, insurance, rent, labor, loss from dam 
aged stock, bad accounts and many other small expenses. I 
have never been able to hold the expense of My business 
down to less than 15 percent of sales. A firm that does 


not take into consideration these costs can do more in 
jury to business in any community than can bad crops, the 
tariff, or anything else. 

_ This kind of a firm gets to thinking that it is not getting 
its share of the business and begins to cut the price.  <Al- 
though one of the competitors may want to hold up the 
price, he doesn’t want to get the name of asking more than 
the other firm so he meets the price and the other fellow 
goes lower. ‘Their customers keep each informed of what 
the other is doing; they both get mad and first thing they 
know find that they are doing a losing business. The remedy 
is to put your prices so you can make a legitimate profit 
whether the other fellow does or not. I have done this 
several times and while it was mighty lonesome around my 
vard for 2 time it won out in the end. I think it better to 
do no business than to do business without a profit. 

The man who allows his temper to govern his business 
deals always loses, so forget it and go to see your competitor 
and try to reason with him. He probably is as anxious to 
get it settled as you are. If you are members of the asso- 
ciation get the other members to see him and help settle it 
They possibly could do more with him than you could. 

This association does more to regulate our business than 
any number of private conferences between competitors, for 
when you come here and listen to such talks as we have 
been hearing at this meeting it educates in the best methods 
of conducting our business by reminding us what it actually 
costs to do business. We become better acquainted with each 
other here because we come to enjoy ourselves and try to 
show what good fellows we can be; but at home we are too 
busy to be social. If all the dealers in this section would 
come to these conventions we would get closer together 
and be able to prevent a great deal of this price cutting. 
For these reasons don’t you think that it would pay all of 
us to work harder to secure new members this year? 

D. KE. Stanton, of Memphis, spoke briefly and said 
the remedy for price-cutting was for each dealer not to 
agree with others but to agree with himself to sell only 
at a legitimate profit. 

Douglas Malloch, of Chicago, of the AMERICAN LuM 
BERMAN, delivered an address on ‘* The Fellow Down the 
Street,’’? in which he made a plea for the retailers to 
get closer together, for each dealer to treat his com 
petitor in the seme way he would like to be treated by 
him, and declared ‘‘there is no place in the world where 
there is as much use for the golden rule as there is 
in the retail lumber business.’’ He closed his address 
with an original poem that seemed to touch the hearts of 
his hearers and brought home to them the arguments 
advanced in his address. 


Officers Elected. 


On recommendation of the committee on nominations 





II. C. CANADAY,. OF 
Newly-Elected President. 


MAYFIELD, KY.; 


the following officers for 1914 were unanimously elected: 

President—-Il. ©. Canaday, Mayfield. Ky. 

Vice president. B. i. Jarrell, Humboldt, Tenn. 

Directors—-A. L. Banning, jr.. Memphis, Tenn.: 8S. B. 
Enochs, Jackson, ‘Tenn.; M. M. ledge, Corinth, Miss 

Resolutions were adopted thanking the people of Jack 
son, especially the local dealers, for their hospi 
falitv, the trade press and the manufacturers’ repre 
sentatives for their assistance, and declaring Jackson 
an ideal convention city. 

A motion by W. K. Hall, of Fulton, Ky., to reduce 
the annual dues from $10 a year to $5 provoked a long 
discussion and was finally adopted by a rising vote. 
P. T. Langan, of Cairo, Ill, vice president of the 
INinois Lumber & Builders’ Supply Dealers’ Association, 
addressed the convention by request and the members in 
general participated in the discussion. It was at last 
ordered that the president and secretary appoint com- 
mittees on the various lines of railroad within the terri- 
tory to bring the other retailers into the association 
under the new $5 plan. 

Memphis, Tenn., was selected as the place of holding 
the next meeting, after Mallory Davis, of Memphis, and 
8S. B. Enochs, of Jackson, had presented invitations from 
their respective cities. 


THE ANNUAL BANQUET. 


The annual banquet was held Tuesday evening at 
Knights of Pythias hall, and was largely attended. It 
was served by the ladies of the Church Improvement 
Society of the Methodist Church, and the ladies again 
distinguished themselves in the culinary art. 

President G. T. Ransom, of Jackson, presided. There 
were only two speeches. P. F. Cook, of St. Louis, Mo., 
delivered an able address on present day topics and 


tendencies. Douglas Malloch, of Chicago, of the AMER- 
1GAN LUMBERMAN, read some cooked-to-order jingles 


written at the table and closed by reading his poem 
‘*The Soul,’* responding to an encore with his poem 
‘*Today.’’ 








After the banquet the floors were cleared and there 
Was an impromptu dance. During the evening the ban 
queters were splendidly entertained by a local mixed 
quartet. 

Hoo-Hoo Concatenation. 


JACKSON, TENN., Feb. 25.—Under the energetic direc 
tion of M. M. Elledge, of Corinth, Miss., Vicegerent of 
northern Mississippi, a highly successful Hoo-Hoo con 
catenation was held’ here last night. The class was 
small, but afforded plenty of excitement. The following 
were the officers of the concatenation: 

Snark—M. M. Elledge, Corinth, Miss. 

Senior Jloo-Ilco—-P. T. Langan, Cairo, J1l. 

Junior !loo-Hoo—-H. J. Kauffeld, jr., St. 

Bojum-—K. A. Smith, Mempiis, Tenn 

Scrivencter—S. TB. Enochs, Jackson, Tenn. 

Jabberwock—D. Meriwether, Jackson, Tenn 

Custocatian—G,. IF. Ransom, Jackson, Tenn 

Areinoper—-R. Jonas, Centralia, IL. 

Gurdon-—-W. C. Hickman, Jacksoo, ‘Tenn. 


Louis, Mo 


The occasion was honored by the presence of a mem 
ber of the Supreme Nine—Supreme Custocatian P. T. 
Langan, of Cairo, Il]. The following were the initiates: 

Daniel Edward Stanton, Memphis. Tenn 

Mack Morris Scott, Dyersburg, Tenn. 

Edson Souders Cook, Paducah, Ky. 

William “Salt” Peters, Jackson, Tenn. 

Willard Orlando Wales, Memphis, Tenn. 





CEMENT SHOW EXHIBITS. 


Many things of interest to contractors and builders 
were exhibited at the Chicago Cement Show, which 
February 21 after holding forth at the Coli 
seum for a week. The predominating feature of the 
exposition was the exhibits of concrete mixing ma 
chinery, which had a very extensive showing. 

The Archer Jron Works, Chicago, featured its con 
crete mixer of 44-bay capacity, its l-bag capacity gen- 
eral purpose mixer, and its special silo mixer. 

The Badger Concrete Mixer Company, of Milwau 
kee, Wis., had on exhibition its power mixer, which 
can bé operated either by electricity or gasoline, and 
its improved valve for automatically measuring, the 
amount of water to each batch of concrete. 

The C. H. & E. Manufacturing Company (Ine.), of 
Milwaukee, Wis., exhibited its line of portable saw 
rigs, both electric and steam power driven, and its 
line of contractors’ equipment. 

The Cement Tile Machinery Company, 
Iowa, had at its exhibit its No. 1 model ‘‘B’’ tile 
machine, Winner concrete mixers, Helper concrete 
mixers, Four-Way block machines, S. & S. power 
tampers, aud Easy-Hand tile machine. 

The feature of the exhibit of the Chain Belt Com 
pany, Milwaukee, was its large street paver with 
automatic boom and bucket, but other products of the 
company were fully explained. by J. M. Trevor, gen 
eral manager of the company, and a corps of. assist- 
ants, ; 

The Ideal Concrete Machinery Company, of Cincin- 
nati, Ohio, and London, Can., had an extensive exhibit 
showing its concrete block machine, automatic power 
tamper, scraper and finisher, conveyor and feeder, 
power mixer, and its combination brick machine and 
tamper. 

The American Steel & Wire Company, Chicago, had 
an extensive exhibit of its triangle mesh concrete re 
inforcement and hoisting rope cable. 

Another interesting exhibit was that of the Ameri- 
can Saw Mill Machinery Company, of Hackettstown, 
N. J. The feature of the exhibit was a 
model of a friction feed drive sawmill. There was 
also shown a full size contractor’s variety wood 
worker, which does a dozen different’ kinds of work 
that contractors are called upon to do, and also a 
planer and novelty saw bench, and specimens of the 
different kinds of saws that the company manufac 
tures. 
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EXPOSITION TO BE HELD. 


The centennial of the return of the Dutch East Indies 
under Dutch rule, after political affairs in Europe had 
heen readjusted following the defeat of Napoleon and 
his banishment to St. Helena, will be celebrated by 
the holding of a colonial exposition in the city of 
Samarang, Java, Dutch East Indies, during September, 
October and November of this year. 

The Dutch East Indies, of which Java, Sumatra, 
Borneo and Celebes are the principal islands, and which, 
geographically speaking, form a link between the main 
land of Asia and Australia, have a population of over 
30,000,000. The growth of trade in these islands has 
been phenomenal, as indicated by the fact that during 
the 10-year period from 1900 to 1910 imports increased 
77 percent and exports 75 percent. 

The exposition will be divided into colonial, agricul- 
tural, commercial, traftic, and domestic and 
industrial exhibits. Pavilions have been erected to 
house the various exhibits. A unique feature of this 
exhibition will be the laying out, in the surrounding 
grounds, of model plantations of the sundry tropical 
products grown in these islands, such as sugar, coffee, 
tobacco, rubber ete. American manufacturers will no 
doubt have their goods on exhibit during the time the 
exposition is held. T. Greidanus, 136 Water street, 
New York City, has been appointed representative for 
the United States. 


ees 





foreign 


The city of Buenos Aires having recently entered 
into a contract with 8S. H. Pearson for the erection of 
10,000 workmen’s dwellings, the projected budget in 
cludes a clause permitting free importation of building 
materials for such houses to the extent of $250 for each 
dwelling. 
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TIMBER LOANS 


Here is a business- 
record of significance 


For the past ten years this organization has devoted its entire time and 
attention to the making of loans on timber lands, being the originators and 
acknowledged authorities in this highly specialized field of finance. Follow- 
ing is a brief record covering these ten years: 

Number of loans made - - - - - - « 
Number of issues matured and paid or called 
in prior to maturity ata premium - - - - - 13 
Capital and surplus of companies bonded - $180,738,495.36 
- 7 500.00 


Total amount of bonds issued - - - 930, 
Amounts of bonds retired - - - - - 21.062.500.00 
Acreage of timber lands bonded - - - - 4,629,758.26 acres 
Total timber security - - - - - - 67,457,924,523 feet 
There has not occurred a single instance of loss or default in the payment 
of principal or interest on any of these bonds—an evidence of our thorough 
understanding of this highly specialized field of finance. 
We should be glad to advise with you if you are considering the matter of 
bonding your timber or if you are desirous of informing yourself regarding the 
Opportunities for safe investment in this field of steadily increasing security. 


Crark = Poote & Co. 


Bank Floor, Westminster Bldg., 755-756 Mills Building, 
CHICAGO, ILLINOIS SAN FRANCISCO, CAL. 
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This House Engages Exclusively in 


FINANCING LUMBERMEN 


Our booklet, ‘‘The F. A. 
Brewer & Company Plan 
of Financing Lumber and 
Timber Companies’’, will 
be furnished upon request. 


F. A. BREWER & CO. 
TIMBER LAND BONDS 


Commercial Nat’l Bank Bldg. 
CHICAGO 


PORTLAND OFFICE, i 
10th Floor, Lewis Bldg. H 1107 American Bank Bldg. 

WELLS GILBERT, Representative. E. T. CLARK, Representative, 

Oregon and California. i] Washington and British Columbia. 


SEATTLE OFFICE, 
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Loans on Timber 


We are in a position to make loans 
of $200,000 or over secured by first 
mortgages on high grade standing 
timber of accessibility and owned 
by lumber companies that are well 
established. We would be glad to 
get into touch with your needs. 


W.G. Souders & Co. 


BANKERS 


809-812 Westminster Building, 
Monroe and Dearborn Sts., CHICAGO 























(r - ine, 
Audits 


Investigations 
Systems 


By a corps of experienced 
lumber accountants. Ac- 
curate, intelligent work at 
reasonable cost. For par- 
ticulars address. 


The Michigan Trust Company 


Public Accounting Department 
GRAND RAPIDS, MICHIGAN. 
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CONNECTICUT LUMBER DEALERS MEET. 





Twenty-second Annual Well Attended —Secretary Comments on Loyalty of 
Members—Government Suit Against Retailers Discussed. 


WATERBURY, CONN., Feb. 24.—In spite of the zero 
weather which prevailed this morning, a large number 
of the retail lumber dealers of the State journeyed to 
Waterbury to attend the twenty-second annual conven 
tion of the Lumber Dealers’ Association of Connecticut. 
The business session was scheduled for 11 o'clock, but 
it was nearly noon before the delegates who had gath 
ered at the Hotel Elton were willing to leave the com 
forts of that place for the convention hall. The con- 
vention assembled in the new hall in the recently com 
pleted Masonic Temple, and it has never been the lot 
ot the association to meet in a finer place. There are 
few cities of many times the size of Waterbury that ean 
boast of an assembly hall equal to this. 

The meeting was called to order by President A, 
Schumaker, of Waterbury, and, in the absence of Seere- 
tary Frank VY. Chappell, Louis A. Mansfield, of New 
Haven, was asked to act as secretary of the meeting. 
The calling of the roll showed that about 60 were pres- 
ent. The reading of the minutes of the last meeting 
Was dispensed with and the president made a_ brief 
verbal report, to the effect that the association had 
been resting on its oars awaiting the decision of the 
supreme court in the case of the Government against 
the lumber dealers. 

Secretary's Report. 

The report of the secretary was then read as follows: 

Twenty-two years have passed since the association was 
first founded. and we have with us today members who 
entered the association in those early days. This is indeed 
loyalty ; and for these, particularly, the association has the 
Geepest feeling of warmth and appreciation, and to those 
who have entered the association in later years, the same 
feeling of sratitude is extended, fer their true and loyal 
support. 

As my tenure of oflice bas been of but a short time, 1 
can make ne comparisons of the work done and accom 





IL. A. MANSFIELD, NEW HAVEN; 
Newly-Elected President. 


plished this just year with that of previous years. but beg 
leave to make the following report: 

Four directors’ meetings have been held, at which were 
present, six, nine, nine and ten respectively. At each meet- 
ing the time was devoted to routine business, and matters 
of importance. and at each meeting was discussed the mat 
ter which is of the greatest importance to the association 
at the present tim the Government suit. 

As you all know, previous to our last meeting a decision 
wis handed down, and a decree issued, forbidding the issu 
unce of the “Statement to Members.” Mr. Blackman, of 
our counsel Messrs. Atwater & Cruikshank (as most of you 
will remember who had the pleasure of hearing him) gave 
an enlightening address at the annual meeting on the 
true interpretation of the decree, as at that time miuany 
false impressions had been gathered from erroneous news 
paper revorts. 

Since then, at the directors’ meeting which was held 
March 15, it was voted that an appeal be taken to the 
Supreme Court ot the United States from the judgment 
rendered in favor of the petitioncr in the United States 
District Court, southern district of New York, in the case 
of the United States against the Eastern States Retail 
Lumber Dealers’ Association and others; and that our at 
torneys be directed to prosecute the same, 

The case was appealed to the Supreme Court. and argued 
before the full bench on October 24 and 27. As Mr. Cruik 
shank has agreed to be here today and give a talk on the 
present status of the case, going into minute detail, I will 
not dwell on this subject any longer but continue with my 
report. 

At the directors’ mecting held April 16, it was voted 
that a third assessment, equal to the amount of annual 
dues, be levied on each member of the association; this 
wes to help defray the heavy expenses of the suits, and 
was to be the final assessment. 

Here is another opportunity to remark on the loyal sup- 
port given by our members. Only seven out of the entire 
membership have failed to respond to this call. We feel 
confident that they will mail a check to the office just as 
soon as they arrive home (if there are any of them present 
today) when they know how willingly the other members 
have done their part. 

And while we are on the subject of finances, I will say 
a few words about unpaid dues. Out of our membership 
there are only six who have not as yet paid. While tech 
nically, I suppose, they are not members now, I have re 
tained their names on the roll of membership. 

Your membership today is ninety-two; fifty-four regular 
members and thirty-eight associate members. We began the 
vear with sixty-one regular members. During the year 
three resignations have been accepted, and four members 





have been dropped for non-payment of dues. This reduces 
our membership to fifty-four, as above stated. We began 
the year with thirty-seven associate members. During the 
year one resignation was accepted, and two new members 
were enrolled; this gives us a present associate membership 
of thirty-eight, as above stated. 

The two new members as enrolled are the Crossett Lum 
ber Company, of Crossett, Ark., and George H. Rhynedance, 
of New Haven, Conn. 

One meeting of the Eastern States Retail Lumber Dealers’ 
Association was held during the year, which was repre 
sented by two delegates from your association. The last 
annual meeting of the National Wholesale Lumber Dealers’ 
Association was held at Atlantic City. This association 
was represented, and, as usual, the delegates reported an 
enjoyable time. The annual banquet of the New York Lum 
ber Trade Association was recently held, and at this our 
association was also represented; the delegates reported a 
pleasant and prolitable time. The next annual meeting of 
the National Wholesale Lumber Dealers’ Association is to 
be held at Buffalo, N. Y., March 4 and 5, and you will be 
asked this morning to take action on an invitation from 
them, to send delegates from this association. 

Some little correspondence has passed between the man 
ager of the Forest Products Exposition, George S. Wood, 
and our association, Mr. Wood urging the codperation of 
the association to help toward making the exposition a com 
plete success. The exposition is to be held in New York 
City, at the Grand Central Palace, May 21 to 30, inclusive, 
1914. The matter of sending a representation from our 
association is also to be taken up at our meeting this 
morning. Mr. Bangs, the New York representative of the 
Forest Products Exposition, is expected to be with us_ to 
day, and give a short talk on the purpose of the exposition. 

The work at the office of the association has been ex 
tremely heavy this year; about 1,200 pieces of mail matter 
were sent out 1 wish to extend at this point, to the 
directors of the association, one and all, my grateful appre 
ciation for their codperation and assistance during this last 
year, and particularly to our president, Mr. Schumaker, 
who has so willingly given many days of his valnable time 
and able counsel to the association. 

Bills tor dues will be mailed to ali members in a very 
few days, and it is hoped that these bills will be given 
immediate attention, thereby helping to lessen, as much as 
possible, the office end cf the work. 

The report of the treasurer, William H. Judd, of 
Stamford, showed receipts of $1,980 and balance on 
hand $3,676.94, the balance in the special defense 
fund being $868. The report of William J. Riley 
showed that the accounts had been properly audited 
and found correct, 

Officers Elected. 

The nominating committee, consisting of F. W. Bo 
vardus, of Stamford; Robert W. Chatfield, of Derby; 
Frank H. Saxton, of Bristol, Frank H. Barnes, of 
Southington, and A. R. Plumley, of Winsted, reported 
the following nominations, which report was accepted 
and the secretary authorized to cast a ballot for 
the names as presented, as follows: 

President—-L. A. Mansfield, of New ilaven. 

Vice president--F. V. Chappell, of New London. 

Secretary—A. Sehumaker, of Waterbury. 

Treasurer—-William Hf. Juad, of Stamford. 

Directors (for three vears, term expiring 1917)—William 
B. Beckley, of Stamford: Harold W. Damon, of New Brit 
ain: AS R. Phimley, of Winsted: Frank H. Barnes, of 
Southington. 

Delegates to the Eastern States Retail Lumber Dealers’ 
\ssociation—-L. A. Miamsticeld. of New Haven; A. Schumaker. 
of Waterbury; William HH. Judd. of Stamford. 

Insuranes Director Louis A. Manstield, of New Haven 


A letter was read from Secretary Perry, of the 
National association, inviting the Connecticut asso 
ciation to send three delegates to the annual meeting 
at Buffalo. Mr, Lake suggested that the president, 
secretary and treasurer be named. After some diseus 
sion about the advisability of calling the men who 
vo to Butfalo ‘‘delegates,’’ in view of the officials 
at Washington being so fussy just now, it was voted 
‘‘that the Connecticut association aecept the invita 
tion to attend the National association meeting and 
that the three gentlemen named carry the greetings 
ot the Connecticut association to the National con 
vention at Buffalo."’ 

Mr. Bangs, represeuting the Forest Products Expo 
sition, explained the aims and purposes of the pro 
moters of that exposition and asked for the codpera 
tion of the Connecticut association in making the 
exposition, which is to be held at the Grand Central 
Palace in New York May 21 to 30 inclusive, a sue 
cess. It was voted to refer the matter of sending 
delegates to the exposition to the board of directors. 

The Government Suit. 

Mr. Cruikshank, of the law firm of Atwater & 
Cruikshank, attorneys for the association, then gave 
an informal talk about the status of the suit of the 
Government against the lumber dealers, which was 
listened to with much interest. The speaker stated 
that there was little to be said in addition to what 
had already been reported. The matter is now before 
the Supreme Court of the United States and a deei- 
sion is expected at any time. He explained about the 
court procedure; that 5,000 pages of records, testi- 
mony, exhibits and correspondence had been sub- 
mitted; that he had also handed up to the court. a 
brief of 500 to 600 pages, in which the testimony 
was boiled down to show the main faets. He tof 
about his appearance before the court; how the attor- 
neys tor the Government had apparently befogged the 
issue; how the present case was in no way a ecrim- 
inal suit and that the Government was only seeking 
an injunction against sending out the lists. The Gov- 
ernment attorneys had insisted that there was a boycott 
and not a question of sending out the lists. The lower 
courts could not deal with the questions involved in 
the suit in a satisfactory manner; it could only be 
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OF STAMFORD ; 


W. B. BECKLEY, 
Director. 


A. SCHUMAKER, Ur WATERBURY ; 
Secretary. 


















W. H. JUDD, OF STAMFORD ; 


Treasurer. 
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handled by the highest court of the land; that the 
lower court thought to clear the case of all techni 
calities and rubbish and present the matter to the 
Supreme Court for decision, From beginning to end, he 
said, the defendants adopted an attitude of absolute 
frankness with the Court and Attorney General and all 
the evidence they produced was true aud admitted by 
the Eastern association, its case having been presented 
with entire frankness. The contention had been made, 
and was believed to be sound, that the trade had a right 
to supply each other with information of interest to the 
trade, he said. 
The Annual Dinner. 

The annual dinner was served in the Hotel Elton 
at 2 p. m., the dining room being filled with the dele 
gates and guests. One of the attractive features of 
the dinner was the novel menu, representing a log 
cabin, handsomely gotten up and presented to the 
association by the Lumber Mutual Fire Insurance 
Company, of Boston; the Pennsylvania Lumbermen’s 
Mutual Fire Insurance Company, of Philadelphia; the 
Lumbermen’s Mutual Insurance Company, of Mans- 
field, Ohio; the Indiana Lumbermen’s Mutual Insur 
ance Company, of Indianapolis, and the Central Manu 
facturers’ Mutual Insurance Company, of Van Wert, 
Ohio. Another souvenir, which the diners were glad 
to put in their pockets to take home, was the book 
presented by the Waterbury Chamber of Commerce, 
telling about the city and its advantages. 

At the guests’ table were: President A. Schumaker; 


President-elect Louis A. Mansfield; C. A. resi- 


( olley, } 
dent of the Waterbury Chamber of Commerce; Act- 
ing Mayor Capt. A. J. Wolff; IF. H. Johnston, presi- 
dent of the Connecticut State Business Men’s Asso- 


ciation; Attorney Alfred B. Cruikshank; Rev. F. D. 
3uckley; N. H. Waleott and FE. F. Perry, of the Na 
tional Wholesale Lumber Dealers’ Association; R. 8. 
White, president, Eastern States Retail Lumber Deal- 
Association; EK. N. Leete, of the Westchester 
County Building Materials Association; Walter Colton 
and George W. Jones, of the North Carolina Pine As- 
sociation; H. E. Stone and T. E. Baker, of the Lum- 
ber Mutual Fire Insurance Company; H. J. Pelstring, 
of the Pennsylvania Lumbermen’s Mutual Fire In- 
surance Company, and WwW. M. the Forest 
Products Exposition. 


ers’ 


3angs, of 

President Schumaker introduced C. A. Colley 
toastmaster, who, in his witty manner, introduced the 
various speakers and kept the diners in good humor. 

Those who spoke were Captain Wolff, welcoming 
the guests to the city; R. S. White, president of the 
Eastern States Retail Lumber Dealers’ Association; 


as 


N. H. Walcott, president of the National Wholesale 
Lumber Dealers’ Association; Attorney Cruikshank, 
and Rev. F. D. Buckley. 

The committee on arrangements consisted of A. 
Schumaker, of Waterbury; Louis A. Mansfield, of 
New Haven; Frank V. Chappell, of New London; 
B, A. Lammlin, of New Haven and William H. Judd, 


of Stamford. 
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TIMBER LOANS 


ON 





High grade accessible stand- 
ing timber owned by estab- 
lished, going lumber com- 
panies in any amount from 


$200,000 up. 


Correspondence and Personal 
Interviews Invited. 


Devitt, Tremble & Co. 


INVESTMENT BONDS 













First National Bank Bldg., CHICAGO 











George H. Burr & Co. 
-——> Bankers <—~ 
Bonds 


Commercial Paper 


We finance lumber companies by the 
outright purchase of timber bond is- 
sues and of straight six months notes. 


We are always glad to advise with 
you to the best 
method of borrowing. 


as and cheapest 


The Rookery, Chicago. 
14 Wall St., New York. 
Third Nat. Bank Blidg., St. Louis. 
Kohl Bldg., San Francisco. 
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NORTHEASTERN IOWA RETAILERS’ ANNUAL 


[Special telegram to 

DuBUQUE, Lowa, Feb, 26.—The twentieth annual meet 
ing of the Northeastern Iowa Retail Lumbermen’s 
Association was held here at the Wales Hotel today, 
the meeting being called to order by Frank Dauben- 
berger, of McGregor, Iowa, at 2:30 o’clock. Owing to 
illness in the families of President E. R. Stone, of 
Delhi, and David Armstrong, of Dyersville, they were 
unable to be present. 

J. L. Frudden, of Dubuque, secretary-treasurer, read 
his report, in which he outlined the work of last year. 
His report as treasurer showed a baiance on hand of 
$359. This report was referred to the auditing com- 
inittee. 

The Chairman appointed committees as follows: 

Auditing-—A. C. 
man, Dyersville; 8. 

Nominating 
Goetz, Postville: G. ID. Rese, Dubuque. 

A. D. Schiek, of Dubuque, made 
an address on advertising and em 
phasized the importance of sugges- 
tion, declaring that by using local 
newspaper advertising the retailer 
can practically determine the na- 
ture of improvements farmers will 
make in their buildings and the 


B. Bellamy. Nashville. 


kind of material they will buy. 
Advertising, he said, should be 


backed up by service and the lum- 
berman should make it his busi- 
ness to give the rural trade in- 
formation regarding the best mate- 
rials for their use. They also 
should make it easy for the coun- 
try trade to respond to advertis- 
ing. He recommended the giving 
of a discount for cash and charging 
interest on overdue accounts. 

R. P. Roedell, an attorney of this 
city, explained the Iowa mechanics’ 
lien law. .He told of the methods 
of applying this statute and pointed 
out the advantages of it to retail 
lumber dealers: 

Sidney Clemons, of Chicago, of 


AMERICAN 


Johnson. Dubuque, chairman; John Fry- 


Charles Webster. Waucoma, chairman: George 





LUMBERMAN. } 
in local affairs. He called special attention to the ad- 
visability of making the small town a place of interest 
for the young people; a place where they will be satis 
fied to live. He urged a closer codperation between the 
farmers and other citizens in upbuilding the community 
and improving the social life in towns and on the farms. 

Charles Webster, of Waucoma, declared his belief in 
the value of advertising and told how, by the advertis- 
ing of a local telephone company, of which he is presi- 
dent, he helped to ‘‘put Waucoma on the map.’’ 

The question of forming a State association was 
brought up by William Meuser, of Dubuque, he being 
in favor of it. Secretary Frudden was authorized to 
correspond with other Iowa associations and with the 
Northwestern Lumbermen’s Association on the subject 
and make a report as to the advisability of acting 
upon Mr. Meuser’s suggestion. 

Peter McCarthy, of Dubuque, 
emphasized the importance of lien 
laws and Jacob Wackenbarth, of 
Independence, spoke of old times 
in the association’s history, just 
before the meeting adjourned. 


Election of Officers. 


The nominating committee made 
its report and the choice of officers 
for the coming year was approved 
by the unanimous vote of the asso- 
ciation members present. The of- 
ficers follow: 


President—-David W. Armstrong, of 
Dversville. 

Vice President—-II]. W. Dyckman, of 
Sumner. 


Secretary-Treasurer-—J. L. 
Dubuque. 

Directors (1 
Delhi, and W. A. 

After this 
was taken. 

A banquet was held at the Wales 
Hotel tonight. The feast 
elaborate in every particular. 


Frudden, 


Year)—E. 
Granger, 


R. Stone, 
Nashua. 
action adjournment 


was 
No 
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Buy Trees and Get Rich 


2 2 
W. I. EWART 


TIMBER LAND 
INVESTMENT BROKER 


Henry Building, SEATTLE, WASH. 
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British Columbia Timber Lands | 
Exclusively 


All properties offered have first been examined 
by my own men. Will act as agent for purchasers.: 
: Correspondence solicited from bonafide investors only. 


W. L. KEATE 
Crowe and Wilson Bldg. , 441 Seymour St., VANCOUVER, B.C. 


























Wa. W. THOMPSON & Co. 
Oertified Public Accomianis 
Suite 929-931 Chicago Stock Exchange Bldg. 
Established 1894 CHICAGO Phone Franklin 1013 
PERIODICAL AUDITS A SPECIALTY 
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Loans on 


Timber Lands 


For Long Periods of Time in 
Amounts from $100,000 up. 


We have been in the lumber business for 
over thirty years. 

We now control and operateanumberof mills. 
We have been loaning money to lumbermen 
for many years. 

These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


LYON, GARY & CO. 


140 South Dearborn Street 
CHICAGO 
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Lumbermen 


If you want to 


Buy More Timber 

Build Mills and Railroads 
Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Y our W orking Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address us direct 





Peabody, 
Hou¢hteling & Go. 


(Established 1865 ) 


Chicago, Ill. 


Otis Building, 
10 South LaSalle Street, 





| Colonization Lands | 


22000 acres of Florida Land near Talla- 
hassee, ideal for Colonization tributary to 
two railroads. Good titles. Good land. 
Reasonable terms. If interested address, 





$ Jackson Bros. Lumber Co. 
TALLAPOOSA, GA. 











IN FOREST LAND A book of poems, by Douglas Mal- 


loch, *‘ The Lumberman Poet’’. 

You will enjoy it, because it is about the lumber business — 

‘eflecting its humor, philosophy and sentiment. Bound in 

green siik ciuth, gilt top, gold stamped, and illustrated in tint. 
POSTPAID, $1.25. 


American Lumberman, 431 So. Dearborn St., Chicago 
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Honest Advertising Law Championed — Urge that Great Effort Be Made to 
Make it More Effective—Lien Laws and Advertising Discussed. 





Drs MOoINEs, Iowa, Feb. 24.—President G. A. Rose, of 
Dubuque, called the nineteenth annual convention of the 
Central Iowa Retail Lumbermen’s Association to order 
in the ordinary of the Savery Hotel at 11 o’clock today. 
The morning session was brief, being wholly devoted to 
the reports of secretary and treasurer and the appoint- 
ment of committees. 

Secretary O. T. Barry, of Cedar Rapids, made a brief 
report showing a gain in the membership of the asso- 
ciation from 76, in 1912, to 123 up to date. This repre- 
sents a gain of 47 in number and of 61% percent. 
There are in the association’s territory 250 yards, so the 
membership is substantially 50 percent. Treasurer 
Stephen Brown, of Waterloo, made a report showing 
the following conditions: 
jalance from 1912...... ‘a , -§ 17.24 
BCCOIVCR BN UES, BVT occ os ee weet sees £96.00 
Expenses as evidenced by vouchers, 1915. 
Balance on hand February 24, 1914 


$913.24 $515.24 
Committees Appointed. 

The president then appointed the following commit 
tees: 

Resolutions—F. J. Ward, Clinton: L. O. Hatch, Central 
City; W. Schobield, Eldora. 

Auditing——A. DP. Lorenzen, F. A. Van Vieck, of Clinton. 

Nominating—Joe Cowan, Cedar Falls; ©. J. Kleveland, 
Jewell, and Warren Brown, Waterloo. 

Following the appointment of the committees the ses 
sion adjourned. 


AFTERNOON SESSION. 


The afternoon session was opened at 2 o'clock with the 
address of President G, A. Rose, of Spahn & Rose, 
Dubuque, which was a clarion call to the retailers to 
awake from their lethargy, shake off old, timeworn 
methods, and combat the forces that have been so dili 
gently undermining the business of the retailer for many 
years. He declared that through misunderstanding of 
the real situation and the insidious work of the mail 
order houses people had come to lay the blame for the 
high cost of living on the retailers. He said: 

The day of the storekeeper has passed and if one is to 
succeed now he must be a real merchant. It will no longer 
do for us to sit down and expect the business to come to 
us, but we must go to the business, using every legitimate, 
honest method known to modern merchandising to secure 
the same. We must keep our names continually before 
our communities, through the medium of attractive, busi- 
ness getting advertising: we. must enter into the life of 
our community and become real factors in its development, 
and we must strive in every way to make the city or town 
in which we live a place where our young men and young 
women will want to live, to the end that, in so far as our 
particular community is concerned, it shall not be recorded 
that we have, with a loss in our own population, supplied 
our proportion of gain in the large centers. 

He urged the lumbermen to take an active part in 
electing the men who are to make the laws. Predicting 
that the coming year would be one of unequaled pros- 
perity, he closed with this ringing peroration: 

Are we lumbermen going to continue in the capacity of 
mere order takers, or are we going to wake up and be real 
merchants and jive salesmen’ Are we going to stand by 
and take what comes to us. permitting the mail order 
houses, through their silent salesmen, to make suggestions 
which produce business and to reap the harvest? Or, are 
we going to put our personalities into the game for all 
there is in us and through our suggestions and all of our 
selling abilities create and retain to ourselves and our com 
munities the business which rightfully belongs to us and 
through which alone our communities can thrive and 
flourish. 

The address of President Rose received careful atten 
tion and at its close was given hearty applause. 


Retailer’s Duty to His Community. 


The next speaker was Senator Ay F. Frudden, of the 
Frudden Lumber Company, Dubuque, who — talked 
on ‘‘the Retailer’s Duty to His Community.’’ Senator 
Frudden was one of the originators of the Central Lowa 
association and he referred feelingly to some of the 
pioneers; prominent men who have since gone to then 
reward. ‘‘The efficiency of any organization,’’ he de 
clared, ‘‘depends upon the efficiency of the individual 
units of which it is composed and the willingness of such 
to perform their duties.’? He then spoke of the unwill 
ingness of many lumbermen to take an active part in 
electing the men who make the laws, and urged that it 
was the duty of every good citizen to assume his share 
of this responsibility, to go into polities and to become 
a factor in his community. Declaring that he did not 
mean ‘‘partisan’’ polities, but polities in the broadei 
term, he said: ‘‘Let us go home and resolve to do ou 
full duty as free citizens of the grandest nation on 
earth, to assist in bettering conditions in our munici 
pality, assist in electing good men to county offices. send 
the very best men to the legislature, and so on along the 
line.’’? A business worth having is worth looking after, 
he said. ‘‘Too many have been under the impression 
if we attended the annual meeting and paid the sum of 
25 cents monthly due, that was all there was to it; the 
secretary or somebody else would do the rest.’? He 
urged every retail lumberman to take an active interest 
in all things that tended to build up the retail business. 
Among the good laws that have been passed in the State 
he mentioned particularly the pure advertising law, and 
said: ‘‘We should make it our duty at the next legis 
lature to see to it that this law is made more effective, 
as nobody, no matter where he lives, inside or outside the 
State, should be permitted to impose on the people within 


the State by advertising and selling one thing and de 
livering something entirely different.’’ He closed by 
saying: ‘‘Let us resolve that in future we will en 
deavor to do our full duty as citizens individually and 
collectively, whenever called upon, always remembering 
that ‘in union there is strength.’ ’’ 


The Governor Speaks. 


At this stage Governor G. W. Clarke, of Iowa, was 
called to address the convention. The Governor chose 
for his subject, ‘‘The Relation of the Citizen to His 
Business.’’ No man, he said, should be so engrossed 
in his business as to be able to see nothing else. ‘*We 
need,’’ he declared, ‘‘a bigger and broader manhood. 
The farmer’s interests should not be bounded by his 
160 aeres of land.’ His business should be only an 
incident of his life. , 

The Governor spoke in glowing terms of the develop 
ment of the towns of Iowa. He asked if the retailers 
could not contribute a great deal to enhance the beauty 
of their architecture. Their influence, he said, could be 
potent in that direction if they chose to make it so. 
‘** What is life,’ he asked, ‘*if it is not for the future 
of our children and children’s children for posterity? 
It is for men of the present to say what the future shall 
be, what its citizenship shall be, and whether future 
generations shall look back upon the present generation 
as short-sighted and narrow-minded or the opposite? 

In time, he said, Iowa shall have all its fine towns, 
its fertile farms approached by good roads. School 
houses, he said, will in the future be built with a view 
to beauty instead of the small boxlike structures now 
standing on section corners, 

Competition, the speaker said, nowadays is of service 
and quality, not alone in price. He would prefer to 
patronize a lumberman who met him obligingly and who 
delivered promptly and exactly the stock he agreed to 
furnish. 

Efficiency, he declared, is the greatest word of present 
day use. Men are looking for methods of securing the 
greatest possible returns from effort. To illustrate this 
point he mentioned the expenditure by a railroad of 
$12,000,000 to shorten its line only 3.3 miles. Eaeh 
heavy train would save in fuel, in rolling stock, in track 
upkeep, 20 minutes in time, and though the distance 
saved was slight, the saving in other respects made the 
investment profitable. 

This subject of efficiency is fully as important to the 
small community as to the larger cities. Business. is 
more and more expensive, but under modern methods 
people get more for their money in the comforts and 
conveniences of life. Nobody, he declared, would yo 
back to old conditions. i 

The small community should look to the future and 
be prepared to make it a better place in point of eivili 
zation and enlightenment. The chief purpose of life, he 
said, is to make life more worth living. The present 
generation must lay the foundation for greater culture 
and citizenship. 

At the close of his wddress the governor 


Was greeted 
with prolonged applause. 


Terms of Credit. 

‘*Terms of Credit’? was the next subject on the 
program, the discussion being led by F. J. Ward, of 
Clinton, who declared that ‘*to do things better today 
than they were done yesterday, better tomorrow than 
today, to supplant poor methods with good methods, 
good methods with better ones, is the key to business 
success.’’ Declaring that short credits make long 
friends; that nothing is lost by firmness in collecting 
accounts; that sharp collections reduce the percentage 
of losses and the expense of running a business and, in 
fact, increase sales; that as the age of a bill increases 
the chance for collecting it decreases, he urged the 
lumber dealers to put these theories into practice. He 
referred to methods: of the mail order houses, which 
get the money for their goods in time to enable them te 
use this money in discounting their purchases of these 
same goods, and said that the retailers can not continue 
to exist as merchants if they are so shortsighted as 
to make sales in competition at cash on delivery terms 
and then neglect to enforce the terms. He said there 
was a time when a merchant felt compelled to extend 
unreasonable credit for fear that the business might 
otherwise go to a competitor who was more liberal, 
but the success of the mail order house has demon- 
strated that the one featur® of ‘‘price’’ is what gets 
the business, and that the retailer can make the price 
satisfactory, provided he does business on the same 
terms as the mail order house. He said: 

I think it ought to be impressed upon customers every 
where thet, unless special terms are agreed upon, all ac- 
counts are due and payable in thirty days, except coal, 
which must always be cash, not later than the first of the 
month following delivery. If, for any reason, credit longer 
than sixty days is asked, it snould be granted only upon 
condition that payment will be made in the form of an 
interest bearing note. <A bankable note is an asset on 
which you can borrow money in time of need, but an open 
account is not an asset in_this sense, but is always subject 
to dispute, depreciation an@ expense. 

Mr. Ward closed by saying: ‘‘Let service, quality 
and price sell your goods, and insist upon proper terms 
of credit being agreed to at time of sale; then, what is 
of greater importance, insist upon payment. strictly 
according to the terms of your agreement. Your 
courteous reminder should be, not in the form of an 
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apology, but an appeal to the customer’s sense of 
honor to keep his agreement with you as sacredly as if 
you were his banker. Why be timid about demanding 
of any man that he keep his promise?’’ 

In the general discussion which followed H. Harring 
ton, of North English, said that his company hereafter 
is going to have shorter terms or let someone else get 
the business. At present his company is letting the 
farmers have $10,000 to £12,000 of its money and so 
long as it continues to do so the farmers will do busi- 
ness on the lumber company’s money. 

C. D. Marekres, of Perry, said that the contractor 
ften uses the money he receives from one job to 
inance another instead of paying for the lumber on 
he first job. 

A. ©. Johnson, of Dubuque, said the dealer often 
ieglects even to ask whether the buyer intends to pay 


ash, assuming that of course he expected credit. 
Neglect of collections also causes heavy losses. A 


nan Who is good today may be worthless in a week or 
wo. Definite understanding as to the time of payment 
hould be had at the time of purchase. This, he said, 
s the banker’s practice, and the banker also insists 
nm knowing what the borrower expects to have to meet 
the obligation when it matures. 

Some debtors are more willing to meet an obligation 
vhen they incur it than they will be in 30 or 60 days 
ater. It is the Jumberman’s business to know some- 
thing about the business habits of men he trusts. 
Other debtors will dodge their creditors and buy the 
stuff they need elsewhere. Thus the creditor not only 
oses the interest on his sales and even the sales them 
selves sometimes, but further sales to the same cus 
An inquiry, the speaker said, that he had sent 
out brought back the information that retailers had on 
their books from 30 to 60 percent of their sales. Much 
of this money is used to capitalize the mail order busi- 
ness, customers sending cash to those institutions in 
stead of paying their indebtedness to the local dealer. 


The Lien Law. 
The general discussion was then closed and the next 
subject, ‘* Lien Laws,’’? taken up. This discussion was 


tomers, 


at. 
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Former Director, 
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practically destroyed and made useless, he gave it as his 
opinion that a lien would hold. 

Other important features of the lien law were dis- 
cussed and the paper by Mr. Byers was heard with 
much interest, as this is one of the most important 
questions with which the retail Jumberman has to deal. 


Advertising for Retailers. 


Mollowing the address of Mr. Byers, A. D. Schiek, of 
Dubuque, who is advertising manager for the North- 
western Lumbermen’s Association, read an interesting 
paper on advertising, in which the retailers were given 
some valuable suggestions as to how to get best results 
from their advertising expenditures, prefacing his ad- 
dress with four reasons why every dealer should adver- 
tise persistently and do enough of it to cover his terri 
tory regularly: 

1. Good advertising helps you to turn your stock rapidly 
and that increases not only bulk profits, but profit per- 
contage, 

2 New people are coming into your territory rapidly, 
boys und girls are growing up and to keep these newcomers 
und growing buyers alive to your ability to serve them you 
don't dare to depend on your own personal efforts alone. 
That takes too much = time—good advertising is cheaper 
and better. 

3. Your out of town competitors are pressing you hard 
und the only safe insurance against their encroachments 
is constant and high class advertising plus service. 

4. With the increasing competition that you must ad 
mit and face it is absolutely necessary to create new de 
mands for your stock. You must educate your trade to 


put up better buildings, educate them to want «and build 
more modern equipment And that is where suggestion 
plays a tremendous part in conducting a modern lumber 
vara, 


He then discussed the time for advertising and de- 
cried the custom among so many lumbermen to cut out 
their advertising during the winter months when busi- 
ness is naturally dull, comparing the good sense of 


this with that of the farmer who would wait until 
harvest time to begin his seeding. He declared that 


during the dull winter months is the ideal time to culti- 
vate the farmer’s acquaintance, get his good will and 
talk over improvements that he ought to have, help 
him work out his plans, tell him what he ought to know 
about different building materials, give him all the 
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opened with an address by Frank C. Byers, of Cedar 
Rapids, formerly city attorney and now attorney for 
the Cedar Rapids Employers’ Association.  Deelaring 
that the amended lien law which became effective July 
1, 1913, is most beneficial, furnishing added protection 
to the material men, Mr. Byers gave some of the essen- 
tial features of the lien law, as follows: 

To entitle: a person to a lien 
express or implied. between the Claiming the lien 
ind the owner, agent, contractor or subcontractor. 

Any person for whose use or benefit any building, erec 
tion or improvement is maae may be designated as the 
owner for the parpose of claiming a lien. 


there must be a 
person 


contract, 


Where material is furnished for two or more buildings 
ind the person turnishing it is unable to designate what 
tems were sold for one and what for the other, all mate- 


ial having been sold under a single contract. a lien on 
oth buildings for the entire amount may be claimed. 

In filing or foreclosing liens, the statutes should be 
xactly complied with. In foreclosing lien the two years 
vithin which it is necessary to enforce the lien begins 
to run from the expiration of thirty days allowed for filing 
the statement of lien, whether the statement be filed within 
that time or not. 

Formerly, to preserve his lien, it was necessary for the 
uaterial man to serve written notice on the owner within 
hirty days after the jast material was furnished. but the 
resent law relieves him from the necessity of serving any 
notice upon the owner, but he must file his claim for lien 
vith the district clerk within the thirty days allowed. 

Mr. Byers then took up the important question of 
Whether or not the lumberman had a right to a me- 
chanie’s lien covering material furnished for concrete 
construction. This is a feature of the law on which the 
lowa supreme court has made no ruling, but, basing his 
statement on rulings by the court in cases somewhat 
inalogous, Mr. Byers was of the opinion that lumber 
furnished for forms in concrete construction which was 
practically destroyed and made useless for other pur- 
“ses could be covered by lien, but if the same Jumber 
vas used by the contractor in making forms for other 
Suildings, the lien would not hold, as the material 
vould then come under the head ot tools and appli- 
inces. As Jumber once used for conerete forms is 


assistance possible and keep his mind as far away from 
the mail order houses as possible. 

He recommended the establishment of rest rooms and 
conveniences for the farmers and their wives when 
they are in town and then advertising this service. 
He told of one dealer within his knowledge who fol- 
lowed that idea this winter and instead of dead busi- 
ness, he has sold several good sized bills, including 
three barn bills, four machine shed bills, four stock 
sheds, three large water tanks, an immense amount of 
general repair material and a larger number of storm 
sash and doors than usual. 

‘*There is no time in all the vear when vou can 
afford not to advertise,’’? the speaker said, ‘* but just 
as vou begin early in summer to work up your fall 
business, so you should begin early in winter to work 
up your spring business.’’ He recommended the use 
of State farm papers, local newspapers, and mail lists 
as the best mediums, and urged the retailers to use 
judgment in buying their space and in the matter with 
which they filled it. He gave them good advice on the 
preparation of copy for ads, urged frequent changes, 
and modern typography; then, to back up the advertis- 
ing at the yard or office with a service that makes 
friends. ‘‘Advertising and service must go together,’’ 
he said. ‘‘Advertising without service and salesman- 
ship is fully half wasted. Worked together they form 
the most powerful team for increasing business on a 
profitable basis that is at your command. ’’ 

Telegram from John W. Barry. 

At this stage of the proceedings President Rose 
read the following message from John W. Barry, of 
Cedar Rapids, who was to address the convention, but 
was unable to be present: 

“The best laid plans of mice and men gang aft agley.” 
So it is with me and my plan to be with you today. At 
the last minute unpostponable matters developed and I had 
to submit. 

I send you prophecy of the best year for business in the 
history of Iowa, as well as the best year in the history of 
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is dependable. 


——— 
MUNSON-WHITAKER CO. 


CONSULTING FOREST ENGINEERS : 
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JAMES W. SEWALL 


For eleven years my business has been growing. Since 1910T have 
made detailed timber estimates and maps of over 700,000 acres of 


land. In 1913 on one contract alone ! planted 200,000 trees. Exper- 


Timber Estimates 
Topographical Maps 


Boundary Surveys 
Planting 


“an 


22 Centre St., OLD TOWN, MAINE 








Timberlands—For Sale 


The owners of a few good tracts have 
placed their properties in my hands, 


D. E. Lauderburn, 56 Worth St., New York, N. Y. 








Timber Estimates 


Reports include topographi- 
cal map, detailed estimates 
and written report. 













GARDNER & HOWE 


Engineers 


Clarence W. Griffith, Dept. Mgr. 
Porter Bldg., MEMPHIS, TENN. 








MARSHALL HANEY 


Consulting Mining Engineer. Bridgewater, Va. 
Rates reasonable. Correspondence Invited. E Pur- 
chasers secured for properties of unquestioned 
merit. Good properties financed. 
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O Premiums 
Since the inception of the Lumber Manu- 
facturer’s Inter-Insurance Association. 


For Lumber Manu- 


Fire Insurance facturers exclusively. 


On request we will send you list of over 200 Lumber Manufacturers 
using our form of protection, together with financial statement. 


Lumber Manufacturer’s Inter-Insurance Association 
WILLCOX, PECK & HUGHES, Attorney. 
Main Office: NEW YORK, 3 South William St. 
Chicago, Seattle, New Orleans, La., 
Insurance Exchange Bldg. 420-421 Bailey Bldg. Hibernian Bank Bldg. 
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Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 431 South Dearborn St., CHICAGO. 
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The Advance Lumber Co. 


Manufacturers— Wholesalers 


Hardwood Lumber, Yellow Pine 
Railroad Ties, Timbers. 


Representing at Cieveland: 


West Virginia Timber Co. 
Charleston, W. Va. 


Grayling Lumber Co. 
Monroe, La. 








Northern Hardwoods 


WHITE PINE 
YELLOW PINE 


Want to move at once— 


The sign of Good 


umber 


5 cars 5-4 Log Run Maple 
200 M ft. 1x10’’ No. 1 Com. Yellow Pine 


George N. Comfort, cigjateicel= Mt, 








1 The Jenks & Gee Lumber Co. 
Wholesale and Commission 


LUMBER 


Solid Bored Colonial Columns 


Carload lots direct from Factory. Local shipments 


H from our Warehouse at Cleveland. Large Stock 
pay 7x7, Special Prices. Write for quotations. 




















If YOU are a buyer of 


Hardwoods 
Cypress 
Yellow Pine 


Oak Flooring 
and Mouldings 
Poplar Siding 


WE can interest you. 


The F.T. Peitch Co., Cleveland 


(Wholesalers) 

















Some Openings 


For Wood Workers! 


In Northern Florida there is a good supply of timber, which 
can be assembled advantageously at points on the Georgia 
Southern & Florida Railway, other conditions for pro- 
fitable manufacturing in many lines. For a number of articles 
there is a market in the immediate section, while transportation 
facilities favor shipments to a wide range of markets. 

One city is anxious to locate 


Small Wood Working Plants, 


and will actively co-operate with manufacturers who are look- 
ing for a new and promising field. 

The Southeastern States have the best opportunities 
and advantages for all factories using timber. 

The Land and Industrial Department will aid interested ‘ 
parties in finding just the location desired. 

For information refer to File No. 47,359. 


M. V. Richards, maitnt2Sen 


Room 352. SOUTHERN RAILWAY Washington, D.C. 


























Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


SAGER PATENT AXES 


And Highest Quality 
Bull Dog Line Lumbermen’s Tools , 
RIGHT QUALITY—KICBT PRICES, 


) Write us. WARREN, PA., U.S. A. 





our association, and invite the association to celebrate this 
prosperity in Cedar Rapids one year hence. The com- 
mercial Club and other lumbermen join me in this invitation. 


Committees’ Reports. 
I. J. Ward, chairman, reported for the resolutions 
committee as follows: 


Community Development. 

WHEREAS, We view with apprehension the decline of the 
towns and rural population of the country and the drift to 
our great cities, thus increasing the already difficult social, 
moral, economical and political problems to be solved: 
therefore be it 

Resolved, That 
lead in all efforts 


we call upon our membership to take the 
looking to the development of the com 


munities in which they live, to the end that one of the 
best assets of our nation—-our home town—may be pre 
served and perpetuated 

National Federation of Retail Merchants. 


WuHerEAS, We believe that the aims and purposes of 
the National Federation of Retail Merchants are along lines 
best calculated to promote the interest of the small man in 
business; therefore be it 


Resolved, 'That we again pledge our moral support to 
its work, aims and purposes to the end that small busi 
ness men may, under its banner, unite for mutual protec 


tion and advancement and the perpetuity not only of their 
business but the preservation and conservation of the smaller 


towns and cities of our country: and further, that we ex 
tend Gur thanks and best wishes to Secretary Moorehead. 
John Barry and others who are so active at this critical 
time in trying to counteract the insidious influence of the 
powerful institutions, whose interests are opposed to, and 
who have been so industriously maligning the local re 
tailer, who must remain the logical and most economical, 


if not the indispensable factor for distributing the products 


of manufacturers to the ultimate consumer 
Demurrage. 
Resolved, ‘That the president of this association be au 
thorized and instructed to appoint a legislative committee 





slature, at its next 
graduated system of 
time for cars above 


of four to bring before the Iowa Ie 
session, the advisability and need of a 
railroad demurrage increasing the free 
a certain tonnage of load. 





Hosts, Press and Others. 
Resolved, That we hereby tender to each and everyone 
who has in any way had a part in the preliminaries, the 
program, ithe entertainment, the publicity and other features 
of our session. our most sincere and appreciative thanks: 
and be it further 
Resolved, That we desire to make particular mention of 
the Des Moines sash and door and cement manufacturers, 
jobbers, lumber dealers and traveling representatives and 
their committee for their untiring efforts to provide 
for our comfort and pleasure, and for their cordial glad 
hand and spontaneous welcome to Des Moines; 
To the Lothman Cypress Company for the very 


badges ; 


appropriate 





To the Hlotel Savory for the use of its spacious rooms for 
our deliberations ; and finally 

Yo our Officers for arranging and carrying out such an 
instructive and entertaining program. 

Resolved, ‘That in the death of Met L. Saley we deeply 
mourn the loss of a man to whom our association and re 
tail merchants all over our country owe much, through his 
uplift in advice and influence in character and sincerity ; 

Resolved, That this association, through its secretary, 
extend to his family our deep sympathy and appreciation of 


their and our great. loss. 


Officers Elected. 

Joseph Cowan, chairman, reported for the nominating 
committee as follows: 

President J. P. Jepsen, Cedar Falls. 

Vice president-—Stephen Brown, Waterloo. 

secretary-treasurcr—O. 'T, Barry, Cedar Rapids. 

Directors—D. KE. Baker, 'Traer (reélected) ; Louis 
Vinton, and G. D. Rose, Dubuque. 

The auditing committee reported the books of the 
association correct and the funds on hand as reported 
hy the treasurer. 

On motion the reports of the committees were ac 
cepted as read and the convention then adjourned. 

Directors’ Meeting. 

At the conclusion of the convention the board of 
directors met and decided to accept the invitation of 
John W. Barry and other jumbermen of Cedar Rapids 
and the Cedar Rapids Commercial Association to hola 
the 1915 convention in that city. 

THE BANQUET. 

In aceordance with the program of 
prepared by the lumbermen and sash and door con 
cerns of Des Moines, members of the association in 
attendance at the convention were tendered a banquet 
at the Elks’ Hall Tuesday evening following the meet 
ing. The banquet in every way was a success and 
kept everybody occupied until nearly midnight. 

HOO-HOO CONCATENATION. 

Arrangements had been made for holding a 
Hoo concatenation Monday evening preceding the con- 
vention. W. M. Stephenson, Scrivenoter, of St. Louis, 
‘Mo., came up especially for the occasion. Owing, how- 
ever, to the heavy fall of snow his train was delayed 
and the concatenation was necessarily postponed until 
Tuesday following the banquet. A good class of kit 
tens had been assembled by Joe Furlong and was at 
that time put through the mysteries of catdom with 
the customary success. 


E1lis, 


entertammment 


Hoo 


NORTHERN INDIANA*AND SOUTHERN MICHIGAN. 





Retailers of These Districts Meet in Annual Session — Lumber Substitutes Discussed 


“at Length’’—Association Idea Discussed. 


SoutH BENpD, IND., Feb. 26.—The Northern Indiana 
& Southern Michigan Retail Lumber Dealers’ Association 
held its fourteenth annual meeting today at the 
Oliver hotel, beginning with a course luncheon at noon. 
Over 150 members, and guests, were present when Pres 
ident Charles E. Foster, of Valparaiso, gave the seating 
signal. During the luncheon a high-class musical pro 
gram was presented by entertainers secured from a local 
theater, followed by a local orchestra. 

This-association holds its meeting as an after-dinner 
affair right at the table, which is a clever expedient 
for insuring attendance. President Foster in his brief 
opening remarks referred to the better public sentiment 
secured by the policy of holding absolutely open meet 
ings, so there could be no suspicion ot the beneficial 
character of the work. He discussed the spirit of good 
fellowship as one of the chief products of association 
activity, and as to mail-order competition strongly 
stated his belief it was to the up-to-date lumber mer 


chant largely a Riley ‘‘gobelun’’ no Jonger even to 
be feared. 
Mayor Kellar, of South Bend, was introduced, and 


board of public safety had the keys of the 
having the present meeting in mind had _ so 
lumbermen were in the ma 


said the 
city, but 
appointed the board that 
jority. 

Mayor David McGill, of LaPorte, then intro 
duced and invited the association to come to that city 
next vear. It had selected two former presidents from 


Was 


that city, and should come and see the city that had 
supplied them. His invitation was seconded by Sec 
retary Huntress, of the LaPorte Chamber of Commerce, 
and was referred to the directors with an appreciative 
word from the Chair, whose reference to his town, Val- 
paraiso, as a convention meeting place 
with laughter, which he smilingly deprecated. 

The Chair then referred to traveling salesmen and 
the lumber press as the two great distributors of trade 
intelligence, and called upon B. Arthur Johnson, of 
Chigago, who made what he said was his maiden speech 
before a retail association. It took an hour and ten 
minutes and crowded four other speakers off the pro 
gram, but was nevertheless very entertaining and some 
what instructive. The theme was ‘‘ Lumber Substi 
tutes.’ He read some excellent extracts clipped from 
the Construction News, and ‘‘first given adequate lum 
ber trade journal publication’? in his own paper, but 
confessed that he had later discovered that Julius Seidel 
was the author, and the source of a puper delivered at 
the annual convention of the Southwestern Lumber 


received 


Was 


men’s Association ‘‘two years ago.’’? This paper was 
read one year ago, not two, and was given in full in 


the AMERICAN LUMBERMAN of February 3, 1912, page 
64, over two years before Mr. Johnson resurrected brief 
extracts from it as something new. IHlis talk consisted 
largely of excerpts read from a formidable pile of 


papers, interspersed with his own eccentric mannerisms, 
which afforded much amusement. During his remarks a 
number of salesmen of ‘‘substitutes’’ retired and or 
ganized a rump convention in the buffet. 

Time when he had finished, the 
announced a nominating committee: 

Burr Augustin and Irvin Jackson, of 
and R. W. Monger of Elkhart. 

Secretary Hass then read a telegram from Perry L. 
Sisson, of Valparaiso, one of last year’s star convention 
attractions, and whose presence again this year was 
anticipated with pleasure. He expressed his regrets, 
and referring to the compliment paid Valparaiso in 
Mr, Foster’s election to the presidency of the associa 
tion last vear, said this may have been responsible for 


chairman 


pressing 


South Bend, 


the improvements which had given Valparaiso one 
of the newest and best lumber sheds in this section. 
William Eager, of Chicago, the well-known hard 


wood Jumberman, was then called upon and sang a 
couple of his inimitable dialect songs, 

Albert Cone, of Chicago, of the AMERICAN LUMBER 
MAN, delivered an address on the development of the 
association idea, which had its inception in the old 
National Association of IS877. At that time retail 
associations had for their object the control of selling 
price, of territory and of trade division, and whole 
salers were not only permitted, but encouraged, to 
ship lumber in on any retail dealer who did not be 
long to the The time came, however, 
when the definitions of wholesaler, retailer and whole 
sale consumer were definitely fixed in the customs of 
the trade. Later, a new and vexing problem arose to 
face the retailers, that of mail order competition. The 
associations first tried to eliminate this at the source 
of supply, but finding this impossible, the retail asso 
ciations are pursuing more efficient tactics now, that 
of keeping the mail order house from getting the order 
by judicious advertising, and by efficient service. The 
speaker then described present day association meth- 
ods and the vast field of usefulness spread out before 
the organizations by which the business of the lumber 
retailers may be increased and maintained against all 
outside competition, 

The Chair expressed regrets that lack of time would 
prevent hearing from ©. W. Lanz, of Bidford, Me.; 
Secretary HI. C. Scearce, of the Indiana association, 
and C, A. Pollock and Secretary Smith, of the Michi 
un association. 

The nominating committee reported the 
ticket, which was unanimously elected: 


association, 


gi 


following 


President——Forrest Hfillier, of South Bend. 


Vice president—-Claude R. Sparks, of Berrien Springs, 
Mich. 

Secretary-treastrer—-—-W. M. Hass, of North Liberty, Ind. 

The convention then adjourned hurriedly to allow 


some of the members to catch early trains. 
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NATIONAL BOX MANUFACTURERS’ FIFTEENTH ANNUAL. 


Sessions Begin a Day Late a i pee" Members — Commission Form of 
Government Adopted—Many Interesting Talks. 





FRENCH Lick SprRiINGS, LNb., Feb. 25.—The fifteenth 
unnual meeting of the National Association of Box 
Manufacturers called for 11 o’clock yesterday at 
French Lick Springs Hotel was held up until 12 0’clock 
today, owing to delays to trains caused by snowstorms, 
which disorganized railroad traflic throughout the 
southeastern part of Indiana. » About ninety were in 
attendance when President W. D. Sexton, of Cincin 
nati, Ohio, called the meeting to order, 

The first subject taken up was the organization of 
the association on a commission form of government, 
and the following gentlemen were appointed to work 
out the problems on a broad-gauged financial basis, 
insuring a larger scope of the National association 
and greater activities for the future, to take care of 
all propositions before the wooden box industry: B. W. 
Porter, Greenfield, Mass.; B. IF. Masters, Chicago; 
C. Fred Yegge, Chicago; W. B. Morgan, Memphis, 
Tenn.; D. L. Goodwillie, Chicago; E. B. Varney, New 
York, N. Y.; Ek. H. Defebaugh, Chicago. These names 
were reported on favorably and the committee was em- 
powered to act for the National association as a body, 
7) percent of the membership being present, and was 
also given power of attorney to act for a number who 
were not in attendance. 

The report of the board of directors, which was 
adopted unanimously, will insure a sum equal to 
$40,000 to £50,000 to conduct the National associa 
tion’s campaigns and the outlining of plans for the 
successful combatting of all adverse interests, and 
especially to cooperate With the various classification 
committees and railroad officials, as well as the Inter 
adjustment of 
all matters affecting classification and rates, and the 
promotion ot the general interests of the box trade. 

With a sum of $11,000 in the treasury to start on 
and funds necessary to conduct any campaign in the 
interest of the trade, a new manager will be selected 
ut once to handle the business interests of the associ- 
ation from the highest possible plane, the keynote be 
ing reciprocity and education for the greater pros 
perity of the industry. 

It is with that spint that the newly reorganized 
National Association of Box Manufacturers will tender 
the olive branch to all its friends and competitors 
and associates, as well as railroad officials. 


Cooperation Between Lumberman and Box Maker. 


J. EK. Rhodes made an interesting talk this afternoon 
on** Cooperation #tf the Lumberman with the Box Manu 
facturer,’’ and extended the hand of brotherhood from 
the National Lumber Manufacturers’ Association, as 
suring the box men of the whole-hearted codperation 
and good feeling of the lumber fraternity, and these 
felicitations were received with great enthusiasm sand 
heartily reciprocated. 

George S. Wood, Chicago, manager of the Forest 
Products Exposition, made a talk on the forest prod- 
ucts show, following the report by Fred Klapproth, of 
Chicago, chairman of the National Association of Box 
Manufacturers’ exhibit at the show. These gentlemen 
were received with enthusiasm, and the new executive 
committee was authorized to continue as the committee 
With instructions to work out an exhibit for the box 
trade at both the Chicago and New York expositions. 

The resolutions committee composed of BE. A, Thorn 
ton, Chicago; EK. E. Ames, Crawfordsville, Ind.; H. W. 
Embry, Louisville, Ky.; Claud Moore, Memphis, Tenn., 
and Frank Reitzel, Greenfield, Mass., made its report, 
in which resolutions of condolence were passed on the 
death of three members during the last year. Resolu 
tions were also adop ‘ted on stimulating greater interest 
in association work, favoring an exhibit by the asso- 
ciation at the Forest Products Expositions, and urging 
inembers of this association to become members of the 
Chamber of Commerce of the United States of 
America, 

Other talks before the convention were as follows: 
‘How Can We Buy Shooks for Less Than Cost?*’ by 
Bert C. Sheehan, of Swift & Co., Chicago; ‘*The Man 
of It,’’ by G. C. Longman, Chicago; ‘‘A Few Words 
About Red Gum,’’ by J. M. Pritchard, secretary of the 
Gum Lumber Manufacturers’ Association, Memphis, 
Tenn.; ‘*The Only Way,’’ by Wilbur R. Smith, of 
Alton, Ill.; ‘‘Saws in the Box Factory,’* by N. A. Glad 
ding, of EK. C, Atkins & Co., Indianapolis, Ind., which 
was delivered by H. T. Benham, of that company; 
‘The Future of Our Industry,’’ by B. F. Masters, 
Chicago; report of the National Classification Commit- 
tee of the Lumber, Wooden Box & Allied Interests, 
by D. L. Goodwillie, Chicago; ‘* Packages for Export 
Shipment,’’ by a representative of the National Manu 
facturers’ Association; ‘‘How Far Are Reeiprocal 
Relations in Business Consistent with Modern Court 
Decisions?’’ by M. F. Gallagher, Chicago, attorney for 
the National Classification Committee of Lumber, 
Wooden Box & Allied Interests; ‘‘ Advertising the 
Wooden Box,’’ by Frank H. Reed, Chicago, 

The meeting was held up largely on account of the 
storms and many of the delegates who expected to 
attend were left at home because the railroads did not 
know whether or not the trains would ever get within 
hailing distance of Freneh Lick. However, those who 
were fortunate enough to get here were made happy 
directly on arrival by Col. Tom Taggart at his ‘‘big 
home,’’ and they soon forgot the discomforts of their 





journey in the hearty reception they received when 
they set foot in the French Lick Springs Hotel. 
THURSDAY’S SESSION. 
[Special telegram to AMERICAN LUMBERMAN. } 

FRENCH Lick, INp., Keb. 26.—There was a larger 
attendance at today’s session of the National Associa- 
tion of Box Manufacturers, and the meeting has been 
one of the most enthusiastic in the history of the 
organization, 

The principal subject under discussion has been that 
of classification and the report of the classification 
committee was thorough and complete, showing how that 
committee, finding it necessary, had accepted and acted 
on its responsibility in handling this question. This 
report showed the absolute necessity for closer coépera 
tion between the lumbermen and their remanufacturing 
customers for their mutual protection against errors in 
classification and rates. The report also showed how 
thoroughly the Pridham case had been fought by the 
classification committee. 

In its report the standardization committee showed 
conclusively that the box manufacturers have upon them 
standardization, whether they want it or not, and that 
both the National Canners’ Association and the National 
Wholesale Grocers’ Association, jointly with this com- 
mittee, codperating with the Interstate Commerce Com- 
mission and the classification committee of the rail 
roads, would soon adopt a quality package, no matter 
what standards have determined the thickness of lumber 
used for box purposes in the past. 

The address of Bert C. Sheehan indicated a desire on 
the part of the large consumer to codperate in the mat 
ter of standardization and served to clarify the atmos- 
phere considerably on the question of how to eliminate 
the poor package and standardize a package that would 
meet all the requirements of the railroads and of the 
commission. 

The desirability of bringing the employer and em 
ployee in closer harmony for the greater prosperity of 
the industry and how this could be accomplished was 
the subject of an interesting address and subsequent 
discussion. 

That the bulletin service between the manager and 
the membership is an absolute necessity was demon- 
strated to the entire satisfaction of both the commis- 
sion and the membership. 

In a convincing manner B. F. Masters indicated the 
possible future of the organization as rejuvenated and 
newly created under the commission ferm of govern- 
ment, this being the first time in history when a business 
association has arranged for its affairs to be conducted 
on the commission plan, as is the city of Dayton, Ohio, 
from a municipal standpoint. 

The new articles of agreement were signed by every 
man present, manufacturers cutting up 800,000,000 feet 
of lumber annually coming into the organization under 
the new form of government. The sessions of the con- 
vention were strenuous from start to finish and an 
enormous amount of business was transacted, every 
member present giving his time and attention solely to 
the affairs of the organization. 

After adjournment of the convention, the commis- 
sion continued in session, mapping out plans for the 
vear’s work and going over matters of vital importance 
to the association and to the entire box manufacturing 
industry. 





FIRST MEETING SINCE JUNE. 

KANSAS City, Mo., Feb. 25.—A meeting of the Central 
Missouri Retail Lumber Dealers’ Association was held 
last night in Sedalia, Mo. Seeretary Harry E. Moore 
had arranged an unusually attractive program and about 
fifty retailers attended. Several Kansas Citians were 
present. It was the first meeting the association had 
held since last June. 


THE LUMBERMAN’S CATECHISM. 


The ‘‘office of geography’’ 
ucts’’ of the ‘* Forest Service’’ in the ‘‘ Department of 
Agriculture’? (we felt that our readers would appreciate 
the fuli nomenclature) has issued a diagramatic map 
showing for each State the number of sawmills and the 
production of each of the principal kinds of wood in 
each State. It is an interesting summary of the saw- 
mill statisties of 1912. Adopting a primary school 
system of questions and answers, some questions that 
probably few could answer are as follows: 





for the ‘‘ branch of prod- 


What States are credited with no lumber production? 
Nevada, North Dakota, Nebraska and Kansas. 
What important wood is produced by only one 


L 


Redwood in California. 

What State has the largest number of sawmills? 
North Carolina, with 2,418. 

What is the wood of largest production? 

Yellow pine, with 14,738,000,000 feet, or 37 percent 
he total production of the country of all kinds of wood. 
-What is the wood of second largest production ? 
Donglas fir, with 5.175,000,000 feet. 

What is the total production of softwoods? 
526,000,000 feet. 

‘ is the total production of hardwoods? 
8.632,060,000. feet. 

What hardwood has the largest production ? 

Oak, with 38,319,000,000 feet. 

Whit State has the largest lumber production? 
-Washington, with 4,160,000,000 feet. 

—What State has the largest hardwood production ? 
—West Virginia, with 855,000,000 feet. 
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F. W. Duttweiler Lumber Co. 


WHOLESALE 


Idaho White Pine 
California Redwood 
Lath and Shingles 


824-826 Spitzer Bldg.,. TOLEDO, OHIO, 


Yellow Pine 
Hemlock 
Poplar 
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C. A. Mauk Lumber Co. 


Manufacturers and Wholesalers 


PACIFIC COAST FOREST PRODUCiS 





Yellow Pine, Hemlock 

Red Cedar Shingles, Red Cedar Bevel Siding 
Shipped in Straight or Mixed Car Loads from Toledo Storage 
TOLEDO, OHIO. SEATTLE, WASH. 
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The Gotshall Mfg. Co. 


( Main Office, TOLEDO, OHIO ) 
Oak, Ash, Hickory, Elm, Maple, Etc... 
Lumber, Timbers, Piling. 
MILLS. 


Toledo, Ohio —Band 
Elmira, Ohio 


We manufacture and sell 


our own stock exclusively. 
Write us for stock list. Qrament. 1 ee ae 
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POPLAR CYPRESS 


WHOLESALE LUMBER 


Sh salt aatet §Hrh,, 








The Collier - Barnett Co. 


Wholesale-Manufacturers 


HIGH GRADE 


Sash, Doors and all kinds of Millwork 
Plate, Art and Window Glass. 





We want your orders. 


Car Lots or Less. TOLEDO, OHIO 
® ep 








The Goodsell Mfg. Co. 


TOLEDO, OHIO. 
Wholesalers to the Trade Only. 


Send for 


6) 


Dealers’ Price Guide 


Doors 
Glazed Sash 
Interior Trim 


Prompt. Service—Our Specialty. 











*“‘CHAPIN’S LUMBER RECKONER“ 
Reduces to board measure lumber, scantling, square timber - 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. AMERICAN LUMBERMAN, Chicago. 








AMERICAN LUMBERMAN 


I"EBRUARY 28, 1914, 





PITTSBURGH 
For Quick 
Sale 


We will make special inducements on 


One Million Feet 


8-4 Sound Wormy 


Chestnut 


BONE DRY 


Ask for delivered prices. 


Babcock Lumber Co. 


PITTSBURGH, PA. 








TIMBER 
| TIES 


LET us 
QUOTE You 
PRICES 


THE GERMAIN COMPANY 


PITTSBURGH, PA. 
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White Pine Specials 


1x12 No. 1 Common. 
1x12 No. 2 Common. 
4-4°° 5-4”° 6-4” 8-4”’ D Selects. 


Good Dry Stock—Special Prices For 30 Days. 
Wm. Schuette & Co., Inc., Pittsburgh, Pa. 
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FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce, 
Hemlock and Hardwoods 


SAW MILL. PITTSBURGH, PA. 


Konnarock, Va. 








ses 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 


PITTSBURGH, PA. 

















LUMBERMEN’S CLUBS 
























VEST POCKET READY RECKONER 


72 pagi's of tables showing contents of any number of 
pieces of dimension lumber 1x8—10, to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty-five 
cents @ copy. 


AMERICAN LUMBERMAN, Chicago. 


BOSTON CLUB ANNUAL. 

Boston, MAss., Feb. 25.—The annual meeting of the 
Lumber Trade Club of Boston was held Thursday even- 
ing, February 19, in Riverbank Court, Cambridge. It 
was one of the most enthusiastic gatherings ever par- 
ticipated in by the members of this influential organiza- 
tion of the lumber retailers of the Boston district. Prae- 
tically the entire membership of the Lumber Trade Club 
was represented by those who attended. 

The retiring president-——E. D. Sawyer, of the E. D. 
Sawyer Lumber Company-—and the entertainment com- 
mittee—Fred C. Ayer, the Charlestown and Somerville 
lumber dealer, and Fred D. Sterritt, of the George W. 
Gale Lumber Company—were highly praised for the very 
suecessful culmination of their weeks of preparation for 
this red letter event among the trade organization ac- 
tivities of the New England metropolis. 

At the business meeting, which preceded the festive 
part of the evening’s program, reports of various com- 
mittees were accepted and officers for the ensuing year 
were elected. Francis E. Page, of the Parker & Page 
Company, formerly first vice president of the club, was 
unanimously elected president, and William J. Barry, of 
the Buttrick Lumber Company, was promoted from the 
chairmanship of the executive committee to the first vice 
presidency. The complete list of officers elected is as 
follows: 

President—Francis E. Page, Parker & Page. 

First vice president——-William J. Barry, Buttrick Lumber 
Company. 


Second vice president—Daniel A. Lucey (reélected), Curtis 
& Pope Lumber Company. 
Secretary and treasurer—J. Edward Downes (reélected), 


Downes Lumber Company. 
Executive committee—M. FE. 
sarry. 


Philbrick, J. C. Murphy, J. L 

After this official duty had been disposed of the lum- 
bermen repaired to the Flemish Room, where guests were 
greeted and an informal reception was enjoyed until 7 
o’elock. Then a burst of musie announced that it was 
the hour of the annual dinner and all proceeded to the 
main banquet hall. 


The Banquet. 


A delightful informality featured the occasion. Small 
tables were scattered artistically among the formal dec- 
orations of this show room of Riverbank Court, and the 
banqueters seated themselves to suit their own fancy. 
The tables were decorated with pink carnations and ferns, 
and the fragrance of the flowers added to the enjoyment 
furnished by professional entertainers from the Keith 
Vaudeville Cireuit. 

The handsome souvenir menus made a great hit. Some 
of the amateur poets among the lumbermen had altered 
the words of several popular songs, making them appro 
priate to their own industry, and these somewhat re- 
vamped songs, printed on the menus in green ink, added 
considerably to the enjoyment of the evening. The lum 
bermen sang them all with a joyous lilt that made the 
rafters ring. Possibly because of the recent talk of 
Oregon fir the toast to ‘‘Good Old Spruce’’ met with an 
especially fervent reception. Here are some of the verses 
that were encored again and again: 

Tune “Here’s to Good Old Brown.” 
Here’s to “Good Old Spruce,” boost it up, 
Here’s to ‘Good Old Spruce,” boost it up, 
Hear the millmen say, 

1913 has passed away. 
Boost it up, boost it up, 
soost it up, up, up. 


Tune—‘Kelley.” 
Let everybedy here get busy, 
Bs I double Z Y. 
Let everybody here get busy, 
And whoop her up and down; 
For the lumber business rules the roost 
And all it needs is for us to boost; 
So let everybody here get busy, 
Busy for our good “old biss.” 


Tune—*My Hero.” 
Come! Come! A song for lumbermen. 
Our hearts are true 
Come! Come! Our voices raising 
Yell sing it through 
Come! ' Naught can efface them, 
Our voices blending now to praise them 
Beyond compare! 
Rise! Rise! A toast to Jumbermen, 
Hail, lumbermen, fair. 





Ve 


Tune—-‘Put on Your Old Grey Bonnet.” 
Take off your coat and collar, get to work, push and holler 
And we'll keep our lumber on the way; ; 
When the day’s work is over we'll gather in the clover 
For lumbermen every day. 

There were no formal addresses and the entire evening 
was given over to jollility and good fellowship. After 
the coffee and cigars had been served an excellent enter- 
tainment was given by the professionals, aided in no 
small degree by some of the clever amateurs from among 
the ranks of the lumbermen themselves. 





SEATTLE AD MEN ENTERTAIN LUMBERMEN. 


SEATTLE, WASH., Feb. 17.—A number of Seattle lum- 
bermen after receiving a startling announcement to the 
effect that the Study Circle of the Seattle Ad Club 
would devote an evening to the subject of marketing 
Pacific coast lumber and that all members of Hoo-Hoo 
and others interested in the sale of lumber were invited 
to a beefsteak dinner Monday night, went to the Wo- 
men’s Exchange, where promptly at 6:15 the dinner was 
served. Although it was said the Ad Club laid itself 
liable to prosecution under the fake advertising law for 
heralding a beefsteak dinner and then substituting 





chicken pie, the substitute was such 
nobody could be found to enter suit. 

The lumbermen were the principal speakers of the 
evening and told the Ad men what their troubles were 
and how they were trying to remedy then and the steps 
they had taken so far toward advertising Pacific coast 
lumber. 

F. A. Traill, secretary of the Red Cedar Shingle 
Manufacturers’ Association, was the first speaker and 
was made chairman of the evening. He told of the 
campaign that had been carried on by his association. 
W. C. Miles, manager of the West Coast Lumber Manu 
facturers’ Association, told what that association was 
doing and although it had oniy started its advertising 
campaign a few months ago it is very much encouraged 
by the results so far obtained. 

F. D. Becker, secretary of the Pacific Coast Shippers’ 
Association, spoke of the value of pictures in adver 
tising and told of the moving picture show film depieting 
the various stages of manufacture and uses of Pacific 
coast lumber which that association has been putting 
on at various retail association annuals. 

EK. L. Fairbanks, Vicegerent Snark of the western 
Washington district of Hoo-Hoo, spoke of the value of 
that order to the industry and how the Black Cat of 
Hoo-Hoo to the layman stood for lumbermen and had 
served a good purpose in advertising the industry. 

C, C. Bronson, manager of the Day Lumber Company, 
this city and acting chairman of the advertising com 
mittee of the West Coast Lumber Manufacturers’ As 
sociation, spoke of the methods used in marketing Jum 
ber by the Coast manufacturers. Mr. Bronson stated 
that in his opinion the ideal way for manufacturers to 
distribute their products was to operate retail yards. 
However, he said that in most cases 


a good one that 


this was impractica 
ble because of the great distance between the manutae 
turer and his market. He said the next best thing was to 
distribute the lumber through the retail dealers at the 
different market points. He also said that a great many 
of the mills, especially the smaller mills, must market 
their produet through the wholesaler and that even the 
larger ones that had salesmen and sold a large part of 
their product direct to the retailers were often glad to 
look to the wholesaler for orders that would move part 
of their stock. 

Mr. Bronson said that to the opinion of 
many of his brother manufacturers, he thought the whole 
saler was entitled to a place in the business and was a 
part of the scheme of distribution. 

W. G. Funk, manager of the Hewitt-Lea-Funk Com- 
pany, this city, formerly tie Hewitt-Lee Lumber Com- 
pany, with a mill on Lake Washington and retail yards 
in Seattle, now engaged in the mail order lumber busi- 
ness was on the list of speakers, but was unable to be 
present. Mr. Funk’s time was given to Advertising 
Manager Brindley of the same company. Mr. Brindley 
said he was not there to tell auything about his eon 
eern’s method of distributing lumber to the consumer 
direct, but that he wanted to point out that regardless 
of their different methods of distribution the Hewitt 





eontrary 


Lea-Funk Company, and the other companies manu 
facturing Pacific coast lumber, were together on one 


subject and that was advertising fir lumber. He said 
that his company advertising fir as against the product 
of other mail order concerns located in the East was 
creating a demand for Coast products and he was of the 
opinion that this company selling in competition with 
retail yards which had never before handled Coast wood 
forced these yards to put in a stock of Douglas fir 
lumber. 

After these talks by the various lumbermen there was 
a general discussion of the subject and some suggestions 


were made by the Ad men, the guests dispersing about 
8:30. 





MEMPHIS CLUB PROTESTS ACTION OF INTER- 
NATIONAL SHIPPERS. 

MEMPHIS, TENN., Feb., 25.—From letters from steam 
ship agencies read at the meeting of the Lumbermen’s 
Club of Memphis Saturday afternoon, February 21, the 
suggestion of the International Shipping Federation, to 
the effect that a clause be inserted in through bills of 
lading that the shipper bear half of any loss that may 
arise from strikes of stevedores or other causes that 
tend to delay loading or unloading of cargoes, has little 
chanee of being adopted. The club at the meeting held 
two weeks previous instructed the resolutions committee 
to draw up a vigorous protest against this threatened 
action and in compliance with these instructions the 
committee used pretty strong language, saying in part: 

We vigorously protest against the proposed action of the 
International Shipping ration as unjust and as detri 
mental to our business interests, and bills of lading con 
taining such clauses will not, under any circumstances, be 
accepted by us. 





These resolutions were forwarded to the offices of the 
steamship companies on the other side, to the Interna- 
tional Shipping Federation and to various forwarding 
agents in this country. Two replies had been received. 
One of these was from the manager of the American, 
Atlantic Transport, Dominion, Leyland, Red Star, White 
Star and White Star-Dominion Lines, with headquarters 
at New York, who said: 

The clause in question has not been adopted by us and 
recent advices received from our principals in’ England 
make it very clear that they are entirely opposed to it, and, 
this being the case, we think it unnecessary for you to con 
cern yourself further about it as far as our interests are 
concerned. 


A letter was also read from the Virginia Line, with 
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headquarters at Newport News, Va., saying that the 
management thereof had no idea whatever of putting 
such a provision into effect. The other recipients of 
these resolutions are expected to declare themselves in 
the near future. The impression prevails, however, that 
the matter is practically at an end and that the members 
of the club have nothing further to fear along this 
line because of the attitude of the steamship companies 
themselves as indicated by the replies already received. 

The club voted unanimously in favor of a ‘‘tango 
party’? at the expense of this organization and author- 
ized the entertainment committee to proceed with the 
necessary arrangements. The affair will be held at 
the new Hotel Chisea and all of the club members are to 
be invited. 

The chairman ot the publicity committee, James R. 
Blair, of the L. HW. Gage Lumber Company, suggested 
that the secretary of the club be instrueted to invite 
all architects, contractors and others identified with 
the building trades to investigate the woods used iu 
the paneling and flooring of the new rooms in the 
Business Men’s Club to be occupied by the Lumbermen’s 
Club of Memphis, to the end that they may acquaint 
themselves with the high finish of which these woods, 
dl grown in this territory, are capable. John M. Prit 
chard, secretary of the Gum Lumber Manufacturers’ 
Association, was present and was invited to codperate 
with the secretary of the club. This was done in order 
that he might have the opportunity of boosting red 
gum for finishing purposes. This material has been 
largely used in the rooms aud shows to exceptionally 
good advantage. Mr. Pritchard spoke heartily in favor 
of the idea and also called attention of the club mem- 
hers to the facet that there was a suite of bedroom 
furniture on displiy at a Jocal store made entirely of 
red gum and as handsome as anything he had ever 
seen, Tle asked that all of them inspect this and 
tuke their wives and their friends to see it. He pointed 
out that it was manufactured by a Kentucky firm which 
had a well-established market therefor under its true 
name, He said, however, that this firm for a long while 
manufactured and sold it under the name of hazelwood 
amd satin wrlnut, but that such subterfuge was no 
longer necessary since the beauty and utility of red 
gum had been established. The club rooms have been 
finished and are among the handsomest in the South. 

Resolutions unanimously adopted expressed the very 
sincere regret of the members of the club over the 
recent tragic death of W. D. Reeves, of the W. D. 
Reeves Lumber Company, Helena, Ark., and ordered 
that copies of these be sent to the family of the de- 
ceased and also spread upon the minutes of the meet- 
ing. Mr. Reeves was not a member of the club but 
was well known to, and popular among, practically the 
entire membership ot that body. 

Ray Ht. Godspeed, of John M. Woods Lumber Com 
pany, and C. B. Allen, manager of the plant of the 
Anderson-Tully Company, for the manufacture of built 
up stock from veneers, were elected active members. 

W. H. Fitzheugh, originator of the idea of the affilia 
tion arrangements between the Lumbermen’s Club of 
Memphis and the Business Men’s Club, spoke briefly. 
He said that the original idea was for the latter to ab 
sorb the former but that the proposition had worked out 
the other way. He complimented the club heartily on 
the fact that it had resisted all efforts to have it give 
up its identity or surrender any of its privileges and 
said that the present affiliation arrangements were prov 
ing quite satisfactory. He said the two organizations 
Were joined together somewhat after the fashion of two 
freight cars on a railroad track and expressed the view 
that this relation between the two bodies would remain 
effeetive ‘Sas long as the coupling was good.’’ 

Lewis Doster, former secretary of the Hardwood Man 
ufacturers’ Association, and W. R. Lentz, connected with 
the freight departinent of the St. Louis, Tron Mountain 
& Southern, were present and responded briefly. 

Fifty-six members and visitors were present and the 
oceasion proved thoroughly enjoyable. The usual lunch- 
econ was served. J.D. Allen was in the chair. 





NASHVILLE LUMBERMEN’S CLUB. 

NASHVILLE, TENN., Feb. 24.—New oflicers for the 
Nashville Lumbermen’s Club were nominated at the regu- 
lar meeting of the club. President Charles M. Morford 
appointed a nominating committee composed of T. A. 
Washington, Harold Greene, Morford Whitson, Olin 
White and Cecil Ewing. The following nominations 
were reported: President, Henderson Baker; vice presi- 
dent, C. HE. Hunt; treasurer, Harold Greene; secretary, 
Cecil Ewing; directors, A. B. Ransom, Hamilton Love, 
P. J. Loevenhart, W. M. Farris, jr., and Morford Whit- 
son. The committee’s report was unanimously approved, 
and the election will take place March 10, 

Much interest was shown in the concatenation of Hoo- 
Hoo called by Vicegerent Olin White for March 10, and 
many middle Tennessee Jumbermen are expected to be 
present. 


COMMISSION RULING PASSED TO CLUB 
MEMBERS. 

Sr. Louts, Mo., Feb. 24.—The tratiie committee of the 
Lumbermen’s Club of St. Louis, composed of Thomas C. 
Whitmarsh, chairman; 8. H. Fullerton, J. W. Putnam, 
F. Kk. Sheldon and EK. Kk, Eversull, sent out the following 
notice to the members of the club Monday: 





We have received an opinion trom the Interstate Commerce 
Commission, No. 4844, in the matter of bills of lading dis 
criminations, respecting loss and damage claims, 

Our interpretation of the decision is that all loss and 
damage claims presented to the railroads on or before April. 
114, and those claims where damage took place two years 
prior to February % 1914, should, in the opinion of the 
Interstate Commerce Commission, be adjusted on their merits 
in order to preyent discriminations that might otherwise 
result. 

The commission declined to pass on the reasonableness 
of the four months’ clause. 





INDIANA SOCIETY OF MEMPHIS. 

MEMPHIS, TENN., Feb. 23.—The Indiana Society of 
Memphis, composed exclusively of former residents of 
the Hoosier State who have made Memphis their home, 
was formally organized here a few evenings ago. W. K. 
Kyle, president of the National City Bank, was elected 
president. The other officers chosen at the same time 
were: §%. M. Nickey, secretary of the Green River Lum- 
ber Company, first vice president; Frank Hayden, second 
vice president; J. S. Shortle, third vice president; C. E. 
Van Camp, secretary, and 8. C. Major, of the 8. C. 
Major Lumber Company, treasurer. A governing board, 
composed of nine members, was also elected, as follows: 
J. W. Dickson, president of the Valley Log Loading 
Company; U. 8. Lambert, of the Green River Lumber 
Company, F. W. Cole, J. J. Wade, T. P. Walsh, John 
Ross, W. H. Beck, Dr. W. D. Bratz and J. W. Stotts. 

Seventy-three members were present and it is esti- 
mated that of this number 50 percent are lumbermen. It 
is expected that the total membership will reach 150 and 
that the percentage of those connected with the lumber 
business already suggested will hold. A preliminary list 
of less than 100 contained the names of fifty-three men 
connected with umber or woodworking enterprises. The 
organization exists for purely social purposes, the prime 
idea being the establishment of even closer relations than 
have previously existed among those who hailed from 
the Hoosier State and adopted Memphis as their home. 
The constitution and by-laws provide that there shall 
be a meeting the evening of the third Tuesday in each 
month. There will be a called meeting next Thursday 
night, however, in order to take in new members. 

A partial list of the lumbermen who have already 
joined or who are eligible to membership is presented 
herewith: 

Allen, J. D., Jr., I. M. Dar- Lehr, E. A., 
nell Son Co, Lumber Co, 
Brown, M. H., M. H. Brown McKnight, E. R., McLean 

Lumber Co. Hardwood Lumber Co. 
Bass. Walt G., Nickey Bros. Major, S. C. Major Lbr. Co. 

& Bass. Moffett, Owen, Moffett, Bow- 
Blair, J. W., J. ¥. man & Rush. 

Lumber Co. Marshall, Gerald, 
Burgess, G. D., Goshorn Co, 

Burgess. Marshall, W. R., 
Bonner, I. M., Bonner Lum- Lumber Co. 

ber Co. May, Ralph, May Bros. 
Darnell, R. H., Darnell Lum- May, Frank, May Bros. 


Green River 


Stimson 
Dugger- 
Russe & 
Jonner 


ber Co, McCollum, F. P., MeCollum 
Darnell. R. J., Darnell Lum- Bros. 
ber Co. McCollum, J. J., MeCollum 


Darnell, Walter, 
Lumber Co. 


Darnell Bros. 


Nickey, A. B.. Green River 


Dickson, J. L., Nickey & Lumber Co. 

Sons. Nickey, S. M., Green River 
Dickson, J. F., Nickey & Lumber Co. 

Sons Nickey, W Green River 


Eaton, Geo.. May Bros. Lumber Co. 

Fisher, J. M., Nickey Bros. Pritchard, J. M., Gum Lum- 
& Bass. , ber Manufacturers’ Asso 

Gladden, C. S., Lumberman. elation. 


Hackney, R. J.. Lumberman. Rush. J. V., Moffet, Bowman 
Halzgrafe, Walter, May & Rush. 

Bros. Rush, Paul, Crenshaw-Gary 
Ilorton, A. Ma J. V. Stimp- Co. : 

son Lumber Co. Russe, W. H., Russe & Bur 


Krebs, O. M., McLean Hard- gess. 
wood Lumber Co. Stubbins, L. 8S... Memphis 
Katterhenry, B. 1T., J. V. Hardwood Flooring Co. 
Stimpson Lumber Co. Stonebraker, F. E., Amadie 
Katterhenry, D. L.. J. V. C. Franck & Co. 
Stimpson Lumber Co. Smith, Geo., Anderson-Tully. 
Katterhenry, W. C.. J. V. Stanfield, T. J., Lumberman. 
Stimpson Lumber’ Co. Stimpson, Harry, Vander 





° ‘ : -Stimpson Lbr. Co. 
Landgrebe, C. R., Green ., Boom-Stim] ; 

River Lumber Co. — F. G., Mossman Lbr. 
Lambert, U. 8S. Nickey & scott, Earnest, May Bros. 
Wee ; . : Sims, G. W., Lumberman. 
S. J. Morris, Bennett Hard- st. John, E. R., Lumberman. 
' woos oe: es Taenzer, E. E., E. E. Taenzer 
C. G. Kadel, TP. S. Stone & Co. 


Lumber Co. Thompson, J. W., Lbrman. 
J. W. Dickson. Valley Log Wheeler, C. L., J. W. Wheel- 
Loading Co. er & Co. 





GEORGIA-FLORIDA SAWMILL ASSOCIATION. 

JACKSONVILLE, FLA., Feb. 23.—The meeting of the 
Georgia-Florida Sawmill Association, held in this city 
last Saturday, was fairly well attended. Reports of 
those present indicate a more satisfactory condition, 
with a_ steady strengthening of the market since 
the holidays. Orders on hand are from thirty to sixty 
days, with good inquiry offering. The best prices offer 
ing, for ordinary delivery, appear to be $13 for 6-inch, 
$13.50 for 8-inch, $14.50 to $15 for 10-inch and $18 and 
$19 for 12-inch, these prices ruling for port shipments. 
All-rail business commands higher prices; in fact, a 
number of yeports were that no business was being 
accepted at certain Georgia mills for less than $13 
f.o.b. mill. Small cutting is expected to be strength- 
ened by demand for car framing, for which there is 
some demand, orders having developed recently for this 
stock. Planing mill products, which had a steady move- 
ment up to a week ago, show some accumulation, which 
can be accounted for, possibly, by the very cold weather 
that has prevailed over the middle West and the North 
and East for the last two weeks, stopping all construc- 
tion work. It is expected that the movement of this 
stock will become active as soon as the weather mod- 
erates. 

Taking the manufacturers as a whole they are opti- 
mistic, feeling that the lumber business will have its 
share in the general improved conditions of the whole 
country. 

The rules of the association as amended in 1905 came 
up for general discussion and further amendment, and 
a committee already appointed’ had devoted some time 
as individuals in investigating, but as only one of the 
members of the committee was present, further action 
was deferred until next meeting. Considerable argument 
was indulged in as to the relative merits of the present 
rules for grading dressed stocks and also to the lengths 
as to whether the rules in force or those of the yellow 
pine association were the most desirable. 

Traffic Manager Charles A. Bland submitted a very 
interesting report on the work done by his department 
during the last month. 
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North Carolina Pine | 


Rough and Dressed 


YELLOW PINE 


BILL S1rUFF and FLOORING 
Hallowell & Souder, PHILADELPHIA PA. 























1 Car 2x2—18”’ Oak. 
1 Car 134x1 %4—26”’ Oak. 
1 Car 8x8—Poplar. 


WE WANT)?“ 
TOWED | cence 


| 1 Car 16-4 Ash 1&2 & No.1 Com. 


Thomas E. Coale Lumber Co. 


Franklin Bank Bldg., PHILADELPHIA, PA. 
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S. B. DILL LUMBER COMPANY 
Franklin Bank Building, PHILADELPHIA. 


WHOLESALE LUMBER 
N. C. Pine Spruce 
Yellow Pine Hemlock 
White Pine Cypress 




















Wholesale Dealers in 


LUMBER 


Cross Ties, Piling 
Telegraph Poles | 


S. P. Bowers Co. 


FIDELITY MUTUAL 
LIFE BUILDING 


112 N. Broad St., Philadelphia. 











REALM OF THE RETAILER 
By Met L. Saley 

Hints on yard management, descriptions of lumber sheds, 

yard conveniences, appliances for storing and handling lum- 

ber, bookkeeping methods, and collections. An encyclo- 

pedia of the retail lumber business. 390 pages, fully illus- 

trated, and bound in silk cloth, postpaid, $1.50. 
AMERICAN LUMBERMAN 

431 S. Dearborn St. Chicago, Il. 
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W. VA. SPRUCE i HARDWOODS 








William Whitmer & Sons, 


Incorporated 
Franklin Bank Bldg,, PHILADELPHIA. 


— Manufacturers and Wholesalers — 


W. VA. SPRUCE, WHITE 
PINE AND HEMLOCK. 


LONG and SHORTLEAF PINE and HARDWOODS 





United States Spruce Lumber Co. 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills: - > 








MARION, VA. 





Laurel River Lumber Company 
SPRUCE, HEMLOCK ~ 
AND HARDWOODS 


JENNINGSTON, - “° WEST VIRGINIA 


- 





Cherry River Boom & Lumber Co. 
Office:—SCRANTON, PA. 
SPRUCE,. HEMLOCK AND 

HARDWOODS . 


MILLS: — Richwood, Camden-on-Gauley and Holcomb, W. Va- 
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Best Quality 
Prompt Service 
Large Capacity 
Excellent Packages 
Car Loads only. Standard Brands. 


We solicit your inquiries and orders. 


Johnston Brokerage Co. 


—Manufacturers— 


(Incorporated) = = Dittsburgh, First National 
Capital and Surplus Bank Bld 
$50,000 Pa. a 


BRANCH OFFICES 
E. H. FLOOD, Franklin Bank Bldg., Philadelphia. 
aed A. COLE, Manhattan Bidg., Chicago. 
. BRYAN KNEASS, 393 Canal St., New York, N. Y. 
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J) 
Saw Mills Designed and Built 


Plans and Specifications prepared. Construction supervised. 
First class heavy millwright work. Entire plants surveyed. Ma- 
nen 4 for complete mills. Fire loss adjustments. Practical 

engineer. Can save you preg Highest testimonials. 


C.M. STEINMETZ {f.9, Washington, D.C. 
1 6 a 











Roofers Wanted 


We want good mill connections and want 
to hear from the man who wants 
good selling connections. 


No.1, No.2, No.3 and No.4 
Flooring and Edge Wanted 

















The A. Sherman Lumber 
Company 


POTSDAM, N.Y. 


1 Madison Ave., 
NEW YORK CITY. 




















White Pine 


Graves, Manbert, 
George & Company 


BUFFALO NEW YORK 














White Pine 


Maple Flooring 
Bevel Siding 
Shingles and Pickets 





Mixed Cars a Specialty. 





Capacity 60,000,000 Feet Yearly. 














; FER B 
The Transfer Lumber & Shingle Co. ‘mst iy) 
NORTH TONAWANDA, N, Y. ; 
RED CEDAR SHINGLES AND BEVEL SIDING 


TRANSFER BRAND Extra Clears 
100% clear,90 vertical grain plump 5 to 2"(10" bunches)No Sap, parallel edges 











NEW JERSEY LUMBERMEN MEET. 


Invitation to Attend Wholesalers’ Convention Accepted — Trade Relations Committee 
and President Throw Light on Antitrust Legislation. 


Newark, N. J., Feb. 24.—The annual meeting of the 
New Jersey Lumbermen’s Protective Association was 
held today. It was called to order by President I. New- 
ton Rudgers. An elaborate program was presented cov- 
ering a broad selection of topics. The executive sessions 
were held in the morning and in the afternoon the whole- 
salers were admitted and a large number attended, fully 
200 being at the meeting, and the banquet in the even- 
ing at the Washington Hotel. 

‘After reading the minutes of the last annual meeting 
an invitation from the National Wholesale Lumber Deal. 
ers’ Association to send three delegates to Buffalo, N. Y., 
March 4 and 5, was accepted and the president authorized 
to appoint delegates. A report from the Eastern States 
Retail Lumber Dealers’ Association denied a rumor that 
that organization would not be represented at the whole 
salers’ meeting at Buffalo. 

The report of Treasurer J. F. Glasby was read, show 
ing the association’s finances to be in good shape. 

Secretary James M. Reilly submitted a report for the 
board of directors, the concluding part of which was as 
follows: 


Gentlemen, in coneluding this report we would urge 
that every member continue to support the ame iation in 
its work; to stand firm in demanding the ig ght of selt 
protection; to continue the effort that is nelne made to 
secure from our legislators and from the Congress of the 
United States the enactment of a statute under which 
we as retailers will have the right to combine in the 
exchange of certain useful information as essential and 
absolutely necessary for the protection of our invested 

capital and the means of earning a livelihood, as only in 
the exercise of such exchange of information can the 
small dealer with limited capital hope to contend wit 
and meet successfully the competition of the individual, 
firm or corporation having at his or its command un- 
limited resources. : 

It is for every one of us to bear in mind that the 
Sherman act was made a law to prevent monopoly in 
trade and that it was never intended to be used for 
the oppression and destruction of the men engaged in 
small busin and therefore, it is reasonable tor us to 
expect that this act has a tendency to destroy the men 
engaged in a small way in business and, at the same 
time, tend to the creation of monopolies, it will be neces- 
sary to so amend it as to carry out its original intent 
and purpose, or to Wipe it from the statute books. 

This is the work ahead of us as an association, «nd 
it is for the members of this association to put on their 
old aggressive spirit to see that the law is changed o1 
modified if the final decision of the court should be 
adverse to the principle that we have always fought for, 
that in the wholesale lumber trade the policy to sell 
through dealers only shall be recognized and maintained. 


George A. Smock, of Asbury Park, N. J., then sub 
mitted an interesting report for the trade relations com- 
mittee, in part as follows: 

It is two years and more since the Department of 
Justice began an action against the retail dealers repre- 
sented in the membership of the Eastern States’ Retail 
Lumber Dealers’ Association, under a bill of complaint 
urging that the various associations were in restraint of 
trade owing to the issuance of what was called the 
“Official Report’? and for numerous other reasons set 
forth in the petition filed. 

This action has caused a great annoyance to all active 
members of the various associations and it has involved 
the membership as a body in a large outlay of moneys, 
approximately $40,000,000. The case has been ably de- 
fended by counsel employed by the various associations, 
and that the original bill was defective in reason was 
demonstrated by the decision of the appellate court in 
dismissing all the various causes and reasons given, with 
one exceptien, which centers around the question of the 
right to issue and distribute information of the kind 
that is given in the official reports. To determine this 
question it has been necessary to make an appeal and to 
ask that the case be finally decided by the highest court 
in the country—the Supreme Court of the United States. 

Before that court our counsel put up an able defense 
September last, and the importance of the decision may 
be inferred from the fact that it has not yet been ren- 
dered. We may expect a decision at almost any time 
and it is to be hoped that the highest court of justice 
will recognize our rights to protect ourselves against 
unfair competition and destructive methods of doing 
business 

At present there is pending before the judiciary com- 
mittee in Congress five bills introduced for the purpose 
of controlling monopolies in trade, the intent and purpose 
of which, if your committee properly understands, is to 
conserve to the smaller business man in all lines of trade 
his right to live; and, as a matter of information, we 
would state that the rights of the retail lumber dealer is 
being represented before that committee and that every- 
thing possible will be done to try and have the members 
of the committee grasp the logic of the argument in 
favor of exercising the privilege we have always exercised 
or something equally as effective as a just measure oft 
protection. pad 


















Election of Officers. 
The election of officers resulted as follows: 


President—I. Newton Rudgers, of Montclair. 

Vice president—Martin F. Brewster, of Ridgeiield Park. 

Treasurer—J. F. Glasby. 

Directors—W. D. Ripley, Newark; I. E. Hutton, Ridge- 
wood; Warren Somers, Atlantic City; Myron J. Kimball, 
Vineland; P. C. Buck, Mine Hili; J. S. Irving, Westfield. 


After the election President Rudgers read his address, 
in part, as follows: 


Why should a hundred thousand men of reputation be 
weighed in the balance, their methods of business be 
subjected to scrutiny, their word be questioned, their 
reputations smirched, their money wasted. because of the 
foul clamor of a few unprincipled scalawags, whose testi- 
mony under oath is convincing that their sole grievance 
was based upon a miserable selfishness to reap, gain and 
profit by the use of dishonest means and disreputable 
practices? What justification can be found in the testi- 
mony of any complainant in the suit begun by Mr. Wick- 
ersham as Attorney General of the United States that 
would warrant any man of reason holding himself in self 
respect to begin such an action? Taking the whole case 
as revealed in the testimony, there is nothing in evidence, 
nothing in fact, that can be offered in justification of 
the burdens placed upon the retail dealers in lumber, 
imembers of the various associations interested in this 
case, 

The appellate court says that Jones has a right to tell 
Bailey, and that Bailey has a right to tell his neighbor, 








or to tell a hundred neighbors, or a thousand neighbors 
that Brown has become a competitor, if he does so 
verbally by word of mouth, but it denies him the right 
to put it in writing, or in print and send it through the 
mail. Have we restrained trade by the circulation of 
our official reports? Some may say Yes; some will say, 
No. The Yes implies that jn preventing a scalper to 
make a sale we have done so by making it ourselves, 
even if we had to do so at a loss, as has often been the 
case. A bad business any way it is received, but surely 
such prevention would not be an unlawful restraint of 
trade. Instead of the Sherm: in act applying against this 
practice, there should be ‘Some man’s’’ act to prevent 
such losses by making it possible to jail the real trouble 
maker. 

The “No” part is that many sales have been made 
against our most active competition through frauduient 
methods, underbilling, short count, inferior grading, and 
frequently at the expense of the owner of the lumber 
who shipped unwisely to men unworthy of credit, or 
trust; so the testimony in the case goes to prove. 

Who can supply trade to the best advantage and at 
least cost to the buyer? is the vital question, the question 
which the court should consider. The testimony of wit- 
nesses proves beyond a doubt that this service can best 
be done by the retail vard dealer. 

ny dealer can obtain a set of the volumes, and can 
get evidence at first hand, of wholesalers and others who 
have been active in selling to consumers, and may make 
any use of the information in any way he may individu- 
illy desire. 

This statement is made solely to show the perplexity 
of the issue raised and the intricate problem involved in 
the case as it now stands before the court. 

To my mind in every action taken as an association 
in the issuing of the names of competitors we have con- 
lined ourselves to a right which is inherent to every one 
ot us. A right which men will never relinquish, and _ if 
a law is forieed to interfere with the free exercise of this 
right of self protection then that law will have to be 
amended or repealed, because the thousands and thou 
sands that will be affected will see to it that it is. 

The “Stamp Act’ was but child's play in comparison 
to the privileges involved in the solution of this question 
affecting as it does the welfare of hundreds of thousands 
of retail dealers engaged in all lines of trade over the 
entire area of the United States. 

The small merchant with limited power, limited eapital, 
to be ground to pieces, to Le put out of business. by a 
law that would make the power of monopoly stronger, 
that would protect the man of big business: with big 
resources, to do as he pleased, because he could as an 
individual, or, as a firm, or as a corporation, ride rough 
shod over everything; control on the production end, 
regulate the distribution side, and agree and decide on 
the selling end; such in my humble opinion is the trend 
of this form of governmental interference so far as it 
has been aimed at the business in which we are engaged. 

Do away with the retail dealers in this big wonderful 
city of Newark and depend upon the manufacturer of 
lumber, the wholesaler of lumber, and what will be the 
result? Will the public be able to buy their needs at less 
cost?) Will the city be better off? Will the manufacturer 
or the wholesaler make more profit? 

If the contention of the government is correct, the 
answer wou'd be Yes to each query. But, we know, and 
we know that anyone who knows anything about the 
lumber business knows, that the true answer to each 
question is No. 

In the first place the manufacturer, or wholesaler, could 
not supply the needs of any community. There must be 
a distributer and there must be an assorted stock of 
materials, and if the retailer of today was forced out the 
Wholesaler would have to become a retailer to supply his 
place. 

Let us petition the judiciary ommittee in such a way 
by personal appeal that it will appreciate and understand 
that it is not with intent to do wrong, or to prevent 
competition, or to restrain trade, or to control prices that 
we believe it necessary to retain the privilege of exchang- 
ing information of trade value such as that which has 
been the practice among lumbermen, because it is the 
only effective weapon of defense that can be relied upon 
to conserve our invested capital, to continue the business 
of retailing and to serve the public. It is the only way, 
as we understand whereby the Sherman act can be en- 
forced to prevent monopoly, as a denial of this privilege 
under this act would be to construe the intent and pur- 
pose of the act as being in favor of the creation of mono- 
poly and its protection and encouragement. 

Gentlemen, this association of ours is of more value 
to us today than at any time in the past and there is 
more real need for maintaining it, as only through united 
action can we expect to obtain attention in the halls of 
our legislatures. It is important tor every man to take 
a larger personal interest in this work, to appeal to his 
representative in the assembly and to his representative 
in Congress and to endeavor to show them the necessity 
for corrected legislation. 

Your board of directors will submit to you today a 
forin of resolution advocating an amendment to the laws 

of the state as well as to the anti-trust laws pending in 
Congress, under which it is hoped that this right we are 
contending for may be recognized 


Resolutions Adopted. 
This was received with much applause. Then followed 
a discussion in connection with the raising of the de- 
fense fund the government suits against the Eastern 
States Retail Lumbermen’s Association and the following 
resolutions were adopted: 








WHEREAS, Economic conditions affecting the prices of 
commodities brought about through certain concentration 
ot control have occasioned and justified the officials of the 
Government bringing legal proceedings under the jaw. to 
prevent restraint of trade; and 

WHEREAS, To prevent monopoly or control of prices of 
commoditics the legislature of New Jersey has enacted sev 
eral laws unaer which corrective measures may be applied; 
and, 

WHEREAS, One measure, known as Senate No. 43, designed 
to produce beneficial results to the body politic, if literally 
construed by the courts would practically nullify the right 
of organization among persons e ged in the same. line 
of trade and the exchange of information of trade value, 
such as information relative to credits, to the financial re 
sponsibility of individuais, to competitors and to the class 
and character of competitors : 

Resolved, That in behalf of the building material trade 
interests of the State, the New Jersey Lumbermen's) Pro 
tective Association, at its twenty-ninth annual meeting at 
Newark, February 24, 1914, respectfully represents to the 
legislature that the operation of the statute as passed has 
imposed drastic and unjustified punishment upon all per 
sons engaged in retail trade and has caused severe financial 
losses through the impairment’ of confidence and the valua 
ble right of coéperative effort wherein the reasons or cause 
for the enactment of such law does not exist: and, 

Resolved, Therefore, that in the name of the retail mer- 
chants of the State of New Jersey we respectfully petition 
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the governor and the legislature to amend the act (Sen 
ate No. 43), laws of 19138, adding thereto the following: 

“It is not intended by this act to deny the right of indi- 
viduals to exchange information of trade value, one to the 
other, or collectively, as members of an association or 
society, where the giving of such information does not limit, 
or reduce, or control the production, or restrict or reduce 
the consumption, or fix, or attempt to fix, or Tfegulate the 
price of merchandise or any commodity.” 


The balance of the program referred to credits, grad- 
ing rules and the discussions were very interesting. 
In the evening the banquet of the association was ten- 





dered to the members and guests and the affair was a 
very enjoyable one. The menu was elaborate and the 
vaudeville that followed was high class. A feature of 
the banquet was the distribution of paper hats to the 
diners and the array presented an interesting spectacle. 

The New Jersey Lumbermen’s Protective Association 
is growing in scope and character of work and its mem- 
bers are more and more relying upon it to carry out the 
purpose for which the association was primarily or- 
ganized, 





NEW SECRETARY OF SOUTHWESTERN ASSOCIATION. 


> 


James R. Moorehead, of Lexington, Mo., known far 
and wide as one of the most progressive lumbermen 
and association workers in the United States, has been 
chosen secretary of the Southwestern Lumbermen’s Asso 
ciation to sueceed Harry A. Gorsuch, who will retire 
March 1, to enter business activities of his own. Al- 
though the Southwestern association loses a valuable 
man in Mr. Gorsuch, the choice of Mr. Moorehead as 
his successor by the board of directors will not only 
meet with approval throughout association circles but 
lumbermen generally are pleased to know that such a 
forceful worker has been placed in active charge 
of an association that has such a wide and influential 
field. 

Although always prominent in affaus of the South- 
western association, and one of the best known lumber 
men in Missouri, it has only been within the last two 
years that ‘‘ Jim’? Moorehead, as he is familiarly known, 
has come to be a figure of national prominence. It has 
been through the work of the National Federation of 
Retail Merchants, as its secretary, that he has cre 
ated for himself a place which ranks him as one of the 
most progressive, inthuential and wide-awake leaders 
in championing the cause of the retail merchants of 
the country. 

When the National Federation of Retail Merchants 
was organized in Chicago in October, 1911, Mr. Moore 
head took a prominent part at its inception and ever 
since has been an illuminating figure in its activities. 
The new responsibilities that the office of secretaryship 
of that association placed upon his shoulders simply 
acted as a means of bringing out on a broad scale the 
great capabilities that he possessed for organization 
work and as a fighter for the cause that has inherent 
merit but needs the backing of strong men to place it 
in a position where its influence may be felt in a national 
way. There is no one who can say that the National 
Federation of Retail Merchants would ever have reached 
the prominent place it has in the organization affairs 
of the country had it not been for the fact that ‘‘ Jim’ 
Moorehead was one of its most active sponsors and a 
leader in every move it made to promote its cause. 

Although he has been in the public eve almost 
constantly during the last two years, especially with 
retail merchants and lumbermen of the country, due 
to his incessant efforts to promote the cause of the 
retail merchant, it remained until lately for him to show 
his immeasurable worth in fighting for the welfare of 
the ‘‘middlemen’’ of the United States. It was when 
‘*Jim’’ Moorehead headed a delegation to go to Wash 
ington and present to the President of the United 
States such a strong plea in behalf of the small business 
men of the country, asking protection under a revised 
Sherman antitrust law, and making such an impression 
upon the President not only as to the important cog 
the small merchant is to the country’s welfare, but also 
the great necessity for protection for the retail class, 
that he stamped himself as one of the most notable 
figures in the retail business world. 

The National Federation of Retail Merchants has 
been in existence a little over two vears and was organ 
ized for the purpose of safeguarding and serving the 
interests of all retail merchants; opposing all unjust 
legislation inimical to their welfare; the promotion of 
all just legislation for their benefit; the demonstration 
of the necessity of retail merchants to manufacturers, 
wholesalers and consumers of the United States, and 
the codperation with all other organizations having 
as their objects the advancement of the best interests 
of commerce. In that two years the organization has 
done all this and ‘‘Jim’’ Moorehead has been in the 
forefront of all its activities. 

For many years he has been the most prominent 
and influential citizen of Lexington, Mo., and is now 
slightly past 50 years of age. He never saw his 
father, who during the Civil War lost his life, having 
died on the field of battle. During his boyhood years 
he was a great help to his mother in maintaining a 
living for the family and by his own efforts was able 
to continue through the common school course and later 
won for himself a college education. Beginning busi 
ness in a humble way, he rose to become recognized as 
one of the best lumbermen of Missouri and a leading 
citizen of his home town. Throughout his business life 
he has always been active in the promotion of com- 
munity development and has taken an interest in the 
‘“‘No Place Like Home’’ campaign. He is secretary 
of the Lexington Building & Loan Association, one of 
the most prosperous and best managed building and 
loan associations of Missouri and has also been presi- 
dent of the Missouri State League & Building & Loan 
Association. 

In any proposition to help build up his home town 
he has always been a leader, and some time ago 
showed that he could work as effectively in overalls as 
in business clothes when he, with other citizens, 
labored to convert a ‘‘duck pond’’ of Lexington into 
an ideal playground. He is one of the park trustees 
of Lexington. He is a Knight Templar and has long 
been a leader in echureh work in Lexington, being an 
elder of the Presbyterian Church of that city. 





‘*Jim’’ Moorehead had never been known to make 
a speech in his life other than brief remarks at differ- 
ent functions of Lexington until he became such an 
active worker and official in the National Federation of 
Retail Merchants. During the period of that connec- 
tion his oratorical powers have gradually increased until 
now he is recognized as one of the best public speakers 
among the business men of the country. He has two 
sons who are fine types of young manhood and junior 
lumbermen, A daughter, Mrs. Edward H. Schafer, lives 
at Seattle, Wash. Intimate friends say that although 





JAMES Ro MOOREMEAD, OF LEXINGTON, MO.: 
New Secretary Southwestern Lumbermen’s Association. 


throughout his life he has been an energetic business 
man, they have noticed that he has been holding his 
head a wee higher and stepping a little bit more spry 
since he became a grandfather a few weeks ago. 

Lumbermen everywhere will join the AMERICAN LuM- 
BERMAN in extending congratulations to the Southwestern 
Lumbermen’s Association in showing much wisdom for 
choosing Mr. Moorehead as its new secretary. 





CRITICISM OF WOODEN PAVEMENT. 


The Engineering News of New York City, in a recent 
issue published a criticism of wooden pavements which 
first appeared in the Herald of London, England, in 
October 23, 1841, and was considered of sufticient value 
to be reprinted in the American Railroad Journal a few 
weeks later. The letter is of sufficient curious interest 
to be worthy of reproduction: 


Mr. Epiror—There is one awful drawback which accom- 
panies wood paving, and if it is not obviated before the 
consequences are impressed upon the public mind, it will 
be likely to create so strong a prejudice against its univer- 
sal adoption that the blocks already down may have to be 
taken up again through legislative interference, and the use 
of wood prohibited. 

Wood runs so rapidly to decay when subjected to humid 
ity, that the best seasoned timber exposed to damp soon 
becomes decomposed and _ putrescent. The albumen con- 
tained in it, like matter in animal substances, is a sus- 
ceptible germ of rottenness, which starts into existence the 
moment the combined energies of wet and warmth reach 
it, anc then its desolating influence spreads with a rapidity 
that nothing can reach or control. 

Wood paving is not only acted upon by these two fertile 
sources of decay, but its fibers soon. become impregnated 
with pestilential carburetted hydrogen, which exudes from 
gas pipes, saturates the surrounding earth, and being that 
very substance which escapes from animal and vegetable 
bodies in a highly putrefactive state, it will have a tendency 
to assist rapidly in the decomposition of the blocks. 

Long before half the streets of this metropolis are cov- 
ered with such a pavement, the ‘malaria’ that will arise 
from, so extensive a mass of vegetable corruption will sweep 
off the inhabitants more numerously and with more unerring 
certainty than the “plague of London,” because every indi- 
vidual will be incessantly breathing the deadly venom float- 
ing in the poisoned atmosphere. 

This is no imaginary theory. I have seen its deleterious 
and disastrous effects in those parts, where, from vege- 
table decomposition, human victims, thus infected, die like 
rotten sheep. 

These lamentable results, can, however, be prevented by 
the blocks undergoing a previous preparation in a solution 
of “bichloride of mercury,’’ which stops fermentation, ren- 
ders the vegetable albumen insoluble, hard, antiputrescent, 
incorruptible, and therefore indestructible through the 
ageney of decay. 

Now this fact being no longer doubtful, parish boards 
will be neglecting a very sacred public duty if they do not 
in the future stipulate that all blocks shall be so prepared, 
not only to preserve the general health, but from motives 
of economy, as it is admitted that it increases their dura 
bility fourfold. W. A. KENTISH. 

London, Oct. 20, 1841. 

The need of some preservative treatment was well 


appreciated by this writer, but he did not happen to 
select the one which has since come into common use. 
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Surry Lumber Co. 


Baltimore, Md. 








Manufacturers of 


North Carolina 
Pine 


LUMBER and BOX SHOOKS 


MILLS AT 
Norfolk and Dendron, Va., and Wallace, N.C. 



















Horton Corwin, Jr., Pres. and Treas. W. D. Pruden, Sec’y. 


The Branning Manufacturing Co. 


MANUFACTURERS OF 


N. C. PINE LUMBER 


(Kiln Dried, Dressed and Rough) 


Bed Slats and Plastering Lath 


Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton Planing 
Mills, Capacity, 100,000 per day. Saw Mills :—Edenton, N.C., Columbia, 
N.C., Ahoski, N. C., Capacity, 140,000 per day. 


General Office, EDENTON, N. C. 








Stop Here 


If you want the best in 


a N.C. Pine ¢ix«" 







Roofers 
ed Long and Shortleaf 
i YELLOW PINE 
Rough and Dressed. 


ELLINGTON & GUY, Inc. 


Times Dispatch Bldg., RICHMOND, VA. 


Car and Cargo Shipments. 











LEWIS DILL & CO., Baltimore, Md. 


—— WHOLESALE —— 


vest YELLOW PINE 











GEORGIA - FLORIDA 











Long Leaf: 


Yellow Pine 


Timber, Lumber, Lath and Shingles 


Special facilities for the production 
of large and long Timbers, Deals, 
other Export sizes and car material. 


For our high grade Flooring, Ceil- 
ing, Siding, Finish and other dressed 
stock,— 


“Ask the Wholesaler” 


The Alger-Sullivan 


Lumber Co. CENTURY: 


FLORIDA. 
Codes—Motek and Telecode. 


YELLOW PINE 


Kiln Dried Flooring and Ceiling. 
Rough and Dressed Timber and Plank. 


Shipments by Rail, Sail or Steamer. 


Cummer Lumber Company 


JACKSONVILLE, FLA. 
NORTHERN SALES OFFICES:—1 Madison Ave., New York City 
{| and 1402 North American Bldg., Philadelphia, Pa. 
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For Prompt Shipment 


In one car the following items: 


Sash, Doors, Blinds, Mouldings 
and Columns. 

Cypress Lumber, Lath, Shingles 
and Pickets. 

Yellow Pine, Fir, Spruce, Oak 
and Poplar, Birch, Red Cedar, 
Gum and California White 
Pine Lumber. 

Oak, Maple and Fir Flooring. 





GET OUR PRICE ON | 
FIR DOORS BEFORE BUYING 


Each Door bears a positive guarantee. 





Fir doors, one panel, two panels, three 
panels, four panels, five regular panels, five 
cross panels, made by the famous Chehalis 
Fir Door Factory on the Pacific Coast. 

We ship in straight cars from the factory; 
mixed cars or less than car lot shipments from 
St. Louis. 


Huttig Sash & Door Co. 


ST. LOUIS, MO. 

















Quality Service 

















er ee ae Mills Co. 


ST. LOUIS, MO. 


Long and Shortleaf 


Yellow Pine 


OAK FLOORING 


MILLS LOCATED AT 
Little Rock, Ark. Short Leaf, Ala. Fort Towson, Okla. 
Glenmora, La. Bryceland, La. 























Manufacturers of 


Yellow Pine Lumber 


CAR SILLS and BRIDGE TIMBERS a Specialty. 


4"" FLOORING. 
6" 8" 10" SHIPLAP. 








SANFORD, ALA. 
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Central ‘Lumber Co. 


Manufactvrers of 


YELLOW PINE 


Long Leaf Timbers and Rift Flooring 










EXXXXXURARLELAUNT AX AUAXEXAUAUREAIIY 


MIXED CARS—Yatd and Shed Stock—Short Leaf 
Finish, Mouldings, Casing, Base—Lath. 


BROOKHAVEN, MISSISSIPPI 
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VALUE OF REDWOOD AS A SILO MATERIAL. 


lt has been said that no other timber ever sawed 
offers the manifold advantages of redwood and it is 
definitely known that redwood is little likely to shrink, 
swell or decay. Being free from resin or pitch this 
wood may be classed among the fire-resisting materials 
and while it will char, it does not burn readily. Worms 
or insects do not attack redwood to any extent and its 
decay-resisting qualities preelude the necessity for paint. 

A report of the Bureau of Forestry says that the 
redwood timber possesses lasting qualities scarcely 
equaled by any other wood. It has antiseptic prop- 
erties which restrict the growth of decay-producing 
fungi. This is an exceedingly valuable property, which 
should extend the use of the wood for various kinds 
of construction. It is because of its resistance to most 
forms of decay that redwood reaches such a great 
age. 

Redwood shingles have been made from trees over 
1,000 years old and fallen redwood, after having laid 
on the ground 500 years, has been sent to the mill 
and sawed. The latter statement is made positive by 
the fact that a redwood log was recently removed from 
beneath a tree in which the annular rings showed the 
age of the standing tree to have been 500 years and 
atter the tree was cut and the stump removed the 
lox beneath was found in good condition. 

It is estimated that there is 75,000,000,000 feet of 
standing redwood timber in California. The most of 
the redwood belt in the United States is in California 
with a very small section in southern Oregon. 

When properly dried redwood retains its shape prac- 
tically without shrinkage. For this reason it is excel- 
lent for finishing work. For interior finishing the 
results that can be obtained by proper selection with 
redwood are beautiful and artistic. Sawed slightly 
across the grain the pattern effects are remarkable. 
When finished in the natural wood color the bright, 
clear red coloring is superb. When stained a multi- 
plicity of effects can be obtained. 

Brine, which is the greatest destrover of all mate- 
rials, not affect redwood. For example, brine 
will eat through 24-inch galvanized iron in 8 to 12 
months and the brine will honey-comb certain woods 


does 


in short order. 
Especially Adapted for Silos. 
As a silo material redwood is excellent. Because 


of the peculiar characteristics of redwood it ranks 
high among woods entering into the construction of 
silos. In comparing redwood with other kinds of 
silo material; namely, tile, cement, brick ete., these argu- 
ments can be undermined because of the durability 
of redwood. The silo proposition has changed vastly 
in the last decade. It started from the hole in 
the ground and has since become a necessary adjunct 
in every successful farming district. The 

in favor of the cement silo are that it 
blow down, will last forever, will not 

one does not nave to tighten the hoops. Now con- 
sider the redwood silo. The MeClure Company, for- 
merly the Farmers’ Handy Wagon Company, of Sagi- 
naw, Mich., manufacturer of the Saginaw silo, builds 


arguments 
will not 
burn, and 


’ 


a silo, using redwood as a material, that will not blow 
down, This silo is slow to burn and an equal amount 
of fire that would damage a redwood silo will dam 
age the walls of a conerete silo. With this redwood 
silo one has a structure that will shrink but little, 
if any, and it is unnecessary to tighten the hoops. 
Conerete examples might be given wherein cement 
silos have failed to stand the test of fire and even 
though they remain standing after a serious fire they 
quickly disintegrate. While redwood silos take 
paint readily they may be finished in the natural wood 
and by using several coats of oil present a splendid 
appearance. Redwood is without a doubt an econom- 
ical and satisfactory silo material because of its long 
life. These silos are a source of pride and satisfac- 
tion. When a farmer says, ‘‘ Il have a redwood silo,’’ 
it may be known that he has one of the best. 

In the extreme heat of the Southwest, in the severe 
cold of the far North, in fact everywhere, in every 
way, redwood vive good satisfaction. The 
largest silo manufacturers of the East and West are 
at present using millions of feet of redwood for per 
manent silo construction and it is believed by 
those manufacturers now placing redwood silos on the 


silos 


market that this material will eventually become 
wu leader. A bumper corn crop means ensilage of 
very low cost. A short hay crop means a high price for 


hay. The one thing for the farmer to do is to feed 
ensilage and the rich, sweet, succulent ensilage as it 
comes trom the Saginaw silo makes excellent feed. 
Everyone is becoming converted to the idea of buying 
silos and statistics show that the number of silos sold 
increases year by year. The MeClure Company has 
five factories, each at Saginaw, Mich.; Des 
Moines, lowa; Minneapolis, Minn.; Cairo, IL, and Ft. 
Worth, Tex. 

This company experimented for years with all 
known woods available for silo construction, seeking 
primarily for the wood least likely to shrink or swell. 
This was finally discovered in redwood. The manu- 
facturer of Saginaw silos has proved beyond doubt 
that redwood will not shrink, swell or rot to any 
extent and that in its natural state it is equally as fire 
resistant as any wood that ean be found. 

The silos sold by the McClure Company have been 
found ‘‘tight as a drum’’ no matter how Jong in 
The redwood used in the manufacture of these 
silos is air dried and absolutely clear. This company 
has the honor of being among the largest buyers of 
redwood in the world. What is believed to be the 
largest silo order ever placed was one by Mrs. Henri- 
etta King, of Kingsville, Tex., one of the 
land owners in the State, who purchased 
redwood Saginaw their value 
#25000. 

The McClure Company publishes a book on. silos 
which is big because it has a big story to tell. It 
is a resumé of victory after victory won by ceaseless 
striving to build silos better and better. This book 
is inspiring; is filled with solid faets about the red- 
wood silos and may be had for the asking. -{ Advertise 
ment. | 


one 


use, 


largest 
forty-five 


silos, approximating 








SASH, DOORS AND MILLWORK 








Conditions in the sash, door and millwork trade are 
not any too brisk, largely owing to the severe weather 
the last two weeks, which put a stop to building opera- 
tions in the smaller cities and towns. However, manu 
facturers are not feeling especially downeast on 
account of the letup, for advices received from their 
agents are to the effect that prospects for spring 
building are good and therefore the demand will indi 
cate a gratifying growth shortly, as retailers have per- 
mitted their stocks to dwindle to a very low point 
and they will find that they must replenish their de- 
pleted stocks before they will be in a position to care 
tor anything like a normal spring demand. Notwith- 
standing the inclement weather there has been consid- 
erable building in the large cities and much new busi- 
ness is in sight. Judging from the number of in- 
quiries being received a satisfactory business should 
he done in stock goods a little later. Much odd work 
is being figured on and this branch of the trade is by 
long odds the best end of the business. Prices are gen- 
erally uniform. While competition is keen, there is 
nothing unfair about it at this time. 

Sash and door trade in Chicago is not greatly affected 
by weather conditions. There is a fairly satisfactory 
demand and a good inquiry is reported. Odd work is 
vetting larger and jobbers are of the opinion that by 
March 15 trade will be back on an entirely satisfactory 
basis. 

Cold weather has held back business in the North- 
west and the Minneapolis and St. Paul manufacturers 
are urging their customers to order now and avoid 
a rush later. The prospect is for a good spring trade 
when it retailers carried very little stock 
over the winter and building plans are generally re- 
ported to be extensive. The Twin City factories are 
working steadily and stocking up on regular sizes in 
preparation for the rush, having very little in the way 
of special work orders now on hand. 

At Baltimore, Md., the sash, door and blind trade is 
having a fair volume of business for this season of the 
year, though during the last two weeks the state of the 
weather has acted as a check on the wants of con- 
tractors. Cold weather and snow have interfered more 
or less with building and the calls for materials have 


comes, as 


lacked urgency in consequence. Some work that under 
more favorable climatic conditions might be taken up 
is also deferred, so that a measure of quiet prevails 
locally. The returns to the mills on doors and other 
millwork are neither high nor especially low. At this 
time competition is usually rather active and manufac 
turers are more bent upon keeping their plants going 
and their forees intact than on making profits, al 
though some of them are doing well on speeial work. 

The door mills at Buffalo, N. Y., are running on a 
midwinter basis at present and the owners say there is 
little call for stock of any kind. The sharp spell of 
cold weather has checked building so that very little 
is being done and orders for doors for partly finished 
structures have been well caught up with. Some of 
the mills will start on stock orders this week, as they 
have but little finished material on hand for the spring 
trade, 

Cincinnati mills are busy making up stock for spring 
business, but consumption is at a standstill, due to the 
heavy snow storms that have visited this section. Deal 
ers are preparing for a very active season, but early 
spring is expected to find the builders very active in 
suburban development. <A strong effort is being made by 
planing mill operators to get a better price for their 
product, last year’s prices being unsatisfactory, and the 
chanees are that much better prices will be obtained this 
year. Most of the mills are paying more attention to a 
cost system than ever before and find that they must 
get more money for their product. 

St. Louis sash and door people are being kept fairly 
busy and they expect to have about all they can do as 
soon as spring contracts are placed and building opera 
tions assume expected proportions. All indications 
point to a busy season. A number of big apartment 
houses are contemplated and these with the smaller 
building in prospect will keep the factories busy. 

There has been no increase of consequence in busi- 
ness among the sash and door factories at Kansas City. 
Considering the fact that the season is a week farther 
advanced business is hardly as good as it was a week 
ago, manufacturers report. This, however, is not the 


season for a brisk sash and door trade, as retailers do 
not stock up with that commodity as they do with 
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Manufacturers, however, 
be an early improvement. 


lumber. 


are hopeful that 
there will 


Prices are firm at 


the level that has ruled sinee the advance of three 
weeks ago. 
The sash and door business at Toledo, Ohio, was 


rather quiet last week. Aside from a few carloads the 
dealers’ shipments were light, but they are not at all 
pessimistic as to future business. Prices are steady and 
there is every reason to believe that business will be 
vood as soon as the weather moderates. 

Fir door trade has been considerably more active in 
demand until the last two or three days, which have 
shown a temporary lull. Prices, however, have not 
mended with demand and are low. Manufacturers at 
Tacoma, Wash, say they expect increased demand 
with some better prices to follow after the eastern 
weather has moderated. Reports all indicate light 
stocks in the hands of dealers and orders placed ail 
ask quick shipment, 

Business is quiet in the door manufacturing industry 





in the San Francisco Bay territory. Some of the local 
planing mills are still closed down, awaiting the spring 
improvement in the building situation. The strike of 
the union plasterers has been settled and deliveries of 
stsh and millwork are again being made at the exposi 
tion buildings and other large structures under con 
struction. White pine door manufacturing is being car 
ried on at about the normal rate for this season of the 
year at the factories connected with the big sawmills 
in the mountain districts, 

Orders for window glass coutinue to come in freely 
and from present indications the demand will be steady 
for months to come. Prices remain unchanged and an 
advance on large glass is being seriously considered 
Where manufacturers are operating under high cost. 
Stocks in the hands have vet 
heen amply replenished and with the opening of the 


many of dealers’ not 
spring building season, the glass industry will receive 
its share of attention, 























Write the American Lumberman Motor Truck Department About Your Delivery Problems. 


“Valid arguments are now being advanced in va 
rious parts of the country to prove that motor trucks, 


with their Lroad tires, are not injurious to improved 


highways, but are actually peneficial and assist in 
their upkeep,’’ said the manager of the motor truck 


tire department of one of the large tire manufacturing 
companies recently. 

‘*Heavy hauling on roads must either be done by 
broad-tired motor trucks or by wagons, with steel 
tires, much narrower in comparison. The effect of 
narrow-tired vehicles is plainly ruinous. The broad 
heavy truck tires, simulating the action of steam roll 
are found actually to make better, 
whereas narrow tires cut and destroy them. The agi 
tation noted some time ago against use of motor trucks 
on highways in some of the States is wearing itself 
out. 

‘*On the other hand, the motor truck is now hailed 
as a means of solving the railroad situation, by af 
fording cheaper transportation, especially on short 
hauls. Motor trucks, more and will enable 
farmers to market their produce quickly and at 
expense, enlarging their profits and lowering the cost 
thus affecting the living in a 


ers, good roads 


more, 
less 
to consumers, cost of 
desirable Wa. 


vy 
pe 


“Of course the ideal condition ¢an not arrive until 
this country has a thorough svstem of good roads. 


Fortunately, there has been a 
a demand ror better roads among all classes of -Ameri 
can people in the last few vears. No one thing before 
the people is nearly so important to all the people, as 
affecting their condition of life, as the 
movement now so generally apparent.”’ 


great awakening and 


good roads 


S. V. Norton. manager of the truck tire sales of the 
B. I. Goodrich Company, after returning to Chicago 


from Boston, said that it had been very interesting to 
him to note the various wavs in which truck manu 
facturers and their representatives are improving the 
service given to owners of their trucks, 

‘*For instance,’’ he ‘‘realizing the impor 
tance of well trained, experienced drivers, one com 
pany in Roston has established a drivers’ school, in 
which young men are given thorough training in the 
care and operation of their trucks. These men are 
guaranteed positions if they satisfactorily complete 
the course of instructions required in the school, whieh 
consists in learning the detail of construction as well 
as evervthing in connection with the operation of a 
truck.’’ 

Mr. Norton said that as the school is conducted in a 
very practical manner, the drivers have unusual op 
portunities to learn how to care for trucks. Those in 


said, 


charge of the school make «a strong point of the 
drivers’ ability to keep in continuous service the 


trucks operated in that territory, 

‘*Suppose, for instance, that a truck belonging to 
one of its customers met with some accident,’’ 
continued Mr. Norton, ‘‘such as may happen to any 
machine on the road, and the driver of the truck 
sends a call of help to the agency and a similar truck 
be sent to the scene of the accident in charge of an 
experienced driver, accompanied by several of the 
young men in the drivers’ school. This affords the 
students an opportunity to learn what has caused the 
accident and how to remedy the trouble.’ 


hag 
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Two volumes published by the Norman W. Henley 
Publishing Company, of 132 Nassau street, New York 
City, are of a nature that covld be found valuable to 
many owners of motor trueks. The hooks, which are 
practical in every way, are ‘‘The Modern Gas 
Tractor,’’ which deals with its construction, opera 
tion, application and repair, and ‘* Questions and 
Answers on Automobile Design, Construction and Re- 
pair.’’ Eaeh work is by Victor W. Page, a well- 
known mechanical engineer, and is written in simple 
language with all technical terms eliminated. 

“<The Modern Gas Tractor,’*’ which sells for $2, is 
explained in such simple language that any one may 
obtain a comprehensive knowledge of gas tractor 
operation, maintenance and repair. It tells how gas 
tractors are constructed and explains fully the rea- 


sons for varying desigus. It contains special chap 
ters on driving a tractor, what to expect from tractors 


in Various kinds of work, cost of operation and mones 


making hints on repair. All ignition systems are 
deseribed, and everything that has to do with the 
operation and repair of the machine is told about. 


Iustrations are plainkly marked with all the impor 
tant parts indicated, so that they may be easily iden 
tified. The drawings are simple but in pro 
portion, This contains 480 three 
folding plats, and 204 illustrations. 

The volume ‘*Questions and 
sells at $1.50, contains 600 
trations, practical treatise on 
sign, construction and repai: 
thirty-six lessons, covering nearly 2,000 questions and 
answers. The subject matter is absolutely 
and explained in simple language. This volume is a 
very valuable one for any motor truck owner to have 
in his office library, as any question that might arise 
concerning the operation or repair of a machine will 


correct 
book pages, has 
which 

has illus 
automobile de 


consists of a 


Answers,’ 
and 350 


on 
payes 
yyy? 

ihis 


series of 


correct 


prove less troublesome by ‘eference to this work. 
Either volume will be sent prepaid to any address by 
the publishing company, upon receipt of the price 


mentioned, 


The winter season is 


sirabilitv of a 


impressing 
truck as a 


forcibly the de 


motor transportation ve 


hiele, according to one of the large truck manufac 
turers. ‘tin view of the fact that snow and ice 
practically cripple horse and wagon delivery many 


times each winter,’ he said, *‘a comparison of mod 
ern methods of transportation is an interesting study. 
Bad weather affects motor truck deliveries very little, 
if at all, but practically paralvzes the 
wagon system. 

‘*The advantages of motor truck transportation are 
no more clearly defined in winter than in summer, as 
evidenced Hy the annual report of the society for the 
prevention of cruelty to animals recently published, 
This report shows that during the ten days of exces- 


horse and 


sive heat beginning July 3 last vear, 140,000 horses 
dropped dead in harness in various parts of the 
United States. This is a mortality ratio of nearly 


one horse in every 100 at work, or add an unnecessary 
tux of one per cent levied on the business men of the 
country. ”* 

The manufacturer added that except in rare 
cases do heat or cold have any effect on a motor 
truck. A motor truck can not be overcome by heat 
and it is only rarely that deliveries are interrupted 
bv freezing radiators or other effects from the cold 
weather. 


very 


The Cuvahoga Lumber Company, Cleveland, Ohio, 
is installing a new sawdust baler and expects to put 


in a small auto truck for hauling sawdust and othe: 


light and quick delivery. During the last vear its 
sawdust business has grown to be an encouraging 
item, 
es % # 
The Greer-Wilkinson Lumber Company, of Indian- 
apolis, Ind., recently installed a large automobile 
truck for the delivery of its planing mill products 


in the city. 

Lumber dealers contemplating a change from horse 
delivery to motor truck delivery should not fail to 
communicate with the motor truck department of the 
AMERICAN LUMBERMAN before making their decision 
as to what ‘ind of truck will be bought. The infor- 
mation made available by this department for all 
lumber dealers is of a general nature that they 
should know before making a choice of a truek, as 
many makes of trucks are especially adapted to haul 
ing of lumber, while others are not fitted for that 
purpose at all. A serious mistake may be prevented 
by obtaining all the information of this kind that the 
department can furnish, 

BBB L LIL IIL III 

JUNIPER from the Indian reservations of New Mexico 
and Arizona may prove an‘excellent source of material 
for lead pencils. Manufacturers are searching the world 
for peneil woods. 
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50,000,000 Feet 
Thoroughly Air Dried 
Louisiana Cypress 


constantly on hand for im- 
mediate shipment from our 
yard at St. Louis. 
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Something New 





Our New Catalogue gives 
the NET PRICE F. O. B. 
St. Louis, 
items. 
A Gigantic Saver of TIME, 
LABOR and MONEY for 


mill work buyers. 


Hafner Mfg. Co. 


ST. LOUIS, MO. 


on all mill work 
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‘ 
Hummelsheim Lumber Co. : 
ST. LOUIS, MO. ; 


Lumber, Lath, Shingles’ 


We carry a large and well assorted stock of every- 
thing used in the Retail Yard and can ship straight 
or mixed cars the day order is received. 








) Send us your inquiries. 




































W. T. FERGUSON ~ 
LUMBER COMPANY 
ST. LOUIS 
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250,000,000 Feet 
Constantly in Stock 
Means 











What You Want 
As You Want It 
At Right Prices 


Our unequaled shipping facilities 
insure the 
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Best of Service 
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Thousands of satisfied customers 
already know this. If you don’t, 


Try Us 


Shipment by Rail or Sea. 














Louisiana Red Cypress Co. 


FRANK N. SNELL, Sec’y. & Gen’l. Manager. 


Hibernia Bldg., NEW ORLEANS, LA. 


Cable Address, “‘Redcypress’’. 
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A Journey South. 
A Narrative in Verse. 
LEXINGTON, Ky., Feb. 19, 1914. 
Kentucky, done these many times 
In singers’ songs and poets’ rimes 
What untouched string, what music 
new, 
May one poor minstrel wake for you, 
Your well-kept cities speeding 
through? 


That Mary brought to Jesus’ tomb- 

Men are but singers of old themes, 

And Cawein dreams” but David’s 
dreams. 


Kentucky, never old or new 

The songs the singers sing of you. 

So long as verdant grasses wave, 
And maids are fair and men are brave, 
Some singer with his rede and rime 
Shall pipe the splendors of his time. 


Kentucky. 


Her men are like unto her hills, 
Her women like her vales: 
Her men are like unto her hills; 
The rock assaulted turns and kills 
The stranger who assails— 
Yet shelters with its changeless form 
The poorest beggar from the storm. 





You neither north and neither south; 

The winter’s brow, the summer's 
mouth, 

A mother facing south and north 

Who saw her children hurry forth 

Nor knew which banner in the sky 


With throbbing 
Chey chose to follow, or to die. 


lyre; 


But better bards, Kentucky’s own, | brain 

Have wakened drum and bugle tone 

To sing her heroes blue and gray, 

Divided sons who marched away, 

United ’neath her sod today. 

And better bards, her own, have sung 

The melodies of negro tongue, 

Its songs of sorrow and of cheer, 

Each half a smile and half a tear. 

Through Visscher’s verses sounds the 
thrum 

Of banjoes twanging, lips that hum; 

And Cawein sings the twilight hour, 


kees strong, 


Kentucky, what the music new 
May wand’ring minstrel wake for you? 


Men are but singers of old songs: 
Madero’s wrongs were Abel’s wrongs; 
The roses scenting Paradise 

In some Kentucky vale arise; 

And still the waving lilies bloom 


"Tis not the singer, after all, 
Our children’s children shall reeall: 


The singer dies, and Shelley sleeps; 
No more the harp ot Erin sweeps; 
No Shakespeare with dramatic fire 
passion thrills the 


Now finds an echo in Verlaine; 

No Goethe and no Schiller sings 

For death enfolds the skylark’s wings. 
And so shall Riley, Kipling, lay 
The mute and aged pen away, 

And silence still the lyre of Noyes 
That now his soaring soul employs. 
"Tis not the singer but his song The stranger at your gates: 
The weary world remembers long: 

The Viking’s ‘‘Skol!’’ makes Yan- 


And old world music makes a West 
The dewy grass, the nodding flow’r. | The singer knew not earth possessed. 


Kentucky, all your songs are done, 
Yet all unwritten with the sun; 

For ev’ry morn that sees it rise 
Writes poems new upon the skies, 
Though yesterday each singer dies. | To prove to those who came to see 
| So may one sing a song for you 

| That is not old, and is not new: 


Her women like her vales are they, 
Where Nature’s flowers bloom: 
Her women like her flow’rs are they— 
The first to deck a bridal way 
And first upon the tomb 
In love so tender, and in grief 
In tenderness beyond belief. 


No winging thought from Byron’s The bluegrass greens Kentucky slopes 


When sterner grasses sleep: 

The bluegrass greens Kentucky slopes, 

So quickly rise Kentucky’s hopes 
And so her pulses leap 

The smiling sun of spring to meet 
The hand of brotherhood to wreet. 


Kentucky, so your heart receives 





Kentucky, so your heart receives 
And with the love of kindred weaves 
The garland of the States. 
However far his feet may roam, 
Kentucky whispers, ‘‘ This is home.’’ 


So did the feet of Lexington 

To meet the coming stranger run, 
A Coombs, a Congleton, a Moore, 
A dozen others in the fore, 


} No empty words those words to be, 
|'* Kentucky hospitality. ’’ 





Open for Experiences, 
Ideas, Questions 
and Opinions 





QUERY AND COMMENT “Wick: 
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Sovth Texas Lumber Company 


Union Lumber Company 


West Lumber Company 


Manufacturers of 


Yellow Pine 


Lumber, Timber and Lath 





Annual Production, 150,000,000 Feet 














Carter Bldg., HOUSTON, TEX. 
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We Ship from a large and 


Quickl well assorted stock 


all items for Yard Trade 


LONG AND SHORTLEAF YELLOW PINE 


Tell Us Your Needs. 


J. S. & W.M. Rice Lumber Co. 


Manufacturers, HOUSTON, TEXAS. 
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Utilization of Hickory. 

We are writing to ask if you would be kind enough to 
give us information as to where we can secure the names, 
directory ete. of the manufacturers, consumers or brokers 
in hickory logs or lumber, either for domestic use or export. 

We have a fair sized lot of hickory from which we expect 
to make up some special work, but would appreciate your 
suggestions as to the several uses of this wood, so that we 
can plan to use all of every log to advantage. 

{It seems a little strange that there should be in 
quiries as to how to dispose of a wood which among 
native woods ranks second in price only to black wal- 
nut and for which the demand, tor many purposes, is 
in excess of available supply. This is due chiefly to the 
fact that hickory is not a lumber wood but a special 
wood. Much of it is directly manufactured into the 
ultimate product without having been first sawn into 
lumber. The census for 1908 reported 200,000,000 feet 
of hickory lumber but later investigations showed that 
during that year about 131,000,000 feet was cut by 
small dimension mills directly into strips, rough dimen- 
sion and other forms of vehicle and special stock. 
Where hickory is sawn into lumber it is usually manu- 
factured chiefly into thicknesses of 1% inch and 
thicker with occasional inch boards produced in the 
slabbing process where a thicker board could not be 
secured. 

Hickory is superior to other wood for vehicle stock 
and particularly for the spokes and rims of buggies 
where strength and lightness are desirable. It is a 
superior handle material for axes, hammers and other 
tools where toughness and strength as well as elasticity 
are required in the handle. Certain wooden parts of 
agricultural and textile machinery require this wood. 
Its most valuable form is probably in sucker rods used 
in pumping oil wells. These are clear, straight pieces 
18 to 25 feet long and require the best parts of the 
choicest trees. One of the later and most urgent de- 
mands for hickory is for automobile wheels and stock 
suitable for this purpose is eagerly purchased at an 
excellent price. Automobile builders have been inves- 
tigating eucalyptus and other woods but find nothing 
equal to hickory. 

Notwithstanding the value and scarcity of this wood 
considerable quantities of it are either left in the 
forest and not utilized or are put to uses for which a 
more plentiful wood would be equally suitable. In 
sections where hickory is in largest supply its value is 
best appreciated and utilized. Where, however, it is a 
scattering wood or held in small lots the owner does 
not understand how to market it to advantage. It may 
be sawn and used for barn floors, bridge plank, car 
stock and the like. Something like 31,000 cords or 
22,000,000 feet are used annually by meat packers for 
smoking hams and other smoked meats. For this 
purpose mill and woods waste would, of course, answer 
but often workable material is used for this purpose or 
young trees are cut into cord wood instead of being 
permitted to grow. 

In domestic trade there are few brokers or whole- 
salers specializing in this wood. The mills usually sell 
direct to consumers in special lines and each mill often 





specializes in a single line and thus wastes material 
which might be available for some other line of manu 
facture. It might seem practicable to manufacture 
smaller articles out of the waste from the manufacture 
of larger ones but in practice it is often not attained. 
A 4%-inch meat skewer, for instance (hiekory is a 
favorite wood for this purpose) does not take much 
wood yet the material for skewer manufacture is pur 
chased in lengths of 5 feet and multiples and to at 
tempt to manufacture them from smaller pieces means 
an increase in labor cost. 

Proper utilization of standing hickory timber in- 
volves the study of the particular uses to which it is 
adapted and the better parts of each can usually be 
converted directly into the desired dimensions rather 
than into boards to be later cut up. The value of 
hickory lumber varies widely on factors other than 
those considered in standard grading rules. There are 
at least ten varieties of commercial hickory each 
with distinctive characteristics. 

Considerable hickory is exported but all that we 
have is needed at home and it can be most profitably 
marketed at home, if proper study of the markets is 
made. This involves an inquiry in the direction of 
vehicle stock and tool handle stock for all grades of 
hickory which possess the requisite qualities. For 
marketing the coarser kinds attention should be given 
to the agricultural implement and heavier vehicle in- 
dustries. Various kinds of hickory handles run to such 
small sizes that a suitable outlet will be found in this 
direction for small sized dimension, which will take 
ample care of manufacturing waste.—EDIToR. | 





What Is Merchantable Timber? 

Would it be possible for you to give us some definition 
of what you consider “merchantable timber’? We are hav- 
ing a controversy over what is “merchantable” in stand- 
ing timber, and if you can give us any light on the sub- 
ject we will very much appreciate it. 

[The above question was the principal point at issue 
in the case of Gordon vs. the Cleveland Sawmill Com- 
pany (82 Northwest Reporter 230); the written con- 
tract in that case being for all merchantable white 
pine sawed logs in certain classes to be sawed according 
to Scribner rule, making allowance for all defects. The 
seller contended that when a log was decided to be 
merchantable it was the duty of the scaler to scale 
according to the Scribner rule, making allowances for 
all visible defects, and that the purchaser should be 
required to pay for the number of feet shown by this 
scale (the allowances for defects according to the scale 
having been deducted), entirely regardless of any ques- 
tion as to the character of the lumber which the log 
would produce. The purchaser insisted that the con- 
tents of a merchantable log consisted of the merchant- 
able lumber in it, excluding the mill culls, even though 
the amount of such merchantable lumber might be 
less than that shown by the Seribner scale.. All the 
witnesses agreed that a merchantable log was one that 
would make sufficient lumber to make it profitable to 
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tuke it to a mill and have it sawed. The trial judge 
instructed the jury accordingly. Whether or not the 
merchantable log should be so scaled as to show only 
the merchantable lumber in the log was left for the 
jury, and the jury decided that the log should be 
scaled in the ordinary manner as provided by the 
Scribner rule with its allowance for visible defects. 

The Supreme Court of Michigan in reviewing the 
case called attention to the fact that the contract was 
for merchantable logs and not for merchantable lum- 
her. The phrase in the contract relating to scaling, 
‘‘making allowances for all defects,’’? the judge held 
could mean only visible defects as only these could be 
determined at the time the scaling was done. 

The above case fairly states the established definition 
of merchantable logs. Merchantable logs are any logs 
sufficiently valuable to warrant being logged and manu- 
faetured into lumber, although in some instances the 
profit may be only a few cents a thousand feet and in 
other instances as many dollars.—Epiror. | 





INDUSTRIAL ACCIDENTS IN WISCONSIN. 


WAUSAU, WIs., Feb. 24.—The Employers’ Mutual Lia- 
bility Insurance Company, of Wausau, gives the follow 
ing statement of the causes of accidents in Wisconsin 
reported to its office from September 1, 1911, to De 
cember 31, 1913: 

During the last 
wen reported to 


twenty months 6,721 
this company. The 
how these accidents ere caused. It 
total number, only 1,895, or less than 21 percent happened 
on machinery. This means that complete guarding of 
machinery would have prevented only 21 percent of our 
accidents. 

If any 
made 


accidents have 
attached table tells 
shows that of the 





the number of 
reductions made 
done through the 


reductions in 
beyond those 
it will have to be 
workmar himself. The workman is the one who suffers 
from accidents, and he also is the most important factor 
in the prevention of these accidents which result in suffering 
and wage loss to himself and his family 


accidents are to be 
possible by guards, 
codperation of the 


Machine Accidents. 


Rievetors, Homte: €tC.........:226-000% : ANT ask D 
SO RES eee Sy rie ae ee ee Pa ee aa : 2 
Gear and sprocket wheels........... ee ee ae ees 52 


Shafting 2h 





Belts, pulleys, ropes and cables...........ssccccece 89 
NNN scape col aan aan nated oe auie-diw's (ociel a oe noe OoRar hws 9 
IXmery wheels, sharpening and polishing machines... . 312 
Feed rollse—including calendars...........ccccceces 130 
Stamping and punching machinery................. 65 
Drilling and boring machinery.................e00- 44 
Cutting and clipping machinery... ........ccccccceses 23 
Re HD a6 <b & nin 4 5-005 60% 040 0:0 0 daw Ece 154 
Al SPRRRROSOT oi cas co" 0a Grand (0 Geran 408-9 al el olere ed ae haere a a weal 23 
MARCHING HUG TEvOlvINS KMUVER. ... 0.0-+:5.6 0:0 os g:0ce 0 sc0c8ee 3 
NIN avn art tae acai amie a wise o cca or soltaraeecaracaontin wee 10 
Cleaning, oiling and adjusting moving machines...... 49 
Misceliameous MACRINETY 2c ccuccccccccscanceces 299 
Other Accidents. 

Falls from ladders, scaffolds, buildings, ete.......... 294 
Falls into holes, shafts, excavations, etc............ 26 
Falls—ground or floor level, including falls on stairs. 339 
Projecting objects above floor level................. 29 
J BO Sear rrr Pree ee R oe ow kare waa 637 
PRS Tee RE eEe 2 EAMONN foo os Sec gk o-o'aca aan Siove Se e)e~.6. «i ra Maral 334 
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Falling objects, including objects dropped by workmen. 873 
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Exposed or projecting splinters, nails, etce.......... 294 
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Chemicals and chemical compounds........... 45 
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Teaming, riding and driving............ se wah aud 130 
reer UR, CAPES. CEES 5 o0.c:5.0 oo win.0 o.6.6-08 ein éw o8e 00% 84 
Objects lying on floor—-contact with................ 16 
Sunstroke, freezing and lightning stroke........... 7 
Diseases and infection arising out of employment... 1 
Going to and from work on premises of employer.... 15 
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tabulated under two distinct causes. 
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IN THE utilization of blight-killed chestnut it has been 
applied to many new uses, one of them being the crating 
Here, 
found unsatisfactory because it 
finished stone 
which it has been found practically impossible to remove. 


of marble and other light colored building stone. 
however, it has been 
leaves a stain upon the 


the surface of 


This is probably due to tannin contained in the wood. 
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tea? Yellow Pine s2%%. 


the product of Calcasieu Parish virgin 


timber perfectly manufactured and 
graded. Everything from 


DIMENSION to CASE and BASE 


Inquiries Solicited. 


PAWNEE LAND & LUMBER CO., Pawnee,La. 














AMERICAN LUMBERMAN BUILDING PLANS. 





A One - Story Five-Room House for Two Thousand Dollars — Serviceable 


Attic — Half Basement — Neat Exterior. 


The plan this week is a one-story cottage with servicea 
ble attic, and it has five rooms and bath on first floor 
with an additional alcove or den off the dining room. 
About two-thirds of the foundation is excavated for 
basement, approximately 14 by 25 feet in size. 

This house is designed to cost about $2,000, and in 
order to bring it within this cost it has been necessary 
to follow the most economical lines of 
omitting the built-in features, which have been included 
in many of this series of plans, except in the kitchen, 
which is provided with cupboard and drawer space in 
place of pantry. The attic may be finished off if desired 
to make a very serviceable den or sewing room. 

The working plans are in three sheets and blueprints; 


specifications and bill of materials of this house will be 
Electrotypes of the two cuts here 
shown will also be supplied for $1.50 for use in cireulars 
or local advertising: by those retailers who are making 


furnished for $1. 





construction, 


the most thorough use possible of the opportunities pre- 


sented to them by these building plans. 
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GROUND FLOOR PLAN. 














AMERICAN LUMBERMAN HOUSE PLAN NO. 





36, DESIG NED 


BY THE BALLARD PLANNERY COMPANY. 












LONG LEAF 


Yellow Pine Lumber 
CASE, BASE AND YARD STOCK 
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Our Modern Planing Mi!l Insures Perfect Mill Work 


WE CAN SHIP PROMPTLY FINISH 
AND RAILROAD TIES AND TIMBERS 


Alexandria Lumber Co., Ltd. 


ALEXANDRIA, LA. 
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The Best of the Log 


for 


The Best of Dimension. 











See why in the front adver- 
t'sing section of next week’s 
American Lumberman. 


W. M. CADY LUMBER CO., Ltd. 


Selling Agent 
McNARY LUMBER CO., Ltd., Manufacturers. 


McNARY (Rapides Parish), LOUISIANA 
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Rough or Dressea 
all sizes up to 70 ft. 


Long Timbers 


YELLOW PINE FINISH, MOULDINGS, CASING AND BASE 


ceeeee> Great Southern Lor. GO, fouisuxe 


LATH. LOUISIANA 
John Chaumont, Pres. Walton McCain.Vice-Pres. W.B. Williams, Sec.-Treas. & Gen’! Mgr. 
BAYOU BLUE LUMBER CO. 


MANUFACTURERS OF 


Calcasieu Long Leaf Yellow Pine Lumber 
HUTCHINSON, LA. 
Shipping Point: Rhinehart Spur. Telegraph & Express Office: Elton, Louisia: 
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Red Cypress 


SHIPMENTS BY RAIL OR WATER. 
ORDERS FILLED ON SHORT NOTICE, 


i= SE 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 


Northern Sales Office:—1 Madison Ave., New York City, 


and 1402 North American Bidg., Philadelphia. 











CENTRAL SOUTH SITUATION 
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CYPRESS LUMBER, SHINGLES ano LATH. 


PALATKA. Fia.; 





East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


WATERTOWN, - - - FLORIDA. 








Union Cypress Company 


MANUFACTURERS: OF 


RED CYPRESS 


Lumber, Lath, Shiagles, Railroad Timber, Piling and Ties. 


MELBOURNE, FLORIDA. 
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Alabama-Florida Lumber Co. 


INTERIOR AND EXPORT LUMBER 
SPECIALIZING IN 


1 Dimension, Car Material 
Ceiling, Flooring 


NOMA - - FLORIDA 


= 








FOREIGN BROKERS 











= 
| Alfred H. Clement & Co.) 


1109 Hennen Bidg., NEW ORLEANS, LA. 


Freight Brokers and 
Forwarding Agents 








Through rates quoted and through Bills of Lading to all parts of 














, the world. Special facilities for handling export shipments. = 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents Marine Insurance 
NEW YORK, Produce Exchange. 12 Great St., Helens, LONDON, ENG. 
Unexcelled facilities for negotiating ocean freight contracts and effecting 


quickest dispatch from seaboard. e handle all classes of cargo and 
have Special Department handling Export Lumber Shipments. 























PAGE & JONES 
Ship Brokers and Steamship Agents 


Cable Address “PAJONES”, MOBILE 
MOBILE, - - ALABAMA 











CRESCENT CITY NEWS. 


Business Quiet During Carnival Week—Railroad Buy- 
ing in Prospect Only—Some Gain in Yellow Pine; 
Stocks Broken. 

New ORLEANS, La, Feb. 23.—The market continues 
to gather strength at the even, steady pace that has 
characterized its progress for some weeks. The buying 
is highly **judgmatical’’ and its gain in volume is to 
all appearances due to growing confidence in the general 
business outlook. Yellow piners could probably increase 
their bookings materially if they were willing to load 
up with business for future delivery at present quota 
tions, but the mills are reported disposed to play the 
forward game as cautiously as the trade plays its cur 
rent purchasing game. 

Cypress, which leads other southern woods in point of 
market stability, is meeting the usual steady call for 
mixed cars, the aggregate bookings increasing from week 
to week and the proportion of straight car orders gain 
ing a little. Lath and shingles remain active, factory 
trade relatively quiet. Aside from an occasional order 
for crossties, the railroads do not seem to be buying 
much for the present. Prices are said to be unchanged 
but firmly maintained. 

Reports of broken stocks among the yellow pine mills 
seem to be increasing, west as well as east of the river. 
Voday there are reports of inquiries put out by. one or two 
iailronds for sizable schedules. Dimension and shed stock 
ippear to lead bot in request and in comparative scarcity 
of supply Phe number of items increases upon which cur 
rent prices snow 2 margin for the mills. Prices all round, 
however, are not vet satisfactory to manutacturers, nor 
have they been entirely “stabilized.” Signs of improvement 
on the export side are noted, but the overseas demand is 
hot yet up to the mark either in price or volume. 

The hardwood market changes very little Trom week to 


week, but the change noted averages for the better and 
prices are a little firmer because of the healthier market 
tene und outloon Interior inquiries are picking up, but 


export caii lags a little. 

foday and tomorrew New Orleans holds high carnival. 
His Majesty Rex arrived this afternoon, and most of the 
jocal Jumbermen are “doing the usual” ‘ntertaining their 
visiting friends and their office staffs “time out” 
for parades and the ral high jinks for which Mardi 
Gras festivities in New Orleans are more or less noted. 

The anuual stockholders’ meetings of the Great Southern 
Lumber Company and the New Orleans Great) Northern 
Railroad were held at Bogalusa, La., last Tuesday, result 
ing in the election of the following officers: For the Great 
Somthern Lumber Conipany H. R. Miller, of New York, 
president: C. L. James, ot Baltimore, first vice president ; 

‘, Goodyear, of Buffalo, second vice president, and W. II. 
or Bogalusa. third vice president and = general 

New Orleans Great) Northern Railroad: HH 
president; Walter DP. Cooke, first vice president: C. I. 
second vice president: A. M. Trueb, assistant to the 
president, Among the stockholders and directors present 
at the meetings were IL R i Ganson Depew, A. ©. 
(roodyear, ©. W. Goodyear, jr., radley Goodyear, BF. LL. 
Peck, F. W. Woolworth, CC. I. James. L. S. Hart, Jerry 
Crary, L. S. Crary. Melvin Gillet, O. J. Hamlin and F. A 
Lehr. The party inspected the company’s plants at Boga 
lusa befo ‘etuining to their homes, and several, coming 
vin New Orleans, spent a day or two here. 

First Vice President FE. F. Kearney, of the Texas & Ta 
cific, with headquarters here. returned from New York last 
and announced that a 82,000,000 Joan had been placed 
with bankers in that city, to be expended for new equip 
ment, Which will include, he says, twenty locomotives, 100 
stec] passenger couches, 1,000 coal gondolas and 500 freight 
ears. Mr. Kearney reports that he found “signs on every 
hand that 1914 will be a good year.” 

The Brooks-SNcanlon Lumber Company brought down a 
party of sixty northern farmers to look over its cut-ovel 
holdings ip Tangipahoa Parish last week, and the Genesee 
Lumber Company. marketing cut-over tracts in the same 
parish, brouzht down an expedition of fifty. Both com 
panies entertained their visiting prospectors with a visit to 
New Orleans before their return north. 

Ground was broken in the suburbs of Alexandria, La., last 
week for the erection of a shuttle factory, to be controlled 
by a Chicago concern, 

Witi a record strawberry crop in prospect in’ Tangipahoa 
Parish, Vontchatoula, one of the leading shipping towns, 
aApnounces that the establishment of a box factory there is 
assured and talks of a logging road to open attract of 
T5o.000,000 feet of gum timber to insure adequate lumber 
supply. Amite city. in the same parish, is likewise trying 
to secure a box and crate factory. 

The New Orleans Dock Board, having recently negotiated 
the sale of $5,000,000¢in bonds for establishing a modern 
cotton warehonse, is negotiating for the purchase of con 
venient sites along the river front. It is understood that 
a deal has been practically completed for the purchase of 
the Jefferson Saw Mill Company's” property, comprising 



























about three squares just below Soniat Street. The needed 
lands will be acquired by private sale where agreements re 
garding the price can be reached. In case of disputes 


expropriation suits may be instituted with little delay. as 
the warehouses are urgentivy needed. It is understood that 
they will occupy a river frontage of 2,900 feet. 

Garvin & Larkin, Memphis, Tenn., contractors, last week 
began the grading ot Leyee Street, in Vicksburg, prepara 
tory te paving it with creosoted wood block. The paving is 
laid at the expense of the Yazoo & Mississippi Valley Rail 
read and the contract calls for its completion in ninety days. 

Col. F. B. Merrill, a well Known lumberman of Merrill, 
Miss., and Mobile, Ala.. arrived last week to attend the 
carnival. Col. Merrill is a strong and active supporter of 
New Orleans claims for a regional bank. 

Charles M. Schwab, president of the Bethlehem Steel 
Company, and Sir Robert Hadfield, head of the Hadfield 
Company, of Sheffield, England, are New Orleans visitors 
this week. The noted English ironmaster arrived some days 
ago, while Mr. Schwab reached the city yesterday—to visit 
the carnival, he insists. The two captains of the steel in- 
dustry are acquainted, but say that no significance attaches 
to their chance mecting here, though it has aroused more 
or less speculation in local business circles, 











IN NORTHWESTERN LOUISIANA. 

SureEveport, La., Feb. 23.—The yellow pine market 
has been gradually taking on strength and ‘manufacturers 
are encouraged,ever the prospects. There was no ad- 
vance in prices last week, but the demand was brisk 
and inquiries came in in great number. 

Some mills have orders booked ahead, but only for 
about thirty days. This is due largely to the fact that 
the mannfacturers are not joking in making a demand for 


higher price for their geods than was asked the first. of 
the year, Numerous offers at the old prices are being made 
but the operators in this section are unwilling to sell at 
these prices now. An advance of 50) cents applying on 
jumber items generally is still in effeet, and in some in 
stances the advance is as high as $1.50. Present indica 
lions are that some items will command a still bette: 
price, due to. searcity. 

The railroad business is still unsatisfactory, though se 
tional orders are phiced. It is known that a number ot 
the roads have improvements in store and the lumberme 
stili have hope that buying will not be delayed much longet 
Virst Vice President E. F. Kearney, of the Texas & Pacific 
Railway, following his return from New York, announced 
that arrangements had been completed for the expenditur: 
of $2,000,000 for equijment and other improvements, includ 
ing a large number of freight cars. 

Lumber companies and woodworking plants are mani 
festing interest in the “Made In Shreveport’ celebration to 





open here tomorrow to continue all week, A street parad 
With floats displaying home-made articles will be the open 
ing feature, Ino the main downtown show windows ther 


Will be exhibited various articles made by Shreveport manu 
facturers. ‘Lhe woodworking plants will furnish some of 
the biggest displays The Shreveport Ad Club is directing: 
the “Made In Shreveport” celebration, 

The Brown Barrel Company has begun operating its 
plant, whieh is located in the Cedar Grove factory addition 
here. The Brown Stave Company recently began operations 

The Pickering Lumber Company’ has awarded contracts 
to J. Y. Dempsey to erect about forty more houses at the 
company’s big mill at Hlaslam, “Tex.. across the Sabine 
River from Logansport, La. There will be twenty 4-room 
cottages To be occupied by employees of the mill, and work 
on these will be hastened as employees are ready to move 
in with their families. There will also be ten 7T-room 
bungalows for the mill's official corps, a S-room business o1 
apartment house, and a modern Y-room residence for Supt 
(. LL. Brooks. When the work is finished there will be 
about 500 buildings at the mill town and a population ot 
about 1,000, Contractor Dempsey built the original houses 
at the mill, which began operations a few months ago. 

About 20,000 acres of stump land near De Quiney, La, 
has been purchased by the American Farm Land Company, 
of Kansas City, from the Edgewood Land & Logging Com 
pany, for colonization purposes. It is expected to be divided 
into small farms and sold to settlers 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 

LAKE CHARLES, La.. Feb. 23.—Sales of yellow’ pine 
during the week, according to sales agents of the various 
local mills, have been much better than for some weeks, 
and it has been a pleasure to see that the orders have 
come from a source which for many months has been 
very inactive. Car lots are asked by many and the mat 
ket as a whole is stronger than it has been for a number 
of months. 

All of the mills in’ Lake Charles and = throughout 
southwestern Louisiana are still running full time. Many 
of the mills are beginning to make a demand for cars 
that has not been felt in months. 

The export business has been far from satisfactory. 
Export agents who were in the city during the last ten 
days expressed the opinion that it would be months before 
the export business showed any signs of a revival. The 
jalkan War, the disturbances in Mexico and the unsettled 
condition in the far East have all had to do with the 
general feeling in the European countries, and the natural 
result is that the big dealers have been holding off until 
such a time as they felt they could buy and ship with 
safety and profit 

One of the bright spots on the horizon for the yellow 
pine manufacturer is the tendency of a number of large 
railroads to inerease their orders. Some of these lines have 
been out of the market for a number of months, and are 
now asking local mills to make estimates on large amounts. 
One of the sales agents of a large Lake Charles mill said 
the other day that he had received inquiries from the pur 
chasing agents of three large systems in one week, This 
would naturally lead to the beliet that the demand for 
lumber from the large railway systems is likely to be re 
stored to nermal at early date 

Reports from the eypress belt of the State continue to be 
of a most encouraging nature. The high water in the bayous 
and rivers has made it possible for the eypress manufacturer 
to get down all of the raw material they will need in ten 
months, and. as a natural result, there is no talk of any of 
the mills closi down for lack of logs. 

Friends of Georges Lock will be delighted to hear that he 
is improving in health at TLeot Spring Ark. 

Col. S. To Woodring, general taanager of the Caleasieu 
Loug Leaf Lumber Company, and one of the Long-Bell rep- 
resentatives of the South, returned home this week from 
Ducetto, Tex... and other points where the Long-Bell com 
panv has Jarge interests. 

The Vardenbaumen Lumber Company, of Lafayette, the 
estate of which was sold last week in the Federal court, is 
now the property of the Pewell Lumber Company, of this city. 
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SOUTHERN ARKANSAS NOTES. 

WARREN, ArK., Feb. 25.—Manufacturers report in 
quiries much heavier, and orders coming in freely, which 
would indicate the buyers realize the recent advance in 
yellow pine are only forerunners for still further ad 
vances. Delay now in placing orders means they will 
have to pay higher prices. 

Last week witnessed unusually heavy buying and re 
ports from all sections are to the effect that most 
retailers expect a normal spring business. The recent 
snows have retarded building operations in the North, but 
southward building work is being carried on on a_ large 
scale. Retailers in some parts of Arkansas and Missouri 
report January the best month in the history of their busi 
ness, and find it difficult to get in stock fast enough, 

One railroad official states railroad tonnage is increas 
ing rapidly. He expects that the next ninety days will 
find the manufacturers experiencing an unusual summer 
car shortage. Press dispatches show a remarkable reduc 
tion in the empty ear surplus with some lines for this 
season of the year, and with the present condition of 
equipment the railroads may find it¢extremely difficult’ to 
cope with anything other than a normal situation. 

Expert demand is on the increase and all that is neces- 
sary to put the yellow pine market where it belongs is re 
sumption of buying on the part of the railroads. There 
have been some heavy placements the last few weeks for 
railroad material, and otber orders are pending, but no 
material increase in demand from that source is looked for 
before some decision will have been made by the Interstate 
Commerce Commission on the rate advance case. 

Stocks at milling points are broken, and manufacturers 
say it is difficult to take care of some of the mixed car 
orders wanted by the smaller dealers. Demand is largely 
for common tumber, with No. 2 board and No, 1 dimension 
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as leaders, and mills 
scaree, 

Weather conditions are anything but favorable from a 
manufacturing standpoint, and if there is not a cessation 
hortly of the almost continuous rain, some of the largest 
inills in the South will be compelled to close down. The 
jog supply is known to be very limited on account of their 
inability last autumn to bank jogs for winter siwing, and 


report these items as exceptionally 


it is now impossible to work teams in the woods, conse 
quently the sawmills have been running on a hand-to- 
mouth basis, and the manufacturers are not prepared for 
siege of Dad weather. 

(. J. Mansfield, secretary and general manager of the 
Arkansas Lumber Company, is) in Chicago. 

The Desha Lumber Company is moving its mills from 
Milliken, La. to Lake Providence, La. 

The Arkansas Land & Lumber Company, at Malvern 
Ark., is erecting a 10,000,0C0-foot capacity shed and will 
carry its entire stock under cover. 





A MISSISSIPPI LUMBER CENTER. 
MERIDIAN, Miss., Feb, 23.—A_ healthy improvement 
with an undercurrent of a future rushing business has 
wen neticeable im the local yellow pine market during the 
last week. The local trade has been considerably encouraged 


by the receipt of inquiries during the week from railroads 
and agricultural manufacturing concerns. Prices remain 
rather steady and unchanged, with « tone for the better. 


Only some of the offers made are accepted, the trade being 
rather cautious as the margin is not conducive of profit 
matking. Stocks are said to be badly broken and some items 
are already searce and hard to get. Mills ave working almost 
full time daily. 

Preparations for a new crop are going forward with rapid 
ity and the farmers expect to make back some of the 
money lost due to the depredations of the boll weevil during 
the last three years. 

The farmers have organized a 
in this county and have 


truck growing association 
ed already more than 400 acres 








to be planted in cabbage. The nctivities of the truckers 
have brought an announcement from A. E. Hemming and 
Benjamin Weddington that they would construct a box and 
rate faetory 
SOUTHEASTERN MISSISSIPPI NEWS. 
HarriespurG, Mtss., Feb. 21.—The lumber market 


continues to improve despite the predictions of a few 
pessimists, who were sure that the improvement during 
the early part of January was due to a few yards 
wanting to stock up on cheap lumber and that as soon 
us enough Jumber was bought to fill up their sheds the 
demand would decrease. Inquiries are heavier than ever 
and orders are increasing. 

Shippers find no trouble in getting all orders needed 
to take care of all the planing mill and yard stock 
they make. Some of them are oversold, although few 


mills are taking orders for more than two to four 
weeks ahead. Demand for interior timbers of special 


and regular schedule is increasing. Dimension is strong 
and mills have small stocks. The export market seems 
to be improving, especially for sawn timbers. 


| SOUTH ATLANTIC COAST 


OLD DOMINION LUMBER NEWS. 
NorFro_k, Va., Feb. 25.—During the last two or three 
days this section has been visited by severe rain and 
snow storms, which have practically stopped all lumber 











operations. In fact, during the last two weeks, some 
of the mills have lost as much as a week’s time and 


will lose more so long as the cold snap keeps up for the 
negro labor is very adverse to working hard under such 
conditions, The movement naturally has been very much 
restricted and by reason of the heavy wind storms travel 
ing up and down the Atlantie seaboard, the barge move 
ment has been very light 

The amount of business done during the week was not 
as heavy as during the week previous although there 
was the same comparative falling off in the number of 
inquiries. the decrease in) demand was principally in 
dressed stock. The cold spell in the North and st has 
had more or Jess effect on building operations but with the 
reports of permits issued in the principal cities consuming 
North Carolina pine largely showing fair increases, there 
is reason to believe that some impetus in this line will be 
felt before very long. Sales of the better grades of rough 
«dge continue good with prices showing a slight upward 
motion. The majority of this is for domestic consumption 
but several export orders have also been taken at prices 
above the domestic market. The sales of 4/4 edge box 
luring the week were not verv numerous, the only item of 
note being one of S00,000 feet at $15 Norfolk. This is about 
25 cents a thousand above the lowest and about 50° cents 
a thousand below the highest prices obtained. The stock 
sizes of box continue to meve rather readily but are sold in 





small lows. Not much anxiety is given to these items, for 
the majority of the mills are more or less oversold. In 
the dressed items 7/16-ineh ceiling seems to be holding up 
to the best with prices on Ne. 1 grade stiffening. Eight- 


inch roofers are moving steadily with prices showing some- 


what better. 

Reports of cut and shipments of most of the larger 
operations during January show that the cut was slightly 
in excess of the shipments as a total proposition. Some 


milis cut much in excess of their shipments but from their 
present aititude they seem well able to hold the extra stock 
until they secure what they deem reasonable prices. Mills 
are reported to have been more heavily oversold on rough 
lumber February 1 than they were January 1 and show a 
smaller surplus stock of dressed items. 

The following gentlemen left Norfolk 
as delegates from the North Carolina 
appear before the Interstate Commerce 
matter of the proposed freight rate advance: Nathan 
O’Berry, Goldsboro, N. C.: John M. Gibbs, Norfolk: J. L. 
Camp, Franklin; W. B. Roper and C. TI. Millard, Norfolk : 
ID. C. Anderson, Marion, S. €.; R. Parsley, Wilmington, 
a < 


Thursday — night 
Pine Association to 
Commission in the 





FROM THE MARYLAND METROPOLIS. 

BaLtrmorE, Mp., Feb. 24.—The wharf property at 
Thames and Philpot streets for many years oceupied 
by T. J. Shryock & Co., wholesale lumber dealers, was 
offered today at public auction. As reported some time 
ago, Messrs. Shryock & Co. have acquired the former 
location of Thomas A. Charshee & Bro., on South Caro- 
oline Street, and are having a shed built and other 
improvements made. As for dock space, they can 
readily use one of the city wharves, so that removal 
from the former place does not involve any embarrass- 
ment. 
That Baltimore lumbermen are public spirited every- 





one knows who has had any acquaintance with the trade. 
The members are not only alert and energetic when it comes 


to keeping this division of commerce and industry to the 
forefront, but they are ready at all times to aid in en- 
deavors to advance the interest of the community in an 


ethical and philanthropic sense, which was once more strik- 
ingly demonstrated Jast week in the campaign to raise $400,- 
000 for the Y. W. ©. A. Lumbermen took a, prominent -part 
in the campaign and contributed extensively to making it the 
success it proved to be. Among those in the forefront of 
the canvass were General Francis E. Waters, president of 
the Surry Lumber Company, and Lewis Dill, of Lewis Dill 
& Co. The family of General Waters recently gave its 
summer home at Rehoboth Beach to the association, and 
Mrs. Dill is president of the organization, an energetic 
worker and a most capable executive. 

Lewis Will, the well-known Jumberman, is 
delegates to attend the annual meeting of the 
servation Congress, which will be held at the Johns Hopkins 
University this week. He will represent the American For- 
estry Asseciation. Mr. Dill has taken an active interest in 
the work of the organization ever since it came into exist 
ence, feeling that it will greatly venefit the lumber industry. 
The program, covering two days, will include papers and 
discussions on forestry and forest reserves. 


among the 
Maryland Con- 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Feb. 24.—The matter of putting 
a dam across the mouth of Cedar Creek, advocated by 
the Burton Swartz Company in the interest of its new 
mill at that location, came up for hearing before the 
United States Engineers at a hearing last Saturday. 
The matter was taken under advisement. 

Fred Diggins, of the Cummer-Diggins Company, of 
Cadillac, Mich., is in this city for a few days. He has 
been on a hunting trip in the western part of the State. 

Walter Adams, New York representative of the Cum- 
mer Lumber Company, is here in the interest of his con- 


cern, He reports the outlook in the New York market 
to be more favorable, and looks for a fairly good 


year’s business. 





SOUTHEASTERN COASTWISE TRADE. 
-A little more than 5,000,000 


SAVANNAH, GA., Feb. 24 
feet represents the IFebruary total of lumber shipped 
through the port of Savannah. This is a considerable 

The per 


decline from the January movement. average 


month for the season, however, is 9,000,000 feet, which 
is considered a good showing when it is remembered 
that the first several months of the sezson were excep 
tionally poor because of the state of the market and 
litigation over transportation that drove many pur- 


chasers into other fields. 
The figures for foreign shipments for the 

a total of approximately 5,000,000 feet. 

movement on the average 


season show 
The foreign 


stems to be picking up. Several 


vessels are in the harbor seeking cargoes for foreign desti 
nations. Dealers are beginning to pay more attention to 
this end of the industry. Inquiries from foreign sources 


are satisfactery, 


All in all the lumber business is flourishing. The con 
sensus of many dealers is that the ontlook is bright. The 
mills are turning out a capacity output, and the demand 
is taking up the supply as fast as it reaches the market. 


Local demand for building purposes will be large all through 
the summer months. Building operations are in progress. 

J. H. Newbury, representing the Atlantic Coast Realty 
Company, of Greenville, N. C.. is in this city to complete a 
deal which, if consummated, will result in the construction 
of about 100 residences in some growing section of the city 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Feb. 24.—One noticeable feature of the 
market locally is the frequent demand for one- and two 
carloads and a slight stiffening in price. Mills are 
taking considerable service, although they are not bur 
dening themselves with offerings at present prices, be- 


lieving, as they do, that conditions will soon justify 
more money. 
Financial conditions are said to be the best in this 


section of the country in many years. Atlanta’s fight 
for a reserve bank, whether it is located in this city or not, 
is certain to bring one or a branch bank to the Southeast. 
which will mean that the trade influx and more money will 
set at once in this direction. ; 

The weather locally has helped the lumber situation a 
great deal. The coldest wave of the winter has been mere 
child’s play compared to conditions in the North and West. 
and dealers expect that the winter will pass off with no 
great amount of chill. 

At a discussion of state engineers recently in this city 
plans for the new city plaza were put into better shape 
than any other time since this proposition was started. 

The Atlanta Builders’ Exchange at a recent meeting dis- 
cussed the State’s lien laws and decided that they did not 
sufficiently protect builders and lumber dealers. In all prob- 
ability it will have one of Fulton County's representatives 
introduce a bill in the Georgia legislature next summer pro- 
viding for changes that will give the builders more advan- 
tage than they now enjoy. 


KENTUCKY LEGISLATIVE MATTERS. 


LOUISVILLE, Ky., Feb, 25.—Latest reports from those 
on the inside of the workmen’s compensation fight at the 
state capital indicate that there is a possibility of a 
deadlock that will result in no legislation on that sub 
ject being enacted at the current session. The _ bill 
favored by the lumbermen, and introduced at the in- 
stance of the Kentucky Manufacturers’ & Shippers’ As 
sociation, has been revised and reported favorably to 
the house, and will probably pass. On the other hand, 
a bill backed by the coal operators, and providing State 
insurance and other features that the lumber trade ob- 
jects to has been given attention in the senate, and may 
pass that body. If that happens the chances are, of 
course, in favor of neither bill getting through the see- 
ond house. 

Another legislative matter in which retail lumbermen 
and builders are interested is the proposed change in the 
form of specifications and contract torms. Jesse M. Voll- 
mer, secretary of the Louisville Builders’ Exchange, of 
which a number of the retailers are members, and secretary 
of the National Association of Building Exchanges, is work- 
ing to get the bill through. ‘This will give statutory backing 





to the efforts of the building interests to secure legal rights 
nullified by a prevision in contracts stating that the archi- 
tect is te 
that no 
that the 
though it 
along. 


have the decision as to points in dispute, 
court recourse may be had. Mr. Vollmer said 
chance of getting this bill through is good, al- 
will take a hard fight, as the session is getting 


and 


well 








li the sawing of our lumber we 


use one 8-inch and 12-inch 
Stearns band saw, operated by men 
in our employ who know the ex- 
acting requirements of our trade, 
and being familiar with the timber 
we work can be absolutely relied 
upon to produce the maximum of 
high grade stock every log posses- 
ses. The result is perfectly cut 


stock, uniform to size and grade. 





Goldsvoro 
, Pine 









The photo at the bottom shows 


our battery of six dry kilns at 
Dover, North Carolina, with cars 
of lumber at delivery side of kiln. 

We want to particularly impress 
upon buyers that we are in posi 
tion to fill your orders without 
delay, with a quality of stock that 
If 


you are interested, tell us your 


will meet your every demand. 


needs and let us quote you prices. 


Telecode used. 


ohnson & Wimsatt 


Washington, D. C. 
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“R op er” 
Products 


have long been famous for quality and de- 
pendability. They are known to be high 
grade and the standard does not vary. 

Some retailers won't handle any others 
because they want their customers to be 
satisfied with the lumber they buy and the 
retailers know from past experience that 
“Roper” will please. 

e make a specialty of 


ll North Carolina Pine 


Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for 
ti Telegraph and Telephone Poles 








and constantly carry a large stock on hand. 
Our daily output is 500,000 feet and we 
ship by either rail o water. 


John L. Roper Lumber Co. 


C. I. MILLARD, President. 
NORFOLK, VA. 
BRANCH OFFICES: 
Franklin Bank Bldg, - - PHILADELPHIA, PA. 
18 Broadway, - - - - - - NEW YORK. 
Prudential Building, - - - - BUFFALO,N.Y. 
170 Summer Street, - - - - BOSTON, MASS. 











es 1865 1913 











Cable Address 
“FROLUMCO” NORFOLK 
A. B. C. Code and 
American Lumberman Telecode. 






























































































Guy I. Buell, Pres. 
M. S. Tremaine, Vice-Pres. 


G. B. Montgomery, Treas. 


G. L. Hume, Sec. 


Montgomery Lumber Co. 


Manufacturers and Wholesalers 


KILN DRIED 
North Carolina Pine 








LONG LEAF YELLOW 
PINE AND CYPRESS 


General Sales Offices : 
200 FIFTH AVENUE, 
NEW YORK. 


Mills : 
SUFFOLK, VA. 
SPRING HOPE, N. C. 
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N.C. Pine 


In Car or Cargo Shipments. 


Our equipment enables us 
to carry a good stock of 
kiln dried, rough and dressed 
lumber, and we have ship- 
ping facilities that guarantee 
prompt service. 


| | FOSBURGH LUMBER Co. 


MANUFACTURERS 
a NORFOLK, VIRGINIA. 
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LUMBER NEWS OF THE GREAT SOUTHWEST 








IN AN EAST TEXAS LUMBER CENTER. 





Satisfactory Conditions Reported by Manufacturers 
and Prices Have Advanced.—Large Buyers from 
North and East Placing Requisitions. 

Houston, TeEx., Feb. 21.—The lumber market of the 
Southwest continues to show improvement and lumber is 
generally conceded to be worth $1.50 more at this date 
than during December, while the outlook is encouraging. 
This territory has seen many big buyers from northern 
and eastern markets this month and the predictions of 
these men are practically unanimous—that the market 
will be an ascending one, and that it is best to buy what 
stock they need now. They fear a material advance in 
price during March and April. 

‘*The situation is very satisfactory to us,’’ said the 
sales manager of a large lumber concern today. ‘‘We 
have increased our prices several times during the last 
thirty days, and on each increase the volume of new busi 
ness secured has been the cause for considerable self-con 
gratulation. The fact that the big buyers are meeting our 
prices, and that offerings are becoming freer and freer, is 
the best criterion, in my estimation, of a decided change 
for the better in Southwest market conditions. The aver 
age price of yellow pine is variously estimated today to be 
$1 to $1.50 better than in December. Personally, I regard 
the latter figure as the correct one, judging by our own 
business and the sales made by other companies with which 
1 am familiar.” 

The demand for yard stock in Texas and Louisiana is 
rather light. Most of the substantial orders received by 
the lumber companies recently, outside of a few railroad 
eontracts, have come from northern points, indicating that 
the dealers in that section are preparing for their spring 
trade, 

Stocks Largely Reduced. 

The curtailment in this field during the holiday season, 
and the fact that January was a heavy shipping month, 
have reduced the stocks in many of the mills to much below 
the usual amount. Shipping during January cut down the 
order files of the various companies materially, and was 
no doubt partly responsible for the recent improvement in 
market conditions. Conditions at the mills are now re 
garded as being healthier than in many months. 

The export movement continues to improve. and the 
sales agents of lumber companies catering to the export 
trade are optimistic regarding the spring prospects in that 
line. 

Houston lumbermen have expressed considerable interest 
in the order issued Friday, February 20. by the Texas Rail 
road Commission, canceling its so-called water rates of 
13%, cents per hundred pounds, applying on lumber and 
articles taking lumber rates, in carloads from Texas mills 
to Corpus Christi, Rockport. Palacios, Portland, Aransas 
Pass and nearby points, also to Port Lavaca and Mata 
gorda. ‘This order of cancelation, however, excepts points 
on the San Antonio & Aransas Pass Railroad south of Bee 
ville to Corpus Christi, and also to Port Aransas, to which 
points the rates shall not exceed 20 cents per 100 pounds 
The order is effective on March 12, 1914. 

Some important changes are being made in this section 
by the Central Coal & Coke Company and its subsidiary 
organizations The milling plants at Carson and Neame 
La., have had their name changed, and a Texas charte 
has separately incorporated the Texas business of the con 
cern under the name of the Central Coal & Lumber Com 
pany. The Louisiana interest is now known as the Delta 
Land & ‘Timber Company, the new name being already 
effective at the points mentioned above. The incorporators 
of the Central Coal & Lumber Company are Curtis Scovell 
R. EF. Hamilton and CC. D. Crane. Mr. Crane is general 
agent in Texas for the Central Coal & Coke Company. 
which is a Kansas City corporation. It is understood that 
both departments in Texas will operate under the new name 
of the Central Coal & Lumber Company, thus becoming a 
subsidiary organization belonging to and controlled by the 
owners of the Central Coal & Coke Companv. 

Recently a neat booklet was issued by the Texas Lumber- 
man’s Association, giving the names of the members. and 
in amendment sheet has now been printed, on which are 
twenty-seven new names. The sheet also shows the new 
yards established in Texas since the booklet was printed 
The membership of the association is growing steadilv, and 
the officers of the organization expect to make a big showing 
at the annual convention in April. : 

The property of the Saratoga Spoke & Handle Company 
at Beaumont will be sold at auction on March 10. by order 
of Judge John M. Conley of the sixtieth district court 
The property has been in the hands of a receiver for some 
time. 





Lumber for Export. 


The clearance recently of the British schooner Melba 
from Port Bolivar, destined to Port de France, Martinique, 
is the first record on the books of the customs officials for 
a full cargo to that destination. The Melba, which was 
loaded at the Santa Fe docks. carried a cargo of pitch pine 
timber approximating 359,376 feet and having a value of 


$8,494. It is the first of several lumber cargoes to be 
shipped to Port de France by a well known lumber com 
pany. The schooner Carrie Lane will sail this week from 


the same port with a full cargo of lumber for Port au 
Prince. Haiti. Two large sailing ships are expected to re- 
place her at the Santa Fe docks to await the arrival of 
more lumber. The schooner Josephine, which has been at 
Galveston. discharging a cargo of coal, will go to Bolivar 
for a cargo of lumber destined for Newport News, Santa 
Fe officials state that the movement of lumber from Boli- 
var during the spring months will be heavier than any 
shipments in the annals of that port. Much of the lum 
per will be destined to New York. It is stated that negotia- 
tions are now pending which, if consummated. will insure 
the shipment to Rotterdam of lumber approximating 2,000, 
600 feet. 
Silos in Flood District. 


In a recent interview Professor C. M. Evans, of the Texas 
Agricultural & Mechanical College. gives some interesting 
facts about siios in the flooded areas, in response to various 
queries that came to him with reference to their advantages 
in the ficoded districts. Professor Evans states that the 
3razos bottom Jand is capable of maturing enormous silage 
crops. Which would be subject to some damage from floods, 
but hardly in as great a ratio as the cotton crops. “The 
danger, too,’ said Professor Evans, ‘‘would be less, due to 
the fact that it only requires four months to produce a 
silage crop, while the cotton crop is subject to damage from 
overflows for about ten months. .Other things in favor of the 
silage cro are the fact that it takes less labor to produce 
it and it is a sure crop and not subject to boll weevil 
depredations After the silage is placed in the silo it is 
safe from fleod damage, as the silo is water-tight and has 
weight enough te hold itself against the current. 

The recent decision by the Interstate Commerce Com 
mission that railroads could not be compelled to absorb 
switching charges has been the cause of much dissatisfac- 
{ion on the part of local railroad men. on account of a rul- 
ing made about a year ago, in which the Texas Railroad 
Commission held that roads should absorb switching 


charges. Prominent Texas railroad men believe the matter 
will soon be the subject of a complaint. 

At Orange a charter under the Louisiana State laws 
has been granted the Schaumann Wood Preserving Com 
pany, which is erecting a plant at Niblett's Bluff, La 
with Axel Schaumann as president of the concern. It was 
Mr. Schuumann who made the wood preservative for th« 
schooner Martha, belonging to the Lutcher & Moore Lumbe 
Company, which was the tirst boat of its kind to be used 
by that concern. The hull of the Martha has been in per 
fect. condition ever since it was launched, more than 
twenty years ago. The company will specialize ino making 
a preservative for ship timbers, and in this will have thi 
cooperation of the Weaver Shipyard, an Orange concern, 
which now has cnough work on hand to keep busy for the 
next two years a crew of 100° ship carpenters, most. of 
which is represented by a large order for barges, for the 
Government work in Galveston Bay and environs, on which 
the shipyard bid $321,000. Following the completion of thi 
barges, one of the largest wooden floating dry docks in 
the world will be constructed at the Weaver yards. 

_By unanimous vote of the members of the Citizens Ad 
visory Committee, appointed by County Judge W. H. Ward 
and the county commissioners, to codperate in the expendi 
ture of the $1,000,000 bond issue for Harris County roads, 
2 resolution recommending the expenditure of $100,000 
toward the construction of a grand boulevard leading from 
the end of the Main Street paving to the Rice Institut: 
has just been adopted. The boulevard will be 120° feet 
wide. ‘There is an effort on the part of the creosoted wood 
block interests to have the new boulevard paved with that 
material, which is giving such good satisfaction on Houston 
business und residence streets. 

General and Personal. 

In connection with the withdrawal from the South 
Texas Lumber Company of Vice President R. M. Farrar. 
which will occur on April 1, it is announeed that J. M. 
West will buy Mr. Farrar’s interest both in the South 
Texas and West lumber companies. When Mr. West bought 
the controlling interest in the South Texas Lumber Com- 
pany two years ago from Jesse H. Jones. he secured the 
services of Mr. Farrar, who was the founder of the com 
pany and who has been its manager since its organization 
Mr. Farrar is withdrawing from the South Texas and West 
lumber companies to concentrate his efforts on the Farrar 
Lumber Company, which has yards at both Houston and 


Mexia. 

. 4 Robertson has been appointed receiver for the 
Southern Mills Company, the well known sawmill firm ot 
Dalmont, Tex 

=. P. Hunter has been promoted to the office of active 
general manager of the William Cameron Lumber Company 
at Waco, succeeding IT. Hl. Morrow. who resigned on Febru 
ary 15 as manager of the retail vards of the concern. 

The plant of the George C. Rice Lumber Company at 
Spring, Tex.. has been closed for good by E. R. Wicks. re 
ceiver for the company, and Harry DeMuth. who has been 
at Spring representing the receiver, has gone back on the 
road for the Hiigard Lumber Company. 

On the steamship Vaneric, which cleared from Galveston 
for Rotterdam on February 18, were 280 ash logs and 174 
hickory logs. destined to Bremen 

Harry A. Statlor. prominent retail lumber dealer of Ben 
ton. Ill, has been in Houston and vicinity for several days 
buving stocks for fall delivery : 

R. A. Hooton, a tumberman of Terre Haute, Ind.. was in 
Houston this week. Ife is combining business and pleasure 








IN THE MISSOURI-KANSAS DISTRICT. 

Kansas City Mo., Feb. 24.—The heaviest snow of the 
season came to the Southwest with the present week 
and has, of course, put a very effective crimp in the 
lumber business for the time being. From six inches to 
a foot of snow has fallen and while it will be of great 
benefit to the wheat and to farm conditions generally, 
it is stopping all traffic and also is causing some loss 
to stock except in cases where the farmers were provided 
with silos. It is, therefore, really a very good argument 
in favor of silos if any more were needed. The silo 
people say they are getting orders now about as fast as 
they can fill them. 

The lumber conditions generally are improving right 
along in this territory. Loeally the building plans are 
‘ausing 2 lot of activity among the yards. Within the 
last thirty davs. it is reported, no less than 3.000,000 feet 
of No, 2 southern pine boards has been bought by the re 
tailers here to supply the demand for frames for big con 
crete structures which are to go up as soon as the weather 
opens. Among these large buildings are two factory build 
ings in north Kansas City, a 12-story hotel in the main 
part of the city, several large store buildings and many 
residences and apartments. 

Fifteen of the hig retailers and purchasing agents of 
New York and Philadelphia, including the representatives 
of one or two of the largest railroads in the East. were the 
cuests last week of the Long-Bell Lumber Company on a trip 
to its southern pine mills in Louisiana. The obiect of the 
excursion was to show the easterners the real value. of 
Louisiana southern pine. The party left here after a visit 
to the local offices last Tuesday night. From the mills 
thev went to New Orleans and thence back to the Fast. 
G. E. Davison, the Philedelphia representative of the Long 
Bell company. acted as pilot of the trip. 

Kansas City got its first car of Philippine mahogany this 
week. It was shipped to Frank Paxton, of the Tennessee 
Oak Flooring Company, from Nashville and was placed in 
Mr. Paxton’s warehouse whence it will be distributed among 
the local retail yards in order that the public may have 
araple opportunity to test it. As stated in a recent issue 
of the AMERICAN LUMBERMAN. the Philippine mahogany re 
sembles African mahogany very closely. but can be handled 
here at a considerably lower price because it is sent direct 
while the African wood is shipped to Liverpool and re 
sawn there. The wood is known as South Sea mahogany 

C. B. Sweet, vice president of the Long-Bell T.umber 
Company, who has been in a sanitarium at Lake Charles. 
La.. has recovered sufficiently to leave the sanitarium and 
continue his trip to Texas. 

M. B. Nelson. general sales manager of the Long-Bell 
Lumber Company. and H. N. Ashby. manager of the tie and 
timber department of the same concern, are in the South 
on business. 

Charles S. Keith, nresident of the Central Coal & Coke 
Company. and J. B. White, general manager of the Missouri 
Taimber & Land Exehange Company, have returned from 
Washington, where they appeared before the Tlouse com 
mittee on interstate commerce in the interest of a change 
in the Sherman antitrust act that would permit) Inmber 
manufacturers to work together toward timber conserva 
tion. 

The Riner Lumber Company has sold its vard at Alhany 
Mo., to ©. TI. Cousins. formerly of the Cousins-Meade Tum 
ber Comnanv. Conception, Mo 

Cc. F. Tneas. of St. Toseph. Mo.. announced this week that 
the yard of the Willis-Lueas Lumber Company, Hiawatha. 
Kan.. has heen closed out. 

J. C. Clueston has been appointed salesman for the Caddo 
River Lumber Comvany to succeed I. W. Rowley. Mr. 
Rowley has returned to his home in Massachusetts. 
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A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Feb. 24.—The lumber business ‘in 
this section during the first three weeks of February 
has shown up better than on any previous year in the 
same period and manufacturers reported today that 
orders are coming in rapidly and conditions in general 
are looming up promisingly. 

Railroads are again in the market and several big 
orders were placed within the past few days. One trunk 
line has placed an order for 150,000 pine and the same 
number of oak ties to be delivered as soon as possible. 
Another big western railroad purchased slightly over 2,000, 
ouO feet cf bridge timber to be used in construction work 
in Oklahoma. A western traction company today placed 
an order with a local firm for 100,000 ties, 6xSx&, 90 per- 
cent heart. 

One of the largest orders for silo material recorded here 
for more than a year was placed with a local firm today. 
fhe order called for 10,000,000 feet of yellow pine silo 
material, Another silo manufacturer bought 500,000 feet 
of the same material. 

Millmen say they do not remember ever seeing so many 
inquiries as have been pouring in from all parts of the 
middle West and Atlantic coast territory during the last 
week. Prices are holding up satisfactorily and in some 
instances are showing a. slight advance. 

The retail business in and about Beaumont has been 
above normal and building activity in the immediate vicin 
ity is very pronounced, ‘The city building inspector, R. A. 
lieartfield, estimates that building permits this month will 
exceed $40,000, Last month they ran over $30,000, which 
was the best record for one month ever registered by the 
local building inspector. 

As proof that conditions are satisfactory for this period 
of the year, even exporters admit that business is improv 
ing and that prices are holding steady. 

A dispatch was received here Saturday to the effect that 
the steamer Riversdale, chartered by the Standard Export 
Lumber Company, loaded with 2,250,000 feet of timber, 
consigned to Rotterdam and Amsterdam, which sailed from 
Port Arthur on Friday, February 13, had gone aground off 














the Virginia coast on February 20. ‘The crew was saved 
but it is believed ‘the entire cargo will be lost. It is inter- 
esting to note that Captain Lorrimer made the remark when 
he se tsail that in his forty years’ service as a sea captain 
he had never before sailed on Friday, the 13th. He said 
ne was sure he would never reach his destination. 

Twelve customers of the Long-Bell Lumber Company, who 
have been visiting the company’s mills at Bonami, DeRid- 
der, Ludington, Longville and Lake Charles, La., were en- 
tertained at dinner here Sunday at the Crosby House by 
Long-Bell officials. They departed for the East tonight. 

Temple If. Morrow, formerly with William Cameron & 
Co., at Waco, and one of the best known men in the retail 
lumber business, arrived here several days ago and assumed 
formal charge of the local yard of the George W. Smyth 
Lumber Company. 

Beginning several days ago, the Russ-Daniel mill near 
Terry has been running double time in order to catch up 
with orders. The mill turns out common grades and di 
mension, 





FROM THE SABINE RIVER MILLS. 

ORANGE, TEX., Feb. 23.—-About the only change that 
is noted in the lumber business at this place is that of a 
gradual improvement realized as a result of the stiffen- 
ing of prices in the various markets. Railroad inquiries 
are coming faster and more orders are being taken. Ex- 
port business shows some improvement in demand as well 
as in price. 

Stocks in the yards at this place are light considering 
that a dull January and February business has been 
complained of by most of the manufacturers, 

The building of the Orange-Northeastern Railroad from 
Orange to Natchitoches, La., is still in progress. 


Schooner Martha has just returned to Orange after hay 
ing compieted another voyage to Mexico with a cargo of 
luinber from the Lutcher & Moore Lumber Company. 

Local consumption of lumber is growing. Much interest 
is manifested by Orange lumber manufacturers in the new oil 
telds being developed within «a short distance of the city. 
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WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Feb. 23.—J. W. Dickson, president 
of the Valley Log Loading Company, with headquarters 
here, says that his company loaded 300 less cars of logs 
for Memphis and other points in his territory during 
January than during the corresponding month last year 
and that during February there is a falling off of about 
500 cars, as compared with the same month in 1913. 
The decrease is more pronounced in the delta than else 
where, a notable shortage of logs offering for loading 
on the Yazoo & Mississippi Valley line of the Illinois 
Central system. The decrease all around would have 
been even greater but for the large amount of loading 
the company has done on the Memphis-Marianna cut 
off of the St. Louis, Tron Mountain, which has been open 
only about one year. Weather conditions have been 
better than the average for logging purposes during the 
last few weeks, however, and Mr. Dickson expects in the 
near future a gain rather than a further loss in the 
amount of timber loaded for mills at Memphis and else 
where. 

Lumbermen are also encouraged over a better stage 
promised in the Mississippi and its tributaries as a 
result of the big rains in the Mississippi, Ohio and Missouri 
valleys recently. This means prospects of better logging 
transportation by water. This has been a rather trying prob 
lem to the mills depending on the river for the supply of 
timber. They are bopeful that there will be water cnough 
at an early date to enable them to float out much of the 
timber already prepared for handling by this means. The 
rainfall in this territory recently has not been sufficient to 
interfere even as much as normally with the cutting of 
timber and with the placing of this, so that it is readily 
available for transportation by rail or water The South 
has not enjoyec in many years such an open winter, and 
if there be no flood in the Mississippi this season there may 
be a plentiful supply of logs for all the mills. 

The Belgrade Lumber Company has completed the cut of 
its timber in the territory tributary to Belzoni, Miss... and 
has removed its logging equipment and machinery to its new 
holdings at Isola, Miss. The mill has been set up at the 
latter point, the buildings having been made ready in ad 
vance. It has enough timber in that section to last four or 
five years. ‘The company will maintain a foree at Belzoni 
until its timber will have been disposed of. It maintains its 
offices in Memphis, in charge of J. W. MeClure. The capacity 
of the mill has been increased to 50,000 feet. 

The report that the C. D. Hendrickson Lumber Company 
had surrendered its Arkansas charter is in error. Instead 
of surrendering its right to do business in that State it has 
perfected arrangements to operate a new mill at Democrat. 
It is a circular plant and has a daily capacity of 20,000 
feet. The company has its offices and yards in South Mem- 
phis, in charge of C. ID. Hendrickson, the principal owner. 

Cc. J. Tully, of the Anderson-Tully Company, accompanied 
by Mrs. Tully, is one of the lumber colony of Memphis who 
are making the trip_to Panama on the excursion personally 
conducted by E. C. Newman, of the Illinois Central, 

The Chicago Mill & Lumber Company, which is building 
a big band mill, box plant and veneer factory at Helena. 
Ark., has purchased approximately 100,000,000 feet of hard- 
wood timber in Woodruff County, Ark., in the White River 
bottoms. 

The new plant of the Saline River Hardwood Company at 
Pine Bluff. Ark.. has been placed in operation. This com- 
pany is one of the subsidiaries of the Arkansas Short Leaf 
Lumber Company, owned by the Long-Bell Lumber Company. 
Kansas City, Mo. ‘The company has a supply of timber in 
sight that will last it for approximately twenty years. The 
plant is estimated to have cost approximately $200,000. 





IN NORTHEASTERN TENNESSEE. 


BRISTOL, VA.-TENN., Feb. 25.—Improvement continues 
in the lumber trade in this territory with the approach 
of spring. There is much activity in manufacturing, 
despite the fact that a blizzard has been raging in this 
section this week. The weather has been such as greatly 
to handicap outdoor operations, but it is believed that 
the eold season for this climate has about passed. A 
number of lumbermen are waiting for the passing of win- 
ter to begin installation of new operations. 

There is considerable activity in timberland in this 
section. While prices are high, demand is strong. 
Numerous concerns are casting about for new supplies and 
as a resalt the remaining timber is fast passing into the 
hands of lumbermen and lumber concerns that expect to 
manufacture it us speedily as possilte. 





Irving Whaley went back this week to eastern Kentucky, 
where he has been spending some time personally superin- 
tending the installation of mills for his company. Activity 
in hardweod manufacturing is much more active in eastern 
Kentucky than at any other time in its history. 

The Currier Lumber Company is getting out a large vol 
ume of stock from Dickinson County. Virginia. The com 
pletion of the new extension of the Carolina, Clinchfield & 
Ohio Railroad through that county, which will be ready 
for operation during the coming summer, will result in 
ereatly increased activity in lumber manufacturing and 
will afford shipping facilities for numerous concerns that 
are now compelled to wagon their lumber to the nearest 
riilroud point. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Feb. 23.—-Business is of moderate 
volume in the local lumber market. Dealers say that 
trade is about the same as one year ago. Greater activity 
is expected in local building in a short time. A good 
inany logs are being received by rail, and also some lots 
by water from the upper Cumberland River territory Dry 
stocks of the more active varieties are very moderate in 
Nashville. Chestnut is probably in the most liberal supply. 

Lieberman, Loveman & O’Brien have received about 2, 
06,000 feet of timber from the upper Cumberland = sec- 
tion. With high water larger supplies are expected from 
this source. 

The Southern Lumber & Manufacturing Company has been 
developing a large tract of timberland in White County. J. 
Rh. Mellwaine has been in White County looking after a 
large crew of mMcn cperating milis and getting out timber 

Manutacturers of all lines are interested in the investi- 
gation being made by the Workmen's Compensation Com 
imlission, appointed by authority. of the legislature. W. R. 
cole, Nashville, is chairman, and J. H. Turner, Nashville, 
is secretary. The commission has started a series of hear- 
ings to go on throughout the State, and will hear both em 
ployees and employers. Manufacturers in ‘Tennessee 
are generally opposed to such compensation laws as have 
been yxissed in other States. The commission is to. take 
recommendations to the legislature in 1915. 

Smith Milton. of the Churchill-Milton Company. Louis 
ville. was in Nashville, starting on a southern tour in the 
interest of his company. Mr. Milton reported trade gen 
erally quiet, but predicted reyival in the future as a prac 
tical certainty, and was very optimistic. 

An official arnouncement from F. Hi. Enwright, president 
of the Harriman ilardwood Tumber Company, Harriman, 
Tenn., advises that. beginning March 2, the sales of that 
company will be handled through the ‘Tennessee Timber 
Company, recently erganized, with offices in the Second Na 
tional! Bank Building, Cincinnati, Ohio. Hall Hagemeyer., 
vice president of the Harriman Hardwood Lumber Company, 
will have general management of the Tennessee Timber 
Company and continue in full charge of the sales. By mak- 
ing this change of the sales department to a more central 
location Mr. Enwright states that the company hopes to 
improve its service in prompt handling of inquiries and de- 
liveries, 
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FROM EASTERN WEST VIRGINIA. 


ELKINS. W. VaA., Feb. 25.—The scope of preparation 
for a very general demand expected to materialize within 
the next month or so indicates that lumber producers 
expect an unusually busy year. While so far the 
mills have not been taxed in order to supply the demand, 
sales have been sufficient to keep most of the mills in 
operation all the time, with oceasional rush orders to 
speed them up to full capacity. Hardwoods have been 
little affected by a temporary lull in the demand, most 
of the woods of this class still commanding the usual 
market prices. This is notably true of all kinds of oak 
and of chestnut. 

Heavy storms in many parts of the State early in the 
week interfered with logging operations for a period of 
from 24 to 48 hours. The drifts in places were so deep that 
it was impossible to get the logs to the mills, and in cases 
where the stock of logs was light, operations were suspended. 

High water in the Little Kanawha River and its tribu- 
taries was responsible for the loss of many thousands of 
feet of Immber last week. Two booms in that river were 
broken, and a large number of logs were carried into the 
Ohio River, the Parkersburg Mill Company losing many of 
its logs in this manner. é ; 

Impetus may be given to the proposed railroad up Knapps 
Creek in Pocahontas County by the aid of the J, E. Moore 
Lumber Company, which recently acquired large tracts of 
timber bordering on the West Virginia line, and by the 
Huffmans, of Wheeling, who have large timber holdings in 
Pocahontas County. Preliminary steps toward building this 























Interior of Dressed Lumber Shed at Arringdale, Va. 





N. C. 
Pine 


of high grade quality equal 
to Camps can only come 


from the choicest timber and 
modernly equipped mills. 


Try Camp’s Once and 
You'll Have no Other. 





DAILY CAPACITY 


Saw Mills - 600,000 feet 
Planing Mills - 400,000 feet 





MILLS: 


Arringdale, Va. 
Wilmington, N. C. 


Franklin, Va. 
Butterworth, Va. 





SEND YOUR ORDERS TO 


CAMP 


MANUFACTURING CO. ° 
FRANKLIN, - - VIRGINIA. 
Selling also the output of the Marion County Lumber 


Company, Marion, S. 3 


Eastern Sales Offices: . 


NEW YORK: 1 Madison Avenue, 
GEO. W. JONES, Mar., Telephone 982 Gramercy. 


PHILADELPHIA : Real Estate Trust Bldg,, 
E. D. WOOD, . Manager. 


PITTSBURGH : Oliver Bldg., GEORGE L. CAMP,. Manager 


Storage and Loading Shed at Wilmington Mill. 
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Slight Stain No Defect 
In No. 1 Common Poplar, 


But vou would rather have every 


board nice and bright. 


It costs ys 75 cents per M to keep 
our 98" Poplar bright. We could 
doit for 20 cents, but the cheaper 


process don't get results. 


We want to please vou. Are you 


vetting the benefit of our efforts? 


We are ready. Ask today. 





e-Fowler Lumber Co 
MACON, GA. 


indies 
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‘We Have Thick Poplar, 


You in always t tromet a choice supply ot 


THICK YEL LOW POPL AR (All Grades) 





We make this our specialty and carry a large stock of 


DY" snd a POPLAR 


We also have on hand a good supply of Red and 
White Qu: neste Oak. Write us tor quotations. 


Faust Bros. Lumber Company, 


PADUCAH, KENTUCKY 








e—=We Run Our Own Mills— 


MANUFACTURING 


Poplar, Quartered White Oak 
Plain Oak, Walnut, Etc. 


WRITE US BEFORE BUYING 


Vestal Lumber & Mfg. Co., 


KNOXVILLE, 
TENNESSEE. 
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THIN POPLAR 
38", Ya", 56", 34", 765" 


i Dressed. 


Write for Prices. 


G. H. Evans Lumber Co., Chattanooga, Tenn. 








Bu ers of White and Red Oak logs 
y and Hickory logs for 


Pump Stock; White and Red Oak 
Cross Ties, Switch Ties and Piling 





will profit by sending your inquiries to 


L. A. GOODRICH, Cash, Ark. 


Full Stock Always on Hand. 











\. A M L.. A, Meiklejohn 
ys MEIKLEJOHN LUMBER CO., Chew, 8c 


N.C. PINE, RED GUM, CYPRESS, 
POPLAR, OAK. 
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Wood Lumber Company 
BALTIMORE, MD. 


Manufacturers 


Southern Hardwoods 





road were taken at a gneeting held at) Marlinton last week 
attended by J. i. Moore, Edwin Moore and W. A. Tomb, of 
the J. Bh. Moore Lumber Company; C. A. Yeager, M. 
MeNeel, BE. B. smith, B . Yeager, J. W. Yeager, G. W 
Dunean, TLubert Echols, J. W. Price, John Alexander, O. A. 
lloward, bE. Tl. Williams and J.-M. Paris. The criaient 
intention of the company was to connect with the Green 
brier & Tron Mountain road, and take the lumber out over 
that road by way of White Sulphur. But if the proposed 
line is built up Knapps’s Creck to Minnehaha Springs, it is 
possible that the lumber company will change Its plans so 
as to bring the lumber to Marlinton, The road as proposed 
Will cost about S POO .008, 
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QUEEN CITY TRADE FEATURES. 

CUNCINNATI, Onto, Feb. 24.—This seetion of the coun 
try has been visited this week with another heavy snow 
fall and it has played havoe with the handling of lumber 
through the big wholesale yards. The railroads, too, 
have experienced much difficulty in operating, which has 
caused much inconvenience. Demand up to this time has 
been good and prospects for nice business is flattering. 
There is a tendency toward ‘increased prices for most 





hardwoods and dealers are availing themselves of any 
stock offered by manufacturers at a little under market 
prices. Only a few cases of this kind have been re 
ported, and it usually comes from the smaller operators 
who want to move stock to make room or for financial 
reasons, 

All the large operators are holding prices stiff and 
claim to have a very satisfactory amount of orders on 


the books Phere is oa good call from. furniture miarmudare 

turers for almost all kinds and grades of hardwoods and 

this is fully expected to increase before many weeks. 
Yellow pine dealers sve doing much better and have been 


vetting slight advances 
callow. porta 


Demand is good from. factories 
Prespects for a geod building yerr are 
Retailers have ouly moderate stocks on hand and 
have not bought heavily. Recent advances hive 
buvers to notice the uoward trend and to look to 
spring supplies Lefere the advance will have grown stronges 





FROM THE BUCKEYE STATE CAPITAL. 

CoLUMBUS, Onio, Feb. 25.—The severe cold spell which 
has prevailed for the last week has affected the lumber 
trade and the market is generally quiet. This is true 
if hardwoods, yellow pine Train movement 
is slow and as a result some delay is reported in celiy 
eries. Dealers are not inclined to buy to any great 
extent, but this cordition is believed to be only tempo 
rary. Prices are generally well maintained and no weak 
ness of any sort has developed, 


and evpress, 


The best buying is now being done by dealers as they 





are necumulating stocks to a small extent to take care 
of the spring rust Phis is true especially of hardwoods 
ind buying is well distributed among the various grades 
ind) woods Dreales stocks are still rather small especially 
in hariwood In vellow pine there is some surplus in cer 
tain lecations but not sutlicient to have any lasting effect 
on trad ‘ 

Factories a Iso buying hardwoods to a certain extent 
mit net s activel as yardmen Implement and vehich 
conceraus ore in the market and furniture factories are also 
showing 1 disposition to buy There is a tendeney to buy 
mo wothe futu 

1" avetically all jobbers an yellow pine report a distinet 
strengthening ali along the lime The tendency is to uphold 
otutions and shading is growing less and less every day 
fransit cars are not moving as well as formerly and in 
fret are a drag on the market Collections are improving 


BLOB. Pryer or the W. MM. Ritter Lumber Company, says 
trad holds up well in’ hardwoods for the severe winter 
weathe ri volume oof business so far in’ February has 
ech large than in January of this vear and also of Feb 
ruary oof inf yea Prospects ate good Prices are well 
mutintiaimed ane distin t steeneth is shown in certain places 
Orders are well distributed over the entire country Mill 


are not very large and in fact some items are 2row 


stocks 





ing nk. W. Horton, of the W. M. Ritter company 
left cavly in tl week on oa business trip in Virginia The 
Ritter company will erect an office building on a site secured 
it Grant Avenue and East Broad Street Plans and speci 
ications jor tt three-story structures are being prepared 


Builders’ & Traders’ Exchange has named 
activities of the 


The Columbus 
subcommittees to have charge of the 
organization during the coming yeal 





IN CENTRAL ARKANSAS. 

Lirr.e Rock, Ark., Feb. 23.—The York Lumber Com 
pany, a new concern at Cabot, has nearly completed its 
lumber shed and is rapidly stocking up with all kinds of 
building mate . The firm is composed of W. T. Glover, 
S. B. Lasiter and H. E. Glover. 

The Cressett Lumber Company has amended its char- 
ter so that it may assume control of the Bank of Crossett, 
alse that it may own and control hospital at Crossett. 

Walter Ferguson has moved his sawmill, from Tluntsvills 
to Riehland View * 

Mack Wilson, manager of the Diff & Hezler Heading 
Company, will soe l his mill in operation on Turkey 
Creck, in) Ston County 





/ 


Commission has ordered a) rate 
pounds on rough material hauled 
based on a TO-mile haul and 
from the general rate recently 
or all dines, to which the short 


ix 





mpany, of Helena, has bought nearly 
100,000,000 feet oof hardwood timber near Georgetown, in 
Woodrull County : 
is reported that the Kennedy Heading Company, of 
Memphis which bas a mill near Hagler, contemplates the 
vilding of a tap-line into Tiagler, from Lankford. a sta 
ion on the Pine Bluff & Arkansas River Railroad, and this 
ay be extended on to DeWitt. ; 
rhe Wisconsin & Arkansas Lumber Company is) preparing 
move its logging camp from Willow to a point: several 
luiles west 











1. 2). Ruble has resigned forest ranger at 
Mountain View. and has been “ ty J. I) McLeod. 
whe in turn will be snueeeeded by 1 M. Wait. formerly of 
1 > { forest 





IN SOUTHWESTERN INDIANA. 
IND., Feb, 24. The week has been a 
for the hardwood lumber manufac 
turers of southwestern INdiana and many orders have 
ana nequirres have become more numerous. 
operated against 
rade. Every large hardwood mill in this section con 
steady time. Millmen are of the 
Mareh clears up trade will move 
conditions will become better. 


EVANSVII 
uirly active one 


been received 


Wen however, have 





r conditions 





t 
tinues to run oO} 


opinion that when 
with a spurt and that 


Practically all the wood-consuming factories in) Evans 
Ville are operating steadily and the outlook for a splen 
did spring and summer trade is good, this being espe- 
cially true of the plow and carriage industries. 

Collections are better than they were a month ago. 
Crop conditions are promising, Growing wheat in south- 
ern Indiana, western Kentucky and southern Indiana looks 
yood and grain men are of the opinion that there will) be 
aolarge yield uext summer. Lumbermen in this section, 
taken as a whole, are in favor of the proposed advance of 
> percent in freight rates in this territory, as they express 
the belief that if the advance is made railroads will start 
on a citinpaign of improvement and construction, 

it is expected that March 1 will see much activity in build 
ing operations iu Evansville. While the bad weather the last 
two or three weeks has checked building operations archi 
tects are busy and it is expected that) several large con 
tracts for buildings will be let during the next four to six 
weeks. Building permits for this year up to this time have 
greatly exceeded in value the permits for the corresponding 
period last vear. 

Veneer manufacturers in’ Evansville say that February has 
been an active month for them; in fact. much better than 
the corresponding month of last year. Carriage and wagon 
plants are doing a good business. Charles Frisse, secre 
tary of the Globe-Bosse-World) Furniture Company, reports 
that trade ip the South and Southwest is much better than 
it Was two months ago. 

William B. Carleton, local trade journalist, member of the 
Evansville Lumbermen’s Club and a Hoo-Hloo, has announced 
he will be a candidate for re@élection as State senator. Sen- 
ator Carleton is interested in the proposed workmen's com 
pensation how that will come up before the next session of 
the lesishature 





KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Feb. 25.—The Stemmelen Lumber 
Company, which has had its offices in Louisville, has re 
moved to New Albany, dnd., just across the Ohio River, 
Where it has established a yard. Edward F. Stemmelen, 
manager of the company, reports that the yard is now 
being equipped, and that a cousiderable stock of hard 
woods will be carried. Heretofore the company has 
operated without a yard. 

The Ohio River rose so rapidly last week that for a 
time some of those in the exposed sections of the city, 
Woere ao number of dumber and woodworking plants are lo 
ented, were fearful ot another flood The rise was checked 
before it renrehed the danger lime. however, 

Leroy Olcott. who lad been office manager for the W. PB. 
Brown & Sons Lumber Company for more than a year, has 
resigned to go to Los Angeles. Cal, where he will enter 
business Curtis Prank, of the Ohio River Sawmill Com 
pany, weat to California for the same reason only a short 
time age. 

2 trhieser, of J. FP. Muller & Son, of Hamburg, was in 
Louisville last week and described the stagnant condition 
of the Timber market there, black walnut rs and lumbe 
being im exeessive supply. Tle said that trade would prob 
vthiy be slow until One of the unsatisfactory fea 
Vures of the situation. he said. is that the railroads ne 
longer issue theough bills of lading. and heavy demurrage 
ato transfer points constitutes an important item of ex 


Tyme 








Phe Gainbrinus Cooperage Company is making barrels 
Vo ohand imo oa temporary shep pending the reconstruction 
or its plant at 840° Mason Street, which burned reeently 

hollowing the recent appouncement that the Turkey Foot 
Lidnber Company will have its general offices in) Lexington 
Ky. hereafter, comes the report from the central Kentucky 
city that the Nentucky Lumber Company, of Cincinnati 
Will move its offiees there April 

A forest: protection association has been formed by State 
Forester Darton in) Harkin County, and another is) being 








organized ing Bell 
The Rub Lumber Company, Providence. Ky will erect 


plant, inebidine a large warehouse, where a complete lin 
of tinished nuiterial and building supplies will be carried 

John ©. C) Maye, of Paintsville, Ky. the timber and coal 
operator. is critieatly il ot Bright's disease 





AVENGES ALLEGED INSULT. 
ASHEVILLE, N.C Keb. 24. 


i Avenging an alleged 
insult to his 11-year-old daughter, J. E. Patton, a prom- 
inent) lumberman of this citv, shot and seriously 
wounded G, W. Conner, an inventor, Monday night. 
Mr. Patton was arrested and will be tried on the charge 
of felonious essault Mareh 2. 





AT NEBRASKA’S METROPOLIS. 


OMAHA, NEB., Feb. 23.—R. Y. Appleby, of Portland, 
Ore., lumber manufacturer, was in Omaha last week 
calling on the trade and diffusing optimistic information 
concerning business conditions in the northwestern 
States. He is a former Nebraskan, having lived at 
Stanton, 

‘We are not looking for a bumper trade during the 
coming season, but we expect to see the best in years,’ 
he was quoted in a local HeWspaper “Prices are Gown and 
the opportunities for building at reasonable prices are zo 


Ing to be oppertune, We are doubtful if prices will ever 
be ous low tain Manuafecturers have large stocks on hand 
and already shipments are becoming heavy They are now 


in excess of this time last vear 

Mr. Apeleby said general conditions are good in the Coast 
country. The unemploved there, who have been the cause 
of pessimistic reports. are the type of idlers who run from 
rather than toward work, he said. 

Business has felt the effects of the first real winter of 

the season, making Agro sales less than those of the 
corresponding month of 115, local dealers say. Yellow pine 
is up about Sil oa thousand over the prices of January 1, 
hut od present is having a struggle to hold the advance, 
th er. 
The. Southwestern Towa Lumber Dealers’ Association 
siipped into Omaha last week and held a session without 
ocul Jumbermen more than merely knowing they were in 
the city. The session was executive. Among the dealers 
attending were Frank Chandler, Gravity, Iowa: Walter 
Anderson, Clarinda, Iowa: hk. W. Holmes, Anita. lowa: 
Zeke Wadham, Corning, Iowa: W. B. Jarman, Nodaway, 
lowa, 

ID. ©. Bradford, of the Bradford-KRennedy Company, and 
Mrs. Bradford are expected bome about March 1 from an 
extended winter trip. They went first to Bermuda and, 
ving disappointed with the resort, returned to the States, 
lost of their time sinee has been spent at Pinehurst. S. ¢. 

BR. FE. Pierce, president of the Winslow Lumber Company, 
of Orin, Wash.. called on the Bradford-Kennedy Company 
He said the supply of logs would be greatly curtailed be 
cause of. lack of suow this winter to get them ouf. He was 
returning to Orin from a_visit east. 

W. R. Hieknian. of Meridian, Miss., representing the 
C. lL. Gray. Lumber Company, called on the Omaha trade 
last week. LL: L. Hill, of Page & Hill, Minneapolis, also was 
here. 
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| FROM THE PACIFIC NORTHWEST | 





PUGET SOUND NOTES. 


Labor Troubles Responsible for Millmen’s Reluctance 
to Accept Orders Ahead—Annual Meeting of 
Employers’ Association. 

SEATLLE, WASH., Feb. 21.—The condition of the lum 
her business in this city has been without any marked 
features during the last week. A few dealers report an 
increase in orders and inquiries, but generally the volume 
iis been barely maintained and prices show no change. 
the labor situation has made the mills reluctant to 
accept time orders, and the development of the strikes 
u effect in Everett and Raymond will be watched 
losely during the coming week. So far only one shingle 
mill at Raymond and the Robinson sash and door fac 
tory at Everett are involved, but the attitude of the 
employers at both places has been indorsed by all the 
mills, with the disputes centering on the right of the 
ompany at Raymond to discharge men alleged to be 
ncompetent, and the question of ‘‘closed shop’’ in 
Kverett. The eight-hour question is also involved, and 
the fight that had been scheduled for May 1 on that 
question has been declared on as a result of the disputes 
iv labor leaders. 

Millmen are unanimous in the opinion that the eight 
hour day is impracticable in the State of Washington 
xs long as their competitors can operate ten hours; and 
that a reduction in wages in proportion would only be 
satisfactory to the workmen temporarily, and if the 
question shall be settled definitely it must be met 
squarely now. Should the movement spread and cause 
t shutdown of the mills, the decreased output will be a 
decided benefit to manufacturers, and it will probably 
react against buyers, who, it is felt, have delayed placing 
orders for spring trade, by making them pay an advance. 

: 5 ° 5 Bh 

Possibly the movement may not spread immediately, and 
‘hose who place orders at once can not lose in any event, 
for there is no possibility of prices declining. 

The George Butcher Company and the C. I. Klopfen 
stein Company, who have jointly occupied offices at 
023-4 White Building, moved this week to rooms 4105-6-7 
Areade annex. ‘he new quarters will afford better facil 
ities for the requirements of both companies. 

Amceng eastern visitors in Seattle is W. A. Remington, of 
the Remington Lumber Company, Hibbing, Minn., who will 
spend several weeks on this Coast. Mr. Remington reports 
conditions in his section as favorable for a good business 
this year. ‘The mining interests, which are the predominat 
ing feature of that region, are active and all other prospects 
are favorable. 

w wart is making a flying trip to St. Paul and St 
Louis in connection with timber investments in the Puget 
Sound country, in which line he is well known as one of the 
prominent operators of the Coast. 

Oo. G. Iolmden, of H. Clarkson & Co., steamship agents 
of London, Eng., accompanied by Mrs. Holmden, was in 
Seattle this week. Mr. Holmden is looking after the interests 
ef his company while making a tour of the Pacific coast 
from San Francisco to Vancouver. 

2 G. Flinn, of Minneapolis, Minn., manager of the St. 
Anthony & Dakota Elevator Company, operating a line of 
retail yards in Dakota and Montana. expects only a fair 
umount of business from: his yards this year, owing to the 
fact that the farmers are much in debt. A good crop this 
year will put them in shape for buying in the spring of 
1915. Mr. Flinn attended the annual meeting at Salt Lake 
City of the Western association, and has been touring the 
north coast. 

At the recent annual meeting of the Employers’ Associa 
tion of Washington, held in this city, G. N. Skinner of the 
Commonwealth Lumber Company, this city, was elected 
president; R. R. Fox, Seattle manager for the Simonds 
Mannfacturing Company, vice president; John B. Jones, 
Seattle, secretary; and W. J. Grambs, Puget Sound Traction 
Light & Power Company, treasurer. The association has 
employed Earl Constantine, formerly of Spokane, as manager. 
The board of trustees of this association numbers among its 
members many of the best known business men and manu 
facturers of this city and State. This association looks after 
the interests of the employers in all labor disputes, and is 
husy with the teamsters’ strike in Seattle and the sawmill 
troubles in Everett and Raymond. 

Dan McDougal, of the W. K. Chandler Lumber Company. 
wholesale lumber dealer of Winnipeg, Man., was in Seattle 
on a buying trip this week, and received the glad hand from 
dealers visited. : 

*. F. White, of this city, former manager of the Grays 
Harbor Commercial Company, and well known lumberman, 
is en route to Honolulu by way of San Francisco. C, H 
Cobb, logger and timber owner, has been. called to San Fran 
cisco on account of the serious illness of his brother, H.C, 
Henry is sojourning in, southern California. 





OPENING OF NEW PIER IN SEATTLE HARBOR. 

The first steamship to load from the new Central Pier 
No. 1, of the Port of Seattle, took on as a part of its 
cargo, February 18, 200,000 


form of 2 triangle, 351 feet long on the oblique leg at the 
south end, where the main entrance and railway tracks 
are located, and 750 feet long on the west front parallel 
with the sound. The building is two stories high, 70 feet 
wide inside, with electric marine elevators to the second 
floor. At the south end the dock is 20 feet wide outside 
the building, and is equipped with double tracks for load- 
ing direct from cars. At the north end the building is 
carried at right angles from the water front to Western 
Avenue, and will be connected by a bridge over the tracks 
on Western Avenue, with the approach from the First 
Avenue level. This portion and an open extension of the 
pier to the north will form a motor boat landing. The 
Central Pier, erected at a cost of $750,000, is a part of 
the municipal docks which will eventually include areas 
at the south end of Elliot Bay, at Smith Cove, on 
Salmon Bay, along the canal to Lakes Union and Wash 
ington and in the Lakes. 


OOOO Oe 
NORTH COAST LABOR CONDITIONS. 

SEATTLE, WASH., Feb, 21.—The labor situation with 
the mills is serious according to reports from the Em 
ployers’ Association of Washington. The American 
Federation of Labor has threatened to call a strike for 
May 1, but events of the last week indicate that trouble 
may come much earlier. Trouble has already arisen 
at two of the largest manufacturing points on the Coast, 
Willapa Harbor and Everett. In both instances the 
manufacturers refuse to accede to any demands. 

All over the Northwest lumber manufacturers express 
practically the same feeling. They say that during the 
last five years scarcely at any period could they show 
a profit on their operations. During this time they have 
borrowed money, bonded their holdings and their opera- 
tions and operated their plants as steadily as possible. 
Immense sums of money have been paid out to the 
workingmen of this State, while the manufacturers 
were losing money on their operations. Instead of the 
manufacturers being given credit for this they have 
been taken advantage of. 

Now comes the demand for an 8-hour law and recog- 
nition of the union, thus allowing the employee to run 
the business instead of the employer. The manufac- 
turers feel that there is just one thing to do and that 
is to quit for the present—close their plants, close their 
offices, cut off every expense and wait for better con- 
ditions. If they are forced to do this—and that looks 
likely—it will mean practically the paralyzing of the 
general business of the State. 

Too much unintelligent sympathy has been given by 
the business men of the country to labor organizers. 
They probably will not realize the true conditions of 
affairs until it is too late and some such condition has 
been brought about as above mentioned. Trouble started 
on Willapa Harbor when three shingle sawyers. in one 
of the Case Shingle & Lumber Company’s mills quit 
because the foreman had told them their work was not 
up to grade. Then the mill management was notified 
that no other men would be allowed to work on those 
machines. All the rest of the men walked out the fol- 
lowing day. 

The millmen of the harbor then held a meeting and 
declared for the open shop and a 10-hour day and ad- 
dressed an open letter to the public signed by the fol 
lowing companies: Willapa Lumber Company, Silver 
Mill Company, Raymond Lumber Company, Quinalt 
Lumber Company, Sunset Timber Company, Cram Lum- 
ber Company, Creech Bros. Lumber Company, Lebam 
Mill & Timber Company, Case Shingle & Lumber Com- 
pany, South Bend Mills & Timber Company, Kleeb 
Lumber Company, Columbia Box & Lumber Company, 
A. 8. Coates Shingle Company, McGee Mill Company, 
Nema Improvement Company. The text of the ‘letter 
is as follows. 

On account of the prevailing agitation relative to run 
ning our mills and camps eight hours a day at the same 
wages we arc now paying for ten hours, we deem it ad- 
visable to state our position, both as to the hours of work 
and the wunionizing of our plants. We will operate our 
mills and camps in the future, as in the past. ten hours a 
day, or as many hours as we consider it advisable, accord 
ing to conditions that may arise from time to time. We will 
operate in the future, as the majority have in the past, 
strictly upon the open shop policy. 

It is thought the trouble will result in a general strike 
on Willapa Harbor, 





feet of Alaskan spruce lum- 
ber consigned by the A. W. 
Miller Saw Mill Company to 
its representatives in England. 
The vessel was the Engineer 
of the Harrison line, operat- 
ing a line of vessels to north 
Pacific points. The lumber 
has been stored in the new 
pier since its arrival from 
Hadley, Alaska, the first of 
the year, and was the first 
freight to be loaded out from 
there, the shipment preceding 
the formal opening of the 
pier, which is a part of the 
development work of the Port 
of Seattle. 

The formal dedication of 
the pier occurred February 21, 
with speeches by the mayor 
and harbor officials and was 
accompanied by the blowing 
of whistles and firing of 
bombs. The pier is in the 

















FIRST STEAMSHIP LOADED AT NEW CENTRAL PIER, PORT OF SEATTLE, 
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LUMBER COMPANY 
CHICAGO 
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ED GUM is one of our specialties; 
we have it in large quantities. 


tee care is taken at our various 


mills to produce stock of high quality. 














RYING properly is very essential — 
we pile our product accordingly. 


REAT care is exercised in sawing, 
edging, trimming and piling. 


| 


NIFORM grading by efficient inspec- 
tion force, applied to‘all shipments. 


ANYsatisfied customers, indicate the 
quality and service we can give you. 














BAND MILLS AT 


Helena, Ark. Blytheville, Ark. 
Greenville, Miss. 


PAEPCKE LEICHT 
LUMBER COMPANY 
CHICAGO 
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FULTON, Clark Co., ALA. 
The HOME of 
Long Leaf Yellow Pine 


COMB GRAIN 


FLOORING 


Capacity 150,000 feet daily. 
We also. manufacture 


) Poplar,Gum and Oak 








WU Wa ' VAT 








Our stock of Gum in shipping 
condition insures the quick 
filling of all orders with qual- 
ity uniform and bang up. 


Red 


Gum 
Southern Hardwoods of all kinds 


Tell us your needs — Prices by return mail. 


The Lansing Co., Parkin, Ark. 








AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 431 South Dearborn St., CHICAGO. 
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HARDWOODS 


~ 
Zz We Offer for Shipment during 


The Next 6 Months 


at the rate of a car or two per week, 


25 to 50 cars 
‘=¢ Common Gum sc: 


Thick 








We are also in position to furnish for prompt ship- 
ment Ist and 2d and No. 1 


Common Red Gum 4-4 to 8-4. 


Your Inquiries Solicited. 


Miller LumberCompany 
Hardwood Lumber and Box Shooks 
a MARIANNA, ARK. 








3 


—YOU— 


Are making a MISTAKE if you do not try our 


Plain Oak, Quartered Oak 
and Poplar 





25,000,000 feet of all grades and 
thicknesses on hand at ail times. 


For texture, color and manufac- 
ture it cannot be excelled. 


The Mowbray & Robinson Co. 


; : YARDS: 
Main Office: Cincinnati, Ohio 
Quicksand, Ky. 


Detroit, Mich. 
West Irvine, Ky. CINCINNATI, OHIO Rochester, 'N. x. 
, ew. Ky. Brooklyn, N. Y. J 


MILLS: 








OAK FLOORING 





Kiln 
Dried 


Matched 
End 


Polished 














For Quick Shipment :— 


2 cars 8-4 1s and 2s Poplar. 

2 cars 8-4 Select Poplar. 

3 cars 4-4 No. 1 Common Poplar. 

5S cars 4-4 No. 2 Common Poplar. 

3 cars 4-4 Isand 2s Chestnut. 

2 cars 4-4 lsand 2s Red Gum. 

3 cars 4-4 No. 1 Common Red Cum. 


Also nice stock Soft, Plain White Oak— 
Poplar and Southern Hardwoods. 


Kentucky Lumber Company 


CINCINNATI, OHIO. 








CA Good say dealers w ho talk from aan 


ence in meeting present day build- 
Seller 


ers face to face, is 
@ 
Beech Flooring 
Ours is end matched, hollow backed and polished. 


The New Glasgow Planing Mill Co. Inc. 











Manufacturers and Wholesalers GLASGOW, KY. 








‘““CHAPIN’S LUMBER RECKONER“ 
Reduces to board measure lumber, scantling, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. AMERICAN LUMBERMAN, Chicago. 





As it is considered almost impossible to operate a 
sawmill at a profit under present conditions there is 
little likelihood that a strike would go very far toward 
making mill men accede to the demands of employees. 
In fact, the manufacturers will no doubt quietly close 
their plants at the first appearance of trouble as it 
would not be worth while to attempt to operate. Labor 
trouble now would probably work to the benefit of most 
manufacturers as it would enforce a curtailment that 
could be effected in no other way and force the price 
of lumber to a profitable figure. 





COMMENCEMENT BAY LUMBER NEWS. 





Statistics of the Door Trade—Capacity of Mill In- 
creased—Report of Collector of Customs for Janu- 
ary. 
TacoMA, WASH., Feb. 24.—The Pacific Mutual Door 

Company has been finding orders considerably more plen 

tiful in February, except possibly within the last two or 

three days, according to Manager J. A. Gable. He said 
yesterday : 


Prices, however, are still poor, but we look for early im 
provement. Stocks apparently are not heavy as most orders 
follow with a request for quick delivery. February nas snown 
a material iprovement in cur demand and the factories 
zre busy. 

The Northwest Lumber Agency finds the fir market a 
little better, according to Allan Hemphill, sales manager. 
He states that inquiries for timbers have been heavy, 
but with no large orders and with most of the mills short 
on timber orders. He believes that cold weather in the 
East has affected trade some and that a larger volume 
and better prices will eventually come. H.C, Flagg has 
ussumed his duties with the Northwest, taking charge of 
its accounting department. Mr. Flagg was formerly 
manager of the Lebam Mill & Timber Company and more 
recently with the Thurston County Lumber Company and 
brings to the Northwest a broad experience 

The Northwest Lumber 
in its Minneapolis oftice, 
new in charge of Marry Reynolds, formerly witn the Ho 
quiam Lusaber & Shingle Company. 
fr, E. Ripley, vice president of the Wheeler, Osgood Com 
pany, recently returned from an extended tour of several 
months abroad, traveling leisurely across the United States 
on his way home visiting important eastern points. The 
company’s big factory and sawmill here and its shingle mill 
at Wickersham are running steadily to a seasonable trade. 

The Addison ipa Lumber Company, operating a plant at 
South Tacoma, has increased its capital stock from 825,000 
TO SH0.000. its. mill is running right along to a fair busi 
ness. President J. R. Addison of the company is now in 
California Edwin C. ili is vice president; A. G. Simonds. 
secretary, and James H. Long, treasurer. The company has 
au very good plant. 

The Tacoma & Eastern Lumber Company's Mineral Lak: 
miil, which has been shut down for overhauling since the 
holidays, resumed cutting this week, still further enlarging 
the agency's output. The capacity of the Mineral Lake has 
been increased to about 100,000 feet a day, automatic trim 
mer, band resaw and other new machinery having been 
aided fhe planing mill at the Tacoma & Eastern’s Pacitic 
States plant where fire recently destroyed the big sawmill, 
will be ready to run in about thirty days. Work of re 
building the sawmill is well under way. The other mills 
allied with the Tacoma & Eastern are running steadily. 
Besides its rail trade, the agency has two vesse!s in port, 
arrived this week, to load ‘for Europe for G. FF. Neame & 
Co. The German bark Goldbek will have a cargo of timbers 
for London, including a number of 27- and 2S-inch spars low 
feet long. The French bark Marie, loading for the 


in his line. 
Agency announces a change 
S34 Lumber Exchange, which is 








same Voy- 





will bave enly a few timbers. The company has re 
ceived a letter from London telling of the arrival of the 
German bark Lasbek with a cargo of timbers, now about 


half discharged, and expressing much satisfaction with the 
grade and character of the stock. Manager E. W. Demarest 
says the agency is finding the rail market some better with 
signs of improvement in evidence. In the European mar 
ket stocks are low and Mr. Demarest thinks there will be 


quite a little iir business when vessel freights strike a steady 
basis. 
The report of the collector of customs of the Puget Sound 










district tor anuary shows foreign shipme nts of lumber to 
hav ‘ 36,000 feet as against 27,865,000) in 
‘ showing a slight increase in volume. In Jan 
eign shipments were $1,828,000 feet and in 
; feet. Coastwise shipments out of this port 
are comparatively light, with a good deal of parcel business 
going forward and occasional full cargoes. The total 
wise for January was only 2,594,526 feet. 

Manufacturers of lumber in this district are taking some 
interest in the placing of the big order for car material for 
the 4,400 cars to be built by the Union Pacific svstem It 
was specified that the order was to go to mills on the sys- 
tem. This cut out from consideration many mills that would 
have cheerfully assumed the local haul and, apparently. con- 
fined the order to distribution among mills on the system. ° It 
is stated on excellent authority, however. that 22,000,000 
to 23,000,000 feet of the order was placed between a Seattle 
firm and « Portland firm, both on the line of the system and 
both wholesalers. They are now placing the business among 
mills regardless of whether or not on the Union Pacific 
system or the same mills that were barred from getting a 
slice of the order. It is stated that the wholesalers are 
buying at a figure about $1.50 below their selling price to the 
car companie ce 

The Tacoma Commercial Club trustees this week took for 
mal action withdrawing from the National Chamber of Com- 
merece as a result of the national body's action, or rather 
lack of action, on the San Francisco boycott on finished fir. 

The first lumber to enter this port since the Democratic 
tariff went into effect came in the last week, 130,000 feet 
for the plant of the Pacific Iron & Steel Company to be built 
on the middle waterway. British Columbia fir was ordered 
because several of the stockholders of the new concern are 
interested in mills on the British side. The company plans 
a plant with a capacity of about forty tons of pig iron daily. 
G. Lewis Casey, of Seattle, is president of the company and 
L. L. Stimpson, of this city, is manager. The company ex 
pects to be ready to oper: ate in May. 

Backed by the Commercial Club a movement is well under 
way under the State port district law for a special election 
to create a port commission for Tacoma that shall proceed 
with needed development of the harbor. 

August von Boecklin, president of the Washington Man- 
ufacturing Company and the Manley-Moore Lumber Com 
pany, and Leo H. Long, president of the Was@ington Vipe & 
Foundry Company, have been appointed members of the 
transportation bureau committee of the Commercial Club. 

The Whitlatch Lumber Company has been having a satis- 
factory run of business and is well satisfied with what it 
has been getting although there is room for better prices. 
The company’s mill is at Yelm and cutting 25,000 feet a day. 
It has been running steadily except for Christmas day for 
months. ‘The company will install a new Berlin planer in 
the course of the next couple of weeks. Jerry G. Startup, of 
the Fir Tree Lumber Company, looks after the sales end of 
the Whitlatch company and is its treasurer. J. C. Cook, of 





coust 





Tacoma, is president and k. Kk. Whitlatch, of Yelm, vice 
president. J. A. Gable, of Tacoma, is secretary. The com- 
pany has 100,000,000 feet of excellent timber in the vicinity 
of its mill. 

» EE. Palmer, manager of the Prince Rupert Sash & Door 
Company, of Prince Rupert, B. C.. was in this city Wednes 
day on his way home from an extended tour abroad. 





IN THE GRAYS HARBOR COUNTRY. 

ABERDEEN AND HOQUIAM, WASH., Feb, 21.—S. E. 
Slade, president of the S. E. Slade Lumber Company, 
says that the abundant rainfall in California should make 
a good market for lumber for the coming year, in that 
State at least. The need of rain was shown everywhere 
throughout California and came when people were de 
spairing of it. Mr, Slade has been on Grays Harbor for 
about ten days now with the exception of short trips 
into the heavily timbered surrounding country ino which 
he has large interests. Mr. Slade says there is noth 
ing new in the lumber market except the feeling that 
is found everywhere among lumbermen that a 
tone is being given every day. 

Acording to E. B. Sheilds, manager of the Northern 
Coast Lumber Company. every logging camp in the 
vicinity of Puget Sound will be running by Monday next 
and will sive cmployment to over 4,000 men This i 
taken as a favorable sign in the lumber trade. 

The East) Ifoquiam Shingle Pen plans to resume 
operation in its plant in Hloquiam next week. This 
mill has been closed since December 1 during which time a 
number of necded repairs were made that will put the plant 
in running order for a long season. 

The plant of the Chehalis River Lumber & Shingle Com- 
many, near Centratia, resumed operation during the week 
The lumber being cut will be used in completing the 
mill, which it is the intention of the company to operat 
steadily during the coming season. 

Phe Bay City Lumber Company, which has 
steadily during ‘the last few months, is 
repairs to its plant in Seuth Aberdeen Among these im 
provements and repeirs is the building of numerous sheds 
ind tie remodeling of the stacker and dry kilns, all of 
Which will be of great value in handling the rail trade to 
which this company caters. 

\ A Ilofheins, president of the Transfer Lumber & Shin 
vle Company, of North Tonawanda, N. Y., a visitor 
Harbor last) week, said “We handle only the 
exrade of shingles on the market and among the best 
we can secure are these put out by the 
gle Company.” Mr. 
while on , 

Otto Roesner, formerly salesman for the Pacific Lumber 
Agency, will open a brokerage business in Hoquiam and will 
shortly make a trip east in the interest of the new company, 
known as the Roesner Lumber Which will have 
he 1 eg in Hoquiam 

A. J. Morley, manager and president of the Saginaw ‘Tim 
ber Comp: ny, made a shert business trip to Seattle last 
week Mr. Morley says that all the logging camps of thi 
Saginaw ‘Timber Company are in operation gind an average 
f fifty cars of logs a day are cut and shipped to the Grays 
Hlarbor mills. 

From various sections of the Northwest come reports 
that would seem to indicate a slight stiffening of the lum 
ber market. according to one of the prominent millmen of 
Grays Harbor in a recent interview More inquiries are 
being received than for some time and many of the larger 
interests are in the market Among these is the Great 
Lakes Dredge & Dock Company, for quotations on 2,000,000 
feet of timbers to be used in construction of a reereation 
park in Chicago The Santa Fe is asking quotations on 
material for cars and sills. the total order of which is ex 
pected to reach 1,000,000) feet. Inquiries from wholesak 
dealers in the middle West are numerous and orders are 
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been operating 
making Dbumerous 








ou Grays 
highest 
shingles 
Grays Harbor Shin 
Hofheins placed several large orders 





Company, 








being placed by them rapidly Many millmen of Grays 
Ilarbor are declining to take large orders, as they believe 
the lumber market will show a decided increase in a short 


time. 

The Flowers logging camp. at Ocosta, has resumed opera 
tion following a shutdown of several months Mr. Flowers 
siys the company expects to operate the plant steadily, as 
there is a good demand for logs on Grays Harbor, 

The Copalis Lumber Company recently moved offices from 
Hfoquiam to Cariisle, the city which has been built by this 
company in connection with tts large sawmills and planing 
mills The new concern will employ several hundred men 
and will be ready to hegin operation about May 1. 

Kk. ‘b. Tavilor, assistant manager of the Aberdeen Lumber 
& Shingle Company, finds a p ses improvement in the 
rail business. 

The National Tumber & Manufacturing 
Moquiam, has on hand a large part of the machinery and 
expects to begin operating shortly its sash and door fac 
tory, which wili be run in connection with the lumber and 
box factories. The company is one of the largest 
HMarbor and employs a large foree of men. 

The receipt of orders from the American Car & Foundry 
Company, of St. Louis. for material to be used in the con 
struction of freight cars is reported by the Pacilie Lumber 
Ageney. ‘This is said to be the first installment of an order 
for 4,000 cars, which is to be placed by that company in 
the near future, 

Extensive improvements and repairs are being made by 
the railroads running into Hoqniam and the expenditures 
wiil total $100,000. 

Mr. and Mrs. J. F. Soule. of San Francisco, have been 
on Grays Harbor during the Jast month. Mr. Soule has 
been looking after business interests in Hoquiam of the 
Northwestern Lumber Company, He is also secretary of the 
Simpson Lumber Company 

il. G. Wells, western representative of various eastern 
line yards. was on Grays Harbor on a purchasing trip re 
cently and placed some attractive orders. 

Fred McCready, for some years connected with the Fed 
eral Lumber Company, ef Aberdeen, is in) San’ Francisco 
on business 

The Wilson Bros. Lumber Company, of Grays Hlarbor and 
San Francisco, have opened an office in the Equitable Sav- 
ings Bank Building in Los Angeles. Prentice FE. Hugo, 
well known in Grays Harbor lumbering circles, is to have 
charge. 





Company, of 


on Grays 











ON BELLINGHAM BAY. 


BELLINGHAM, WaAsH., Feb. 21.—Lumbermen announce 
an improvement in trade over last month. The cargo 
trade appears bright, but there is a dull tone to the 
rail shipping business. One of the local shingle manu 
facturers says the ‘‘shingle business is in a chaotic 
state. 9 

A logging road extension covering 13 miles to be built 
at a eost of $500,000 is announced this week by the 
MecCoy-Loggie Logging Company. This line will extend 
from the main line of the Chicago, Milwaukee & St. Paul 
Railway. 6 miles north of Bellingham, to an extensive area 
of timlx located in the eastern part of Whatcom 
County. will afford an outlet for vast quantities of 
fir, cedar, spruce and hemlock timber. The McCoy Loggie 
Logging Company, J. H. Bloedel, Fred J. Wood, and others, 
own large tracts of timberland that will be tapped by the 
proposed railroad. ‘The logs wiil be shipped to Bellingham 








to he gene noe by the local mills and the excess to be sup- 
plied to 


varions mills on Puget Sound. 
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the 
be held in the company’s office in Bellingham April 11, at 


A mecting of sritish American Cedar Company will 


which the stockholders will vote on the proposition of in 


creasing the capital stock of the company from $10,000 to 
$75,000. 

Vice President J. J. Donovan, of the Bloedel Donovan 
Lumber Mills. left Tuesday for southern California for a 
few weeks’ pleasure and business visit. 

The steamer M. S. Dollar arrived at the Bloedel Donovan 
Lumber Mills waterfront dock Tuesday and is loading 
500.000 feet of lumber for China. 


Fire destroyed the drykilns and stock of 
of the Cochran, Bullard, MeDonaugh 
Sumas. Tuesday. No insurance was 


500,000 shingles 
Shingle Company, at 
carried. 





ON POSSESSION SOUND. 

EVERETT, WASH., Feb. 23.—The report of the customs 
lepartment of the Federal Government shows that the 
exports from Everett during 1913 totaled in value $582,- 
187. The principal items are lumber and logs. While 
the total customs credits for Everett are not given, 
owing to the clearing of some vessels from other Sound 
ports with a portion of the cargo from this city, the 
showing is better than in the past owing to efforts made 
to get full credit for Everett in the manifests. 


Practically all of the logging camps of Snohomish 
County have resumed operation. It is estimated that 


+000 men are new at work in the woods of Snohomish 
County. The only camps not in operation are those located 
in the snow region of the mountains. These will also re 
sume Operation soen. 


men who have timber 
interested in the forestry bill introduced in 
Victorian recently. According to the bill, the Gov- 
Will share in profits in ease of an increase in the 
price of lumber. The present stumpage of 50 cents a thou 
sand will remain for the rest of the yvear. On January 1, 
W915, the stumpage will be increased to S85 cents on the 
Coast and €5 cents on Kootenay and Shusway lakes, re- 
maining at °-0O cents in other parts of the upper country. 
This will remain in force five years. From 1920 readjust 
ment will be made each five years, according to the price 
of lumber for 30 years thereafter, until 1950. The license 
fee in the interior, which is now $115 per square mile, will 
be reduced to $100, In the big timber on the Coast the fee 
will remain at S140 per square mile. 

Cargo shipments during the week were heavy. 
mill at Mukilteo and the Clark Nickerson mill here loaded 
the steamer Cricket, 500,000 feet. Nome City, 700,000 feet 
ind Falcon, 500,000 feet for San Francisco. The 


Everett 
hia are 
house at 
ernment 


Colum- 
the 


holdings in British 


The Crown 


James Johnson, with 1,100,000 feet of lumber, cleared from 
the Crown mill for Sydney, Australia. The steamer Chat 
han cleared with 650,000 feet of lumber from the Clark 
Nickerson mill for San Francisco. The steamer Wilming 
ton cleared tor San Francisco from the Crown .plant with 


noo.oo0 feet of 

H.O00 000 Teet 

Melbourne, 
Il 


The steamer Strathargyl is loading 
Weyerhaeuser and Canyon plants for 


lumber 
from the 
-ustralia. 


W. Stuchell, one of the chief owners of the Eclipse 
Lumber Company's mill in Everett, has announced that he 
intends to build «a shingle mil! with a capacity of 1,500,000 


shingles daily at Vancouver, B. C., before 
makes the statement that he can make shingles 50 cents a 
thousand than they can be made in Washington and, 
since the new tariff took the duty off shingles, he can make 
vig money in a plant at Vancouver. 


many weeks. He 


less 
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ON THE WILLAMETTE RIVER. 





Eight Big Logging Camps Have Resumed Operations 
—Business From the East Shows Improvement—New 
Mill Being Planned. 


PORTLAND, ORE., Feb, 21.—E. W. Ortmann, for five 
years associated with Jay S. Hamilton in the Jay 8. 
Hamilton Lumber Company, manufacturer and whole 


sale dealer of lumber, has retired to engage on his own 
account as representative here for a number of eastern 
manufactirers of railway supplies. He has established 
offices in the Journal building. Mr. Ortmann returned 
this week from an extended tour of the East that took 
him to New York, Philadelphia, Cincinnati and other 
large centers - He reports having found business much 
improved, Mr. Ortmann is of the opinion that the large 
railways will begin to make heavy purchases at once if 
they be permitted to advance their freight rates to what 
they contend are only reasonably remunerative figures. 

O, M. Clark, head of the Clark & Wilson Lumber Com 
pany, of this city, leaves here today, accompanied by 
Mrs. Clark, and C. E. Runyon and Mrs. Runyon on an ex- 
tended tour of the Mediterranean countries. From here they 
will go to Chicago and Detroit, and at the latter place they 
will select a comfortable touring car in which they hope to 
make some interesting trips along the coast of northern 
Africa, thence across the Mediterranean. on steamer, to motor 
along the European shores of the attractive expanse of water. 
Mr. Clark does not know how long it will take to make the 


trip, but says they will travel about as long as they find it 
interesting. Mr. Clark is chairman of the Oregon Panama- 


Pacific Exposition Commission. 

The Columbia River Log Scaling & Grading Bureau of 
this city has elected the following board of directors: J. S. 
Bradley, J. A. Byerley, H. C. Clair, E. S. Collins, Wallace 
Bastman, Frank Patton, A. Olson, J. S. O'Gorman and Fred 
Green. Election of officers will be held by the board as soon 
as Mr. Green and Mr. O’Gorman return from California. 
where they are enjoying their vacations. E. I. Karr is 
manager of the bureau. 

Kight big logging camps in the Columbia River 
sumed operation during the last few days, after 
months of idleness. They are the Silver Lake Railway & 
Lumber Company and the Ostrander Railw: iy & Timber Com- 
pany, on the Cowlitz River; the Big Creek Logging Company. 
at Knappa; the Larkin-Green Logging Company, Blind 
Slough, near Astoria; the Inman-Poulsen Lumber Company's 
camp near Kelso, Wash.; the Eastern & Western Lumber 
Company's camp at Eufala, Wash.. and the camps of the 
Portland Lumber Company at Rynerson, Ore., and on Grays 
River, Wash. 

The Dunean 
Northwestern 


district re 
about three 


Lumber Company, with 
tank Building, announces 
has been appointed vice president in charge of the com- 
pany's eastern sales office in the MeCormick Building, of 
Chicago. The company will specialize in fir for the ear 
hnilding trade. Mr. Lincoln's territory will cover the middle 
West and extend as far east as New York. 

The new Northwestern Bank Building, one of 
imposing structures in the city, has become 
number of lumber and timber offices. Among them are the 
offices of the Dunean Lumber Company, Henry D. Davis 
Lumber Company, Falls City Lumber Company, L. B. Mene- 
fee Lumber Company, Silver Falls Timber © ompany, Sullivan 
& Forbes, 
Lumber 


offices in the new 
that I. W. Lineoln 


the most 
the home for a 


the Westport Lumber Company and the Mahama 
April 1. 


Company, the last to cecupy its office 


The 


barkentine * 


James D. Lacey & Co., the W estern Cooperage Company and 
the Northwestern Association of sox Manufacturers are also 
established there. 

R. Rogers, of the Rogers Lumber 
apolis,.Minn., was here recently. Mr. Rogers is interested in 
pine timber in the La Pine district of central Oregon. 

Hi. O. Seiffert, a timberman of Davenport, Iowa, and S. 
A. Buck, former president of the Monroe Mill Company, of 
Monroe, Wash., were in Portland recently on their way to 
southern Oregon, where they have large timber holdings. 
They are figuring on establishing a mill soon on their hold- 
ings. 

Leslie 


Company, of Minne- 


Comyn. of Comyn, 
cisco, was in Portland recently placing orders. The com- 
pany ships large quantities of fir from this district, having 
dispatched several cargoes recently. 

The Larkin-Green Logging Company 
offices from the Lewis Building, this 


Mackall & Co., of San Fran- 


has 
city, to 


its 
camps at 


removed 
the 


Blind Slough, near Astoria, Ore. 
J. D. Welch, vice president of the Mahama Lumber Com- 
pany, this city, is expected home about Mareh 1 from an 


extended tour of the East. In his communications to the 
office he reports having found business improving. 
George T. Gerlinger, of the Willamette Valley 
Company, cf Dallas. Ore., recently returned from a 
California. 
William R. 
Company, of 
Menefee 
of shingles at 
William P. 


Lumber 
trip to 


Scott. representing the IL. 
this city. is making a trip through California. 
Lumber Company manufactures large quantities 
three mills in this district. 
sowring. secretary of-the C. H. 


B. Menefee Lumber 


Worcester Com- 


pany, and William Breham, secretary of the Naugle Pole & 
ie Company, of Chicago. passed through Portland a few 
days ago en route to California. During their brief stay 
they took time to call upon their friend, H. P. Dutton, 
manager of the Tide Water Mill Company. Mr. Dutton de- 
cided to accompany them as far as San Francisco. 

James L. Wilson, of the Twin Falls Logging Company, 
with offices in this city and camps at Yacolt. Wash., has 


returned from a visit to his old home 


in Maryland. 
Watson 


Eastman and Louis Woerner, president and secre- 


tary respectively, of the Western Cooperage Company, this 
city, have returned from a business trip to California. 

Is. H. Ransom. manager for the Eastern & Western Lum- 
ber Company, returned a few days ago from a trip to Cali- 


fornia. He reports the outlook for business much improved. 

The Westport Lumber Company at Westport. on the lower 
Columbia River, is installing two Casey-Hedges boilers. 
The company recently installed a mile of S8-inch water pipe 
to a storage tank in the hills. which gives the mill a good 
water supply at 150 pounds pressure. 

The Prouty Lumber & Box Company. of Seaside, Ore., has 
begun operating, the new electrically driven mill cutting with 


the machinery of the old Seaside Door & Lumber Company. 
The power is furnished by a 200-horse power Allis-Chalmers 
motor. A box factory will be built that will consume the 
greater part of the output of the mill. J. A. Prouty is 
manager. 

The Hammond Lumber Company has doubled its office 
space at the mill at Tongue Point, near Astoria. 


The Coburg sawmill of the Booth-Kelly Lumber Company. 
of Eugene. will remain idle until March 1. It was closed 
February 1, but the logging camps back of Wendling are in 
operation as is the mill at Wendling. 

The office of products of the Forest Service. H. B. Oak 
leaf in charge, in codperation with the State foresters of Ore 
gon and Washington, has just completed a statistical study 
of the logging industry of these two States. showing the 
number of camps operated and the amount of logs cut, ag 
well as character and specie of timber, with other interest 
ing information in detail. The figures are for 1913. In 
Washington. the cut was 5.462.475.000 feet. while in Ore- 
gon it was 1,609.703,000 feet. The cut of fir in Washington 
was 5,.780.458,000 feet, or 69 per cent of the total output of 
logs; in Oregon it was 1,227,035.000 feet. or 76 per cent of 
the total output. Other logs were in Washington: West- 
ern hemlock. 369.944,000 feet: western red cedar. 906.678,- 
000 feet; Sitka spruce, 213.413.000 feet: yellow pine, 148.- 
505.000 feet; white pine, 17,950,000 feet: western larch. 
17.275.000 feet white fir, 0.000 feet: cottonwood, 
L 500,600 feet. In Oregon the cut was: Western hemlock. 
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63,775,000 feet: western red cedar, 40.540.000 feet; Sitka 
spruce, 65.040.000 feet: yellow pine, 127,283,000 feet ; white 
pine, 19,050,000 feet ; larch, 15,770.000 feet ; sugar pine, 29.- 
600.000 feet; all others, 25,610,000 feet. 

The Wiggins Lumber Company is a new wholesale Jum- 
ber coneern. with offices in the Board of Trade Building. 
this city, at the head of which is F. W. Wiggins, who has 


for several vears been connected with 
pany. Associated with him are F. E. Dooley, 
of the Hibernian Bank, and James Cole, an 
last two named are also interested in the Leona Mills & 
Lumber Company. of Leona, Ore. George R. Comstock has 
charge of the sales for the Wiggins Lumber Company and 
is well known to the lumber trade of this section. having 
been in the wholesale business some ,yvyears ago and later 
operated retail yards. 


the Studebaker com- 
vice president 


attorney. The 





WILL REMAIN CLOSED TO NAVIGATION. 


KLAMATH FALLS, ORE., Feb. 21—Word has been re- 
ceived from Washington that Senator Lane has been 
notified by Indian Commissioner Cato Sells that William- 
son and Sprague rivers, which run through the Klamath 
Indian Reservation into upper Klamath Lake, will re- 
main closed to logging, but that those now having logs 
in the water of these streams will be allowed to float 
them out. This news is a disappointment to those who 
hoped to see the lumber industry of this section de- 
velop. The Pine Tree Lumber Company, of which A. J. 
Kroenert, of Portland, is at the head, has a site for a 
mill plant 18 miles north of here on the upper lake, 
but has been holding up building operations awaiting the 
decision as to whether the company would be allowed 
to bring out timber that it might buy on the reserva- 


tion by means of the Williamson river. The order 
closing this river to logging was made last fall and 


a protest at once was sent to Washington by commercial 
and business organizations of this section. It is an- 
nounced that Commissioner Sells has notified Senator 
Lane that he intends to make a personal investigation 
of the situation on these rivers that might later change 
his order closing them to logging operation, should con- 
ditions warrant. It is to be hoped that this investiga- 
tion will be made soon. 

The wholesale department of the Big Basin Lumber 
Company, of this city, has been taken over by the 
Weed Lumber Company, of Weed, Cal. The owner- 
ship of both of these companies has been the same. 

In a recent application of the Central-Southern Pa 
cific for a bond issue, an appropriation is made of 
$2,000,000 for the Fernley-Lassen branch, which indi- 
cates that this railroad, which leaves the main line of the 
Central Pacific near Fernley, Nev., is to be extended to 
Klamath Falls. It is already completed to Susanville, 
Cal., and 15 miles beyond to Westwood, where is located 
the big plant of the Red River Company, which belongs 
to the T. B. Walker interests. It is understood that 
track-laying is progressing rapidly despite the season 











HARDWOODS 





A New Standard of 
Hardwood Quality 


That was the ultimate object we set out to accom- 
plish by this big mill shown above. To do it we 
forewent all ordiaary customs and practices in the 
manufacturing of hardwood and followed the 
modern scientific trend of higher efficiency. This 
mill is equipped with a double band and two re- 
saws—one a horizontal—air lift trimmer and auto- 
matic carriers, and turns out its 


Forty Million Feet of 
Hardwood Lumber 


yearly withthe minimum amount of labor and waste. 
In our drying, we use the Kraetzer Preparator which 
is a marvel for eliminating sap and this feature aug- 
mented by our perfect milling gives us a quality of 
oak and gum that defies comparison. 


If your wants run to Oak, Gum, Elm 
or Ash, we want your inguiries. 


Lamb-Fish Lumber Co. 


CHARLESTON, MISS. ; 
We make a specialty of Thin Oak and Red Gum for the Export Trade 
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Gtiates 


Maple 


We are now starting to put in pile 
o or six million feet of this stock and 
will entertain contract proposition for a 


block of 
on a 
9 9 
We feel sure an investigation of our facilities 


and timber will prove this an opportune time to 
arrange for at least a part of your supply. 


Gill- Dawley Lumber Co. 


WAUSAU, WIS. 


Dimension 


or any size wanted 











Basswood 


Lumber and Millwork 
We want to reach retail yards and sell them Kiln Dried 
BASSWOOD Trim, Mouldings, Siding, Ceiling or 
anything in Basswood, from our own Basswood Mill. 
Your orders will be filled promptly and faithfully. Let us hear from you. 
Sanford & Treadway Mottin 








WOODSMEN’S MANUAL The Manual for Northern 


Voodsmen, by Austin Cary, 
contains 250 pages of useful ae on land surveying 
map making, log measurement, estimating standing timber, 
log-arithmic and many other tables. 





Canvas bound, $2.00 postpaid. 
American Lumberman, 431 So. Dearborn St., Chicago 





66 


AMERICAN LUMBERMAN 


FEBRUARY 28, 1914. 





| 
We Can Ship 
Mixed Orders 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks 
can ship in addition to 


White Pine Lumber 


Dimension, Shingles, Worked Mouldings, 
Maple Flooring, K. D. Frames, Box Shooks 




















PRICES ON REQUEST. 


E. B. FOSS & COMPANY 


Manufacturers 


Established 1877 


Telecode Used. Bay City, Michigan. 
>) 














(r 
Any Items 
Here You Need? 


150,000 feet 6-4 
No. 2 Com. & Bet. Beech. 
12,000 feet 10-4 
No. 1 Com. & Bet. Basswood. 
50,000 feet 6-4 
No. 3 Common Elm. 








We can fill orders for any of 
the above stock promptly. 


The Kneeland- Bigelow Co. 


BAY CITY, MICHIGAN. 
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Bradley, Miller & Company | 
BAY CITY, MICH. (Station A) 
We Solicit your Inquiries fo 
Mouldings 
White Pine Lumber 
Kiln Dried Maple Flooring 
K. D. Window and Door Frames 
Dimension Shingles and Box Shooks 










































Cy UURERRARERXERUREREUREREREUKXEUIE 











Kees Metal 
Building Corners SELL 


because they filla real need. ** Mitered” 
corners for lap siding are popular and attrac- 
tive but they are hard to make right. The 
joints are pretty sure to open up. 

Kees Corners fit right over the ends of 
the boards—form a perfect finish. Painted 
like wood, they last as long as the building 
itself. A card will bring particulars. 


Write it right now. 


FD.KEE oe BEATRICE, NER Box 51. 











Lumbermen’s Freight Rate Guide 
FREIGHT RATES ON FOREST PRODUCTS 
From Pacific Coast points to all stations in the United States and Canada. 


No lumber office is complete without this tariff. Can be furnished 
you either in whole or part books, taking in any particular group 
of states that you might require. 

1914 Pocket Editicns for 
Traveling Salesmen are now 
available for any state size 
ke. 

A postal will 
particulars. 
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SEATTLE, WASH 


264 Page Book On 10 
Silos and Silage [J 


1913 copyrighted edition now ready. Mostcomplete work on 
this subject published. 

Gives the facts about Modern Silage Methods—tells just what you want to 
know, 264 pages—indexed—over 45 illustrations, a vast amount of useful in- 
formation boiled down for the practical farmer. Tells "How to Make Silage” 
—‘*How to Feed Silage’’—"‘How to Build Silos’’—'’Silage System and Soil Fer- 
tility”’—"‘Silage Crops in Semi-Arid Regions.” All about “Summer Silos’’ and 
the Use of Silage in Beef Production. Ninth Edition now ready. Send for your 
copy at once. Enclose 10c in coin or postage stamps and mention this paper. 


Silver Manufacturing Co., - Salem, Ohio 








of the year. The completion of this road into Klamath 
Falls and the completion of the gap of the Southern 
Pacific from the present end 40 miles north of Klamath 
Falls to the end of the new line built southward from 
Natron, Ore., will mean an outlet for eastern shipments 
from southern Oregon by the way of Fernley, saving the 
present haul down the Sacramento Valley and up through 
the Sierra Nevada Mountains. 


INLAND EMPIRE | 


IN THE WESTERN PINE COUNTRY. 

SPOKANE, WASH., Feb. 21.—The Ione mill of the Pan 
handle Lumber Company quit shipping this week. The 
company has done little logging this winter. ; 

The lumber department of the Anaconda Copper Min- 
ing Company has closed its mills at Bonner, St. Regin, 
Hope and Hamilton, Mont., for repairs. According to 
present plans, operation will be resumed about March 15. 

According to reports for the Western Pine Manufac- 
turers’ Association, shipping has doubled during the last 
two weeks. It is expected that prices will advance by April 
1. Inquiries from far eastern points are coming in strong. 
Demand is good for No. 2 Idaho white pine, and thick selec- 
tions. There is little shop in this district; demand for 
it is light. The price of the product holds strong. The 
season’s curtailment will be about 15 percent greater than 
that of a year ago. Logging operations have been consider 
ably lighter than in former years. 

©. Hershey, of Stone & Hershey, white pine dealers 
of Newark, N. J., has been in this district endeavoring to 
establish connection with a local mill. 

S. A. Hulburt, representative of F. W. Whiteman, pine 
dealer of Philadelphia, was in this district this week, nego- 
tiating for the purchase of a quantity of material. 

A. L. Porter, secretary of the Western Retail Lumber- 
men’s Association, says orders and inquiries for the plan 
book are coming in at the rate of hundreds a month. During 
the last two wecks orders have been received from twenty- 
two States. 











The following yards have joined the retail association 
during the last two weeks: Burnett Lumber Company, 


Waukena, Cal.; Diamond Match Company’s yards at Ger- 
mantown, Biggs. Live Oak, Nicolaus, Hamilton City, Dunni- 
gan, Richvale and Durham, Cal.; Anderson & Son, new yard 
at Grace, Ida.; McConnell & Co., Pocatello, Ida.; W. B. 
March, Klink. Cal.: Clear Lake Lumber Company, Mt. 
Vernon, Wash.; Missouri Lumber Company, _ Geraldine, 
Mont.; also new yard at _ Highwood, Mont.; Yellowstone 
Lumber Company, Jordan, Mont.; Bowerman Lumber Com- 
pany. Pocatello, Ida.; Goodrich-Call Lumber Company’s vard 
at Highwood and Winifred. Mont.; Tum-A-Lum Lumber Com- 
pany’s new yard at Umatilla, Ore. 


LUMBER YARDS TAKEN OVER. 

PocaTELLo, IDAHO, Feb. 20.—The announcement is 
made that the Gem State Lumber Company, operating 
yards in southern Idaho, with headquarters in this city, 
takes over the yards of the Iowa Lumber Company, 
operating yards at American Falls, Rockland, Aberdeen, 
Richfield, Soldier, Fairfield and Hill City, all in southern 
Idaho, and that hereafter both lines will be operated 
from the offices in this city under the name of the Gem 
State Lumber Company. The headquarters of the Iowa 
Lumber Company has heretofore been at American Falls. 
In convection with the consolidation of these two inter- 
ests, which have had similar ownership, F. H. Hilliard, 
vice president and general manager of the Gem State 
Lumber Company since its organization nearly three 
years ago, announces that he disposes of his holdings to 
his associates and about March 1 will retire from active 
connection with the business. 

The affairs of the Gem State Lumber Company here- 
after will be looked after by several of those who have 
had charge of different branches of the management. 
George Ridgeway, treasurer of the company, will have 
charge of the general office at Pocatello. John V. Daw- 
son, heretofore president and general manager of the 
Towa Lumber Company, will assume the position of gen- 
eral manager in charge of the active operations of the 
Gem State Lumber Company, and will be assisted by 
Lewis Pettit, of Twin Falls. W. B. Walworth, of Ameri- 
ean Falls, heretofore secretary and treasurer of the Iowa 
Lumber Company, will be the chief accountant and 
assistant to George Ridgeway in the Pocatello office. 
W. A. Ducker, of Gooding, district auditor of the Gem 
State, will become the general traveling auditor for the 
enlarged company. E. G. Reed, of Jerome, becomes 
assistant treasurer at Pocatello. Heretofore he has been 
identified with banking interests in Jerome. 

The resourees of the company aggregate approximately 
$500,000. Among the principal owners are G. L. Curtis 
and E. J. Curtis, and associates, of Clinton, Iowa; C. A. 
Day, of Chicago and Ogden, and associates, and Judge 
Andrew Howat and George E. Merrill, of Salt Lake 
City. 

The retirement of Mr. Hilliard from active participa- 
tion in the company is a matter of much regret to his 
associates and to his many friends in southern Idaho. 
Mr. Hilliard expects to take a trip to the middle West, 
after which he will probably engage in lumbering some- 
where in this section, although his future plans, he says, 
are not made definitely. Some changes in the manage- 
ment of the yards are also announced. George Kisling, 
of Burley, is to become local manager of the Pocatello 
yard, and V. A. Bonney, of Oakley, will manage the 
yard at Burley. The Gem State Lumber Company was 
made up about three years ago from the reorganization 
of the old Weeter Lumber Company. 








FLATHEAD VALLEY LUMBER NEWS. 

KALISPELL, Mont., Feb. 21.—While demand has been 
fairly good, indications are that shipments will fall short 
of those made last year during February. This is due 
to the fact that a great deal of business was placed in 
January by dealers in the eastern part of the State 
who undoubtedly needed a considerable amount of 
lumber to balance up their stocks after taking their 


unnual inventory. ‘There has been no decline in prices the 
last few weeks while there has been a noticeable increase 
in prices on some of the most staple items. 

The mills throughout the district are undergoing exten- 
sive repairs, which will be completed in ample time so that 
operations can be resumed as soon as weather conditions 
will permit. Indications are that the mills will get an 
earlier start than usual this season, due to the fact that 
the winter has been exceptionally mild, thus keeping the 
river and lakes practically free from ice. 

_ Weather conditions the last three weeks have been ideal 
for logging operations. Practically all contracts will be com 
pleted thus assuring ample logs for the coming season’s cut. 

A heavy fall of snow is reported in the Stillwater and 
Tobacco River country which will assure ample water for 
driving purposes. 

Work on the new mill of the Libby Lumber Company is 
progressing rapidly. Eight cars of new machinery have ar 
rived and will be installed as soon as possible. About forty 
live carloads of machinery will be required to complete the 
plant, and as the other cars arrive the machinery will be 
stored until it is ready to be installed. The company has 
about 100 men employed in construction work at the plant, 
working night and day, and every effort is being made to 
xet the piant in operation at the earliest possible moment. 
When completed the mill will have a daily capacity of 250, 
ooo fect. 

Neil Burrell, secretary of the Tri-State Cedar Company, 
recently said that his company will put in a post mill at 
Libby in the spring. Instead of splitting the timber with 
uxes in the woods, it is cut into post lengths and hauled 


to the mill. There they are sawed into posts. By this 
method the purchaser gets the right amount of wood in 


each post and the manufacturer is able to make a definite 
and correct figure upon which to base the freight charges, 
or the posts will be nearly of equal weight. In addition 
to the post mill Mr. Burrell said his company will put in 
au sawmill for the purpose of cutting squared timbers. These 
ure to be railroad cross-ties, bridge timbers and general 
dimension stuff. 

The Eureka Lumber Company, Eureka, Mont., is installing 
au modern power plant at its planing mill and making other 
improvements that will materially increase its shipping 
capacity during the coming season. The building is fire- 
proof throughout. The company is installing four 72”x18’ 
high pressure boilers with dutch oven fronts, built for 150 
pounds pressure and capable of developing 600 horsepower. 
Three boilers will be used for the operation of the planing 
mill and eleetric plant, and the fourth for a public heating 
plant and dry kiln. 


CALIFORNIA 


FROM THE GOLDEN GATE. 

















Heavy Rain Damage Amounting to More Than $1,000,- 
000—Box Manufacturing Shows Improvement—Rail 
Demand Revives. 

San Francisco, Cau., Feb. 21.—The luniber market is 
firm with an upward trend and an optimistic feeling is 
almost unanimous among the local lumber agents and 
millowners. Prices are unchanged, but the wholesalers 
are expecting an improvement when building operations 
hecome more active at the close of the rainy season. 

Heavy rains last weck interfered with railroad traffic, 
especially in the southern part of the State, but the 
abundance of water means renewed prosperity this year 
in the sections which suffered last season from lack of 
moisture sufficient for the farms and orchards. The 
tlood damage this week in the south is estimated at more 
than $1,000,000. 

Box manufacturing is looking up and before long all 
of the plants will be in regular operation again. Snow 
in the high mountains may prevent the white pine saw- 
mills from getting an early start, but preparations are 
being made to resume logging operations for the new 
season as soon as the weather conditions will permit. 

Among the encouraging features in the Coast lumber 
situation is the revival in the demand for rail shipments 
to the eastern markets. Orders have receutly been placed 
for about 28,000,000 feet, which will be furnished by 
mills in the Pacifie Northwest. Much of this lumber 
will be used by the railroad lines of the Union Pacific 
system. 

The Isthmian Canal Commission is still taking lum- 
ber from the Coast and there will be a continued demand 
during the present year for fir lumber for buildings to be 
erected on the site of the Panama Pacific exposition in this 
city. The work on the fourteen main exhibit palaces is 
well along and eighty million feet of lumber will be used 
in the construction of these buildings, courts and towers. 
Many State and foreign government pavilions and buildings 
for several hundred concessions will be constructed between 
now and the opening of the exposition February 20, 1915. 
While most of these structures will not be as large:as the 
exhibit palaces now nearing completion. the amount of lum- 
her required this vear at the exposition ground will be. 
possibly, 100,000,000 feet. 

The number of building contracts filed for record during 
the last week was twenty-eight, representing a total invest- 
ment in buildings of $224,000. This is a fair average for 
local building construction exclusive of municipal and expo- 
sition structures. 

Shipping News. 

The coasting freight market is quiet and quotations are 
nominally $3.50 to this port and $4.50 south. ‘The offshore 
freight market is steady and there is a good supply of ton- 
nage available for foreign lumber shipments during the 
early part of this year. It is reported in the north that 
the big English lumber importers are sitting tight in anti- 
cipation of the opening of the Panama Canal in July. The 
Blue Funnel Line, which ships many cargoes of lumber to 
the United Kingdom, will make a heavy reduction in freight 
rates effective March 1, and it is hoped that this will give 
an impetus to lumber exporting. It is intimated that a 
large firm will ship 1,000,000 feet of lumber a month 
through the canal at 50s a thousand feet. 

Receipts of lumber by sea at San Francisco last week 
amounted to 14,000,000 feet. These figures include Cali- 
fornia redwood as well as fir from Oregon and Washing- 
ton ports. : : 

The Inter-ocean Transportation Company. a C. A. Smith 
corporation, announces that the Nann Smith, a steam lum 
ber schooner, will be reconstructed immediately to accom 
modate the freight and passenger business between Coos Bay 
und San Francisco. The vessel will have accommodations 
for sixty passengers when the alterations have been com- 
pleted. . 

The Pacific Lumber Company is considering the_proposi 
tion of shipping cargocs of redwood lumber from Humboldt 
Bay to Sacramento direct. The recent trip of the ocean- 
voing steamer Grace Dollar to Sacramento with more than 
1,000,000 feet of lumber attracted the attention of the man- 
agement of the Pacific Lumber Company and as it has 
several steamers of suitable draft, it should be able to make 
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shipments to Sacramento without breaking bulk during the 
next few months. 

Charles R. McCormick & Co.’s new steam schooner Celilo, 
which was built at the company’s shipyard at St. Helens 
and equipped with boilers and engine at San Francisco, left 
for the Columbia River Monday. A cargo of about 1,000,000 
feet of fir lumber will be loaded at St. Helens for shipment 
to this port. The McCormick lumber fleet now consists of 
— and several sailing vessels, the latter under 
charter. 

The State railroad commission has denied the application 
of the Pacific Freight Tariff Bureau representing all of the 
western railroads, in which the commission was asked to 
limit the allowance for dunnage on shipments of forest prod- 
ucts on flat cars. It has been the habit of lumber shippers 
to employ bracings for reinforcing the loads, and the weight 
of these bracings or dunnage sometimes exceeds 500 pounds. 
the commission finds that this is not an unreasonable weight 
for the purpose of insuring safe transportation of lumber, 
and further finds that no change can be made on this dun- 
nage as part of the carload. 

It is announced that the Bay City mill, belonging to the 
(. A. Smith Lumber & Manufacturing Company, will be put 
— operation April 1. This mill has been closed since last 
pring. 

8S. G. Beach, proprietor of the local box factory at Placer- 
ville, is making preparations to start active operations 
March 1 and has a crew of men engaged in overhauling the 
machinery and putting everything in order for the season's 
run, 

Exposition Notes. 

The gigantic Palace of Machinery is completed, the Palace 
of Education is nearly finished and all of the eight exhibit 
palaces in the main group have passed the half-way mark 
in point of completion, according to the latest report of 
building progress 

Besides the Palace of Machinery, four of the main exhibit 
palaces are well along and four others have passed the half- 
way mark. It is estimated that the Palace of lducation will 
be finished during February and that the Palaces of Mines 
and Metallurgy, Varied Industries and Agriculture will be 
completed in March. 

Construction of the Idaho Building at the exposition, be- 
gun in February, is progressing rapidly and will be com- 
pleted early in March, according to present estimates. The 
New York Pavilion and the Canadian Building also are under 
way. 





WISCONSIN 


CREAM CITY TRADE NOTES. 

MILWAUKEE, WIs., Feb. 24.—Building activity in Mil- 
waukee is well maintained, despite the cold and stormy 
weather. Twenty-one permits were issued last week for 
the erection of buildings to cost $89,381, as compared 
with thirty-one permits, representing an investment of 
$74,776, during the corresponding week of 1913. Up to 
the present eighty-one permits have been issued for 
structures to cost $244,558, as against sixty-two permits 
and an investment of only $117,536 during the same 
period a year ago, and the building inspector is con- 
fident that a new high mark in building operations will 
be attained this year. 

Wholesale lumbermen say that business is showing 
considerably more activity. The best demand seems to 
be coming from retailers, who are beginning to replenish. 
Stocks in most retail yards seem to be light and whole- 
sulers are confident that a good business will be received 
from this source. The factory consuming trade is still 
buying rather carefully with a tendency to order only 
enough stock to meet its wants. Stocks in the hands 
of these coneerns are far from being large and a better 
Imisiness Irom this source is expected later in the season. 
There is only a normal demand for hardwood, although 
wholesalers report that trade is eg while more in- 
quiries are being made daily from the usual sources. Low- 
srade hardwood is showing more activity, owing to the de- 
mand from the box manufacturers. Birch and maple are 
leading in demand among northern bardwoods and stocks 
in these lines are especially light. 

Continued cold weather and more snow have caused log- 
zing operations to continue active. Loggers and lumber- 
inen are making the most of their opportunity to haul 
their logs to sidings for shipment to the mills. Log ship- 
ments have been arriving daily at most of the mills. Those 
concerns which have not broken up their logging camps 
will resume cutting operations if the present favorable 
weather is maintained. There is a general feeling that 
the log output of northern Wisconsin and Michigan will 
show a decided decrease this season, due to the fact that 
winter weather did not arrive until February. 

The Wisconsin Railroad Commission has denied the peti- 
tion of the Oshkesh Fuel Company and the Wausau Ad- 
vancement Association for an order to the Chicago, Mil- 
waukee & St. Paul road to reduce its rates on wood, lumber 
and boxes. 

The Stevens & Jarvis Lumber Company, of Eau Claire, 
reeently purchased 100,000 feet of oak, maple and_bass- 
wood, logged near Richland Center. This is interesting in 
view of the fact that the logs were cut in southern Wis- 
consin. 

The sawmill of the John H. Kaiser Lumber Company at 
Eau Claire will be placed in operation by the middle of 
March, aceording to Joseph J. Ott, vice president and gen- 
eral manager of the company. ‘The plant has been thor- 
oughly overhauled. The company now has a force of 165 
men in the woods getting out logs. The Kaiser planing 
mill and box factory have been in steady operation all 
winter. 
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A MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Feb. 25.—A decrease in the num- 
ber of mills operating and shipping, and failure of some 
large mills to report last month, make the January show- 
ing of the northern pine mills light compared to last 
year. Shipments were 53,735,759 feet, as reported by 
forty mills, compared to 100,158,844 feet reported by 
forty-six mills in January of last year. The decrease 
was 46,323,085 feet, or 46.3 percent. Lath shipments 
were 12,447,550, compared with 28,038,950 last year. _ 

Production reported by the same mills was 33,005,956 
feet, compared with 62,017,649 feet last year, a decrease 
of 29,011,693 feet, or 46.8 percent. Lath production was 
7,177,000, compared with 20,228,250 last year. f 

An improvement in conditions at the Pacific coast mills 
is reported by M. T. Owens, representative of the Pacific 
Lumber Agency of Grays Harbor, Wash., who has returned 


from a short trip to the Coast. He says the mills have 
been taking on a fair volume of cargo business lately, 





their sales show up better. The feeling is much more hope- 
ful than a month or so ago. 

J. A. Knudson, resigned, has been succeeded by Harry C. 
Reynolds as Minneapolis representative of the Northwest 
Lumber Agency, of Tacoma, Wash. ‘The company repre- 
sents twelve Coast mills. 

Charles L. Strey has resigned as Minneapolis repre- 
senative of the Wendling-Nathan Lumber Company, of Seat- 
tle and Portland, having been succeeded by W. S. Nurenburg, 
who has been in charge of the Omaha office 
_ Several hardwood lumbermen have been soliciting business 
in the Twin Cities, including L. M. Borgess, of the Steele 
& Hibbard Lumber Company, St. Louis ;-A. H. Bohm, of the 
Waldstein Lumber Company, St. Louis; Bert Trump, of 
“homas & Proetz, St. Louis; Jobn Fountain, of May Bros., 
Memphis; C. IE. Jones, of Lamb-Fish Lumber Company, 
Charleston, Miss.; Frank Miller, of the Gayoso Lumber 
Company, of Memphis, and Earl Bartholomew, of John D 
Ransom & Co. (Inc.), of Nashville. 

A. W. Wendort, manager of the lumber department of 
the Milwaukee Land Company,-of Saint Joe, Idaho, was 
here last week and conferred with C. M. Stafford, local rep- 
resentative. 

John Junge, of the Central Warehouse Lumber Company, 
has gone for an extensive trip to the Coast, which will ex- 
tend into California. 

if Ewart, Seattle lumberman and timberland owner, 
was here on business the other day. 

W. W. Vawter, eastern representative of the Port Blakeley 
Mill Company and otber Coast mills, is back from a south- 
ern trip, which he made with his wife and daughter for 
their Lealth, following a siege of diphtheria. They went as 
fur as Havana, and Mr. Vawter left his family in Miami 
for a while. 

Frank W. Shepard, of the North Coast Lumber Company, 
has returned from a_ brief business trip to Seattle and 
other Coast points. He says that Coast conditions are im- 
proving, due to some increase in cargo and rail business. . 





AT THE HEAD OF THE LAKES. 


DuLutTH, MINN., Feb. 23.—The purchase of lumber by 
Skillings, Whitney & Barnes, announced last week, was 
much larger than was supposed. Instead of 15,000,000 
feet of No. 3 and better, the amount was 30,000,000 fect, 
the largest single trade reported in this territory in years. 
‘The Shevlin interests ure the sellers of this lumber. Fif- 
teen million feet will come from the Fort Frances (Ont.) 
mill, and an equal amount from the Bemidji (Minn.) plant. 
A considerable part of the 30,000,000 feet will be de- 
livered all rail, and the stock will be dressed before going 
forward. [Tour million feet of log run and 5,000,000 feet 
ef miscellaneous lumber was sold in this market last week. 

Thirteen permits, aggregating $56,000, were issued by the 
Duluth building inspector last week. Most of the new 
work in prospect is for the business district. The Adelphi 
hotel at the West. End, which was damaged by fire a few 
weeks ago, is to be repaired and improved at a cost of 
$25,000. ‘The outlook for an active year in building con- 
struction in Duluth is very bright. 

The Virginia & Rainy ke Company, whose manufac- 
turing base is at Virginia, Minn., is employing 3,000 men 
in the woods and at the mills. The Trout Lake Lumber 
Company, Cook & Ketcham, with mill at Tower, Minn., has 
500 men in the woods, and expects to manufacture 30,000,000 
feet of lumber this season. 


MICHIGAN 


THE SAGINAW VALLEY. 

Bay City AND SaGInaw, Feb. 24-—Continued cold 
weather and plenty of snow in the lumbering districts 
ot the lower peninsula the last week have made it easy 
to maintain ice roads. Log hauling is at the high-water 
mark, Many small operators that get out small lots of 
logs and sell to jobbers or millowners, as well as cedar 
operators, are rushing work day and night. Help is 
plentiful, although skilled woodsmen are more difficult 
to obtain than formerly. Although wages are a little 
lower, the other items in the cost of logging, including 
supplies, are about the same as last year. 

Lumbermen figure on a 25 percent decrease in the 
quantity of stock secured for the lower peninsula mills 
the coming season. There will be a greater falling off in 
hemlock than in hardwood, owing to the slump in the 
hemlock market during the later months of last year. 

The mill at Bay City of the Richardson Lumber Company 
is running day and night. This company, with its mills 
here, at Alpena and at Rogers City, has been doing a heavy 
logging business this winter. It is operating a steam log- 
hauler day and night in Presque Isle County over an ice 
road 12 miles west of Rogers City. ‘The company is also 
hauling fifteen carloads of logs a a into Rogers City over 
the Loud logging road. Last week the company bought 
150,000 hardwood logs, which will be hauled to the Alpena 
mill. This mill has been in operation since January 15, 
and is expected to run the remainder of the year. The 
company is operating seven lumber camps. 

It is reported that the receivers of White Bros., of 
3ovyne City, will finish the construction of the Boyne City 
& Alpena road early in the spring. 

Bruce Loud, who is putting in 3,000,000 feet of logs, has 
four camps in operation near Rogers City. and fifty teams 
are hauling logs over an ice road. 

Thomas Denton, of Saginaw, has four or five crews cut- 
ting 100,000 cubic feet of rock elm timber in Wexford 
County for the Quebec market. He is also cutting about 
25,000 cubic feet of oak and pine timber in western Michigan 
and Wisconsin, which will be shipped to Quebec for the 
foreign trade. 

H. Kimball Loud, who with his father, H. N. Loud, took 
over the mill and timber holdings of the Sterling Lumber 
& Cedar Company, at Charles, a few miles north of St. 
Ignace, last fall, and has been building a logging road, 
writes that the mill did not operate last season. The firm 
is hauling logs, however, getting out about 2,500,000 feet 
this winter. 

W. J. Wicks, of Saginaw, was elected first vice president 
of the Michigan Manufacturers’ Association at the annual 
dinner at Detroit Monday night. 

















THE CITY OF THE STRAITS. 

DETROIT, MicH., Feb. 24.—Continued cold weather is 
depressing the lumber trade locally, as is to be expected, 
and until the mercury begins to climb and construction 
work is resumed the dealers do not look for relief. Lit- 
tle lumber is going out of the yards, the natural tendency 
of the cold spell being to check new orders. Plenty of 
construction work is in sight, but the lists do not show 
an overly large number of small structures and dwellings. 
Most of the work coming from the offices of the archi- 
tects is of a larger nature—steel and concrete buildings. 
February has been a month of solid cold and very little 
construction work of any kind has been going on. Local 
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Let us know your needs 
and we’ll quote on eith- 
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cut stock. 


We can ship promptly 
and insure satisfaction. 
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ie C. WILCOX, Green Bay, Wis. 
COMMISSION LUMBER 


I want to hear from manufacturers of Long Leaf Yellow 
Pine Dimension and Timbers. 

ALSO OF 
Northern Hemlock and Hardwoods, Idaho, White and 
Yellow Pine, Fir, Red Cedar Lumber, Lath and Shingles. 























Spruce—N. C. Pine—White Pine 
Cypress 


We charge only what is necessary 
to bring the best to you at a proper 
business profit—no more. Wewant 
your future business just as much 
as we would like the first order. 


STONE & HERSHEY 


1221-1222 Essex Bidg., 
4 NEWARK, N. J. 


NEW YORK OFFICE: — 18 Broadway. 








Truth Is Oft Spoken In Jest. 


**Resawed Fables’’ by Douglas Malloch, is a 
funny book about the lumber business. It 
makes lumbermen laugh. But there ‘s also 
many a wise saying that makes lumbermen 
think. So there are two good reasons why 
lumbermen like it. One Dollar, postpaid. 


AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 
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Timbers—Ties and Car Material. 


Duncan Lumber Co., Portland, Ore. 

















Northwestern Lumber Company 
—— WHOLESALERS OF ——~ 


Oregon Fir 
Cedar Lumber and Shingles 
Oregon White Pine 


Send us your inquiries. 


O. R. Menefee, Pres. PORTLAND, ORE. 


















Wind River Lumber Company 


CASCADE LOCKS, OREGON 


Soft Yellow Fir in 





Idaho White Pine | S2isht 
Western Hemlock Mixed 
and Red Cedar Cars. 





















For Factory Lumber 
aoe PINE AND FIR 


LYSTUL - STUVLAND LBR. CO., Glendale, Ore. 

















lumber dealers take an optimistic view of the future. 
They base their calculations on the amount of work in 
sight, also voicing the confidence of bankers that the 
dull period is seasonal and is not caused by any financial 
stringency or lack of confidence in the future. 
Construction work represented by the building permits 
taken out in Detroit last week carries cost estimates 
totalling $434,080, in comparison with $169,855 for the pre 
ceding week and $398,130 for the similar week of last year. 
Permits issued for new structures were 41, representing a 
total cost of $409,900, against 44 permits and $154,700 the 








week before, and 96 permits and $354,305 for the week in 
iYis. Alterations and additions were amounting to 


$24.180, as compared with 19 permits and $15,155 the 


previous week, and 36 permits and $43,825 for the week 
of last year. 
Several prominent Yetroit lumber dealers have taken 


advantage of the 


: temporary duil period to do a little win- 
ter traveling in 


Europe. Albert B. Lowrie and Fred J. 
Robinson, ef the Lowrie & Robinson Lumber Company, are 
wintering with their families in southern Spain. Wilfred 
Il. Leitch, of the Grace Harbor Lumber Company, is in 


Cuba. Joseph O. Braun, president of the Braun Lumber 
Company, has just returned from Cuba. F. lL. Lowrie, of 
the F. L. Lowrie Lumber & Finish Company, is wintering 


Huvette, ot the H. W. 
ber Company, is on his way home from 

The City Lumber Company and the Purdy Lumber & 
Manufacturing Company, Lave opened new branch yards at 
Warren Avenue and the Pere Marquette Railroad 


—~ 


MENOMINEE RIVER NOTES. 


in California. Carl Harding Lum- 


Europe. 





MENOMINEE, MicH., Feb. 24.—Lumber market con- 
ditions continue to grow better. There is more pro 


nounced activity in the hardwood market than for sev 
eral months and hemlock is feeling the effect of better 
sales in other materials. The Michigan hemlock mar 
ket was depressed $2 a thousand last fall by heavy im 
portations of low-grade lumber from Canada to eastern 
ports, and by the southern pine competition. Prices 
have not changed, but inquiry is much better than since 
last fall, and some orders are being placed. There are 
prospects that prices will be better also before long. 
A number of the low grades of pine are scarce and sell- 
ing high. Cedar shingles are holding up well with the 
probability of price advances. Poles are also moving 
with considerable vigor. 

Logging conditions continue ideal and a cut that will 
average well with the last few seasons is now looked for. 
some ct the smaller jobbcrs were unable to hang on when 
opposed by vocal conditions earlier in the season, but 
the bigse: und the largest Companies ure all getting 
out big cuts. “ss the Crystal balls district there is a well 


jobbers 








defined car shortage Thousands of feet are decked at 
railroad sidings. Competition tor men and teams is also 
stiff in that district 

The annuai report of the deputy collector of customs at 
Marinette shows that during the last season 36,000,000 
feet of lumber was shipped from that port. 

Probably no other organization in the Northwest has 
handled as much timber as the Menominee River Boom Com 
piny. From the time of its organization in 1IS6S to 1913 
that company has handled 10,748,467,766 feet. The com 


pany began its work at a time when the development in 





the lumber trade was so active better facilities for handling 
und sorting logs in the Menominee River were needed than 
could be :afforded by the several companies on the river 
acting individually. In 1889 the company had its greatest 
season, handling 642,157,318 feet. Drives on the river will 
soon be over, most of the companies now receiving their 
timber by rail, as the lands adjacent to the river and 
branckes have for the most part been logged. 

The cities of Menominee and Marinette are still the big 


gest hardwood producers in either Michigan or Wisconsin. 
More birch, maple and basswood is being delivered from 
the saws in the two cities than from any other community 
in the Northwest. The Sawyer-Goodman mills are operat 
ing day und night. One of the N. Ludington company mills 
is operating during the “hac and both operate throughout 
the summer. The J. W. Wells Lumber Company, of Me- 
nominee, and other local Pha hood continue as among the 
biggest producers in the district. 





ON LAKE SUPERIOR. 


MUNISING, MicH., Feb. 23.—The new hardwood floor- 
ing mill at Newberry is expected to go into operation 
within thirty days as the installation of the machinery 
is rapidly nearing a close. 

The main building will floor five hardwood machines, 
with considerable space allowance for a growing business. 


The kil n buildings are 80x100 feet and will have a capacity 
of 320,000 feet of lumber. The kiins are of the Sidman 
dry- air type. The power equipment is of the unit type; a 


G0U-horse power 
that will, 


Allis-Chalmers engine driving a generator 
in turn, furnish power independently to the motors 
at each machine. The buildings are fireproof. The output 
ot the mill, working ten hours, will be 65,000 feet, but the 
intention is to operate day and night as soon as _ skilled 
labor can be secured. H. C. Bradshaw, of Reed City, will! 
have the active management of the plant. 

The Greenwood Lumber Company closed the Floodwood 
camps last week on account of heavy snow. The company 
has 7,000,000 feet of logs decked in the woods. 

Manistique is negotiating tor a flooring factory to 
$100,000, the city to float a $25,000 bond issue. 

The D. N. McLeod Lumber Company mill at 
again operating at capacity. 

‘Lhe Canadian Pacific Railway is taking ties in four carload 
lots daily from the E. C. Streckler Company. 


cost 


Garnett is 





NORTHERN MICHIGAN NOTES. 
MANISTIQUE, MICH., Feb. 23.—The Jerry Madden 
Shingle Company has started its mill at Rapid River 
for the season. Over 22,000 feet was cut the first day, 
the cold preventing the plant getting up to full capacity. 
About 80,000 feet of logs is being hauled daily to 
the mill of the Antigo Hoop & Stave Company at Antigo, 





Wis., from the camp ef the Kellogg Company, 12 miles dis- 
tant. <A steam caterpiller tractor is used and draws a 
train of ten or eleven sleighs containing about 4,000 feet 
of logs each. As many s thirteen sleighs have been 
hauled in a single train. Two trips a day are made. Two 
15-men crews are kept busy loading with log jammers. 
The will of the late Judge J. W. Cochran, of Ashland. 


Wis., leaves an estate of 
among four children, J. E. and Percy 
Ind., Mrs. Overton, of Madison, Wis., 
Small, of Evanston, Ill. The widow 
property and the Ashland home. 

A $5,000) steam caterpillar log-hauler 


over $1,000,000, divided equally 
Cochran, of Elkhart, 
and Mrs. Caroline F. 
receives the personal 


belonging to the 


Holt Lumber Company, of Oconto, Wis., was destroyed by 
an avalanche of logs from its own sleigh train recently. 
The train was descending a steep hill when the engine 





stuck and the train of six sleighs rolled over on to it. 





LAKE ERIE PORTS 


FROM WESTERN NEW YORK. 

Burrato, N. Y., Feb, 24.—A communication from a 
local architect to the corporation counsel makes the 
charge that building ordinances here are easily evaded 
by builders, thus avoiding the necessity of filing plans 
and giving bond to cover the work. ‘The corporation 











counsel says that he has no authority in the matter, but 
shegests reference to the common council. The charge is 
made that certain contractors are favored and that mis 


1epresentations are being made by 
structures costing over $3,500, 


builders who undervalue 
which amount is the minimum 


for buildings not requiring a bend or the filing of plans. 
The architect) says he knows of many instances where 
buildings that cost $5,000 or more were put up without 
compliance with city regulations. 

A number of lumber visitors have been in the city lately, 


calling upon friends and business acquaintances in tle trade. 
Among them were John Comstock, of Duluth; Patrick Wil 
son, of Wilson & Dudgeon, Ashland, Wis., and Joseph Miksak. 
of the Wechsmuth Lumber Co., Baytield, Wis. 

Building permits for the Jast week amounted to about 
SS5,000, which is a smaller amount than the average, on 
account of the severe coll weather. The building business 
is progressing on a small scale at present, but will undoubt 
edly improve just as soouw as more open weather appears. 
The weather has been below freezing in this section most of 
the time for the last three weeks. 





FROM THE FOREST CITY. 

CLEVELAND, OHIO, Feb, 24.—Notwithstanding local 
yards have been seriously crippled by severe weather 
and the volume of business has been reduced to less than 
half, a general feeling prevails that the deficit will be 
made up within a short time after the weather breaks. 
Wholesalers report that the yards throughout this section 
are buying more liberally than for some time. Hard 
woods are in good demand, especially common plain oak, 
cypress and the middle grades of poplar. Some of the 
low grades, such as sound wormy chestnut and crating 
lumber, are having a good sale. 

Yellow pine is holding up in a most encouraging way 
and many of _the dealers advise their customers to buy 
ee ae es 8 Ske 
‘The ladenendent Bish «& 
incorporated for 


good, as stocks are 
Door Company has just been 
This is a reincorporation of the 
termer company by sume name. For some time it has 
been doing «a general lumber and sash and door business 
ou East Fifty-fifth Street. The present move was made by 
the old stockholders with the idea of liquidating the com 
pany. It will continue business at its present location. 











TRADE AT TOLEDO 
PoLepo, Onto, Keb, 24. 
slump last week 
Hlowever, there 
as the weather 
contractors are not all 
Building permits issued last 


Building operations suffered 
owing to the cold and snowy 
plenty of work to be done 
permits, so the dealers and 
pessimistic as to the future. 
week amounted to $440,030, 


ad severe 
weather. 


just as soon 


The wholesale lumber dealers reported good business 
last week. The market for vellow pine continues to 
strengthen with a steady advance in price, Dealers are 


demanding much better 
good and is advane 
heavy, is consistent 

Oak is gradually 


buying in larger quantities and are 
grades than heretofore 
ing in price. The demand, although not 
with the present needs of the dealers 
assumi its proper piace in the market. Prices are ad- 
vancing and the movement of better grades is noticeable. 
Buying is rather close, and for present needs only, but the 
whoicsalers ere optimistic and predict good business, 

yjontors in red cedar shingles report good business. 


Cypress is also 








Prices 





show an advance with a demand for better grades, and a 
pre SPeCrous year is expected, 

The Toledo Association of Credit Men has practically as- 
sured the organization of a bureau for the interchange of 
credit information among wholesalers and jobbers. At a 
dinner at the Toledo Commerce Club forty-one subscribed 
to the bureau, and its organization will be assured as soon 
aus the number reaches fifty. The © nization wil] be 





heartily welcomed by all the wholesalers and jobbers. 





THE EMPIRE STATE 


FROM THE mente DISTRICT. 


New York, Feb. 23.—Demand has slackened materially 
The snowstorm has He up all the suburban sections and 
few deliveries from the yards have been made. 

Yards are putting out a fairly good line of inquiries, 
but they are eagerly bid for and the buyer is getting the 
advantage of a low price situation. The fact is that in 
view of the dull building market low prices are the attrac- 
tion that causes the yards to put out orders of any size. 
Factory trade shows signs of renewed activity, but hard- 
wood wholesalers find that, as with the retail vards, fae- 
tories are holding up their orders until the last possible 
moment. 

Builders are hopeful over the prospect of being able to 
negotiate building loans on an easier basis than has prevailed 
for several months. Several developments in the market 
will soon be under way, but the financial prospects have 
been none too bright, and having in mind the experience of 
a couple of years ago builders are moving cautiously. While 
in the end this makes for a healthy market, present plans 
come out slowly, and the figures as compared with last year 
are not good to lock at. The beginning of 1913 was good, 
but the year slowed up and the aggregate was much lower 
than that of 1912. In Manhattan there has been a falling 
off of $2,500,000 in permits as compared with the first few 
weeks of 1913. Twenty permits were filed in the Bronx 
last weck costing $306,830 as compared with twenty-five 
permits and a lumber value of $527,000 for the same week 
of 1913. In Brooklyn there is a gain in money value of 
$275,000 for the week and a falling off in Queens of $125,- 
000. In Richmond twenty more permits were filed than for 
the same week of 1915. 

In the marine market only a limited amount of business 
was chartered, including the lumber boats from the Gulf 
to the River Plate district. Rates are very firm and offer- 
ings of vessels are limited but lumbermen are not furnishing 
their usual supply of coastwise tonnage. 

Rufus L. Sisson, of the A. Sherman Lumber Company, 
Potsdam, was in town several days last week in conference 
with George F. Gray, the company’s metropolitan representa- 
tive. Mr. Sisson reports a good demand for spruce from the 
up-state section, saying that while the metropolitan call has 
eased off to some extent, the yards up through the state have 
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been fairly busy, except during the last two weeks when 
they were tied up with bad weather. The company also 
handles the output in this market of the Redwood Manu- 
facturers’ Company, Biack Diamond, Cal., and some good 
business has already been booked, 

Nelson H. Waleott, Providence, R. I., president of the 
National Wholesale Lumber Dealers’ Association, spent two 
days in town during the week in conference with Secretary 
Perry in connection with the annual meeting of the asso- 
ciation to be held next week at Buffalo. Gordon C. Edwards, 
vice president of the association, was also on hand, and at 
the same time C. I, Millard, of the John L. Roper Lumber 
Company. Norfolk, Va., and Charles F. Treadway, of San- 
ford & Treadway, New Haven, Conn., both of whom are 
members of the board of managers of the bureau of informa- 
tion, called and went over some of the details in connection 
with the annual report of that committee which will be sub- 
mitted at Buffalo. 





WASTE UTILIZATION. 


Syracuse, N. Y., Feb. 24.—The State College of For 
estry at Syracuse has just established a special service 
» bring together lumber companies that have waste 
iaterial and manufacturers of instruments, to the profit 
{ both. An investigation carried on by the college and 
the Forestry Service reveals the fact that wood-using 
ndustries use millions of board feet of large timber 
the manufacture of such small things as toys, broom 
handles, dowels, brush handles, ete. The idea is that 
f these industries would purchase slabs, edgings, short 
pieces, tree tops and other va wood, the lumber com- 
panies would be that much ahead and the wood industries 
would also profit by getting cheaper raw material. 
The investigation showed that 800,000 board feet is 
ised in New York State to make small wooden pins for 
furniture; 960,000 feet for shuttles, bobbins and spools; 
1,500,000 feet for brooms and brushes, and 3,000,000 feet 
for other small articles, Last year 470,000,000 board 
feet was used for crating and boxes. Germany uses 95 
percent of every tree and the United States only 60 
percent, 


1 





THE TONAWANDAS. 


NortH TONAWANDA, N. Y., Feb. 24.—Considerable 
Canadian stock has been received by local box shook 
operators recently. The lumber has been received by 
rail and invariably it has been dressed both sides and 
resawed. This is the first time since the duty was 
removed from lumber imports that the box shook oper 
itors have taken advantage of dressed and resawed 
Canadian lumber. ‘The lumber is delivered on cars at 
the mills and it is unnecessary for the operators to have 
it carted to a planing mill for further attention before 
being worked up. 

The R. T. Jones Lumber Company is making extensive 
improvements to its office on Tonawanda Island. The 
capacity of the bnilding is being doubled. 

The Twin City Lumber Company will shortly take posses 
sion of its new offices, formerly occupied by the William 
Milne Lumber Company, near the foot of Tonawanda _ Isl- 
and, having leased the adjacent yard and dock. 

lk’. A. Hofheins, of the Transfer Lumber & Shingle Com 
pany, and Mrs. Hofheins will return this week from an ex- 
tended trip to the Pacifie coast. 

The contract for the DeGraff Memorial Hospital, for 
which L. S. DeGraif, of A. Weston & Son, was the principal 
contributor, was lIct last week. The construction of the 
building will be started in the spring and its cost will be 
$50,000 





NORTH ATLANTIC COAST 











NEW ENGLAND TRADE NOTES. 


Boston, Mass., Feb. 24.—February is naturally the 
dullest month in the year with the retail vards in New 
land, and it ‘has lived fully up to its reputation this 
vear. The extremely cold weather and violent storms of 
the last week have left business practically at a stand 
still. However, stocks are not large and the dealers are 
conservative—which means that a good spring business 
is bound to follow. 

W. EF. Berger, of Ashland, Ky., representing the W. H. 
Dawkins Lumber Company, is in Boston. Mr. Berger 
reports that he finds hardwood conditions quiet. 

Secretary Fish of the National Hardwood Lumber Asso- 
ciation has been in Boston the last few days. 

Cc. W. Leatherbee, of C. W. Leatherbee & Co., has just 
returned from a trip among the mills of the Southwest. 
Mr. Leatherbee found many of the mills had large stocks 
of lumber awaiting a market, and that business generally 
was quiet. 

Aretic cold and four violent snowstorms in rapid succes 
sion have slewed up the himber business considerably. They 
have so interfered with the movement of freight on = the 
Bangor & Aroosteok Railroad that the mills along that 
important Maine line have been seriously inconvenienced. 
On the other hand. the snow was needed in the woods. 

Reports received here from New Brunswick state that 
this winter thus far has been one of the most successful 
for many years in logging operations. ‘The latest reports 
from all sections are that the total cut in the Provinces 
will be at least as large as that of the previous season. 

A change uas just been made in the personnel of the C. J. 
Larrivee Lumber Company, of Boston. ¢. J. Larivee has 
severed all connection with the concern. S. Hirsch, the 
treasurer, will continue in service, and the sales force will 
remain the same. It is understood the present wharves and 
dryhouses at 508 to 524 and 536 to 546 Albany Street, Bos- 
ton, will be used for building lumber, and that the concern 
will specialize there in hard pine, dimension lumber, plank 
and flooring, together with all kinds of hardwood flooring. 

The South Atlantic Company, of Greensboro, N. C., has 
appointed Arthur Logan its New England sales agent. This 
company makes a specialty of roofers and lumber for boxes, 
erates, ete. 








KENNEBEC RIVER LOG CUT. 


BaNnGor, ME., Feb. 23.—Latest estimates of the Ken- 
nebee River log eut place the total at 207,760,000 feet, 
compared with 138,000,000 feet in 1918. The cut on 
Moose River is 58,650,000, of which 22,000,000 feet is to 
be sawed in forest mills. Moosehead Lake and vicinity 





will yield 44,660,000, of which 15,000,000 feet is to be 
transported to down-river mills by rail. Dead River will 
furnish 30,295,000; East branch and main Kennebee, 
40,945,000, of which 11,500,000 feet will be sawed at 
North Anson. Some of the heaviest operators are: Hol- 
lingsworth & Whitney Company, 50,000,000; Great North- 
ern Paper Company, 15,000,000; Lawrence Bros., 12,000,- 
000; Newcastle Lumber Company, 11,500,000, to be 
sawed at North Anson and 3,500,000 to be sawed at Jack- 
man; Skinner & French, 8,000,000; Bingham Lumber 
Company, 6,000,000; W. T. Haines, 7,000,000; Hume & 
Newhall, 8,000,000. 

Prouty & Miller, of Vermont, and Perry & Whitney, 
of Boston, have taken options on the stumpage on Bald 
Mountain, in northern Somerset County, and it is pro- 
posed, when operations have been started there, to con- 
struct a logging railroad 18 miles long to connect with 
the Canadian Pacific near Jackman. Besides furnishing 
a convenient outlet for the Bald Mountain lumber this 
branch road will facilitate operations generally in that 
section, 

Officers Elected. 

Kennebec log driving concerns have elected officers for 
the year as follows: 

Kennebec Log Driving Company—Directors, F. T. Brad 
street, Gardiner; F. A. Gilbert, Bangor; Frank E. Boston. 
Gardiner; C. Guy Ifume, Fairfield; George M. Stearns, Wa 
terville; president, F. I. Bradstreet, Gardiner; clerk and 
treasurer, SS. W. Philbrick, Skowhegan; auditor, A. K. 
Butler, Skowhegan. 

Moose River Log Driving Company——Directors, W. J. Lan- 
izgan, Waterville: ©. T. Kradstreet, Gardiner; G. W. Law- 
rence, Gardiner: IF. A. Gilbert, Bangor; C. Guy Hume, 
Fairficld; president, W. J. Lanigan, Waterville; clerk and 
treasurer, S. W. Philbrick, Skowhegan; auditor, O. K 
Butler, Skowhegan, 

Dead River Log Driving Company-—Directors, E. P. Viles, 
Augusta; George M. Stearns, Waterville; FF. A. Gilbert, 
Bangor; S. W. Philbrick, Skowhegan; W. J. Lanigan, Water 
Ville: Blin W. Page, Skowhegan; president, E. VP. Viles, 
Augusta; clerk and treasurer, S. W. Philbrick, Skowhegan; 
anditer, A. K. Butler, Skowhegan. 

Dead River North Branch Log Driving Company— Direc- 
tors, EK. DP. Viles, Augusta; S. W.. Philbrick, Skowhegan : 
W. J. Lanigan, Waterville; George M. Stearns, Waterville ; 
President, E. P. Viles, Augusta; clerk and treasurer, S. W. 
VPhilbrick, Skowhegan; auditor, A. K. Butler, Skowhegan. 


THE KEYSTONE STATE | 


AT THE HEAD OF THE OHIO RIVER. 

PITTSBURGH, Pa., Feb, 25.—Pittsburgh territory is ex 
periencing one of the severest winter seasons that have 
come in many years. Traffic is demoralized and has been 
for 10 days. The city and its vicinity have been deluged 
with snow and ice and teaming has been reduced to 
imperative necessities, so that building work has been 
suspended and out-of-door operations are all but at a 
standstill. Under such conditions it is not easy to find 
much activity among the lumbermen. Yet withal, there 
continues a rapidly growing feeling of optimism. As a 
matter of fact, February has more than maintained 
January ’s record for volume of trade, and while prices 
have been slower to recover to a more normal condition 
it is felt that this is due to natural conditions rather 
than to trade depression. 

The iron and steel industry has continued to show 
gains. In almost every finished line prices have advanced 
and withdrawals of large producers of steel from the mar 
ket for the remainder of the first half of the year have 
been announced frequently as they disposed of their capacity 
in output, under the active buying movement that has 
becn going on. In the coke fields better trade is reported 
all over the Connellsville field. Prices have advanced, too 
Four Pittsburgh blast furnaces idle since the close of lasi 
year have blown in again and it is noted that the Steel 
Car organization which has been drawing on its surplus 
stock of pig iron for its steel works to the extent of 150,000 
tons in January, has been forced to increase its iron output 
as well. The coal mining industry is moving steadily but 
quietly, awaiting the outcome of the wage adjustment be- 
tween operators and miners for the next two years. In 
spite of the off season, there has been a better than nor- 
mal buying of coal all winter and little stock is being 
carried. All of which gocs to make lumber trade more 
active in this direction. 

Trade Notes. 

Yhe West Penn Lumber Company reports a good Feb 
ruary trade and a much brighter outlook for the spring. 
hk. H. Erving. of this company, returned from a trip to the 
Northwest where he gathered up a good block of white pine 
stock for the spring season. Kk. H. Stoner, of this company, 
will start this week on an extended trip into the Southwest 
and South from St. Louis into the Mississippi timber regions 
und returning by the way of New Orleans. The trip is 
expected to strengthen greatly the supply sources of the 
company for a large increase in spring business. 

resident Domhoff, of the Acorn Lumber Company, says 
bad weather has naturally placed a quieter tone to buying 
but February has made a good showing and things look 
better for the spring as the season advances. 

President W. W. Wilson, of the Western Lumber Com- 
pany, returned last week from the East. where he reports 
export trade at a standstill owing to unfavorable shipping 
conditions. This has put a dull feature into the trade there. 
In Pittsburgh the company has more than held its own 
with January in volume of business and he feels that the 
future is going to be exceptionally good. 

L. W. Cross. of the B. W. Cross Lumber Company, re- 
ports inquiries and while prices are not yet established on 
a satisfactory basis, there is a fair volume of buying going 
on that keeps the trade well occupied. 

George W. Camp, of the Camp Manufacturing Company, 
siys that the present severe weather will surely have the 
effect of bolstering up prices for southern lumber. Mills 
will be out of commission for some time and little material 
can be stecked. Present mill stocks are badly broken and 
low grade lumber is in active demand. Building opera- 
tions are promising much improvement when spring is 
here. This company has recently moved its offices from 
the thirteenth floor of the Oliver Building to the ninth 
fioor. selecting the suite that was formerly occupied by 
the J. ©. Donges Lumber Company. The latter company has 
changed to ijiarger quarters at 710 Oliver Building 

















QUAKER CITY NEWS. 

PHILADELPHIA, Pa., Feb. 23.—The last week has been 
one of ‘‘watching and waiting.’’ Weather conditions 
have been against any trade expansion, and compara- 
tively little lumber is being moved. No weakness has 
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we manufacture this excellent wood to 
meet all commercial demands and can 
ship straight or mixed cars promptly. 
ry us when in need of 


Long Fir Timbers, Ties, Railway, 
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MANY retailers have despaired of 
ever finding a place to buy abso- 
lutely uniform 


Vertical Grain Flooring. 


They often have little jags left 
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Atlas Quality Flooring 


a trial, however, 
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For It’s Guaranteed Uniform. 


TLAS LUMBER COMPANY 


SEATTLE, WASH. 


























THE NAME 


John McMaster 
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Entre “A” Red Cedar Shingles 


Made by 
THE JOHN McMASTER SHINGLE CO. 
Sold only by 


CARSTENS & EARLES, Inc., - 





Seattle, Wash. 








developed and prices remain firm in spite of the reduced 
business .volume. The hope of a final decision on the 
rate increase has helped to raise spirits that began to 
sag at the announcement of a postponement. 

The hardwood market remains steady, with all lines 
moving, although slowly. Plain oak still leads in demand. 
Quartered oak, birch, beech, maple, gum, ash, bass and pop- 
lar follow. Poplar is reported to have gained of late. The 
better grades of chestnut are still offered rather freely. 
Mahogany and the fancy hardwoods are scarce and high. 
White pine moves slowly, but commands a _ steady price. 
Spruce has not gained much in the available supply, al 
though demand has not been active. Tlemlock prices remain 
as for the past month, with less increase in demand than 
was hoped by some. Yellow pine inquiries are more numer- 
ous, and reports of tightening at miil points continue to 
be received. North Carolina pine holds its own, with sizes 
stronger than box, roofers or flooring. Lath are scarce and 
high. Cypress lumber is in good demand, at firm prices, and 
cypress shingles are generally oversold. Cedar shingles 
ure inactive, and none too firm in price. 

Last week ninety-three permits for 160 operations were 
issued at an estimated cost of $258,285. One operation of 
dwellings, of which there will be sixty-four was started last 
week at Cambria, Bambrey and Clearfield streets by George 
H. McCracken. The total cost of the buildings in this 
operation will be $104,000. 

General mercantile conditions here are reported as show- 
ing encouraging features, but the weather of the past few 
days has put a crimp in the retail business of most of the 
stores. The money market is tight, and collections are slow. 

The applications of the Long-Bell Lumber Company and 
I’. W. Aszmann are posted in the Lumbermen’s Exchange. 

John E. Lioyd and Charles P. Maule will accompany Presi- 
dent Benjamin Stoker as delegates to the convention of the 
National Wholesale Lumber Dealers’ Association at Buffalo. 
\s they will be away at the regular meeting time, it has been 
decided to postpone the Exchange meeting for a week, and 
it will be held, following a midday luncheon, at 1:30 p. m., 
Thursday, March 12. 

On account of the absence of prominent members, the 
annual meeting of the Philadelphia retailers will be held 
about the middle of March instead of at the end of this 
month as heretofore. 

G. E. Davison, local representative of the Long-Bell Lum- 
ber Compan) y. is the guide on a “personally conducted” tour 
of the Caleasieu belt of lons gleaf yellow pine that his con- 
cern arranged for lumbermen of this city and New York. 
Among those from this city are Edw. F. Henson, James 
Richardson, Charles Chesnut and Herbert P. Robinson. This 
is part of a campaign the Long-Bell people are conducting. 
they claim, to boom the “best long leafpine in the world,” 
rather than any particular concern. The trip will take about 
ten days. 

Charles M. Betts & Co. have cut out their operation at 
Sumter, S. €., and are preparing to sell their entire equip 
ment of sawmill, planing mill, dry kiln and logging outfits. 

Among recent visiting lumbermen were C. M. Clark, of 
the Day Lumber & Coal Company, of Clay City, K.; B. T. 
Whedon. of W. D. Young & Co., of Bay City, Mich., and 
v Ww Stewart, of the Colonial Pine Company, of Wilson, 
x Cc 


CANADIAN TRADE NEWS 


IN SOUTHWESTERN BRITISH COLUMBIA. 


VANCOUVER, B. C., Feb. 23.—Since the first of the 
year conditions have been quieter than usual in the 
lumber industry, for the reason that camps and mills 
have been shut down. This is generally the time when 
overhauling takes place and improvements are made, 
and with slack conditions the inoperative period has 
been prolonged. That loggers were not active is shown 
by the figures of the logs scaled in the Coast district for 
January, which are 21,000,000 feet, the lowest for many 
years. It is not expected that the total for February 
will be much greater, but there should be more doing 
after March 1, as camps are getting ready for operations 
again. 

Although there has been little change as regards lum- 
ber, the cedar end of the industry is picking up. Con- 
siderable shingles are being shipped to the United 
States, and prices have started to climb, after the 
drop to $1.65, which took place a few months ago. It 
is reported that clears are sold for as high as $2.20. 
Good log cedar brings as high as $10, and there is not 
much of the better kind left. 

The Coast Range Cedar, Shingle & Lumber Company, 
au new concern, has taken over the premises occupied by 
the ‘dar Cove Sash & Door Factory. John Thompson is 
the ‘principal in the new company, and he is putting in 
i wmichines and preparing to handle cedar products 




















Lynn Valley Company, one of the smaller concerns 
on the north shore of the inlet, has been running double 
time to cope with its business for shingles. It made two 
shipments last week, one of 250,000 to Calgary, and an- 
other of 200,000 to Indiana. 

fhe Empire Lumber Company, a big New York company, 
which has limits at Cowichan lake, Vancouver Island, has 
let several contracts for preliminary work, and proposes 
to zo ahead with the main construction next month. C. € 
Yount, vice president, has gone to New York to consult 
with other principals. 

Moosejaw capitalists have organized the Kootenay Mills, 
Limited, to take over the sawmill and sash and door 
factory at Kaslo, Kootenay Lake, formerly operated by the 
W. E. Cooke Lumber Company. J. W. Sifton, president of 
the Executors & Administrators’ Trust Company, Moosejaw, 
is president; R. H. Fulton, general manager of the Bank of 
Saskatchewan, secretary and treasurer. Fire burned out 
the two operating mills on Kootenay Lake, and the new 
concern at Kaslo should find considerable local business. 

James C€. Shields. of Kamloops and Vancouver, paid $13, 
OS3 for a Dominion timber berth at Spuzzum, on the main 
line of the Canadian Pacific Railway. He owns now 10,522 
acres in the valley of Spuzzum Creek, and plans to build 
a sawmill and flume the lumber to the railway, where a 
planing mill will be operated. 

fhe Brooks-Scanlon Lumber Company, of Vancouver, has 
hought the shingle mill at Burrard Inlet of the Howe Sound 
Timber & Logging Company, of which C. 8S. Roray is presi- 
dent. The latter company will develop its limits on Da- 
kota Creek, and if the shingle market continues to improve 
they will erect a mill. 

The Blue Funnel line, which is the largest line of car- 
riers of lumber from this Coast, has announced a consid- 
erable reduction in lumber freights, which will become 
‘ffective March 1. ‘This is done with a view to give an im- 
petus to the trade, but it is thought it might not have the 
desired effect, as it is believed lumber importers of the 
United Kingdom will await the opening of the Panama 
Canal before giving large orders. It is expected then that 
vates will be greatly lowered since the distance of haulage 
will be shortened. That this would seem to be the case is 
shown by the statement of one big concern that it was 
ready to close for the shipment of a million feet of lumber 





each month for a period of a year at 50s a thousand feet, 
via the Panama Canal. ‘The rate for lumber to the United 
Kingdom via the Orient after March 1 will be 75s, so that 
it can be seen what a saving in cost is expected when 
transportation via the canal is possible. 

The Canadian Pacific Lumber Company, which has mills 
on Burrard Inlet and at Port Alberni, has more orders 
than it can conveniently handle at present with its 8-hour 
time. When the installation of a new boiler is completed, 
working time will be ten hours. ‘This company is going 
into the export trade, and has chartered a tramp steamer 
to load 1,500,000 feet at Port Alberni for China. 

Discussing the bill to provide for increase in oe ge oa 
derived from timber, Hon. W. R. Ross, speaking in the leg 
islature, said the threefold object of the new act was to 
ensure the stability of the logging industry, increase the re 
turns for the Government and to give recognition of the 
great plan of prolit-sharing between the Government and 
the lumbermen. He claimed that if lumber increased in 
cut at 5 percent per annum and rose gradually to $21, the 
bill by 1924 would have increased the revenue from royal 
ties to $2,500,000. He thought that the increase in 1915 
would be between $50,000 and $60,000. 





FROM THE CANADIAN CAPITAL. 

Orrawa, ONT., Feb. 26.—The Fraser Lumber Mills at 
ad % Que., a few miles from Ottawa, which belong to 

B. Fraser, of this city, will shortly close. Mr. Fraser 
. to move the plant to the Hurricanaw district, above 
Cochrane, Ont., on the National Transcontinental line, 
where his extensive timber limits are situated. The 
mills are being transferred owing to the scarcity of the 
timber in their immediate vicinity, necessitating long 
hauls. Hundreds of men will be thrown out of work 
when the plant closes, which is expected to be next sum- 
mer, but will probably be reéngaged and move to Hurri- 
canaw, by such action depriving the town of Aylmer 
of an appreciable proportion of its population. 

Although trade could be more active lumbermen say 
that prospects are good for spring business. There have 
been a few changes in prices. Pine, boxboards, 1x4 inches 
und up, 6 to 11 feet, have dropped from $18 and $19 to $17 
and $18. Pine, boxboards, 1x3 inches to 6 inches, 12 to 16 
feet, are a shade higher in price, the former figures being 
S18 and $19 and the present ones, $19 and $20 

The question whether conditions in lumber camps of the 
Ottawa Valley are sanitary and such as to make the life 
of the lumberjack a comfortable one has been the subject 
ot a spirited newspaper controversy in Ottawa —s the 
last two weeks. Officials of the E. B. Eddy, J. sooth 
and Gilmour and Hughson lumber companies have issued 
denials to the effect that conditions in their camps now are 
100 percent better than five years ago; that the men are 
well fed, have comfortable sleeping quarters, higher wages, 
and are well satisfied. 

At Windsor, Ont., the Windsor Lumber Company has 
aequired five acres of ground with railroad sidings on 
Wyandotte Street and Cameron Avenue, and will operate 
a Wholesale and retail lumber business. It will have ample 
tacilities for handling lumber economically and will carry 
au big, diversified stock ready for immediate delivery,. and 
will install machinery for manufacturing special work. 
James C. Scofield, formerly of Woodstock, is manager of 
the Windsor Lumber Company. He is especially well known 
through his ten years’ connection with the Paine Lumber 
Company, of Oshkosh, Wis. The Windsor company is ex- 
pected to be ready for business early in the spring. 





FROM NEW BRUNSWICK’S METROPOLIS. 

Sr. Joun, N. B., Feb. 23—With stocks of spruce 
lumber in Liverpool and Manchester about twice as large 
as they were a year ago, the British market continues 
very dull, although there has been a decline of about 
“s 6d in ocean freights So far as the United States 
market is concerned, the orders coming this way are 
very small and do not attract much attention. 

Severe winter weather still prevails throughout New 
Brunswick, with abundance of snow and everything in 
favor of successful logging operations. It is now certain that 
the cut will be as large if not larger than that of last year. 
The amount of contracting for lumber for shipment has 
thus far, however, been very small. 

James Lawler, secretary of the Canadian Torestry Asso- 
ciation, Ottawa, was in the province last week in connection 
with the annual convention of the Canadian Forestry Asso- 
ciation, which will be held in Halifax next August. He 
conferred with members of the provincial government at 
Fredericton. The convention will deal among other things 
with the peculiar problems of Nova Scotia, where the timber- 
land is very largely held by private owners. Mr. Lawler 
said that at least 50 percent of habitable Canada is fit for 
forestation, and that the forestry association seeks to encour- 
age a policy that would take the land the farmer can not use 
and promote the growth of forests. 

A singular case from New Brunswick is before the supe- 
rior court in Montreal. Roland Moffat, curator of George 
Moffat, who was declared insane in 1912 and is now in the 
Verdun Asylum at Montreal, has sued W. F. Montgomery, 
mayor of Dalhousie, N. B., to recover properties and values 
to the extent of $68,000. George Moffat was an extensive 
lumberman in Restigouche County, and Mr, Montgomery was 
also interested in that business. The plaintiff in this case 
claims that the sum for which he sues was obtained from 
Moffat by Montgomery while the former was insane, 





AT ONTARIO’S METROPOLIS. 

Toronro, ONT., Feb. 23.—While some improvement in 
trade conditions has taken place, business generally con- 
tinues quiet with but few inquiries. But little lumber 
is being shipped, as many customers are postponing 
deliveries until mild weather has fairly set in. The 
lower and medium grades of pine and hemlock are decidedly 
scarce and prices are well maintained. Sales of Michigan 
hemlock are being actively pushed. Spruce shows an up- 
ward tendency owing to the demands of the American mar- 
ket, which have left the eastern Canadian manufacturers 
with only smail stocks on hand. Lath are very scarce. 
There has been sufficient snow in the northern country to 
make hauling easy and it is probable that the season’s cut 
will be well gotten down to the water. The general im- 
provement in financial conditions encourage the expectation 
that there will be an active building season with a good de- 
mand for lumber as soon as the spring opens. 

Owing to the danger from fire anticipated in consequence 
of the large quantities of timber prostrated by the heavy 
storms last fall, Hon. W. H. Hearst, Ontario minister of 
lands and forests, has decided to have the fire-ranging staff 
on the ground earlier than usuai. In the Mississauga Forest 
Reserve, where the damage was particularly heavy, the rang- 
ers will be on duty by the middle of April. The department 
is making special efforts to secure only experienced bushmen 
and the foree is being largely recruited from the lumber 
camps. 

Negotiations are on foot looking to the establishment of a 
pulp, paper and Inmbering business on a large scale near 
the National Transcontinental Railway a short distance from 
Coeclviane. It is proposed to erect a mill at Yellow Falls 
14 miles south of Jacksonboro. The capital interested in the 
project is said to be largely English. 
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LOCAL AND PERSONAL 











TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 











James R, Andrews, who wholesales hardwoods at 
iscanaba, Mich., called on Chicago lumbermen Thurs 
lay of this week. 


H. I. Below, of the Below Lumber Company, Marsh 
field, Wis., spent a day during the latter part of last 
week in Chicago. 


J. G. Lockhart, of the John G. Lockhart Lumber 
ompany, of Sheboygan, Wis., called on Chicago Jum 
bermen this week. 


C,. B, Allen, manager of the veneer department of 
ihe Anderson-Tully Company, of Memphis, Tenn., was 
n Chicago this week. 


Tom A. Moore, secretary of the Stillwell Lumber 
Company, of Chicago, returned recently from a visit 
to Wiseonsin Valley mills. 


W. D. Wheeler, of the Bissell-Wheeler Lumber Com 
pany, of Marshfield, Wis., spent a day or two in Chi 
cago the latter part of last week. 


J. R. Johnston, of the Johnston Brokerage Company, 
of Pittsburgh, Pa., spent several days in Chicago last 
week looking after business for his company. 


C. W. Bryant, of the White Lake Lumber Company, 
ot Chicago, is spending a week at the mills in the 
South, familiarizing himself with conditions there. 


F. R. Gadd, vice president of the Wisconsin Lumber 
Company, of Chicago, left Monday night for the con 
cern’s plant at Deering, Mo. He expects to be gone a 
week. 


B. J. Goodman, well known manufacturer of For 
syth, Mich., is in Chicago on a selling trip. He is well 
satisfied with the number and size of orders he 
heen booking. 


J. J. Cullen, a commission lumber dealer of Duluth, 
Minn., was in Chicago during the early part of the 
week, looking after business and summing up the 
situation for 1914. : 

S. C. Rozenbeck, sales manager of the Hackley- 
Vhelps-Bonnell Company, of Grand Rapids, Mich., who 
makes his headquarters at Milwaukee, called on the 
Chieago trade Thursday. 
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Saunders, general manager of the Cummer- 
Diggins Company, of Cadillac, Mich., called on the 
trade in Chicago this week. He was accompanied by 
Mrs. Saunders, who put in her time shopping. 


FE. W. Buswell, of the Buswell Lumber & Manufac- 
turing Company, of Wausau, Wis., arrived in Chicago 
last Saturday and returned the early part of this 
week. Mr. Buswell seemed well pleased with the way 
things are shaping up. 


Walter Kelley, of the Walter N. Kelley Company, 
of Detroit, Mich., was in Chicago visiting this week. 
Mr. Kelley reported that trade in northern hard 
woods is satisfactory, manufacturers being firm when 
it comes to quoting prices. : 


W. J. Grossman, sales manager for the Forrest City 
Manufacturing Company, of Forrest City, Ark., was in 
Chieago this week on a selling trip. Mr. Grossman is 
satisfied with the volume of orders he booked, and has 
no cause to complain as to prices. 


K. J. Kuny, of the Williamson-Kuny Mill & Lum- 
ber Company, of Mound City, Ill, arrived in Chicago 
last Sunday. The Hardwood Mills Lumber Company 
represents Mr. Kuny’s concern in this district and Mr. 
Kuny came to talk over the situation for 1914, 


EK. A. Thornton, head of the E. A. Thornton Lumber 
Company, Chamber of Commerce Building, Chicago, left 
Monday night for French Lick Springs, Ind., to attend 
the annual meeting of the National Association of Box 
Manufacturers, held there Tuesday, Wednesday and 
Thursday. Mr. Thornton expects to return the latter 
part of this week. 


R. ©, Schulz, who has been manager for the Yawkey- 
Bissell Lumber Company, of Arbor Vitae, Wis., has 
removed with his family to Laurel, Miss., where he 
has assumed the position of general manager of the 
Marathon Lumber Company, owned by the Yawkey-Bis- 
sell interests. Mr. Schulz passed through Chicago with 
his family: Monday and called on several local lumbermen. 


Colonel W. D. Bettis, general manager of the Bettis 
Manufacturing Company, Beaumont, Tex., was a Chi- 
cago visitor a few days ago and a pleasant caller at 
the office of the AMERICAN LUMBERMAN. Colonel Bettis 
reports a decided improvement in business conditions 
in East Texas and in the South generally. His con- 
cern markets much of its product in Chicago and sur 
rounding territory. 


W. H. Hamilton, secretary of the Wood Lumber Com- 


pany, of Lorain, Ohio, was a visitor to the AMERICAN 
ILUMBERMAN this week, accompanied by A. Leighton, a 
contractor of his town. Lorain is probably the best port 
on the south shore of Lake Erie and is known as a coal 
and ore port. Mr. Hamilton said it is growing, with 
good prospects for the lumber business during this year. 
Mr. Hamilton’s company has a planing mill in connec 
tion with its lumber yard. 


A. R. Lyons, of Iron River, Mich., president of the 
Phoenix Lumber & Supply Company and the Northern 
Timber Company, spent Monday and Tuesday of this 
week in Chicago. While here he succeeded in interesting 
capital in the purchase of 5,000 acres of timberland in 
Ontonagon County, Michigan. ‘To take care of this deal 
a company is in process of formation to be known as the 
Lake Superior Timber Company, of which Mr. Lyons will 
be president and manager. To close the deal, Mr. Lyons 
left Chicago on Tuesday evening for Portland, Me., the 
home ot the owners of the timber. 


Frank N. Snell, general manager of the Louisiana Red 
Cypress Company, was in Chicago again this week en 
route to his headquarters in-New Orleans, La., having 
spent several days in Milwaukee resting up from the 
strenuous round of convention visiting that he has done 
within the last thirty or forty days. Mr. Snell reports 
a gratifying increase in cypress demand, reports received 
from the head office indicating that a larger amount of 
business has been booked up to this time this year than 
was the case a year ago, with the outlook encouraging for 
a still greater increase. Some large railroad schedules 
have recently been placed with the cypress concern and 
altogether, the future seems bright to Mr. Snell. 


Robert Dollar, the weil-known vessel owner of San 
I‘rancisco, was in Chicago on Thursday on his return 
from Washington, where he had been with a delega- 
tion of Pacific coast ship owners to present their argu- 
ment against the La Follette shipping bill. He said 
that the protest against the free coastwise provision 
of the Panama bill was as nothing to that which would 
be made by Great Britain if the shipping bill should 
become a Jaw. It would practically put American 
vessels out of business so far as the foreign trade is 
concerned and would almost as vitally affect foreign 
shipping. In regard to the tolls question, Mr. Dollar 
said that it seemed to him the real support for the 
provision of the repeal came from the desire of the 
administration and of Congress to avoid at this some- 
what critical juncture any possible diplomatic friction. 


J. B. Baker, who has become widely known in the 
southern lumber industry through his connection with 
the Huie-Hodge Lumber Company, of Hodge, La., and 
his activities in the scuthern logging association of 
which he was president, has established a business of 
his own at Ruston, La., and while retaining his stock 
and directorship in the Huie-Hodge Lumber Company 
holds no other office or active connection. His new 
company is the Pelican Lumber Company, which he has 
established to wholesale lumber, but more especially 
to represent the trade and wholesale consumers as pur- 
chasing representative. Mr. Baker has the best wishes 
of the AMERICAN LUMBERMAN and of a large line of 
acquaintances in his new venture, which, after all, 
should not be a ‘‘venture’’ but be assured of success 
from the start. 


Edward J. Boyce, of the Boyee Lumber Company, 
Hoquiam, Wash., was in Chicago Tuesday on his way 
home from an eastern selling trip extending as far as 
Cincinnati. Mr. Boyce is a specialist in knockdown door 
and window frames and it is an interesting fact that since 
he established the business something over a year ago he 
has been able to develop a good business in the central 
part of the country in carload lots of knockdown frames 
made of fir in that faraway town on Grays Harbor. 
It is often said that this is the age of specialists and 
Mr. Boyce seems to have proved the truth of that 
saying. His business, of course, is in the larger towns, 
for the ordinary country retail dealer can hardly afford 
to buy carload lots of such goods, but in the larger 
points his annual shipments to a single concern will run 
up as high as twenty cars. Mr. Boyce is a young man 
who has been on the Coast since 1906, when he was a 
San Francisco victim. Later he went to Grays Harbor 
and after a short experience there established a business 
for himself along these somewhat novel lines. He rep- 
resents also the Hoquiam Lumber & Shingle Company, 
and operates a retail business under the title of the 
Hoquiam Retail Lumber Company. 





A NEW COMBINATION. : 

J. B. Utley, formerly of the Kerns-Utley Lumber 
Company, and Glenn H. Holloway, of the Holloway 
Itardwood Lumber Company, have joined forces and 
will operate in futyre under the name of the Utley- 
Holloway Company. The concern is incorporated and 
is capitalized at $50,000. It will manufacture and 
wholesale hardwood lumber. It already has perfected 
its arrangements for handling the output of four large 
mills in the South. This will enable the company to 
give its customers anything they may want no matter 
how large the order. 

Both young men have grown up in the lumber busi- 
ness. Mr. Holloway may be said to have been born 
in the business, as his father operated two mills in 
Indiana—one at Cloverdale and another at Thornton. 
After leaving college Mr. Holloway worked in several 
southern mills and by hard work soon became familiar 
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WASHINGTON RED CEDAR 
SIDING AND SHINGLES 


(one price to all ) 


good from one issue of the American Lutaberman to the 
on all orders sent in and accepted by wire. 
All orders are accepted on delivered basis only. 
PRICES F. O. B. SEATTLE: 
Extra *A* Shingles (160 Ibs.) $1.60. 
Extra “Clears” (180 Ibs.) 1.85. 
Standard ‘‘A”’ Shingles (160 Ibs.) $ .65 
Choice “A” Shingles (180 lbs.) .75 
6 inch Red Cedar Siding 4-16 feet 
“Clear” $18.00 per M. “‘A’’, $16.50. “‘B’’, $11.00. 


Delivered Prices 


These PRICES are REVISED WEEKLY BY WIRE and are 


For prices of 4 in. siding add $1.00 per M to the price of 6 in. siding. 


For PRICES DELIVERED YOUR STATION ADD to Seattle 
price amount in column opposite your rate in following table: 


next 





Freight on Shingles and Siding. 
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.50 .80 88 3.50 | .764 1,22 1.38 
59 .88 99 3.85 77 1.23 1.39 
60 96 1.08 4.20 | .774 1.24 1.40 
624 1.00 1.13 4.40 -78 1.25 1.40 
63 1.01 1.13 4.40 | .784 1.26 1.41 
-634 1.02 1.14 4.45 | .79 1.27 1.42 
.64 1.02 1.15 4.50 | .793 4.27 1.43 
644 1.03 1.16 4.5 .80 1.28 1.44 
65 1.04 1.17 4.55 | .804 1.29 1.45 
654 1.05 1.18 4.60 } .81 1.30 1.46 
66 1.06 1.19 4.60 | .814 1.30 1.47 
.664 1.06 1.20 4.65 | .82 1.31 1.48 
.67 1.07 1.21 4.70 .824 1.32 1.49 
474 1.08 1.23 4.75 | .83 1.33 1.49 
68 1.09 123 4.75 | .834 1.34 1.20 
633 1.10 1.23 4.80 | .84 1.34 1.51 
69 - 1.10 1.24 4.85 .84 1.35 1.52 
694 1.11 1.25 4.85 .85 1.36 1.53 
.70 1.12 1.26 4.90 -854 1.37 1.54 
.70}3 1.13 3.27 4.95 .86 1.38 1.55 
oat 1.14 1.28 4.95 .864 1.38 1.56 
«714 1,14 1.29 5.00 | .87 1.39 1.57 
ote 1.15 1.30 5.05 -874 1.40 1.58 
72h 1.16 1.31 5.10 -88 1.41 1.59 
73 4.37 1.31 5.10 | .884 1.42 1.59 
0734 1.18 1.32 5.15 .89 1.43 1.60 
74 1.18 1.33 5.20 | .894 1.43 1.61 
744 1.19 1.34 5.20 -90 1.44 1.62 
75 1.20 1.35 5.25 | .903 1.45 1.63 
.754 1.21 1.36 .30 | .91 1.46 1.64 
.76 1.22 1.37 5.B0 | .914 1.47 1.65 


Wire your orders night lettergram to 


1133 Henry Bldg., 


The L. R. Fifer Lumber Co. 


SEATTLE, U. S. 
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White Building 
Henry Building 
Cobb Building 


Open an Office in the 
Pacific Northwest. 


For further information write to the 





White Bidg.. SEATTLE, WASH. 





The first two of these are the headquarters 
for more than a hundred lumber, timber, 
logging and machinery concerns. Mightas 
well have the same comforts and conveni- 
ences enjoyed by them when you decide to 


We own and operate the three buildings 
named above and can accommodate you 
with space to meet your requirements. 


Metropolitan Building Co. 
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509 White Building 


diate shipment. Send us your orders 
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We have a nice assortment of Fir 
Dimension and Uppers ready for imme- 


For Yard Stock ; 











AMERICAN LUMBERMAN 


FEBRUARY 28, 1914. 





PACIFIC COAST 


Pacific Coast 


LUMBER 


FIR, SPRUCE. CEDAR 
AND REDWOOD 


Western Pine 


Idaho White Pine, 
California White and Sugar Pine, 
Factory Plank. 









W:-'--MSKEE LUMBER CO. 


ANVFACTURERS : 
AND WHOLESALERS 





Western Office: 
825-6 Henry Building, 
Seattle, Wash. 


General Office: 


Quincy, Illinois 














: ope 
eo White Pine 


Send us your inquiries for 


White and Western Pine, Larch and Cedar Lumber 
Felegraph Address, DOVER LUMBER CO., Poyer 
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CEDAR SIDING and SHINGLES 
FIR LUMBER 


Eastern §G. A. Jones, Lumber Exchange Bldg., Minneapoiis, Minn. 
Representatives ' Gronen & Cowan, Waterloo, Iowa. 


Good Grades and Prompt Shipments. Three Lakes, Wash. 


Long Fir Timbers | 


ee 


MIXED 
CARS OF RE 











— 
FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 

















Band Resaws and Large Surfacers. 


Rogers-Ruger Lumber Co. 


SUPERIOR, WISCONSIN 














| retecode 


Flooring, 
FI Ceiling, 

Bevel 
Siding and Finish, 


Long Timbers, Joists, 
Dimension, etc. 


Long Distance 
A 


CEDAR 


Bevel! Siding, 
Finish and 
Shingles. 



































We have the following stock on hand: 


1,000,000 feet—Western Pine 1” Selects and better 

1,000,000 feet 6-4 Shop No.3 and better 
250,000 feet 5-4 Shop No.3 and better 
250,000 feet 8-4 Shop No.3 and better 


Mixed Cars a Specialty. 


Wallace - Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 











California Redwood 
Cedar and Spruce Red Cedar Shingles 


—or col 
H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 


Washington Fir 


Complete Stock of above for Coast Shipment 
or from our Minnesota Transfer Warehouse 











with the routine work of southern hardwood manufac- 
ture. Returning home his father placed him in charge 
of the Cloverdale plant. The mill burned the follow- 
mg year and Mr. Holloway became connected with the 
Mullerton-Powell Hardwood Lumber Company, of 
South Bend, Ind. He remained with this concern two 
years and then came to Chicago, and with J. M. 
Schultz organized the Schultz-Holloway Company. 
This partnership continued two vears and Mr. Hollo- 
way sold out his interest and organized the Holloway 
Hlardwood Lumber Company. 

John B, Utley on leaving school went to work for his 
father at Sterling, IIL, where he gained his ground- 
work in the lumber business. He later became con- 
nected with the Edward Hines Lumber Company’s 
plant at Iron River, Wis., where he graduated from 
pushing, grading and inspecting lumber, and came to 
Chicago and went to work for W. O. King & Co. 
After a year with this firm he joined forces with 
George Kerns in 1908 and formed the Kerns-Utley 
Lumber Company. He recently severed his connec 
tions with this concern. 

It will therefore be seen the members of the Utley 
Holloway Company have had the experience to makea 
success in the wholesaling of hardwood lumber. 


— —~ 


TIMBER BROKERS FORM COMPANY. 


I. W. Burton Hunt and Ralph B, Hunt, under the 
firm name of Hunt Bros. & Co., have begun business 
at Royal Liver Building, Liverpool, England, as timber 
brokers. The Messrs. Hunt were formerly with their 
father associated with Robert Coltart & Co., prior to 
the dissolution of that concern, and the experience 
they acquired as salesmen in the old firm enables them 
to give the business entrusted to their care efficient 
and careful attention. 


OAK MANUFACTURERS ARRANGE FOR EXHIBIT. 

A committee of oak manufacturers composed of W. 
B. Burke, of the Lamb-Fish Lumber Company, Charles- 
ton, Miss.; E, L. Davidson, of the Parkersburg Mill 
Company, Parkersburg, W. Va., and Ralph May, of 
May Bros., Memphis, Tenn., came to Chicago on Mon- 
day ot this week to formulate plans for an exhibit of 
oak manufacturers at the Forest Products Expositions 
at Chicago and New York. They secured space and 
have an excellent plan in mind for a splendid exhibit 
ot the king of all woods—the white oak tree. Forty 
odd members of the trade have signified their intention 
to support this exhibit and at least forty others are 
expected to participate. 





HOLDS ITS ANNUAL MEETING. 

The annual meeting of the Lamb-Fish Lumber Com 
pany, of Charleston, Miss., was held in Chicago February 
20. Garrett E. Lamb was elected president and W. B. 
Burke vice president and general manager. The selection 
of Mr. Burke as vice president was due to the company’s 
appreciation of his splendid efforts in its behalf. The 
valance of the officers elected are as follows: 

Vice president—E. Louis Kuhn 

Secretary— Scott Brown. 

Treasurer t. B. MeCoy. 





LUMBERMAN ASSUMES SENATORIAL TOGA. 

ATLANTA, GA., Feb. 25.—Another lumberman has been 
honored by a place in the United States Senate in the 
appointment of Col. W. 8S. West, of Valdosta, by Gov. 
John M. Slaton. Colonel West will fill the temporary 
vacancy occasioned by the recent death of Senator A. O. 
Bacon. Colonel West is 65 years old and one of the 
prominent lumber manufacturers of the State. He is a 
native Georgian and practiced law for several years. 
The greater part of his life has been devoted to the lum 
ber business. He has been Governor Slaton’s personal 
and political friend for a long time and also a close 
friend of Clark Howell, editor of the Atlanta Constitu- 
tion. Mr. West, aside from being prominent in a busi- 
ness and political way, is a great fisherman and while 
not actively engaged in looking after his business inter- 
ests may be found beating the streams around Valdosta, 
where big fish are plentiful. 





CHICAGO LUMBERMEN’S BOWLING LEAGUE. 
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Sash and Doors 42 24 656 
Lord & Bushne ; 39 27 609 
American Car & Foundry Company 37 29 
*hicago Mill & Lumber Company 36 30 a 
Lumbermen’s Club 52 oF 
Hoo-Hoo 29 37 
Pilsens . 28 38 
Hardwood Mills 4 | 45 
Sash & Doors. Ist. 2d. 3d. L’b’mn’s Club, Ist. 2d. 3d. 
Garne! 174 148 217 Larson soe0hO2 4102 156 
3ock . iGS 147 179 toedter 1771560 «147 
Mattison 174 144 171 Cone a : 145 159 167 
Liddell 199 164 215 Dee oc 125 125 : 
Lewis 217) «164 166 Gadd 4 157 #159 15 
Eager . ; ; 122 
Totals 932 767 948 Totals 766° 781 748 
Pilsens. Ist. 2d. 3d. Hoo-Hoo. Ist. 2d. 3d. 
sulger 190 162 199 Lunow ..150) 167) 156 
Nilles 152 169 117 Kozak . 123 121 194 
Wilson -151 #157 = «147 math... 167 125 154 
Martin 29 174 142 DGG 5.00 sosekeo 825 226 
Koenma! 198 131 171 Ladenberger 199 190 134 
Totals 820 793 776 Totals ,108 TF 763 
Hardwoods. Ist. 2d. 3d. Lord & Bushn’l. Ist. 2d. 3d. 
3aker .177 174 158 Westphal ......191 213 100 
Olson woscekoo 148 288 THOM ..a...cc0k¥e 4768 272 
3Zennett .. 161 #177 191 Brailsford . .167 148 150 
Utley .-150 111 128 SO ere .168 156 176 
Arnemann 151 164 118 Swec ... : 181 180) 158 
794 774 728 Totals . ..881 875 756 
Ist. 2d. 3d. Chicago Mill. Ist. 2d. 3d. 
Sellers . .144 169 169 Mackenzie .....136 137 128 
Slade 164. 167 166 Buettner Apaph 144 142 141 
Geddes ...168 171 160 Marerat ......824 20Y 157 
Thoner ~ocvktsa 230. 178 Dwors ...147 146 126 
Johnson 166 119 179 Helbach 158 160 192 
Totals ...-.789 816 853 DAR ec oho 709 792 748 
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VALLEY METROPOLIS HARDWOOD NOTES. 


Improvement in Hardwood Trade Fails to Make Itself 
Permanent—Cold Weather Affects Demand—Retail- 
ers Placing Some Orders. 


st. Louis, Mo., Feb. 24.—The hardwood trade showed 
considerable improvement until the last few days. Orders 
showed an increase and the tone of the market was 
stronger, especially for the better grades of lumber for 
early delivery. Mild weather was the cause for the 
demand being maintained. The recent spell of winter 
weather, however, stopped all outdoor operations so 
business has fallen off considerably for the time being. 
The retail yards continue to place orders, but not so 
freely as they would had the weather been more favor 
able. Plain sawed white oak was a good seller and so 
Were quartered red and white oak. Choice red gum and 
wide poplar also increased in demand. Cypress condi 
tions are encouraging in spite of the weather. Many 
of the retail yards and big consumers are beginning to 
buy and the mills will have all the orders they can 
handle, as soon as the present winter weather is over 
and general trade opens. 

W. W. Dings, of the Garetson-Greason Lumber Com 
pany, reports a steady business, with more inquiries than 
orders but still a good many orders. Wet weather has in 
teriered somewhat with the operations of the mills. The 
Wesson mill, which closed down recently on account of be 
ing unible to get logs from the woods because of the wet 
weather, will be closed for at least sixty days longer. The 
ether three mills are operating more or less regularly. J 
S. Gavetson has gone to the mills and will be gone the 
balance of the week. When he returns Mr. Dines will go 
out on a selling trip 

M. L. Pease, of Galloway Pease Lumber Company, Poplar 
Blu, Mo., is in the city this week. He says the company 
is getting its share of business and looks for a tine spring 
trade as soon as weather conditions improve. 

Joseph F. Liebke, president of the C. Ff. Liebke Hardwood 
Mill & Lumber Company, says he has no complaint to make as 
to business for he has enough orders on hand to keep him 


busy for some time. The recent snow storm compelled the 
company to close its mili for two days but it started up 
again Wednesday morning \ big shipment of ash logs 


being jionded at Atchafalaya, La., for shipment here will 
start in a few days 

The Lothman Cypress Company states that it is well 
sitisfied with the volume of business it is doing. The 
snow storm of the last few days has interferred with the 
getting out of shipments but Mr. Lothman says the orders 
will keep until they can be shipped, so he is not worrying. 
im. W. Blumer, the sales manager of the company, left 
Sunday for Des Moines, Lowa, to attend the Central Iowa 
Retail Lumbermen’s Association annual convention. 

The Charles bk. Luehrmann Hardwood Lumber Company 
is doing a fair amount of business for this time of the year, 
I. TL. Luehrmann states. Just as soon as the present cold 
snap is ever it expects a big revival in business. With 
good stocks of every item in the vards it will be able to 
take care of any orders received 

An improvement in the demand for all items of hardwood 
was reported by Thomas E. Powe, of the Thomas EF. Pow: 
Lumber Company last week. Mr. Powe believes there will 
be a good active call for hardwood as soon as the weather 
conditions improve and spring buying begins. He thinks the 
demand will come from all sections of the territory, 

Ik. H. Smith, of the Smith-Sueme Lumber Company, re 
turned Sunday from a 10-day trip through the East and 
North. He found market conditions bad. The factories 
are nearly all working short time. The interior finish and 
sash and door factories are not pleased with the outlook. 
Business in the lumber lines, Mr. Smith says, has not re 
sponded to the optimistic predictions at the beginning of the 
vear, 

The Thomas EF. Powe Lumber Company is manufacturing 
ash lumber especially adapted to the manufacture of aero 
planes, and has recently closed a contract to supply a large 
lot of this material to the Grinnell Aeroplane Company 
Grinnell, Towa. For aeroplane construction an especially 
tough ash timber is required and extra long stock. The 
Grinnell company is constructing a machine with which one 
of its aviaters will compete in the globe circling race for 
which $1,900,000 in prizes will be awarded by the Panama 
Exposition at San Franciseo in 1915 





IN THE MIDDLE MISSISSIPPI VALLEY. 

Sr. Louis, Mo., Feb. 24.—The severe snowstorms that 
have prevailed all over this territory during the last 
week, after a long period of fine weather, has put a 
damper on the yellow pine business. The retail yards 
in this section were quite busy for this time of the vear 
and did considerable buying in order to replace stocks 
that were sent out, but now they have stopped placing 
orders except? in a smali way. The railroads and car 
shops have been buying quite freely, more than is 
usually the case at this time of the year, but they, too, 
have quit and are only buying moderately for the time 
being. Prices obtained have also been much more satis 
factory. The yellow pine manufacturers and whole 
salers, since the beginning of the severe spell of winter 
weather, have experienced a letup in trade, but they do 
not believe the present weather will continue long and 
as soon as it is over a good, active trade will begin. 

A. J. Niemeyer, president of the A. J. Niemeyer 
Lumber Company, who has been making his home in 
Pasadena, Cal., for the last year or two, is expected in St. 
Louis shortly after March 1 with his bride, whom he married 
in Pasadena February 25. After a short stay in St. Louis 
he will go down to the plant of the company at Little Rock, 
Ark., for a visit. , . ; 

Frank J. Ricfling, of the George W. Miles Timber & 
Lumber Company, states that trade might be better, but stili 
orders are coming in much better than he had hoped with 
such stormy weather prevailing. 

George R. Hogg, of the Hogg-Harris Lumber Company, 
reports quite a satisfactory volume of business in spite of 
the heavy snow storms all over this territory. The only 
handicap is the shortage on shipping facilities during the 
blizzard, and the consequent delay in getting out shipments. 

Charles G. Sehilling, sales manager of the W. T. Fergu- 
son Lumber Company, says business has been fair under the 
existing circumstances. The recent heavy snow storm has 
hurt trade some for when it snows here it usually rains 
down at the mills. and that puts a stop to mill operations. 

Thomas (. Whitmarsh, general: manager of the W. T. 
Ferguson Lumber Comapny, is serving St. Louis this week 
as a juryman in the criminal division of the circuit court. 

F. A. Goodrich, president of the Consolidated Saw Mills 
Company, who has been spending the last two months in 
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Pasadena, Cal., is expected home in a day or two. 
his way but is probably snow bound en route. 

John A. Meyer, sales manager of the Consolidated Saw 
Mills Company, states that the Alexandria (ia.) plant of the 
Consolidated Saw Mills Company, has closed its offices there. 
and hereafter all business will be transacted through the 
st. Louis offices of the company. He reports a fair lumber 
trade but the snow and cold weather have acted as a 
undicap. 

The entertainment committee of the Lumbermen’s Club 
has decided to hold its next meeting on March 10th with 
some banker as the speaker. 

G. Hl. Shehan, sales manager of the Berthold-Jennings 
i.umber Company, is well pleased with orders. He looks for 

fine trade when the snow disappears and building opera- 
ions can be resumed. 


OBITUARY 


J. Cornelius Rathborne. 
In the death of J. Cornelius Rathborne, secretary of the 
suuisiana Cypress Lumber Company, a Jeading polo player 
the United States, and a man of prominence in exclusive 
ub circles, at Harvey, La., February 21, his friends in 
yuisiana, Chicago and elsewhere experienced a shock. Mr. 
tathborne was a native of Chicago, a graduate of the 
ientific department of Yale University and his death marked 
e sudden ending of a promising career. 
Mr. Rathborne’s illness began with a severe headache a 
eek previous to his death while he was inspecting swamp 
nd on the Southside plantation property. The pain be 
ime so severe that he was taken home and the family 
ysician called. A consultation of the best physicians ob 
inable diagnosed the case as blood poisoning and for 
ree or four days prior to his death the physicians knew 
he fight was hopeless. The news of his death brought sor 
yw to residents of Harvey and vicinity The deceased 
ido a faculty of gaining friends and was held in high 
teem by those who worked under and with him. 
Aside from his business connection with the Louisiana 
Cypress Lumber Company as well as the Excelsior Lumber 
ompany, of Timberton, La., the deceased found time for 
is favorite sport—-polo. Ile owned several fine horses and 
us proud of the fact that one of them was entered on the 
\merican side at the international polo meet last year. Mr 
tathborne was a winner of many trophies, but he went 
nto the game purely for the love of it and his winning was 
n incidental feature. He was a member of the polo clubs of 
New Orleans, Narragansett Pier and Meadowbrook, Long 
Island. He grew up in the lumber business, being prom 
inently identified with his father, Joseph Rathborne, presi 
font of the Louisiana Cypress Lumber Company. He had 
ved at Harvey and in Jefferson Parish, Louisiana, for 
number of yvears tjeing the only child his death was 
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fHE LATE J. CORNELIUS RATHBORNE. 


speciully sad and his parents are broken-hearted that their 
only: child should have been taken from them so early in 
jife. 

Both Mr. Rathborne and his wife, who was Miss Georgie 
Winship, of New Orleans, were prominent in social circles 
in the East and South. His widow with a 4-yvear-old son 
und his parents are left to mourn their loss. 

The funeral was held February 28 from his late residence 
at Harvey and = prior to the funeral services the body 
laid in state while his many friends and employees filed past 
the bier Services were also eheld at Trinity church and 
interment was made at Metairie cemetery. 

Mr. Rathborne was a grandson of the late Peter Van 
Sehaak, bead of the wholesale drug house of Peter Van 
Schaak & Sons, Chicago. Cornelius Van Schaak, of Wilmette, 
twin brother of Mr. Rathborne’s mother, went south to attend 
the funeral. 

Mr. Rathborne was prominently identified with civic 
affairs and was a member of the committee that raised 
money to build the model road from Gretna to Harvey's 
Canal, La. We was still working on the project when taken 
ill. 








Cal Welbon. 

SEATTLE, WASH., Feb. 28.—Capt. Cal. Welbon died last 
Friday morning at the Providence Hospital, this city, of 
heart trouble, following a serious operation. Captain Wel- 
bon was a well known veteran of the Spanish-American War, 
having served with distinction in the Philippine Islands. 
Ile had since been actively associated with the Spanish- 
American War veterans in this city. We was a loyal mem- 
ber of Hoo-Hoo and took part in practically all Hoo-Hoo 
activities in this district. He was formerly a salesman of 
sawmill supplies and had a large acquaintance among lum- 
bermen. At the time of his death he was in charge of the 
commissary Gepartment of the Puget Sound Mills & Timber 
Company, of Port Angeles, Wash. Here, as well as in 
Seattle, he gained prominence because of his summary 
dealings with I, W. W. members when they attempted to 
insult the Stars and Stripes. He had a large circle of 
friends among the old guard of Hoo-Hoo, and among lum 
bermen and millmen thronghout the Pacific Northwest. A 
few years ago he ran for State insurance commissioner and 
was defeated by only a few votes. The remains were buried 
last Sunday, with honors by the Seattle Lodge of Elks and 
George H. Fortson Camp, U. S. W. V. 





Benjamin Brink. 

EumMira, N. Y., Feb. 24.—Benjamin Brink, 68 years old, 
who for thirty-eight years was connected with Charles 
Ifebard & Sons (Ine.), at Pequaming, Mich., died in Elmira, 
Vebruary 6. He left Pequaming in December, with the in 
tention of building a residence, and making a permanent 









home in Elmira. His health had been failing for several 
years and the sudden change of climate seems to have ug- 
gravated his malady and death followed. Mr. Brink went to 
Pequaming in February, 1878, and took a position as sawyer 
for what was then the Hebard & Thurber Lumber Company, 
of Pequaming. He was soon given the superintendency and 
has held that position with Charles Hebard & Son, and later 
with the corporation of Charles Hebard & Sons, until the 
time of his death. He was chosen to be general overseer 
of the erection of the targe mill of the Hebard Cypress Com 
pany, of Waycross, Ga., in 1909. His kindly manner won 
tor him many warm friends, who keenly feel his loss 


Frank H. Ormsby. 

Forr Worru, Tex., Feb. 25.—Frank H. Ormsby, for ten 
years manager of the retail department for the Burton-Lingo 
Company, this city, died February 7 at Mineral Wells, where 
he had been receiving treatment. He is survived by Mrs. 
Ormsby, one son and one daughter. The remains were 
brought to Fort Worth for interment. Mr. Ormsby came to 
Fort Worth ten years ago from Nebraska to accept the posi- 
tion he held at the time of his death. He was a member of 
the Masonic Lodge, Knights Templar and Hella Temple of 
Shriners. 


S. B. Davis. 

KANSAS Crry, Mo., Feb. 25.--S. B. Davis, 71 years old. 
who was pensioned a year ago by the Long-Bell Lumber 
Company after a splendid record of twenty-six years as 
yard inanager, died at his home at Sedan, Kan., a few days 
ugo. At a meeting of the managers of the retail interests 
of the Long-Bell company in Oklahoma City, Okla., last 
February, a tribute was paid by R. A. Long to the splendid 
record made by Mr. Davis. He said that for long years of 
efficient service he would receive full pay frem the company 
jor the rest of his life. J. H. Foresman. manager of the- 
retail interests of the Long-Bell concern, and the other re 
tail manageis who attended that conference, joined in con 
yvratulations to Mr. Davis and wished that he might live 
many more sears and enjoy the best of Jife. 

At the time he retired he was in fairly good health and 
his death came as a shock to all his friends and associates. 
“Daddy Davis.” as he was known, was clasped by the hand 
at that meeting by Mr. Long. who addressed him thus: 

“You are growing old. In your retired position it wil! 
not be necessary, from a business standpoint, for you and 
me again to be brought together, and so it is possible 
Wwe may not meet again on this side; but, if not, I am 
sure if my life is what it should be that we shall have the 
pleasure of a happy meeting in that splendid country be- 
vond.” 

The death of Mr. Davis in his home in Sedan came as a 
shock to the Long-Bell people with whom he had_ been 
connected for so long. Manager Moresman addressed a 
communication to all the vard managers in the nature of ua 
memorial to Mr. Davis, calling attention to bis long and 
active business life and the high esteem in which he had 
always been held. He also included a telegram, which had 
been sent to the widow, conveying heartfelt sympathy to 
rer and the family from those who had known him during 
his long and active business life. 








H. N. Lovedale. 


While on business trip to Wisconsin last week LI. N. 
Lovedale, of the Red River Lumber Company, Chicago, was 
killed by the accidental discharge of his gun. The deceased, 
and Mr. Healy, of Chieago, had gone to Farmington, Wis.. 


to look over a piece of property they intended to buy At 
tracted by the howling of wolves Friday night the men de 
cided to go hunting the following morning. As Mr. Love 


dale stepped outside of the cabin he dropped bis gun to 
lock the door. The hammer hit the step, discharging the 


zun and killing him instantly. Mr. Lovedale was 42 years 
old and single. The funeral was held at his home in 
Kenilworth, JL. February 24. 





H. H. Hanford. 


DuLuUTH, MINN., Feb, 24.—H. H. Hanford, 68 years old. 
died at his home here February 23 of Bright's disease. HH 
was a native of Carmel, N. Y.. and came to Duluth in 1881, 
when he organized the Bradley & Hanford Lumber Company 
A few years ago the late Mr. Hanford organized the Hanford 
Construction Company. He is survived by a widow and a son 
and daughter 





Mrs. Mary B. White. 


Boyne City, Micu., Feb, 24.—Mrs. Mary B. White, 82 
years old end a pionecr resident of this city, died February 
17 at the home of her daughter. Mrs. Maggie Fairchild. 
She was the mother of William H. White, Thomas Whit 
and George White, of Boyne City, and James A. White, of 
Bulfalo, N. Y., all of whom are well known in the lumbe: 
industry. She is also survived by four daughters, Mrs. Mag- 
gie Fairchild, Miss Louise White, of this city; Mrs. Mary 
Melosh, of Madison, Wis., and Mrs. Ida Earle, of Washing- 
ton, D. ¢ 





Thomas H. Smith. 

STURGEON Bay, WIs., Feb. 25.—Thomas H. Smith, 60 years 
old, a well Known lumberman and vessel owner of this city, 
died February 19. Besides his lumber interests he was 
largely interested in steam vessels and other business ven- 
tures. He built the Sturgeon Bay toll bridge and derived a 
large part of his fortune from it. He was also interested 
in the quarrying business His widow, two sons and four 
daughters survive. One son, Latham Smith, is interested in 
his father’s business, and Sydney Smith is a wealthy lumber- 
man in Louisiana. 





P, A. O’Donnell. 


SaGinaw, Micu., Feb. 24.—P. A. O'Donnell, 78 vears old, 
a pioneer lumberman of this city, died February 12. Mr. 
(YDonnell served as treasurer of the Saginaw Board of 
Trade, several terms on the board of public works and was 
the city’s first marshal. 


Calvin L. Reeder. 


KITTANNING, PA., Feb. 24.—Calvin L. Reeder, 57 years old, 
operating a sawmill here, died at his home February 14. Mr 
Reeder was a former resident of Struthers, Ohio. His widow 
and three children survive him. 


_ _—- 


Sidney B. Lockwood. 

Brookiyn, N. Y., Feb. 24.—Sidney B. Lockwood, 73 years 
old, formerly a lumber dealer, died February 15 at his home 
here. He was a Civil War veteran ‘and an active member 
ot All Soul's Episcopal Church. 


Mrs. Samuel Allen. 
San FRANCISCO, CaL., Feb. 23.—Mrs. Samuel Allen, widow 


of S. Cc. Allen, of the lumber exporters, Allen & Robinson, 
died at Honolulu, Hawaii, February 14. 





BRITISH FIRM ANNOUNCES MEMBERSHIP 
CHANGE. 

Robert Coltart & Co., timber brokers of Liverpool, 
England, who specialize in American woods, announce 
that James J. Hunt has retired as a member of the 
firm and that J. B. Hewitt has been admitted to part- 
nership. Mr. Hewitt is now manager of the firm, 
which has its offices in the Royal Liver Building. 















SILO FIXTURES 


We make a Specialty of furnish- 
ing Lumber Dealers complete 
SILO FIXTURES. 
We sell you the Doors, Hoops, 
Anchors, Base Anchors and 
other Silo Parts. Buy your 
Staves with your yard stock, and 
Save money, or we can furnish you 
the complete Silos. 
Our Hinge Doors and Fixtures 
are the most complete, modern 
and up-to-date silo parts on the 
market. Our prices are reasonable. 
We make doors designed for Wood, Brick, Concrete 
and Tile Silos. 

Write us TO-DAY for prices and full descrip- 

tion or any information regarding Silos. 


STORM LAKE TANK AND SILO CO. 


STORM LAKE, IOWA. 
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Forty YEARS Aco 


The Lumber Business Was In Its 


Infancy—So was this Association. 


The Lumber Trade Has Taken 
Wonderful Strides — We Have 
Kept Apace. 


Lumber 
Ratings 


Speedy 
Collections 


THE LUMBERMEN’S CREDIT ASS’N 


Est. 1876. 
CHICAGO NEW YORK 











W. B. CRANE AND CoMPANY 


Manufacturers Established 1881 


*f Hardwood Lumber, Timber and Ties 
Cedar Posts, Yellow Pine, Fir Timber. Specialty: Oak Timber, Plank, Etc. 
General Office, Yards and Planing Mills: CHICAGO 


22nd, Sangamon and Morgan Streets, 


Long Dis. Phones, Canal 3190-3191 Mills at Falcon, Miss. 














PILSEN LUMBER COMPANY 


WHITE PINE, YELLOW PINE 
HEMLOCK, LATH & SHINGLES 


STRAIGHT OR MIXED CARS. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


CHICAGO 





Laflin and 22nd Streets, 3 











513 Monadnock Block 
WHITE STAR LUMBER CO., eiiexeor ict 
Phone Harrison 4012. Mills at Mattoon, Wis. 
Manufacturers of HEMLOCK and CEDAR 
Jobbers of YELLOW PINE, FIR and RED CEDAR 
Sales Agents for Redwood Mfrs. Co. 
D. LIGHTBODY, Pres. I. McLEAN, Vice-Pres. C. E. CONKLIN, Sec’y &Treas, 





({RIFFEN H-Dzeves = 6: 


We are heavy buyers of 
Hardwoods, Ties and Car Stock 
Yellow Pine Timbers 
Railway Exchange Building, Chicago. 
Write us for orders. 











Builders’ Commercial Agency 
ESTABLISHED 1890 
618 Chamber of Commerce Building, CHICAGO 


A rating guide to the contracting trade of 
Cook County for Cook County dealers, 


Telephone Main 4504 Collections and Mechanics Liens 
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AMERICAN LUMBERMAN 


Fepruary 28, 1914. 





Acquaintance Pays 


In Selling Lumber 


more than in almost any other line for your 






sales run into big money, and you've got to 
gain your customers’ confidence. 
this you’ve got to 
occasionally meet 
your prospective 
customers and talk 
about the things 
they’re interested 
in. Nothing will 
give you a better chance to do this than to have a 


Monarch Meal and Feed Mill 


in your yard. With it you can grind all kinds of feed, crushed corn 
and cobs, oats, rye, cornmeal, etc., for your farmer neighbors, and 
while you’re grinding you can be talking. Let us tell you how you 
can make it -pay and show you how you can occasionally sell a mill 
at good profit. 


Sprout, Waldron & Co. 


P. O. Box 461 MUNCY, PA. 


Todo 
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WE ARE BUYERS OF 
American Hardwoods 
LOGS and LUMBER 


Write to 


JAMES WEBSTER & BRO., Ltd. 
BOOTLE, LIVERPOOL, ENGLAND 

London Office: DASHWOOD HOUSE, 9 NEW BROAD ST., E.C. 
News Chambers: 67 HOPE ST., GLASGOW 
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) 
JOHN H. BURRELL & CO. | 
WOOD BROKERS 


And Agents for the Sale of American Hardwoods, Etc., 
In Logs and Lumber. 
15 & 16 African House, Water Street, 


LIVERPOOL, ENG. 


\ Telegraphic and Cable Address, ““Burrwood, Liverpool.” 
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BRYCE, WHITE & CO. 


SHIPPERS AGENTS FOR THE SALE OF 
ALL KINDS OF 


American Lumber 
57 Basinghall Street LONDON 


Established in London for over a quarter of a century. 
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Edward Chaloner & Co. 
WOOD BROKERS 


And Agents for the sale of American 
Hardwood, Etc.,in Logs and Lumber 
96 Derby Rd. Sandhills, LIVERPOOL. 


Cable Address, ""CHAT.ONER.”? Codes used, ABC, 
Al. Liebers’,Western Union and Lumberman’sTelecode. 
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Agents for the Sale 


Singleton, Dunn & Co. *fitinds of 
AMERICAN LOGS AND LUMBER 


27 UNION STREET, 


Cable Address, ‘‘SINGLETONS’’ Glasgow. 
Cable Codes: Telecode, Lieber’s Zebra, A.B.C., A. U. 


Cant & Kemp, Scoriann’ 
WOOD BROKERS 


For the Sale of all Descriptions of 


HARD AND SOFT WOODS 
WRIGHT, GRAHAM & CO. 


Royal Bank Place, GLASGOW, SCOTLAND 123 Cannon St., LONDON, E. C. 
Cable Address: ‘“Brakridge’’, Glasgow ble Address: ‘‘Nivarium’’ London 
WOOD BROKERS 

Agents for the sale of all kinds of American Hardwoods in Logs, 
Lumber and Dimension Stock. White Pine, Pitch Pine. North Carolina 
Pine, Spruce, and Oak Staves. Shipments to any of the principal ports 


Glasgow, Scotland 











in the United Kingdom or Continent handled to the best of advantage. 











BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 


ARKANSAS. Geridge—The Varner Land & 
Co. hes increased its capital stock to $50,000. 

Higden—The Baker Bros. Lumber Co. has been 
ceeded by the Higden Lumber & Manufacturing Co. 

Little & Gay Manufacturing Co 





Lumber 
suce- 


Rock—The Clark 
decreased its eapital stock to $40,000. 

CALIFORNIA. Zelzah—Tihe Woods Lumber Co. 
moved its yard to Santa Susana, 

IDAHO. Aberdeen-American Falls-Burley-Fairfield-Hill 
C ‘itv-Richfield-Roc Kland~ Soldier-Twin Falls—The Iowa 
Lumber Co. (Ltd.) has been succeeded by the Gem State 
Lumber Co., with hes vaaus irters at Pocatello. 

ILLINOIS. Chis yg Eg S. E. Henley 
has been succeeded by W. - Walls & Co. 

Chicago—The Kerns-U oan “Lumber Co. has been ac- 
quired by George i. Kerns, who has changed the name 
of the company to the George F. Kerns Lumber Co., with 
an authorized capital of $50,000. 

Chicago—The Lakeside Lumber & Manufacturing Co. 
has increased its capital stock from $10,000 to $30,000. 

Peoria—The Carr & Adams Co. has changed its name 
to the Carr-Johnston Co. and increased its capital stock 
to $50,000. 

Rockford—The Illinois School Furniture Co. 
-reased its capital ‘stock to $50,000. 

Staunton—The St. Louis Lumber Co. has 
ceeded by the Hargrave-Lewis Lumber Co. 

INDIANA. Goodland—The Colborn-Bales 

las filed notice of dissolution. 

South Bend—Oren G. Huff and Charles F. 
been succeeded by the Stickler Lumber Co. 

Terre Haute—Shallenberger & Hunt are out of business 

1OWA. Benton—The Monger & Baxter Lumber Co. 
been succeeded by the McCracken-Augustine Co., 
headquarters at Maloy. 

Big Rock—Kuehl & Geu have been succeeded by Henry 
Geu. 
B zighton—James Jones 

Friend and Henry 

rig Seon Lumber Co. 

‘antril—The Cantril Lumber Co, 


has 


has re 


Lumber Co. 





has in- 
been suc- 


Lumber Cx 


Stickler have 


has 
with 


has sold his 
Mineart, 


lumber yard to 
D. who will operate as the 
B 


has sold its yard here 


my Cc. D. Streeter and H. L. Beach, of Keokuk. The firm 
name remains the same as heretofore. 

Norwalk—The Norwalk Lumber Co. has sold its yard 
here to Frank Dalbey, of Lamoni, Iowa. 

KANSAS. Fort Scott—The Brown Lumber Co. has 
changed its name to the Grant Lumber Co. 

LOUISIANA. Alexandria—The Louisiana Saw Mill Co. 
(Ltd.) March 1 will move its office from here to its mill 


at Glenmora and open offices 
St. Louis, Mo. 

MAINE. Belfast—James C. 
ceeded by Durham «& Co., 
*16,000. 

MICHIGAN. Traverse City—The W. E 
will move to Manistique April 1 

MINNESOTA. Campbell—-The Crescent J 
has been succeeded by the Nortz Bros 

Brown Valley—The Sullivan Lumber Co. 
vards to the Lampert Lumber Co. 

Lake City—Sinclair Bros. have sold 
the lumber business here to the H. L. 
Minneapolis. 

Minneapolis—Th 
vards here. 

Minneapolis—The Carr-Collier Co. has 
name to the Carr-Cullen Co. The officers, 
and personnel of the company remain the 

MISSISSIPPI. Hattiesburg—The Carley Manufacturing 
Co.’s plant has been acquired by G. Doster, R. 
Logan and D. Moore, who will begin operation about 
March 15 and manufacture blinds, doors and sash. 


at 1207-8 Wright Building 


Durham has 
with an authorized 


been suec- 
eapital of 


Williams Co 
umber Co 
has sold its 


their interest in 

Trimble Co. of 
e Phoenix Lumber Co. is closing out its 
changed its 
management 
same. 


Pope—The Wray-Chapman Logue Co. has been suc- 
ceeded by O. D. oma 

MISSOURI. Catawissa theve & Dalton have been 
succeeded by G. M. B aumga ceo 

St. Louis—The Chicago Lumber & Coal Co. has moved 


its office to East St. Louis, Il. 


MONTANA. Fromberg--The Fromberg Lumber Co. nas 
been succeeded by H. M. Allen & Co., with purchasing 
department at Billings. 

Geyser-Spion Kop—The Missouri River Lumber Co. has 
been succeeded by the Neihart Lumber Co., with branch 
at Belt. 

NEBRASKA. Chadron—O. J. Schweiger & Co. have 


Lumber Co. 
has been succeeded by 
headquarters at Kan- 


been succeeded by the Schweiger 

DuBois-—The Malone-Arnup Co. 
the A. L. Scott Lumber Co., with 
sas City. Mo 

Fremont—D. W. Hotchkiss disposed of his interest in 
Hotchkiss & Johnson to Nels M. Johnson and George F. 
Cheney. The firm will be known as Johnson & Cheney 
ind will continue to conduct the business along the lines 
of the former firm. 

U ehlit g—The Cherny & Watson 
its vard to the Farmers’ Union. 

NEW JERSEY. City—The 
is out of business. 

NEW YORK. Newark—The Canastota Couch Co. has 
‘hanged its name to the Hailagan-Thompson Co. 

Rochester—Amos & Whiffen Co. have dissolved partner- 
ship; H. J. Amos continues. 

NORTH CAROLINA. Greensboro—O. W. 
sold his interest in Pitts & Monroe. 

NORTH DAKOTA. Bismarck—H. C. 


pusiness. 


Lumber Co. has sold 


Jersey Pheenix Lumber Co. 


Monroe has 


Rhud is out of 


Rugby—The St. Anthony & Dakota Elevator Co. has 
sold out. 

OHIO. Cincinnati—Kloak Bros. & Co. have been suc- 
ceeded by the Kloak Bros. Co. 

Port Clinton—The East Clinton Lumber & Coal Co. has 


increased its capital stock from $40,000 to $60,000. 

Marietta—The Turkey Foot Lumber Co. will remove its 
general offices to J.exington, Ky. 

Milford Center—The Milford Center Lumber & Supply 
Co. has increased its capital stock from $5,090 to $15,000. 

Toledo—Washburn & Harris have been succeeded by 
the Washburn Lumber Co. 

Youngstown—The Jacobs Lumber Co. 
capital stock from $75,000 to $150,000. 

OREGON. Eugene—The Elmira Lumber Co. has in- 
creased its capital stock from $100,000 to $150,000. 

PENNSYLVANIA. Pittsburgh—Joseph J. Linehan 
moved to Cleveland, Ohio. 

SOUTH DAKOTA. Lebanon—The H. W. Ross Lumber 
Co. has been succeeded by the Atlas Lumber Co. 

Sisseton—The Sullivan Lumber Co. has sold its 
here to the Lampert Lumber Co. 

TENNESSEE. Jackson—The Forked Deer Lumber Co 
has been succeeded by the Tennessee Oak Flooring Co.. 


has increased its 


has 


yards 


with branch at Nashville. 

Memphis—The Goodlander-Robertson Lumber Co. has 
moved its yards to South Memphis. 

Nashville—J. W. Boyd has sold his interest in Love, 


Boyd & Co. to J W. and Hamilton Love. 


TEXAS. Dallas—The Buell Lumber Co. 
its capital stock from $50,000 to $10,000. 

Cilmer—W. H. Marshall & Co. are out of business. 

Harlingen—The Rio Grande Sash & Door Co. is out of 
business, 

Paris—The Cummer Manufacturing Co. of Texas 
increased its capital stock from $80,000 to $140,000. 

Sulphur Springs—The Matthews Lumber Co. has been 
succeeded by the Harris-Bryant Co. 

VIRGINIA. Emporia—The Goodwyn, Schwartz «& 
Rowan Corporation has changed its name to the Old 
Vominion Veneer Co. and increased its capital stock from 
$50,000 to $70,000. 

WASHINGTON. South 
lumber Co. has increased 
to $50,000. 


has decreased 


has 


Tacoma—The Addison-Hill 
its capital stock from $25,000 


Bellingham-—The Eritish-American Cedar Co. will in- 
‘rease its capital stock from $10,000 to $75.000. 

WISCONSIN. Brandon—F. Henske & Son have been 
succeeded by the Henske Lumber & Fuel Co. 


Augusta—George Hilts & Son have sold their yard 
vlaning mill and entire stock to George N. Hilts and 


larry N. Hilts. 

Campbellsport—The Campbellsport Woodenware Co. has 
been succeeded by the Kiel Woodenware Co., with head- 
‘juarters at Kiel. 

Marshfield—The Bissell-Wheeler Co. 
cipital stock from $25,000 to $50,000. 

Mayville—The business of the Mayville Specialty Co 
ias been sold at auction to the State Bank of Mayville. 
which held a $12,000 first mortgage on the property. 

New London—The Wisconsin Seating Co. has been suc- 

eeded by the Wisconsin Chair Co., with headquarters at 
Port Washington. 

Stoughton—E. H. Gerard, one of the old-time lumbe: 
lealers of Wisconsin, has disposed of his lumber business 
to the Heddles Lumber Co., a lineyard concern with head- 
quarters in Madison. 

Wausau—The Hale-Mylrea Co. 
the Hale-Mylrea Lumber Co. 


BRITISH NORTH AMERICA. 
BRITISH COLUMBIA. Burrard Bay—The Howe Sound 


Timber & Logging Co. has sold its shingle mill to the 
Brooks-Scanion Co., of Vancouver. 


has increased its 


has been succeeded by 





INCORPORATIONS. 


ARKANSAS. Little Rock- 
Co., authorized capital $16,000; 





Products 
president; H. I 


Southern Timber 
Leo Yount, 


‘utsinger, vice president; W. L. Neible, secretary, and 
\ (. Read, treasurer. 

CALIFORNIA. Los Angeles—California Hardwood Fin- 
ish Co., authorized capital $50,000; R. F. Twombly, C. E. 
Craig, S. P. Coy, Oscar Geoffrion and L.. Thompson. 

CONNECTICUT. Norwalk—Frederick W. Thompson 
«‘o. (to manufacture sash, doors, blinds, ete.), authorized 
capital $25,000; Frederick W. Thompson, Miner D. Ran- 


dall and Horace L. Hubbel. 
ILLINOIS. Chicago—American Cabinet Co., 
capital $10,000; Joseph H. Lades, 
Walter Babicz. 
Chicago—American 
capital $100,000. 
Chicago—Ross Lumber Co., 
Frank Hamlin, William G. 
Chicago—Sippel Tress Co. 


authorized 
Pearl VanArsdale and 
Window & Door Co., authorized 
authorized capital $25,000: 
Gaddie and Samuel Topliff. 
(to deal in woodenware, spe- 


cialties, ete.), authorized capital $8,000; Walter F. Sippel, 
George H. Tress and Henry Tress. 


Gillespie—Clarke-Gehle 
$10,000 


Springfield—George-Briggs 


Lumber Co., authorized capital 


Lumber Co., authorized 


capital $15,900; J. George, C. A. Briggs and B. 
treorge. 
INDIANA. Indianapolis—American ‘Timber’ Products 


Co., authorized capital $50,000; O. M, 
raft and R. M. Pruitt. 
KENTUCKY. Murray—Brown- -B selcher 

iuthorized capital $10,000; W. 

Vv. eas Clark and others. 
MASSACHUSETTS. Gardner 

authorized capital $15,000. 
Salem—Ernest C. Whitney Co. (Inc.). 

ing materials), authorized capital $10,000; 
ey, president and treasurer; 

Rachel M. Whitney. 
MICHIGAN. Detroit—A. A. MacDonald Co. 

lumber), authorized capital $10,000. 


Pruitt, D. K. Hutch- 


Lumber Co., 
Sledd, T. H. Miller, 


Gardner Chair Co.. 
(to deal in build- 
Ernest C. Whit- 
Sophia B. Wonson and 


(to deal in 


MINNESOTA. Minneapolis—Welles-Thompson Co. 
NEW JERSEY. East Orange-—Neill & Spanjer (to 
operate saw and planing mills), authorized capital $50,000; 


W. Hi. Spanier, J. E. Neill. F. E. Ruggles. 


Morristown—Morris Plains Lumber & Coal Co., author- 


ized capital $125,000; Alfred P. Smith, Harold Van Natta 
and David F. Barkman. 

NEW YORK. Lancaster—-J. C. Weil Co. (Inc.) (to 
deal in lumber, concrete and other building supplies), 


—— capital $30,000; Jacob C. 
annie B. Weil and Jessie D. Weil. 
Syracuse—McKeough & Dunn (Inc.) (to deal in lumber, 

cement, ete.), authorized capital $15,000; George F. Mc- 

Keough, Edward P. Dunn and Richard P. Byrne. 


Weil, Henry B. Weil, 


Svracuse—Syracuse Process Co. (to deal in flooring. 
table tops, roofing, furniture, etc.), authorized capital 
$10,000; G. H. Horton, E. J. Schabelitz and W. -‘T. Crane. 


NORTH CAROLINA. Edenton--Wilkes Veneer Co., 
authorized capital $15,000. 
North Wilkesboro—R. E. Caudill & Co. (to 


and retaii lumber), authorized capital $10,000; 


wholesale 
M. Vance 


Fulp, George V. Fulp and R. FE. Caudill. 
Waynesville—Evans-Smith-Viall Lumber Co., author- 
zed capital $30,000; Elbert Smith, O. H. Viall and J. 
Wistar Evans. 
Winstcn-Salem—Fletcher Furniture Co., authorized 


eapital $50,000: J. W. Fletcher, N. M. Fletcher, 
Shelton, A. H. Shelton and others. 

NORTH DAKOTA. Strasburg—Strasburg Lumber Co., 
authorized capital $20,000; D. K. Mastel, M. Baumgartner 
and M. J. Fischer. 

OHIO. Cleveland—Independent Lumber & 
authorized capital $25,000; Anne L. Taylor. Mrs. 
Thompson, Harry L. Taylor, Wilbert E. Gates 
ward A. Thompson. 

Clev yo es St. Clair Sash & Door Co., 
tal $10,0 C. F. Eiser. 

Cie elena Univ ersal Switch Box Co., authorized capi- 
tal $10,000; J. S. Kohn and others. 

West Park—West Park Lumber & Grain Co., authorized 
capital $30,000; D. W. Teachout and others. 

OKLAHOMA. Movyers—Moyers Logging Co., 
capital $75,000. 

PENNSYLVANIA. Williamstown—Dixon & Wilson 
Furniture & Undertaking Co., authorized capital $24,000: 
S. B. Dixon, J. H. Wilson, Ossie Wilson, J. L. McGee and 
Elizabeth McGee. 


George T. 


Door Co.. 
Fred I,. 
and Ed- 


authorized capi- 


authorized 
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TENNESSEE. Nashville—Haws-Harman Lumber Co., 
Luthorized canes! $10,000; S. 5. Haws, W. H. Harman, 
K, R. Haws, C. Harman and FE. J. Vaught. 


TEXAS. Dallas—Central Coal & Lumber Co., author- 
ized capital $100,000; Curtis Scovell, R. F. Hamilton and 
Cc. D. Crane. 

‘Fort Worth—Tarrant Count Planing Mill Co., author- 
zed capital $50,000; W. J. Eddleman, L. L. Hawes and 
», P. Haney. 

Flatonia—Menefee Lumber Co., authorized capital $2,- 
00; G. Q. Menefee, Henry Miller and D. A. Jennings. 

Houston—Spinner-Hay Lumber Co., authorized capital 
£10,000; Elias Spinner, S. E. Hay and W. M. Fonville. 

VIRGINIA. Lynchburg—Hill Buggy & Wagon Co.. 
uthorized capital $50,000; W. W. Hill, president, and 
Mi A gh, secretary. 

WISCONSIN. Watertown—Watertown Lumber Co. 

thorized capital $28,000. 


BRITISH NORTH AMERICA. 


ONTARIO. Port Arthur—Bertrand Lockhart Lumber 
Co. (Ltd.), uuthorized capital $75,000; Allen G. Seaman, 
Herbert A, McKibbin, John A. McLennan and others. 

roronto—Emmett Co. (Ltd.), authorized capital $40,000; 

rdon B. Coyne, N. J. MacDonald and EF. Duggan. 





NEW VENTURES. 


ARIZONA. Phoenix—The Standard Lumber Co. re- 
ently began the retail business. 

ARKANSAS. Cahbot—The York Lumber Co. recently 
egan business. 

FLORIDA. Pensacola—The Ejitzen-Tourt Co. is being 
rganized. 

IDAHO. Pocatello—The Bowerman Lumber Co. (Ltd.) 
s opening a yard here. 

ILLINOIS. Bush—Deason & Fauth recently began the 
imber business. 

Chicago—N. J. Clears recently entered the commission 
asn, door and lumber whore at 2112 Sunnyside Avenue. 

Chicago—The Western Cabinet Co. recently besa: 
ianufacturing cabinets at 2536 South Western Avenue 

INDIANA. Oxford—T. C. Johnson & Sons recenti\ 
egan the lumber and contracting business. 

IOWA. Brighton—Friend & Mineart will open a lum 
ver yard here. 

Lacona—W. S. Mitchell will open a yard. 

Morley—The Diamond Lumber Co. recently began thie 
retail business here with headquarters at Arlington. 

KANSAS. Manhattan—Green & Green will open a 
vard. 

LOUISIANA. Oberlin—lles & Kurth will open a lumbe1 
vard. 

Ruston—The Pelican Lumber Co. has been organized to 
handle yellow pine lumber; J. B. Baker, manager. 

MISSISSIPPI. Union—B. A. Parnell recently began 
manufacturing yellow pine lumber. 

MISSOURI. St. Louis—The Louisiana Saw Mill Co 
(Ltd.), of Glenmora, La., is opening offices at 1207-a 
Wright Building, this city. 

MONTANA. Willow Creek—Nelson & Thorndike are 
pening a lumber yard. 

NEW YORK. Franklinville—George L. Adams recentls 
vegan the retail lumber business. 

OHIO. Cincinnati—The Alroy Lumber Co. has recently 
ntered the trade. 

Vincent—Turner, Layner & Turner recently began the 
lumber and hardware business. 

OKLAHOMA. Wapanucka—A. A. Taylor & Co. have 
ntered the luinber trade. 

PENNSYLVANIA. Philadelphia—The Kenda‘ti TLumber 
‘‘o., of Pittsburgh, has opened an office here, 559 Real 
iistate Trust Building 

Wilkes-Barre-—Guy B. Flyte recently began the whole- 
ale lumber business. 

TENNESSEE. Tullahoma-——-Trhe Wagon Stock & Lum- 
er Co. recently began the planing mill business and the 
handling of dimension stock. 

TEXAS. Bloomington—The J. F. Grant Lumber (¢ 
1as bought a site here to establish a yard. 

Fate—The Fate Lumber Co. recently began business. 

VIRGINIA. Norfolk—George L. Collins recently began 
manufacturing columns, sash. doors, ete. 

Roanoke—The Garrett Manufacturing Co. recently 
vegan manufacturing boxes and interior finish. 

Roanoke—The Roancke Spoke & Handle Co. has begun 
manufacturing handles, bats, etc. 

WISCONSIN. Milwaukee—C. A. Cook has entered the 
wholesale lumber business. 


BRITISH NORTH AMERICA. 


ONTARIO. Toronto—William J. MacBerth has entered 
ihe wholesale and commission business with offices at 
‘0 Brock Avenue. 


NEW MILLS AND EQUIPMENT. 


Sean Brierfield—C. G. Smith will install a saw- 
mil . 

ARKANSAS. Heber Springs—The Forked Leaf Oak 
Co.’s new plant here has begun operation, manufacturing 
wagon and implement stock; E. H. Ewing is manager 

Hope—The Cooksey Bros. Co. has established a planing 
inill and retail business here. 

Little Rock—T. B. Ashby, of Jackson, Tenn., will build 
a veneer plant. 

Pine Bluff—The Morgan Veneer Co. will establish a 
veneer plant. 

KENTUCKY. Louisvilie—The Treas Lumber Co., otf 
Benton, is installing a sawmill, which will be used largely 
for the manufacture of tobacco hogshead material. 

Uniontown—W. D. Kelley has located a sawmill here to 
inanufacture lumber for use in barn construction. 

LOUISIANA. Fulton—The W. G. Ragley Lumber Co. 
will erect a circular and gang type sawmill. 

Morley—The Morley Cypress Co. contemplates erecting 
a plant to manufacture slack barrel cooperage. 

MINNESOTA. Deer River—The Seavey Timber Co. 
will erect a sawmill at Dumas Siding. 

LaPorte—The French Richards Lumber Co. will erect 
a warehouse and dry sheds. 

Stillwater—David Tozer will erect a sawmill at Nevers 
Dam with a daily capacity of 25,000 feet of lumber. 

SOUTH CAROLINA. Ferguson—The Kelley Handle Co 
will establish a plant on the Watauga Railroad. 

TEXAS. Wellington—John Waller and Adolph Woods 
will install a planing mill. 

WASHINGTON. Barry—Harvey Stevenson and asso- 
ciates will erect a sawmill. 

Elma—J. Wray will erect a shingle mill to cost about 
$30,009. 

Ewverett—The Weyerhaeuser interests will erect a large 
fir mill in Everett this year. 


BRITISH NORTH AMERICA. 


BRITISH COLUMBIA. Port Haney—C. T. W. Pipe 
will erect a shingle mill with a daily capacity of 100,000 
shingles. 














CASUALTIES. 


CALIFORNIA. Fresno—The San Joaquin Planing Mill 
Co. lost its mill by fire February 14; loss $12,000, partly 
covered by insurance, 

INDIANA. Noblesville—The planing mill of D. I. Neher 
was destroyed by fire February 138; loss $6,000, partly in- 
sured, 

_ KENTUCKY. Louisville—The plant of the Gambrinus 
Cooperage Works, owned by Philip Sengel, was burned 
February 14; loss $75,000. The plant will be rebuilt. 

MARYLAND. Baltimore—The lumber yard of Henry 
D. Louis was visited by fire recently; the loss is covered 
by insurance. 

MICHIGAN. Pentoga—February 21 the sawmill of the 
Iron Range Lumber & Cedar Co. was damaged by fire te 
the extent of $15,000, partly covered by insurance. 

PENNSYLVANIA. Rey noldsville The mill of the 
Woodwork Supply Co. was totally destroyed by fire re- 
cently; loss $9,000. 

Williamsport—The plant cf the West Branch Box & 
Lumber Co. was destroyed by fire February 13; loss 
$50,000. 

OKLAHOMA. ‘Tulsa—'The stock of the Bass Furniture 
“o. was destroyed by fire February 15; loss $40,000. 

WISCONSIN. Nashville—The W. H. Rogers Lumber 
“o, lost its saw and planing mill and 1,000,000 feet ot 
lumber in a fire February 22; the loss is estimated $25,- 
00%, with $12,500 insurance. 


BRITISH NORTH AMERICA. 


BRITISH COLUMBIA. New Westminster—The plant 
and stock of the Westminster Woodworking Co. were 
damaged hy hre to the extent of $75,600; insurance 
$40,000. 


TROUBLE AND LITIGATION | 


Sunken Lands the Property of the United States. 


LIrLeE Rock, ArK., Feb. 24.—That the so-called “sunk 
junds” of northeastern Arkansas, with all their valuable 
stands of timber, are the property of the United States, and 
thus open to entry by homesteaders, with preferential rights 
for the squatters now in actual possession, has just been de 
clared as the result of two important suits in the Federal 
court. In one suit the St. Francis Levee Board brought suit 
for 1,500 acres of unsurveyed lands claimed by the beard 
and the Chapman & Dewey Lumber Company. The decision 
of the Arkansas Supreme court that the lands were the prop 
erty of the State was reversed by the United States Supreme 
Court, which declared the lands the property of the United 
States, as well as S60.000 worth of timber cut from 
the lands. Mhe second suit was that of the Government 
auzainst Lee Wilson & Co., to quiet title to certain sunk 
junds. While this particular suit involved only 900 acres, 
the opinion of the court affects about 120,000 acres of the 
inmost fertile alluvial Jands in the St. Francis basin, which 
lunds are covered with valuable commercial timber, mostly 
ha:dwoods, and aré claimed by a number of lumber com- 
panies. In both cases the Supreme Court held that the 
lands are the property of the United States Government. 

\BEKDEEN, WASH., Feb. 24.—An opportunity to test the 
iuw in regard to ad ‘linque ‘nt taxes on timberlands has been 
recently provided in the criminal complaint filed against 
the Mason Logging Company. The company is charged with 
removing timber from timberlands upon which the taxes 
were delinquent and the crime is designated as a gross 
misdemeanor for which the statutes provide that a penalty 
of not more than $1,000 or one year in jail or both shall 
he inflicted. The defendant is one of the several large 
timber owning concerns which have been fighting the tim 
ber tuxes of this county. The trial is being watched with 
u great deal of interest by the loggers and lumbermen of 
Grays Harbor, as there has been more or less trouble during 
the Just year over the taxes imposed on the standing tim- 
her of this county. The law, which is to be tried out for 
the first time, was passed at the last session of the legis- 
lature and makes it a crime to remove timber from land 
which is not used at least partially for agricultural pur 
poses when the taxes are delinquent. 




















+ ELIZABETHTOWN, N. C., Feb. 24.—In the suit brought in 
the Federal court at Raleigh by the Citizens Bank of Nor- 
folk, Va., against J. Sprunt Newton, Mrs. Newton, Adam 
McArthur and Mrs. M. E. McArthur, doing business at 
itlizabethtown as the Newton-McArthur Lumber Company, 
foavid N. Carvalho, the famous handwriting expert of New 
York, testified as to the genuineness of a $25,000 note 
indorsed by Adam McArthur and Mrs. M. E. McArthur, in- 
volved in the suit. He said in his opinion that the signa- 
tures of Mr. and Mrs. McArthur on the $25,000 note, held 
oy the bank, are not genuine. The case is being heard this 
week. There are banks in Raleigh, Fayetteville, Richmond. 
Norfolk and elsewhere vitally interested in the outcome. 
as there is something like $300,000 on outstanding notes 
similarly indorsed by Mrs. Newton and the McArthurs that 
must stand or fall by the decision in this case as to genu- 
ineness of the signatures on the $25,000 note. 


SAVANNAH, Ga., Feb. 24.—-An order for a hearing and 
final decree in the matter of the Union Trust Company 
ngainst the Beach Manufacturing Company. manufacturer 
of lumber, for a foreclosure of mortgages, has been passed 
by Judge Newman, of the northern district of Georgia, sit- 
ting for Judge Emory Speer, of the southern district. who 
is disqualified, the hearing to take place in this city March 
>. The hearing will be given for the final decree and such 
otker action as may be necessary in the case. The conduct 
of the Beech case figured Jargely in the recent investigation 
by a subcommittee of the judiciary committee of the House 
of Representatives of the charges of official misconduct filed 
ugainst Judge Speer. which charges. involving a_ possible 
impeachment trial of the jurist. are still pending. The Beach 
Manuf: acti iring Company is one of the largest lumber con- 
cerns in southern Georgia. 


PORTLAND, Onk., Feb. 24.—John M. Blazier, «a timber op- 
erator here, has filed a petition in bankruptcy, declaring 
miubility to pay obligations aggregating $499,412. Mr. 
lazier is president of the Washington Northern Railroad 
Company, the Oregon-Washington Timber Company and the 
Blazier Timber Company. The largest debt of the liabilities 
scheduled is $395,000, made up of 395 promissory notes of 
81.000 each. These notes are personally signed by Mr. 
Blizier and through them money was raised for a develop- 
ment project. 


New York, Feb. 25.--A meeting of the creditors of 
Doyle, Thomson & Co. was held at their attorney's office 
recently. The obligations amount to about $18,000. After 
aun examination of the assets it developed that the business 
could probably not pay more than 25 percent and an offer 
is heing submitted to the creditors for closing the business 
on that basis. 


Beaumont, TExX., Feb. 25, The property of the Saratoga 
spoke & Handle Company will be sold at auction March 10 
by order of Judge John M. Conley. The property has heen 
in the hands of a receiver for some time. 


WILLIAMSPORT, Pa., Feb. 25.—Fred Tepel has been ap- 
pointed receiver ’of the West Branch Box & Lumber Com- 








Good Jobs Await | 


Young Men Who 
Know Retailing 


of lumber and can grasp the modern-day 
ideas of merchandising. Why not be pre- 
pared with all the knowledge obtainable 
when opportunity knocks. Here are a 
number of good books containing just the 
information you will need, written by some 
of the best authorities in the lumber and 
building field. Look them over, order one 
or two and prepare for the day you will 
be the boss. 


"REALM OF THE RETAILER. 


The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints 
as to yard management, descriptions of lumber 
sheds, appliances for storing and handling lum- 
ber, bookkeeping methods, etc.; 390 pages; il- 
lustrated anc: handsomely bound in cloth. Price 
CUE  eacendsdacendvisdcesceaeceue easment $1.5) 


THE AMERICAN LUMBERMAN’S ‘‘CURIOSITY SHOP’. 

A reference work containing hundreds of 
practical questions about the lumber business. 
To each question there is a full and appropriate 
answer, which, in many cases, embodies illus- 
trations. In saw or planing mill, the wholesale 
or retail office, in big and small yard, in the 
woods or on the river, this book will prove the 
most satisfactory and handy reference volume 
ever published. Price, postpaid........... $2.00 


LUMBER SHED CONSTRUCTION. 

Covers all phases of the construction of lum- 
ber sheds, offices and other buildings. Tells 
how to utilize every inch of space availavle. 
Contains plans and ideas of all kinds. The 
book is 8x11 inches in size, printed on 176 pages 
of high grade sepia paper, and durably bound in 
Russian linen. Sent prepaid to any address on 
this continent TOF « viccsccescsceceqececeece $1.50 


CHAPIN’S LUMBER RECKONER. 


Reduces to board measure lumber, scantling, 
squcre timber and saw logs; contains over 200,- 
v0) figures that can be relied on. Price, post- 
paid, in morocco binding, with lap and pocket, 
oe. BD GHOCW ccccssees Cher eoesdascesecncaaes $2.00 


THE LUMBERMAN’S ACT UARY. 


The tables in this book show at a glance the 
cost of any number of feet of lumber between 
2 and 29,000 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
LOMO codon wiccwn ud Sh 4c bw cane eens teeta ae $4.00 
Sih GIG caccepecetcds canecdnkces eaceursoewwes $3.50 


PRACTICAL BOOKKEEPING. 
By James B. Griffith. Cloth, 288 pages, 220 il- 
lustrations of bookkeeping forms, etc. A simple 
and complete exposition of fundamental prin- 
ciples, carried through systems for a single pro- 
prietor, partnership, simple department store 
torms, wholesale accounts, and forms used in 
the brokerage and commission business. Writ- 
ten as a textbook for home study, great pains 
have been taken to make everything clear to 
the reader. While the forms used are simple, 
modern labev-saving methods are followed, and 
the book is an especially desirable one for any- 
one desiring to acquire the foundation princi- 
ples underlying modern bookkeeping, whether 
tor retail merchandising, as in a retail lumber 
business, or in manufacturing accounts. Price, 
DOMTDONE. cccccvscucevesecuccesecesscesescss esque 


CORPORATION ACCOUNTS AND VOUCHER SYSTEM. 


Also by James B. Griffith, and harmonious 
with the book described above, taking the 
student into a special department of higher ac- 
counting. The general accounts of a corpora- 
tion are the same as those of a similar business 
firm operating as a single proprietor or partner- 
ship; but in addition there are special accounts 
dealing with the corporate affairs and firancing. 
and these are very thoroughly explained. As 
corporations are often engaged in a manufac- 
turing business the forms used deal quite large- 
ly with manufacturing and give much insight 
into that class of accounts. The voucher sys- 
tem is fully explained, or rather a number of 
voucher systems, illustrating all the kinds in 
general use and showing clearly their advan- 
tages over the older methods. Cloth, 144 pages, 
20 illustrations. Price, postpaid...........$1.00 


CONTRACTS AND SPECIFICATIONS. 


A working manual of correct forms covering 
the relations of architect, contractor and owner, 
methods of awarding and executing public and 
private contracts and instruction in the art of 
specification writing. The practical side of 
each subject has been carefully considered. A 
handy reference boox, bound in cloth (size, 
934x654, 112 pages). Feice, postpaid....... $1.00 


ESTIMATING. 


A guide to systematic methods in taking off 
quantities and making up estimates of cost in 
building operations, with quotations of current 
prices for materials and labor. Specially adapted 
ior purposes of self instruction and home study. 
The language is simple and clear so that the 
self-taught practical man can master each sub- 


ject thoroughly. A handy book around any re- 
tail vard. Beund in cloth (size, 9%x6%)>, 112 
pages. PVICE. “TOBUIOIE yincic 6c ve ctewad scees $1.00 


For any of the above books, address 


American Lumberman 


431 So. Dearborn Street, CHICAGO 
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ground, with a 


over six months. 


mendous strains 


Try Yellow 


OFFICES: 


8 feet in diameter, 
feet up a 30 per cent grade, over rough 
8-inch Yellow Strand 
in constant use for 
This same cable yarded 
over 7% million feet of lumber without 
breaking. It was still serviceable at the 
end of the season. 


Yellow Strand 
Wire Rope 
is made especially to withstand the tre- 


and wear and tear of 
flexible and most 


cable that had a. 


logging. It’s elastic, 
economical because it lasts longest. 


Strand yourself. 
direct or through any of our agents. 


Ask for Catalog 70. 


Broderick & Bascom Rope Co. 


ST. LOUIS, MO. 


New York and Seattle. 
Agents Everywhere. 





THIS BIG Lo 


was snaked 800 


Order 


FREE Our illustrated monthly magazine— 
THE YELLOW STRAND—free for 


one year to all rope users. 


St. Louis and Seattle. 















Sound in sheep, with 


CLIMAX TALLY BOOK. 


Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. 
tical hardwood inspector 


Designed by a prac- 
what was wanted 
sti covers and hone cong and finger 
straps. Size of book, closed, 
copy, 75 cents: six copies, 
pages free. Published and “for sale by th 

AMERICAN LUMBERMAN, 


Price per 


twelve copies, $7.50. Sample 


Manhattan Bldg., Chicago. 


pany, whose plant burned recently, causing a loss” of 
850,000, 


NEW MARTINSVILLE, W. VaA., Feb. 25.--Jacob Koontz, a 
lumber dealer operating as the Koontz Lumber Company 
here, has been petitioned into bankruptey. His liabilities 
‘re listed at $72,552 and assets at $54,381. 


COBLESKILL, N. Y.. Feb. 24.—Il. D. Karker & Co. have 
filed a petition in bankruptey. 


CINCINNATI, Otro, Feb. 25.— The Ahr & Rost Co. have 
tiled a petition in bankruptcy. L. W. Radina & Co. have 
filed a petition in bankruptcy. 





East PEORIA AND Prorta, Itt, Feb. 24.—A_ petition i: 
bankruptcy has been filed against J. A. Engle & Co. 

DALMONT, 'TEX., Feb. 24.—F. D. Robertson has been aj 
pointed receiver for the Southern Mills Company. 


Kast Harrronp, Conn., Feb. 24.—-A_ receiver has bei 
appointed for the W. ©. Cairns Woodworking Company 


INMAN, S. C., Feb. 25.——A_ petition in bankruptcy ha 
heen filed against the Moore Lumber & Manufacturing ( 


CINCINNATI, Ouro, Feb. 2 


t- A petition in bankruptc 
has been filed against L. W. Radina & Co. 








WEEK’S NEWS OF THE MARKETS 





For Editorial Review of Current Market Conditions 
See Page 28. 


Notwithstanding the severe weather of the last ten 
days Chicago yard dealers report business on the up- 
trend. Inquiries and orders are more numerous and the 
consensus among contractors is that 1914 will be a 
remarkably good year with the building industry. Al 
ready it is reported that contractors are buying, which 
means that a lot of business is in sight. It is too early 
for much country buying, but something is doing all the 
time and as assortments are well broken it will mean 
steady buying from now on. 

Lumber receipts at Chicago during the week ended 
February 21 aggregated 41,775,000 feet, against 45,454, 
000 feet for the corresponding week in 1913. Total 
receipts from January 1 to February 21, 1914, amounted 
to 296,889,000 feet, a decrease of 98,157,000 feet over 
the corresponding period last vear. Shipments for the 
week ended February 21 were 19,747,000 feet, an in 
crease of 4,907,000 feet over the corresponding week 
in 1913. Total shipments from January 1 to February 
21, 1914, aggregated 123,775,000 feet, 7,630,000 feet 
more than was shipped from Chicago during the same 
period in 1913. Shingle receipts for the week show a 
decrease of 1,635,000 over the corresponding week in 
1913, while total receipts from January 1 to February 
21, 1914, show an increase of 3,077,000, Shipments of 
shingles for the week show a decrease—3,077,000 in 
amount—over the same week last year, while total ship 
ments show a decrease of 18,810,000 over the compara- 
tive period from January 1, 1915. 





Chicago Lumber Receipts and Shipments. 
Reported by J. C. F. Merriel, Secretary of the Chi 
cago Board of Trade. 
RECEIPTS WEEK ENDED FEBRUARY 21 













Lumber. Nhingles. 
114 ees ; 41,775,000 BSH 000 
le rates . 45,454,000 8.495.000 
Decrease se : ods 2.679.000 1,635,000 
roTAL RECEIPTS JANUARY 1 TO FEBRUARY 21. 
Lumber. Nhingles. 
1914 a : 3 _2OB.SS9.000 SS 317.000 
913 595,046,000 240.000 
Increase PO hers 3.077 000 
Decrease. 5 ety te ew ; ONL! a7.000 
SHIPMENTS -WEEK ENDED FEBRUARY 21 
Lumber Shingles. 
1i4 esha 5 19. 747.000 5.843.000 
191: . 14,840,000 6.920.000 
Increase : abe ; Lee. 4,907,000 Dae 
WELTOP Se : en oe a B.OTT O00 
rOTAL SHIPMENTS JANUARY 1 TO FEBRUARY 21. 
mber. Nhingles. 
itv1l4 T5000  2OS22Z 000 
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Permits issued by the Chicago beiidins department 
for week ended February 25 were: 


CLASS Vo. Value. 
Under $1.006 es ; Das . 3 8 1.800 
S 1,000 end under S&S O9WO... “ee Is G1, sou 

5.000 and under 10,000....... 22 t4.200 

10.000 and under “20 | | ne 13 189/000 

25.000) apd under SOLOOo, . ; G 19 L.aoo 
oG.000 and under 100,000, pera tatese> 53 191,000 
Curtis Door & Sash Co 4 stors brick 
warehouse oy vape , 1 100,000 
Totals ‘ 76 & 868,000 


\verage valuation for week. = 
Totals previous week.. re , aS 
Average valuation previous week. 



























Possesses 
Important fea- 
tures which 

make it the 

practical motor 
vehicle for the 
Lumber Trade. 





NEW YORK BRANCH 
1872 Broadway. 


CHICAGO BRANCH 
1458 Michigan Ave. 


BOSTON BRANCH 
885 Boylston St. 





Tractorize Your Heavy Hauling. 


With the 


KNOX AUTOMOBILE CO., Springfield, Mass. 


MARTIN TRACTOR SYSTEM 


Adopted and endorsed by success- 
full lumbermen throughout 
the country. 


Send us details of your hauling 
problem and let us suggest a 
: satisfac- 
tory sys- 
tem for 
your 
needs. 


RELIANCE AUTOMOBILE CO. 
1655 Van Ness Av., SanFrancisco,Cal. 
Distributors for 
Northern California and Oregon. 

















fotals corresponding week IWDS........ 
fotals January 1 to February 25, 1914... 
fotals corresponding period 
Totals corresponding period 112... 
Potals corresponding period 1911.. 
Totals corresponding period 1910. . 





Totals corresponding period 1909.......15 
Totals corresponding period 1908 

Yotals corresponding period 1907... 

Totals correspondiag period 1906, 
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NORTHERN PINE. 


Chicago. Although there is no urgency for northern 
pine progucts, the market is firm and steady, with a fair 
volume ot business being done according to the reports 
of wholesalers. There is a moderate movement in box 
stuff and sash and door material The better grades are 
not so active and the mills are reported as having good 
assortments. 

Minneapolis, Minn. Some increase in the number and 
Volume of orders from the retail yards is reported bs 
sales managers, despite the cold weather Other business 
las net been opening up to any extent, but the pros- 
pects for spring are considered good Permits indicate 
even greater prospective building activity than last year 
Lumbermen are much coneerned over the situation in the 
woods. Owing to the late start of hauling, they hope that 
cold weather will hang on well to the end of March 


Bay City and Saginaw.--Dealers in pine are doing a 
moderate business and prices are steady and unchanged 
Local dealers who import lumber are making contracts 
for stocks to be delivered next season are now in the 
market One or two firms buy about 25,000,000 feet of 
stock in the Lake Superior district, but the bulk of the 
importations come from the Georgian Bay district o 
Ontario, 


New York.—The severe weather has prevented any 


headway in building operations and the vards have been 
practically at a standstill. Inquiries for early spring 
shipment come along fairly well, especially from manu 
facturing sources The backwardness of the yvard trade 


however, accounts for much inactivity and there is plenty 
of room for improvement both in demand and _ price. 


Buffaio, N. Y.--The white pine trade is fair for the 


month, although orders are lirgely for small lots. Hand 
to-mouth buying has been in effect during the last few 


weeks. It is reported that eight white pine salesmen 
were recently at the same hotel in an adjoining city. al! 
looking for business In the face of much competition 


there is bound to be some cutting of prices, wholesalers 
say, although the amount is not more than during the 
last few months. There is better feeling among mem 
bers of the trade. ‘Chey look for larger business during 
the next few weeks 


North Tonawanda, N. Y.—-Trade has been rather siug- 
zish during the last week, suving has resolved itself to 
purchases where stock is required for immediate use and 
cold weather has put a ban on outside building opera- 
tions, thereby curtailing the Gonsumption of jumber that 
moved more actively a few weeks ago for this purpose 
Little buying has been done by wholesalers for next sea- 
sen'’s delivery. 





Pittsburgh, P A better demand for low-grade white 
pine has been reported through the Pittsburgh territory 
and prices are firmer. Some of the larger manufacturers 


are practically oversoia. Prices equal to last year's list 
are demanded, Dealers are gathering up considerable 
stock for the spring and summer without finding soft 
spots. Better grades of white pine are firm and _ not 


blentiful. 





EASTERN SPRUCE. 


New York.—-Very little improvement in the demand is 
reported, owing, of course, to the very severe weather 
All the suburban yvards have been practically tied up for 
the last two weeks and there seems no prospect of an 
immediate starting of building operations. New pians 
come out fairly well and give much encouragement but 
retailers are moving very cautiously, buying only what 
they absolutely need. Prices vary and. it is difficult for 
wholesalers to convince themselves that the market is on 
a stronger basis 


Buffalo, N. Y.--Trade is on a rather small scale, owing 
to the severity of the weather, and retailers are not dis- 
posed to buy any more ltumber than they have. to, 
although thev undoubtedly will need some stock within 
a short time Mills have s.nall stocks and are short in 
some lines. Lath heave heen well sold, not only in spruce 
Lut in other woods. 


Boston, Mass.—-Although the extremely severe winte! 
weather has slowed up business in frames some people 
are trying to get the price back to $25, but the chances 
for getting this from a retailer who knows of sales at 
$24 are slim. Random orders are more easily obtained 
than dimension, but they are not plentiful. Sales of 
2/4 range from $22 to $22.50; 2/3, $21 to $21.50; 2/5, 2/6, 
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»/7, $20 to $21; 2, $22.50 to $23; 2/10, $24 to $24.50; 
2/12, $24.50 to Green spruce boards 5 inches and up 
wide, 8&8 feet and up long, can be had for $22, although 
those in fair shipping condition might bring $22.50. It 
is doubtful if any bone-dry spruce boards are to be 
found in the market, Matched spruce boards, 10’, 12’, 14’ 
ind 16-foot lengths, are offered at from $24.50 to $25. 
There is talk of a few sales at $24 flat. Reports that 
ithe cut of spruce this year is going to greatly exceed 
that of last- season, combined with quiet demand, are 
keeping prices down, 






Elkins, W. Va.—Prices have been about stationary for 

e last month or so. While spruce is moving more or 

s spasmodically, the demand has been fair, but sales 

ive been made at prices from $2 to $3 off the list. This 

believed to be low-water mark for the present year, 

though conditions are not really expected to prove 
encouraging until March. 


Pittsburgh, Pa.--Spruce prices are weaker, and induce- 
ients are mide to secure business at this time that will 
in-as much as $2 off. The trade is quiet for the time, 
ven export trade having slowed down for the present 
wing to the unfavorable season for shipments There 

however, litthe surplus stock ot spruce and the early 
pring is expected to make a decided change in present 
onditions 





WHITE CEDAR. 


Chicago.--Some orders for posts for spring delivery are 
eginning to come in, but the trade has not really opened 
ip Operators are going ahead making the most of the 
resent conditions for logging, but it is believed that the 
nput will be much less than expected. Stocks will prob- 
ibly be well cleaned up by early summer. Therefore, 
there is no danger of asglut in the market. Some in- 
juiries are being received by the traction and telephone 
ompanies, hut the demand is not pressing. 


Minneapolis, Minn.--Producers are riveting attention on 
he woods, where every available man and team is taking 
idvantage of the roads and hurrying out the cedar stock 
Hope is entertained for a hauling season through most ot 
March, but even this will not bring the output to normal. 
Most coneerns curtailed their cut to avoid leaving logs in 
the woods over summer. Prices are strong, and business 
is reported fair., Dealers expect a searcity in poles, many 
logs having been made into ties. 


HARDWOODS. 


Chicago.—-Although there has been really little change 
in the hardwood market at Chicago during the last few 
weeks, trade conditions are in the main favorable. The 
present let-up is thought to be only temporary, with the 
possible exception of plain oak. Offerings of southern 
hardwoods are ahead of demand; some slight concessions 
nave been made, put prices as a rule, although not ad- 
ancing, are not going backward. Sellers generally seem 
to be able to secure current prices without much diffi- 
ultvy and it seems to be a question of not wishing to buy 
rather than not willing to pay the prices. Some are of 
the impression that the volume of business in the aggre- 
gate is about the average for this period of the year. 
There is a good demand for plain oak and quartered oak 
is also moving at a fair rate. Red gum is in slightly 
better request and ash is wanted. Cottonwoo’ is slow, 
especially in the better grades. In the northern hard- 
woods, while trade is not heavy, it is showing signs of 
activity in many lines and manufacturers are very firm 
when it comes to auoting prices. 


Minneapolis, Minn.--From all accounts the output of 
logs in Wisconsin has been the lightest in a number of 
vears, and wholesalers say the situation will point clearly 
to a shortage in northern hardwoods. The mills hold fo: 
stiff prmces and contracts are likely to be made at a 
higher basis. The leading consumers are not in the mar- 
ket vet, and do not concede that the present prices will 
hold good after the new lumber shall come fairly on to 
the market The largest amount of business doing is in 
oak, and southern concerns are hot after orders in this 
market 








Bay City and Saginaw.—-Trade in hardwood lumber is 
holding up good and is taking everything available at 
good prices with a hardening tendency in some items. 
Stocks are not accumulating. 

St. Louis, Mo.—‘There is a good steady movement of 
plain-sawed white oak at good prices. Quartered red 
and white oak are only moderate sellers. Choice red 
gum and wide poplar are being called for more freely 
than had been the case. A quietness prevails as to ash 
ind cottonwood but the number of inquiries coming in 
for these two items are increasing and this is a good 
indication that stocks are low and an early revival in the 
demand is expected. Prices show no material change 
except on plain white oak. Prices on this item have be- 
come somewhat more firm, more so than was the case 
a short time ago. 

Kansas City, Mo.--Not much is stirring in hardwoods. 
The fixture factories are taking little stock and it is, of 
course, the off season for the users of flooring and finish. 
Some flooring is being bought, but not enough to have 
much effect on the general condition. The storms in the 
mill country, however, have come to the rescue and the 
result is that stocks are not growing. In fact, some of 
the mills are asking stiffer prices than ruled a week ago, 
because of the scarcity of dry stock. 





Memphis, Tenn.—-The actual increase in hardwood lum- 
ber business here is rather less than expected. Some 
members say they are shipping lumber at a satisfactory 
rate, while others are not meeting with the gain they 
had looked for. Prices show increased firmness in some 
items, notably the lower grades of cottonwood and gum. 
Oak, too, is in rather more active request and there is a 
fairly ready call for this, including plain and quartered. 
Ash sells without difficulty at tull quotations. 


Nashville, Tenn.—Some slacking up has heen noted in 
the hardwood lumber market, which is attributed in a 
large measure to the cold and unsettled weather that 
has prevailed throughout the country. Manufacturers 
report moderate sales of oak, poplar, ash and other lines. 
Prices show no material change, the general disposition 
being to hold for full quotations. 








Louisville, Ky.—iLast month was far below the average, 
while February has been well up to it, although the 
general sentiment is that trade was not so large as it 
should have been. However, demand is expanding in 
several directions, and it is expected that March will 
record at least normally good business. The railroads 
seem to be more inclined to buy, and the furniture fac- 
tories, although not loaded up with orders as the result 
of the shows, are nevertheless working along at a normal 
rate and buying lumber accordingly. Chestnut has been 
improving, prices having stiffened on several items. In 
this connection it is worth noting that there is a general 
scarcity of 5-4 hardwoods thick, manufacturers appar- 
ently having confined themselves so closely to producing 
the staple thickness of inch that the demand for five- 
quarter cannot be supplied. While few lumbermen 
have booked orders for future delivery to any great 
extent, they are getting enough business to keep things 
moving, and optimism is the prevailing sentiment 


New Orleans, La. No ymaterial change is noted, save 
that the more confident outlook of general business is 
reflected in the hardwood market comment. Demand 
increases rather slowly and prices are said,to be firming 
a little on a few of the items that ruled weak twenty 
or thirty days ago. The export market remains com- 
paratively dull, though the movement shows symptoms of 
picking up. 


Elkins, W. Va.—While there is room for improvement 
in the volume of business, little if any complaint is heard 
in this section as to the prices hardwoods are bringing. 
The only complaint is that orders might be more plenti- 
ful, though lumbermen are optimstic as to the outlook. 
While railroad purchases are comparatively light, the 
steel mills are placing heavy orders for heading and the 
wholesale yards of the East are beginning to place orders. 
It will be fully a month, however, before the business 
regains anything like normal activity, according to the 
Views of local lumbermen. 








Ashland, Ky.—Inquiry is reported heavy, but aside from 
bill stuff little in the way of orders is finding its way 
to the mills. The first big run of timber of the season 
is on its way to the mills, all of which will probably be 
in operation inside of ten days. Prices hold firm. 


New York.—Earlier in the month business began to 
show material signs of improvement but the last two 
weeks the call for all classes of hardwoods has materially 
moderated. Stocks among the yards and manufacturing 
trade are unusually light but until the season advances 
and buyers find an opportunity for selling their product 
on a more active basis than they can now they will 
continue to restrict their buying to their own current 
requirements Plain and quartered otk hold well and the 
strongest stocks are birch and maple. Chestnut is easily 
dispesed of but more stock is in evidence than was re- 
ported several weeks ago. 

Buffalo, N. Y.-Demand is fair for hardwoods, although 
some wholesalers say business is not so good as it Was 
at the beginning of the month. Cold weather has sus- 
pended many building projects and not much will bs 
doing in that line until the weather becomes more favor- 
able. Factory demand is not large, but it is expected to 
show the usual improvement next month. Prices of most 
hardwoods are firm and some woods show advancing 
tendencies. 


Boston, Mass.—Cpinions concerning the present nd 
future cendition of the market for hardwoods vary fron 
that of some disheartened dealers who style all talk 
of improvement as “hot air,’ to that of more optimistic 
individuals, who profess to see a slight improvement in 
current business and plenty of signs of bigger improve- 
ment to come. All, however, admit that some profitable 
business is being done. Although some firms are con- 
sidering $38 for maple ones and twos, it is moving better 
than some other varieties of hardwood. Other concerns 


are urging porlar as a good buy, and are willing to 
accept $58 for ones and twos, inch, but this is a little 
less than the majority want. Plain oak is rather quiet 


at $61 to $66, and quartered oak fares no better at $8§ 
to $92. Brown ash is offered at $58 to $60: basswood. 
$48 to $45: birch, red, $53 to $56; birch, sap, $45 to $48; 
cherry, $95 to $100; whitewood, $58 to $61 


Baltimore, Md.—Hardwood men continue to feel a 
measure of quiet in the trade more pronounced than has 
been experienced for some time. The present month 
furnishes something of a contrast to the January move- 
ment, and this slacking up has had some effect on prices, 
which have shown an easing off in various items on the 
list. 


Columbus, Ohio.—-Buying by dealers is the best feature 
of the market, as they are disposed to increase their 
stocks for the spring rush. Some buying is being done 
by implement and vehicle factories. Prices are strong 
at the levels that have prevailed for some time. Dry 
stocks in the hands of mill owners are not large and 
dealers’ stocks are only fair. The severe weather has 
delayed shipments to a certain degree. One of the 
strongest points in the market is chestnut. which is in 
good demand. Sound wormy is especially strong. There 
is a good demand for quartered and plain oak. Bass- 
wood and ash are firm and other hardwoods are un- 
changed. 


Cincinnati, Ohio._-The market is not active but is con- 
sidered satisfactory under the circumstances. Prices 
hold up well, there being no reason for any concessions 
in order to move stock. Dealers are not getting the 
business they should have if times were right, but a 
steady demand is in prospect. Just now the heavy snow- 
storiys all over this section will interfere for a while. 
but the low stocks in the yards of consumers together 
with the none too heavy stocks at mill points lend a 
healthy tone to the situation and will be a factor when 


business, begins in earnest. Ash finds a ready manrket 
and plain oak in all grades is fairiy active. Red gum in 
upper grades is dull, as is chestnut. All low grades are 


in request. 





Pittsburgh, Pa.—Low-grade hardwoods have become 
strong. Better grades are firm. Industrial buying is 
leading the market at this time and is swelling as the 
year advances toward spring. Complaints of slow de- 
liveries of stocks froni mills are coming in and there is 
not much prospect of improvement in this direction until 
weather conditions change. 





OISTING rope of every descrip- 
tion for elevators, mines, coal 
hoists, ore hoists, conveyors, der- 

ricks and cranes, stump pullers, steam 
shovels, dredges, skidder rope for log- 
ging, ballast unloading. Towing haws- 
ers, mooring lines, tiller rope and ships’ 
rigging. Power transmission. Suspen- 
sion bridge cables. Rope for all haul- 


age purposes. Flattened strand rope. 
Non-spinning rope. Steel clad rope. 
Locked coil track cable for aerial 


tramways. Flat rope. 


Special rope made to order to 
suit any purpose. 


American 
Steel & Wire Company 


Chicago, New York, Worcester, Cleveland, Pittsburgh, 
Denver. 


Export Representative: U. S. Steel Products 
Co., New York. Pacific Coast Representative: U.S. Steel 
Products Co., 
Seattle. 


San Francisco, Los Angeles, Portland, 
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LOGGERS! 








“*The final afternoon session 
opened with a general discussion 
on skidding operations, during 
which the fact was brought out 
that every man present who was 
skidding with steam machinery, 
with a_ single exception, used 
machinery made by the Clyde Iron 
Works of Duluth. The exception 
used was a home-made machine.’’ 
Extract from Report of Proceed- 
ings at Fourth Annual Conven- 
tion of Southern Logging Associ- 
ation in New Orleans; Reprinted 
from Steam Macuinery for Novem- 
ber 1913. 


The above should give 
special significance to our 
invitation to you to come 
with us into the woods of 
a CLYDE logger in order 
that you may see for your- 
self the efficiency and 
economy of 


CLYDE 
LOGGING 
MACHINERY 


—Machinery which has 
thus received the united 
endorsement of these prac- 
tical and progressive men 
is certainly well worthy of 
careful investigation ! 


CLYDE IRON WORKS 
Head Office & Factory: DULUTH, U.S.A. 


BRANCH OFFICES 


414-416 Carondelet St... NEW ORLEANS 
591 Germania Bank Bldg., SAVANNAH, GA. 
343 S. Dearborn St., CHICAGO, ILL. 
188 Upshur St., PORTLAND, ORE. 
522 First Ave. S., SEATTLE, WASH. 














HEMLOCK. 


Chicago.—A fairly good inquiry continues for hemlock, 
and dry stocks are generally small and somewhat broken. 
The input this year will not be as heavy as estimated. 
This will be especially true about small jobbers, who 
have to depend altogether on snow and ice roads. One 
northern manufacturer placed the input at fully 25 per- 
cent less than last year. With these conditions obtaining 
there is no reason to worry about hemlock for the coming 
year. 


New Yerk.—Trade continues quiet and the retail yards 
are held up on their deliveries owing to heavy .snow. 
They were beginning to feel the good effects of an open 
winter when the present snowstorm completely tied up 
all operations. Stocks at mill points are in only fair 
supply and as a rule good prices are obtainable. Boards 


are scarce, 


Buffalo, N. Y¥Y.—Demand for hemlock continues some- 
what light. The weather has been so cold as to have 
retarded trade. Retailers expect to place business when 
the weather moderates and their stocks, as well as those 
of wholesalers, show depletion. Prices hold firm. 


North Tonawanda, N. Y.—Market conditions are rathei 
dormant as compared with trade that the wholesalers 
expect will assert itself not later than March 15. While 
considerable stock has moved from the yards this winter, 
mostly where it was required for prompt use, retailers 
generally are disposed to withhold large orders until con- 
ditions shape themselves with more certainty. 

Boston, Mass.—Several dealers have come forward the 
last few days with sufficient courage to ask $24 for 
eastern hemlock boards, clipped, 10’, 12’, 14’ and 16-foot 
lengths. Their faith has not yet been justified, as the 
ictu selling price in carload lots is $23. No more bids 
of $22.50 are being accepted, and in some instances where 
the hemlock boards go with a frame order 50 cents more 
than the ecarload rate of $23 is being obtained. 














Columbus, Ohio.—Quietness characterizes the hemiock 
trade in this territory. rhe movement is not large 
although stocks in the hands of retailers are limited 
Prices are firm at the lower levels that have prevailed 
This wood appears to be gaining in strength in sympathy 
with yellow pine. Shipments are coming out as well as 
could be expected. 


Pittsburgh, Pa._-Under the new Pittsburgh list hemlock 
appears to be steady. There is little effort to go unde) 
this, with a $21 base, and demand appears to be sufficient 
to make the supply somewhat below the requirements 
of the trade at this time. Inquiries for hemlock are 
increasing in the Pittsburgh market. Some fairly larg: 
orders have been placed and considerable business is in 
sight for the spring. 





POPLAR. 


Chicago.—Some increase in the volume of business is 
reported by local wholesalers. A good demand is noted 
for firsts and seconds, but common and culls are still 
slow. Outside of Chicago and territory contiguous to it 
considerable common has been sold in the last few weeks 
Prices are holding steady. 

Baltimore, Md.—tThe mills have been obliged to sus- 
pend operations at times because of weather and other 
conditions, and the output of late has not been large. On 
the other hand, demand has also left something to he 
desired, especially the export movement giving cause 


for complaint. 





Ashland, Ky.—Demand keeps up and inquiry covers thie 
entire list. The mills will receive a good supply of timber: 
is the weather shall moderate sufficiently to 
allow timbermen to run their rafts to murket. Prices 
are firm. 


aS SOOr 





Cincinnati, Ohio.—The poplar market does not show 
any signs of improvement. There is very little demand 
for common and better and as usual the low grades are 
selling readily. There is no change of price in the face 
of a light demand and dealers and manufacturers expect 
to have a fair market by early summer. 


Columbus, Ohio.—The poplar trade is holding up wel! 
in the face of unfavorable weather. Demand from manu- 
facturing plants is growing better as spring approaches 
Automobile concerns are buying wide sizes better. Prices 
are rather firm at the levels that have obtained for 
several months. Stocks are not plentiful. 


——_—_—eoe 


FIR, SPRUCE, CEDAR. 


Chicago.—Pacific coast conditions seem to be gradually 
improving. The tendency is toward firmer values and 
the volume of inquiries is holding up well. Demand for 
yard stock is a little heavier and wholesalers express the 
belief that the market will show further strength in the 
near future. Spruce yard stock is moving steadily. with 
prices firm. 





Portland, Ore.—There has been an appreciable increase 
in the volume of business recently and prices are firmer. 
Several mills that were idle during the last two or three 
months have resumed operation and the logging camps 
are preparing for the season’s work. Some have resumed 
work and the others will tregin March 1, with a few 
exceptions, these operators having concluded to wait till 
the latter part of March or the beginning of April to 
resume operations. The log market is unchanged but 
firmer than for some time. 


Seattie, Wash.—Prices have not changed during the last 
week. Common lumber and dry dimension hold.firm at 
prevailing figures, and the volume of orders and inquiries 
are just about maintained. The mills are reluctant to 
accept time orders in view of the possible outcome of the 
labor controversies at Everett and Raymond. 





Taccma, Wash.—The trend of fir business seems to be 
a little more upward and millmen are cheerful. There 
has been improvement in timber orders lately, too, 
although not enough timber business is offering to take 
care of the mills that need such orders. Timbers are 
about on a $9 basis, with some millmen asking $9.50 and 
holding for that figure. 


Kansas City, Mo.—Demand for fir is light. All dealers 
report prospects good, but the orders are not coming in 
well just now. Mills’are not making any complaints. 
however, as the business already booked has put their 
order files into fairly good condition. Prices are station- 
ary. Several logging camps have resumed work lately, 
but the mills are slow in starting their saws. Stocks still 
are broken. The volume of inquiries is good. Red cedar 
siding continues strong at $3.50 off the low list with 
stocks reported low 


Buffalo, N. Y.—Little is being done in fir or spruce. 
Heavy construction timbers are not being bought to any 
extent and where sales are made yellow pine, rather than 
fir, is getting the business 


WESTERN PINE. 








Chicago.—Tthe California sugar and white pine market 
shows more strength and it is believed that shop lumber 
will be in good, steady demand for the rest of the season. 
Wholesalers state they have not much trouble in dispos- 
ing of ali good shop they can get hold of. The Inland 
ttmpire market is also showing more strength with indi- 
cations of a general strengthening of the market within 
i few weeks. Prices are steady. 


Kansas City, Mo.—Market conditions on western pine 
ure virtually unchanged. The scarcity of No. 3 boards 
is becoming more pronounced, especially 1 x 12’s, except 
in 16-toot lengths, which are fairly plentiful. Box ma- 
terial is scarce and prices accordingly are firm. 


Buffalo, N. Y.—Wholesalers report the market as strong 
at the producing end and two or more advances lately 
have been put into effect. Some improvement has taken 
place in the demand for the California pines and further 
improvement is expected withinga couple of weeks, when 
factory buying will likely be considerably better. Higher 
prices are looked for, owing to the severe floods in Cali- 
fornia 





REDWOOD. 


San Francisco.—Conditions in the redwood market 
have improved since the new year opened and the heavy 
rainfall in California will cause an increase in the domes- 
tic consumption of lumber this season. Yards will have 
to replenish their stocks before long. There are good 
export inquiries for rough clear. A number of large 
cargoes of redwood lumber have been loaded recently on 
Humboldt Bay for foreign ports. 





Kansas City, Mo.—Redwood prices have taken a decided 
turn tor the better. Last week one or two mills an- 
nounced advances of from 50 cents to $1.50 on siding and 
this week nearly all the others are following suit. Off- 
shore business is so good that the mills are not con- 
cerned especially just now with the light demand here, 
and that, together with the strength shown by red cedar 
siding, is the cause of the stiffening in price. Demand 
here is only fair. 


NORTH CAROLINA PINE. 


Norfolk, Va.—There has been a decrease in the move- 
ment of North Carolina pine by both rail and water dur- 
ing the last week on account of weather conditions. The 
continuation of high winds makes barge and schooner 
shipment rather perilous. Sales during the week showed 
a slight decrease in both rough and dressed lumber, ex- 
cept the better grades of rough edge, which are selling 
quite freely. No. 1, 4/4 edge, sold at $26.50 to $27.75; No. 
2, $23.75 to $26; No. 3, $17 to $17.50; 4/4 edge box, $14.75 
to $15.50; 4/4 edgs culls and red heart, $11.50 to $12.50; 
eull red heart, $7.25 to $7.50. Six-inch box, $15.50 to 
$16.25. No. 1, 8-inch rough, $30 to $31; No. 3, $18 to 
$19.50; box, $16 to $16.50; culls and red heart, $13.25 to 
$14. No. 1, 10-inch rough, $30.50 to $31.50; No. 3, $19.50 
to $21; box, $17.25 to $18; culls and red heart, $14.50 to 
$14.75. No. 1, 12-inch rough, $34.25 to $35; No. 3, $21.50 
to $23.50; box, $18 to $18.50; culls and red heart, $15. 
No. 1, 5/4 edge, $28.50 to $29.25; No. 2, $26 to $27; box, 
$15.50. No. 1, 6/4 edge, $31 to $31.50. Nos. 1 and 2 bark 
strips, $18.50 to $19.25; box bark strips, $10.50 to $12. 
No. 1, 13/16-inch rift flooring, $40.50; No. 2, $35. No. 1, 
13/16-inch flooring, $27 to $28.50; No. 2, $25 to $26; No. 3, 
$21 to $22; No. 4, $14 to $15. No. 1, 3/8-inch ceiling, $16.50 
to $17.50; No. 2, $15.75 to $16.56; No. 3, $12.75 to $13.50; 
No. 4, $9.50. No. 1, 7/16-inch ceiling, $18.50 to $19.50; 
No. 2; $17 to $18; No. 3, $14.50 to $16; No. 4, $11.25 to $12. 
No. 1, 13/16-inch partition, $28 to $29; No. 2, $26 to $27; 
No. 3, $21.50 to $22.50. Nos. 1 and 2 bark strip partition, 
$22.75 t6°$23. Six-inch roofers, $16 to $17; 8-inch, $16.50 
to $18; 10-inch, $17.75 to $18.50; 12-inch, $18 to $18.50. 
Factory flooring $18 to $19. Box, 5/4x8, $17; 5/4x10 box 
$17.25; 4/4 cull poplar $14.25. Charter rates to Baltimore, 
$1.35; Philadelphia, $1.75 to $1.85; to New York, $3; to 
ston, $4.25; one-fifth off for dressed lumber. 



















New York.—Offerings are liberal enough to prevent any 
further advances in price. Stocks were more urgently 
offered for immediate sale last week than has been evi- 
denced for some time and wholesalers are beginning to 
feel the effects of the lessening in activity that started 
a couple of weeks ago. Qualities are mixed and the con- 
fused condition of the market may account for some 
buyers holding off their business for a little longer. 


Buffalo, N. Y.—The increased firmness to longleaf pine 
has not been imparted to any extent to shortleaf, although 
the market is holding steady and is stronger than a 
number of weeks ago. It is expected that higher prices 
will be seen during the coming month, when retail de- 
mand will be of much better proportions. Retailers are 
taking small amounts of stock now, but only for imme- 
diate requirements. 


Baltimore, Md.—The North Carolina pine situation has 
shown a further narrowing, a result due chiefly to un- 
favorable weather, with snow and cold to check™the de- 
mand and make distribution difficult. Outdoor work was 
brought to a stop, and the requirements in the way of 
lumber necessarily halted. It does not appear that de- 
mands upon the box makers increased, and the range for 
edge and other box grades is still rather low, although 
no further recession has occurred, There is talk about 
edge box having been sold at $14 a thousand feet, 
although not any of the members of the trade spoken to 
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would admit that they had been the sellers at this figure. 
With the mills somewhat impeded in their work it 
altogether likely that a stiffening will take place; in fact, 
the lowering in the price of edge box here is merely a 
local development and does not affect other divisions of 
the shortleaf pine trade, which are about holding their 
own, with no flurry in sight, but with the demand fairly 
steady, 






Boston, Mass.—The effort to hold up North Carolina 
pine prices has not proved successful. Demand is fair 
but not up to expectations. The attempt to hold 6-inch 
North Carolina roofers at $19 and $-inch at $20 was 
defeated last week by sales at 50 cents less. Roofers 
are moving slowly, but business is better than in the 
higher grades of North Carolina pine. Partition is hard 
to sell. Yellow pine dealers seem to be getting the 
orders. The North Carolina article, 13-16/31%4, is offered 
at $81.50 to $82. The market for rough edge looks firmer. 
There have been transactions the last week at $31.50 
for 4/4 under 12. 


SOUTHERN PINE. 


Chicago. The yellow pine situation in Chicago. still 
leaves much to be desired. The Chicago vards are stil 
bearish, notwithstanding the attitude ot the southern 
manufacturers in advancing prices. Mill representatives 
find that the yard men will buy only when attractive 
prices are made. There are some exceptions—No. 2 
shiplap for example is bringing good prices. Dealers are 
doing considerable figuring and the consensus seems to 
be that in the course of the next week or two there will 
be a greatly enhanced outlook for southern pine in this 
market. Buying by the railroads is still light 











Kansas City, Mo. Neither storm hor slack trade has 
weakened the southern pine market. In fact, prices are 
growing stronger in the face of the bad weather and 
the naturally slack ward stock business of February. 
Several mills have advanced their prices within the last 
week on items that were especially scarce and the num- 
ber of items that are in small supply appear to be in- 
creasing each week. Almost incessant rains in the mill 
country are in part accountable for the shortness of the 
supply of dry lumber, but they do not tell the whole 
story. The railway and export trade is the real answer. 
The timber mills are getting orders as fast as they nee 
them and are not doing much in the way of sawing wood 
stock 

St. louis, Mo.—Yellow pine conditions are improving 
More buying is reported, especially by the line yards. 
‘They are buying more freely, 
have also been buying more 


tailroads and cur shops 
liberally and more orders 
have been placed by these interests than the yellow pine 
people expected would be the case, earlier in tne season. 
Prices are satisfactory on some items and while they are 
more tirm than they were, not many of the manufac- 
turers and wholesalers are inclined book large orders 
at the prevailing prices. They believe prices will advance 
before very long and are inciined to wait until that 
time comes instead of tying themselves up. 


le 


New Orleans, La.Demand improves gradually but 
visibly for general vard stock, Some mills report im- 
proved call for construction timbers and it is also said 
that one or two of the railroads are circulating inquiries 
for sizable schedules. Reports of broken millstocks are 
more frequent, and it seems clear that dimension, which 
have been in active call several weeks, is in low supply. 
The advances recently noted are said to be maintained 
und on some items improved Export call shows a 
tendency to improve and the outlook is better, but price 
and demand continue to take the “unsatisfactory” rating. 





New York.--In some respects the market shows more 
firmness than a couple of weeks ago but as a whole there 
is plenty of room for improvement and it has been diffi- 
cult to get any advance in prices. Stocks at mill points 
are reported liberal and while manufacturers have been 
holding out for advances of about 50 cents, quotations 
indicate that it is difficult to obtain it. 





Buffalo, N. ¥Y..-The market for yellow pine is generally 
reported firmer and mills are turning down orders put 
in at the range of prices prevailing a few weeks ago. A 
number of reasons are given for the increased strength; 
among them the larger export demand and the increased 
sales to railroads, notably in the West. Mills are said 
to have a fair business in hand for the first time in a 
long while. They are now asking from 50 cents to $1.50 
more. 

Boston, Mass.—-Loud laments that this is the worst 
February for the last ten years are being made by 
vellow pine dealers. Two of the big dealers in longleaf 
yellow pine timber say they have not made enough to 
pay overhead charges. In the eagerness to get business 
recent prices have been shaded as much as $5 in the 
ease of orders for direct mill shipments where the 
customer does not mind if the steamer does not arrive 
with his lumber for six weeks or two months. Dealers 
are still quoting on yard orders $30 for 6-inch; $32 for 
8-inch; 10-inch has dropped from $35 to $34; 12-inch from 
$40 to $88; I4-inch from $45 to $43, and 16-inch from 
$50 to $48. Notwithstanding the attractive prices at 
which flooring has been offered buyers refuse to take 
hold. A and B rift are almost at a standstill, while C 
rift arouses some interest at $30. In partition business 
is fair. Few sales of B and better, %/314, are now made 
at less than $27.50, and there is talk of a few orders 
having been placed at $28. 


Baltimore, Md.-—The Georgia pine men are getting some 
business, but a considerable part of it is being taken at 
rather low figures, competition being active. It is still 
too early for the spring reviyal to make itself felt, but 
even in advance of this period, interest in stocks appears 
to be on the increase, and the outlook is not discouraging. 
For the present, the movement remains comparatively 
moderate, with the receipts also restricted owing to the 
heavy rains and other causes that have interfered with 
work at the mills and held down the production appre- 
ciably. The better feeling is shown especially in some 
of the northern markets, where a disposition appears to 
prevail to manifest greater freedom in the placing of 
orders. 

Cincinnati, Ohio.—-Conditions gradually are growing bet- 
ter and wholesalers are encouraged oyer the prospects of 


a good business from now on. Heavy snowstorms have 
had a bad effect, but such weather is not expected to 
continue and the disposition of retailers so manifest dur- 
ing the last ten days to stock up a little is fully expected 
to continue, although Consumption has ceased to a great 
extent. Prices have increased at least 50 cents and this 
covers all items. <A further advance is expected. 








Pittsburgh, Pa.—-While southwestern stocks are a trifle 
firmer from the mills there is some complaint among the 
trade that yeliow pine is being shaded somewhat sharply 
when in desirable lots and can be filled from stock lists. 
Weather conditions have affected shipments from all 
directions and some delay is looked for in the South for 
several weeks to come. Yurds in the retail trade have 
been tairly well filled but none are able to move out 
stocks owing to deep snow and bad roads, while building 
operations are at a standstill. 





CYPRESS. 


New Orleans, La.—The week records the usual steady 
gain in aggregate bcokings, with mixed car business 
leading. Some increase in straight-car orders is noted. 
Nothing was heard today of any slackening due to the 
storms in the north. Mill stocks remain well assorted, 
car supply is easy and prices are firm. The upper grades 
are less active than the lowers and the call for factory 
stock jmproves more Slowly, perhaps, than that for other 
items 





Chicago.— There is a good movement of cypress yard 
stock, but the factory demand is still slow and unsteady. 
Cypress quotations up and aown the list are said to he 
tirmnly sraintained, 


Kansas City, Mo.—Cypress dealers say the market is a 
little stiffer than it was a week ago. They report get- 
ting orders at prices that would not have resulted in 
business then. The volume of trade, however, is not 
heavy so far as this territory is concerned. About the 
only buyers in the market ere the yards. Factories are 
not taking much stock. It is noted, however, that the 
few sbecinls that get out are quickly snapped up and 
the number of specials is constantly decreasing. ‘The 
situation may he characterized as steady, 

€t. Louis, Mo.—‘ihe cypress situation is beginning to 
grow better. Demand is improving and high grade stock 
is showing considerable improvement in prices and in 
demand. Salesmen on the road are sending in orders 
much more treely than they did This is most encourag- 
ing to the iocal distributers. 
that as soon as the s 
will be more than sat 


They are of the opinion 
ring season opens up the demand 
Factory. 






New York.—Cypress continues on a fairly good basis 
but orders are confined mostly to small lots and quick 
shipment. This shows a healthy condition but there is 
disappointment because it was expected that before this 
larger orders for straight shipments would be booked. 
It has been a long while since the yards and woodwork 
factories have been carrying their cypress stocKs on as 


close a basis. 





Buffalo, N. Y.—-Cyvoress demand is on a_ seasonable 
basis, with a fair amount of mixed-car ordering and with 
prices showing little change from the steady range of the 
last few weeks. 

Boston, Mass.—-Business in cypress has been slow. The 
most persistent attempts fail to interest buyers, and there 
has been a zrowing uncertainty as to prices. Most ol 
the dealers agree that the following are the quotations 
at which they expect to transact business eventually: 
Cypress ones and twos, inch, $45 to $46; 144- and 1%- 
inch, $47.50 to $9; 2-inch, $50.76 to $: 3-inch, $59 to 
$61; No. 1 shop, inch, $28.59 to $29.50; 114- and 14-inch, 
$56 to $37; 2-inch, $58.75 to $ 











24) 





Baltimore, Md.—The cypress trade has experienced a 
quieting effect as a result of the cold weather and snow, 
factors to make for inactivity in building operations and 
that tend to narrow the movement. Because ot the ab- 
sence of any urgency in demand the yards have been 
very conservative in the placing of orders, and this has 
helped to check any tendency toward a higher range of 
prices. 





Cincinnati, Ohio.—.\ steady demand for cypress at fair 
prices is reported by dealers. There has been littie 
change in either price or demand for many weeks and 
the only grade that seems a little slow is dressed stock 
for building purposes. In the last week this has gained 
considerably an@ dealers look for a good demand from 
now on. Planing mill stock is in 200d request. 





Columbus, Ohio.—Trade in cypress is holding up weli 
and prices are unchanged. They are generally believed 
to be low, however, and higher levels are expected soon. 
A good demand prevails for stocks from country regions 
for the building of silos. astern orders are also good, 
Dry stocks are adequate for all current needs. 





SHINGLES AND LATH. 


Chicago.—Red cedar shingle demand is still slow in this 
immediate territory, with clears bringing $3.07 and stars 
$2.64 to $2.68, Chicago basis. Receipts arc not heavy and 
wholesalers hope to see the red cedar shingle market 
back on a firmer and sounder basis. White cedars are 
moving fairly well with prices steady. Lath continue 
strong. 





Minneapolis, Minn.—Some increase in the volume of 
business is reperted, and salesmen say the market is a 
little firmer. Demand is better for clears. which are 
relatively stronger on the recent quotations than stars, 
Much mixed car business has been done lately. indicating 
that: the retails are continuing their hand-to-mouth buy 
ing policy. 

Tacoma. Wash.—Red cedar shingles stay steady at 
$1.65 and $1.95, except for premium brands that are 
always higher. There is no very strong shingle demand 
and no reason for idle mills starting up. Cedar shingle 
logs continue scarce and firm, 


‘stocks of staves, to say 


Seattle, Wash.—The shingle market shows no change 
from last week. Orders are just about sufficient to absorb 
present production, which has not yet been affected by 
the few mills placed in operation 





Kansas City, Mo.—The main feature of strength in the 
red cedar shingle market is the report that labor troubles 
have started among the mills. One of the biggest manu- 
facturers has notified its representative here to 
no more orders and others advise that they 
have to close, 


accept 
may soon 
Meantime prices are firm, but have 
showed no improvement’ for several weeks. Although 
none of the mills seems anxious for orders theré is not 
sufficient demand to warrant them in advancing prices 
and so the market is sort of drifting along The 
is $1.60 to $1.65, Coast basis, for extra 
to $1.95, Coast basis. Cypress and western pine lath ar 
firm and scarce. Southern pine lath show more strength 
but are not moving actively. 


price 
Stars and $1.90 


New Orleans, La.—Cypress shingles and lath continue 
in good demand with quotations firm but unchanged 
Mill stocks are said to be a little better assorted, which 
would indicate some slight gain in production over sales 
but straight car orders for lath are still said to 


be more 
or less unpopular. 


Buffalo, N. Y.—The shingle trade is quiet and retailers 
are well stocked for early spring trade. It will take good 
weather and a revival of building to move stocks. Prices 
have not changed much. 

Boston, Mass.—Demand for lath is not active and 
honest and experienced men differ about prices. Most 
of the wholesalers want $4.20 for 15-inch, but when a 
customer proves obdurate 5 cents less is being taken. 
For 1%-inch it is said that as little as $3.70 has been 
accepted, but the average dealer will not take less than 
$3.75 and asks for $3.80. Bundled furring, .2-inch, is 
quoted at $22.50, although a few sanguine dealers have 
Even the experts admit they are uncertain 


talked of 
about the condition of the shingle market. Extra white 
yet some 








cedars still appear to range from $3.60 to $3.65, 
dealers claim they have standard brands to offer at $3.55. 
One Canadian manufacturer added to the confusion by 
marking down his clears to $3.15, and then boosting his 
price back to Otners who were selling for $3.15 
ire willing to consider bids of $3 for best makes. 
secone clears to $ is the range. Red cedars 
ire steady at $3.65 for the Washington and Vancouver 
extra clears. Some fancy brands may bring a little more. 
There is a wide range in red cedar clapboards. Good 
eS are $17 to $18 For spruce 4-feet extra clapboards 
$52 is the bottom price, and some sales at $54 have been 
reported. Spruce clears are $50 to $52: 5 
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pine extras, $55; 
Demand is rather 
quiet and the supply appears to be limited. 





clears, $50. und second clears, $48, 


Cincinnati, Ohio.—Tiere is as yet practically no demand 
for any kind of shingles and although prices are said 
to be advancing on the Coast there is no betterment at 
this point. Dealers are fairly well supplied with stock 
and simply will not buy until there is some evidence of 
spring building. 

Columbus, Ohio.—Trade in shingles is becoming more 
ictive in this section as spring approaches. Dealers are 
placing orders and prices are responding to the increased 
demand, All grades show strength. The lath trade is 
also becoming more active and some business is reported 








COOPERAGE. 


Chicago.—If the machine cooper shops were equipped 
with other machinery they could employ the power in 
making furniture during the present dearth of orders for 
cooperage. Search is being made all through the country 
for cooperage orders of all kinds. Stave men are slow to 
understand the fact that it will be many months before 
demand will be sufficient to consume the present large 





nothing of their depreciation 
from weather and worms. White oak oil and tierce 
staves are unsalable at any higher price than red oak. 
with no demand for pork staves or cut offs. No 
change is evicent in demand for whisky or bee 
barrels. There is an unusual dullness for this season 
of the year The same is true with  proportion- 
ately low prices for gum syrup staves and heading. 
Altogether it will be fortunate for those having some 
other source of revenue besides the cooperage industry. 
Coopers’ labor unions and strikes are a thing of the past 
Many coopers are pleased to secure any other kind o! 
labor. Slack staves and heading continue quiet, although 
likely to ease up. with freer offerings on account of the 
snew and better hauling in northern States. Moderate 
demand exists with.no rise in price for ash butter tub 
staves Square ash heading and 5%-foot ash hoops are 
in good demand. Elm and gum flour staves are slow at 
ver $8 a thousand for the latter delivered at Ohio and 
Michigan points, say A. & H. Gates in their report on 
market conditions. 


No. 1, 28%-inch Michigan elm flour staves 









MOG UE sch caceedscdens <a> iiuwie Waa e eae 8.50 
No. 1, Wisconsin elm flour staves, 
ee ere rr ere ec rere ee 8.50 
No. 2, nch elm staves, net M.......... Nominal 5.50 
No. 1, 17%-inch kiln dried basswood head 
a) ae ae See errr eae ere yy eee 07% 
No.. 1, 17% 
WAL x25 No demand 
No. 1, 28%-inch gum No demand 
M %.. BO-inch gum staves......cccccsecves 


Patent coiled elm hoops, 6-foot, per M 
5%-foot, per M.... 


Patent coiled elm hoops, 





to 9.00 














Patent coiled elm hoops,-5-foot, per M...... 

Half barrel staves, elm, per M....... ‘ 

Half barrel basswood heading, per set..... , 

Hickory hoops, flour barrel, per M...... . 5.00 to 6.00 
Hickory hoops, flour barrel, per M......... None wanted iN 
Head lining, car lots, per M, 12-inch. .30 to »35 
Head lining, small lots, per 8-inch 60 
Ten-round hoop barrels. Orr rere 46 
Eight patent hoop barrels.. ree ee : 46 
Hickory hoops, flour barrels, per M...... 45 
Two patent and six hickory hoop barrels. 45 
Four patent and four wire hoop barrels W 45 
Half barrel, 6hoop..... ° mee 37 to 38 
No. 1 white ash butter eee 11 00 

Flat ash, 5%-foot hoop, per M a e 4.75 . 
White oak, oil staves, per M..... ae 80.00 to 30.00 





00 to 28.00 
No demand 


Red oak, oil staves, per M. 
Tierce hoops 


Hickory box straps Pee at ree ces Saee to 13.00 
Lard tierces ...... ae ee ; ves? ee to 1.12 
Pe, ee ome ee ee ee 90 to 95 
Pork DArrels, .ASB... i. cvcccccsvccsevecgqeves 82% to .85 
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Advertisements will be inserted in this department at 
the following rates: 


For one week, . ° . 
For two weeks, - ° 
For three weeks, . ° . 


25 cents a line. 
45 cents a line. 
60 cents a line. 
For four weeks, - . - - 765 cents a line. 
Nine words of ordinary length make one line 
Heading counts as two lines. 
No display except the headings can be admitted. 
Remittances to ac company the order. No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 


tisements received later will be placed under heading T, 
Late to Classify. anes 














KENT’S CORDWOOD SPLITTER. 


For splitting cordwood. 


Will saw and split by machinery from 40 
per day. This machine will saw 
and split cordwood for one-half the cost of the 
old-fashioned way of sawing and splitting by 
hand. Manufactured by 
R. W. HILTON, Smethport, Pa. 
Write for particulars. 


to 50 cords 





WINDOW GLASS 


Best quality, prompt service, large capacity, 
excellent packages, standard brands. We solicit 


your inquiries and orders. 
JOHNSTON BROKERAGE CO., 
Manufacturers, First National Bank Bldg., 


Pittsburgh, Pa. 





SALESMAN WITH ESTABLISHED TRADE 
Wishes to make a change. With present firm twelve years; 
ight years’ selling experience. Present territory western 
New York and northwestern Pennsylvania. 

Address “M. 45,” care AMERICAN LUMBERMAN. 





FOR SALE-A CHOICE TRACT OF OREGON 





fimber splendidly located for rail and water transpcrta- 
tion. Price right for quick action. Lumber market im- 
proving and now is the time to get in on the bottom. This 


tract will treble in value in three 
\cdidress “M. 53,” care 


years, 
AMERICAN LUMBERMAN. 





WANT-—POSITION AS COMMISSARY CLERK 
by a clean cut Christian young man with gilt edge creden- 
tials. Can handJe and draw trade; also keep books. 

Adress “M. 55.”’ care AMERICAN LUMBERMAN. 


WANTED--SALESMEN 
Culling on lumber dealers in states of North 
Dakota, Iowa, Mianesota, Nebraska. 
Illinois, Indiana and Ohio to sell white 
comnmmission basis.” Address 
“M. 46,” care AMERICAN LUMBERMAN. 


POSITION WANTED BY EXPERIENCED 
Sash and door man, one whose experience that of 
salesman, estimator and manager. Can references 
and solicits a personal interview. 
Address "M. 49,” care 





Dakota, 
Wisconsin, 
cedar fence 


South 
Kansas, 
posts on 





covers 
furnish 
AMERICAN LUMBERMAN, 
WANTED-A POSITION WITH A LUMBERMAN 
Where 1 can place my experience against capital. 


with the lumber bus iness and ean handle all parts of it. 
ddress “M. 50,” care AMERICAN LUMBERMAN. 


SUPERINTENDENT OF HARDWOOD FLOORING 








Or pine planing mill, wishes to engage with a good firm as 
superintendent or looking after their machines as foreman 
Address “M. 47,” care AMERICAN LUMBERMAN, 


Familiar 





F too ate To Classify | 





FOR SALE—A COMPLETE BAND MILL OUTFIT 


Consisting of 8 ft. McDonough band for 10” saws, three 54” 


steel head blocks, grip set works, carriage complete, steam 
log stop and loader, oscillating nigger, live roils. edger, 


trimmer, 


slab saw, complete heavy transmission, 16x20 twin 
engines, 


two 66x16 tubular boilers, slab conveyor, all com- 
plete. ‘This is a first-class lot of second-hand machinery and 
vood ss new for all practical purposes. Can be bought at a 
bargain. For price ae _ information address 

<=. ALLEN & CO., Galveston, Texas. 


GEO. F. WILLIS, C. E. 





Designing and erecting engineer. 
Saw mills, Planing mills, Power plants. 


Philadeiphia. 


EXPERIENCED LUMBERMAN NOW EMPLOYED 


As supt. of yard. mill and shipping wishes to change loca- 





tion. Eighteen years’ experience from stump to consumer 
Thorough executive and a hustler. References present und 
past employers. Address 


“M. 48,” care 
TWO MILLION FT. OAK AND PINE TIMBER 


On 550 acres land in two miles. Shipping point on Texas 
and Vacific Ry. Land smooth; country between timber and 
shipping point level. Will sell both or will sell timber and 


AMERICAN LUMBERMAN. 








reserve land. Good mill proposition. Other timber can be 
had. One hundred miles east Dallas. Write me if you mean 
business 

Owner, B. F. PHILLIPS, Gladewater, Texas, 

FOR SALE-—S. A. WOODS NO. 24 

18” Fast Feed Planer and Matcher, with round high speed 
heads and Shimer Matcher Heads, slightly used, practically 
new. HERMANCE MACHINE CO., Williamsport, Pa. 





FOR SALE-—50 TO 75 CORDS 
Round Persimmon logs, 8” and larger in diameter, 8S ft. and 
longer. CONCORDIA LAND & TIMBER CO., Jeffris, La. 


FOR SALE—TEN CARS 2 INCH, 2’ INCH, 
23-inch, 4-inch No. 1 common and better Oak. Five cars 
same thickness and grade Ash. Bargain. Write for prices. 
Also have a few cars inch dry No. 2 common Red Oak. 

J. S. HOUSTON & CO., Chicago, II. 


FOR SALE—COMPLETELY EQUIPPED 
lumber yard for building trade. Established 
town in the United States. 

WARREN ROSS LUMBER CO., 


THOROUGH LUMBER AND SHOOK SALESMAN 








Retail 
in best 


trade 


Jamestown, N. Y. 





With 13 years’ experience and excellent references, desires 
oo with reliable house. 
ddress “M. 52," care AMERICAN LUMBERMAN, 





[ Wanted:Employees | 


FIRM MANUFACTURING WELL KNOWN 





Complete line of Pacific Coast and standard sawmill ma- 
chinery requires high-grade representative for Pacifie Coast 


and Inland Empire. Have a large number of complete mills 
in that territory, and prefer a man personally acquainted 
on the Coast. Only men of the highest calibre will be con- 
sidered for this position which offers an exceptionally at- 
tractive future. Our present representative with us several 


years and leaves to engage in other business. Give com- 
plete experience, references and salary expected in first 
letter. 


Address “M. 27,” care AMERICAN LUMBERMAN. 
WANTED-—LOGGING SUPERINTENDENT 

to take charge of a 30,000,000 yellow pine operation in 

rather rough country. Must be efficient and show results 

on previous operation. Good wages; a stock bonus to the 





right party. Party to have entire charge from stump to 
mill, including railroad operation. When replying state 
whether married or single. Give age and name of all em 
ployers with length of time and position with each; also 
state when you could report in case of everything being 
satisfactory. Address 


“G. 40," car¢ 
WANTED—MANAGER RETAIL LUMBER YARD 


Ohio town. Good ag ae for hustling young man. 
Address . 54,” care AMERICAN LUMBERMAN, 


WANT—YOUNG MARRIED MAN FOR MANAGER 


Of yard small town western Nebraska; must be competent, 


AMERICAN LUMBERMAN. 








hustler and temperate: give references, state salary first 
letter; position open March 1st. 
Address ‘M. 1,”" care AMERICAN LUMBERMAN. 





WANTED-—A FIRST CLASS MAN 
Who is capable of doing and taking charge of the grading 
of white pine lumber, both rough and dressed. Give expe- 
rience, whether married or single. names of present and last 
employers and salary expected. This is a good opening for 
a man who wishes to make good and be advanced. 
Address “M. 6,’ care AMERICAN LUMBERMAN. 


WANTED-YOUNG MAN WITH EXPERIENCE 
In grades of white pine and hardwoods: to take charge 
of sales department of a Michigan plant; handle retail 
end of yard and cover wholesale trade of Michigan. Ohio 
and Indiana. Also want for our eastern office a first class 
man with experience in white pine and hardwoods to take 
charge of sales. State full particulars and give references 
in first letter. = 

* 





34,” care AMERICAN LUMBERMAN. 





FOR SALE OR EXCHANGE 





(;00d 117 1/10 acre Jasper County, Ind., farm for lumber 
ard Central States me 
Address “Mi. * care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS GENERAL MANAGER 
Or asst. io company operating number of stores by capable 
xperienced store manager at present employed. Best of 
references Address “*M. 44.’ care AMERICAN LUMBERMAN. 


COMMISSARY ACCOUNTING 
Most commissaries have adopted Allison Coupon Books 
as a substitute for cash in dealing with customers. If you 
have not, send for catalog, prices and full particulars. 
ALLISON COUPON CO., Indianapolis, Ind. 





SALES MANAGER 
energetic man who can get results. Must have 
therough, practical knowledge of hardwood lumber grades, 
and have had office experience. State age, references, salary 
expected and how you ‘have spent the past five years. Oppor- 
tunity good one with growing wholesale concern in northern 
state. Address “M. 35,” care AMERICAN LUMBERMAN. 


Capable, 





WANTED-—A MAN TO ASSIST THE MANAGER 
Of eight foot band mill. Must understand the proper 
manufacture of lumber and be able to grade or inspect 
hardwood lumber. His position will be foreman of mill 
and to inspect lumber about half of his time. The mill 
has never used any foreman before. 

Address “M. 32.” care AMERICAN LUMBERMAN. 





IT WILL PAY YOU TO SEND 


For our copyrighted estimator; new on the market; special 


lumberman tables. Price $1.50. 
NORTH WE wi RN PUBLISHING CO., 
2325 N. California Ave., Chicago, iu. 





WANTED-—THE ADDRESS OF WM. GALL 
Formerly worked for Rock Island Saw Works, Rock Island, 
il., and D. ene | kg Sons. 

Address . 29,” care 


AMERICAN LUMBERMAN. 





LINE YARD AUDITOR WANTED 


Single man, experie need Jumberman, good collector. State 
salary expected and give references in first letter 
. BOX 88, Billings, Mont. 





WANTED—PLANING MILL FOREMAN 
Also helper, to take charge of planing mill consisting of 
four planers, one moulder, and one band resaw. Mill located 
in southeast British Columbia. State experience and wages 
required. Address “M. 33,” care AMERICAN LUMBRRMAN. 








[_ Wanted:Cmployees |] 


WANTED-—FOR LUMBER PLANT 

In mountains of North Carolina, band sawyers, band filers, 
steam block setters, doggers, operators for resaw, edger, 
gang and trimmer, engineer for electrical, mill pond and 
mill men, pilers, jackers, inspectors, talleymen, timber cut- 
ters, bookkeepers, time keepers and stenographers. No at- 
tention given applications unless age, experience and refer- 
ences given first Jetter. Address 

“LU MBER,” care AMERICAN LUMBERMAN, 


WANTED FACTORY MANAGER 
To take full charge of new furniture factory producing 
sewing machine cabinet work; factory built new in 1913. 
Must be a man of executive ability, capacity and integrity, 
able to produce the right quality of goods and market same. 





Good opportunity for right party. State age, experience, 
giving references and full particulars. Address 
POST OFFICE BOX 17, Crawfordsville, Ind. 





SHOP FOREMAN WANTED FOR SMALL SASH 
Door and frame plant. Must be able to lay out all work, 
know woodworking machinery, and able to get results. Give 
full information in first letter; state age, character, expe- 
rience, references and salary expected. Steady position to 
right man. Central Indiana location. 
Address “L. 14,” care AMERICAN, LUMBERMAN, 
WANTED-THOROUGHLY EXPERIENCED 
Men for retail lumber business with wide acquaintance 
throughout Chicago. Address 
“M. 24,” care 





AMERICAN LUMBERMAN. 





WANTED -ESTIMATORS AND SALESMEN 
On bank, store and office fixtures, mill and general cabinet 
work. Must be thoroughly experienced wide-awake men. 
Prefer those acquainted througbout Chicago. Steady posi 
tion. Address “M. 26," care AMERICAN LUMBERMAN. 


WANTED -AN OPERATOR FOR A WICKES 





Jmproved gang; in Crlifornia. Must be thoroughly quali- 
fied. Can furnish employment year around. Give age, refer 


ences with applic: ation. 
Address “M. 23," care 


WANTED COMPETENT YARD MANAGER 
For good town in = Minnesota. Swede preferred. 


Address “M. 21,” care AMERICAN LUMBERMAN. 


ASSISTANT MANAGER AND BOOKKEEPER 


AMERICAN LUMBERMAN, 








Familiar with every detail of the retail business, western 
Indiana. State age, reference, experience and salary. 
Address “M. 17,” care AMERICAN LUMBERMAN. 





WANTED- FIRST CLASS PLANING MILL MAN 

Must be capable of taking full charge of planing mill and 
understand the turning out of good work and take the re- 
sponsibility of work turned out through his mill. 





Address “M. 5,” care AMERICAN LUMBERMAN. 
WANTED ASSISTANT ESTIMATOR 
Sash and doors, country lists. Also mention if any lumber 
and frame house plan experience, with age and = salary 


expected, 


Address “M. 14,” care AMERICAN LUMBERMAN, 


WANTED YOUNG MAN EIGHTEEN TO 


Twenty-five for office work, with yellow pine lumber expe 
rience, by large wholesale concern, southern city. Must be 
accurate, neat and ambitious. Excellent opportunity. State 


fully expected. 


experience and salary 
M care AMERICAN LUMBERMAN. 


Address —— - 


WANTED—-WHITE PINE INSPECTOR & GRADER 
Who_ understands the Michigan grading of white pine for 
the Eastern market. Annee 

M. 7," care 





AMERICAN LUMBERMAN. 





WANTED—TRAVELER WHO IS REGULARLY 
On the road selling lumber to take orders on commission 
for high class British Columbia shingles in Illinois and 
Ohio. References required, stating experience on the road 
and name of lumber firm for whom traveling. Only respon- 
sible and experienced men need ay ply. 

: ey: a sPle bb R, Chilliwack, B. C 


WANTED AT ONCE. 
A competent lady sienograuper familiar with the lumber and 
sash and door business. Must be reliable and experienced 
Position in general office of a line yard concern in Southern 
Wisconsin. Also one young man stenographer and assistant 
bookkeeper. “Must be a good penman and mathematician. 
Address “K. 4,” care AMERICAN LUMBERMAN., 


WE WILL NEED MARCH 1ST 
Experienced lumberman in German community where com- 
petition is keen. Give experic nee, age, reference and salary 
wanted. Address “DL. 40." care AMERICAN LUMBERMAN. 


WANTED—YOUNG MAN WHO HAS EXPERIENCE 
In forming connections with the sources of supply of North 
Carolina pine, yellow. pine, hardwoods, red cedar shingles, 
ete., and who can assist in finding markets to sell same. 
Address “L, 6," care AMERICAN LUMBERMAN. 


WANTED-—LUMBER INSPECTOR 
At Laona, Wis: Address 
R. CONNOR CO., 














Marshfield, 
EXPERIENCED LUMBERMAN 


Wis. 





lor a yard favorably located in South Dakota. Give age, 
experience, references and salary expected. 
Address “L. 39,” care AMERICAN LUMBERMAN. 





WANTED—AT ONCE AN ESTIMATOR 

Who thoroughly understands detail work, to figure 
plans and act as city salesman. 

Address “G, 39,” care AMERICAN LUMBERMAN. 


WANTED COMMISSION MEN FOR OHIO, WIS., 
And Buffalo, New York, territory by Arkansas concern manu- 
facturing Arkansas short leaf high grade stock; must be 
price getter. Address “H. 4,” care AMERICAN LUMBERMAN. 


A SECOND OR ASSISTANT ESTIMATOR 
For sash and docr plant. Must be competent to figure from 
plans and bill into factory. Position open February 1, 
1914. Give references, experience and salary. Good oppor- 
tunities for advancement. 
Address oy (A 


WANTED—ORDER CLERK 
Young man capable of filling position of assistant order 
clerk in office of a large sash and door factory. Must be 
one who has had some previous experience in entering orders 
in a sash and door company’s office. 
Address “DPD. 37,” care AMERICAN LUMBERMAN. 


WANTED—ONE GOOD MAN TO RUN DIMENSION 
hardwood mill, cut mostly hickory. 
Address F. PELLEZ, 


from 








care AMERICAN LUMBERMAN. 








Tomnolen, Miss. 





